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| Every Buyer 
| Qe srPecIALISTS §=Should Know 


When a manufacturer devotes his entire time 
and facilities to the manufacture of two or three 


species of wood, you can bet that his customers 
will obtain the best values. 


For many years we have been doing this and our 
long list of regular customers is convincing evidence 
that we deliver the right quality, milling and grading. 


Give us a trial on your next order for Cypress 
Philippine Hardwoods, Gum and Oak Trim. 


_Gregertsen Brothers Co. 









CHICAGO 


CAIRO, ILLINOIS More convincing than the testimony of hundreds of 


mill operators who have standardized on Ottumwas to 
replace their worn out or old type rolling stock—is 
the actual use of this car in your own plant. That is 
the one way to see what it will do for you. 





Replace Your Worn Out Cars 
with Ottumwa Roller Bearing Lumber Cars and note 
the speed-up of movement in your plant. It takes 50% 
less power to draw a loaded Ottumwa car than one of 
the old type, on level ground. 


- Ottumwa Mine Cars, Wood, Steel, or Composite 
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W Resolve 


during 1930 and succeeding years to sell my custom- 
ers the flooring that all the proof shows delivers the 
best values to the customer: namely, 


IXL Rock Maple and 
Birch Flooring 


Manufactured by 


Wisconsin Land & Lumber Co. 
HERMANSVILLE, MICH. 


This flooring is my preference because of its full 
back which prevents cracking, cupping and creaking. 
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—Because of its wedge tongue and groove which 
insure a moisture-and dust-proof floor. 


—Because of its wonderfully precise manufac- 
ture which actually insures a lower cost finish- 


ed floor. Wn 9 


Livetown, U. S. A. 
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PI (°° So. Michigan Ave, Put this Lumber Truck 
Te | Yards and Planing Mills: | to your Own Test— 


Try the Ottumwa 
for 60 Days, Free— 


Find out what these 
cars will stand, and 
deliver. We will send 
sample trucks for a 
trial. If not convinced 
in 60 days the trial 
costs you nothing ex- 
cept return freight. 





Other Hoists of all sizes, Electric, Steam or Gas—Hoisting Sheaves— 


— Roller Bearing Car 


Trucks—Generated Herringbone and Spur Gears—Gear Reduc- 
Products tion Units—Special Machinery and Castings. 
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Improvement in Design and Construction of Small Homes 


HOUGH changes in taste and in 
fashion are not so quickly reflect- 
ed in architecture as in dress, 
nevertheless the influence of inven- 
tion and improvement is soon shown 
in the architecture of the home as 
well as in its equipment and furnish- 
ing. In America at least, even fam- 
ilies of moderate means find ways of 
acquiring many of the comforts and 
conveniences that in other countries 
might be thought the exclusive per- 
quisites of the wealthy. The same 
modest household that becomes pos- 
sessed of a car finds it possible to ac- 
quire a radio, and these possessions 
are soon followed if they have not 
been preceded by polished floors and 
rugs instead of carpets. Improved 
methods of heating are but a prelim- 
inary to the installation of a bath, 
and folks that stay at home to listen 
to the radio are not slow to realize 
the contribution that good lighting 
makes to the enjoyment of home. 
Within the recollection of persons 
of middle age there has been some- 
thing like a revolution in the archi- 
tectural design and interior arrange- 
ment of the small homes of the coun- 


try. There was a time when the pros- 
pective home builder had no recourse 
but to let his carpenter practically 
design his home for him. The conse- 
quence was that the homes of a com- 
munity often showed little variety of 
design and perhaps even less of im- 
provement from year to year. Owing 
chiefly to the influence of periodical 
literature, a large part of the people 
of the country have become familiar 
with the styles in houses and house- 
hold furnishings as well as with the 
fashions of clothes, models of auto- 
mobiles and the latest in radio, movey 
and talkey. 

A recent survey, as related else- 
where in this issue, shows that the 
trend in design of small homes has 
been definitely toward betterment. 
While there have been fads and 
whims in the exterior design and the 
interior arrangement of homes as 
well as in styles of clothing, archi- 
tecture of the last quarter century 
has less to apologize for than had 
that of the preceding twenty-five 
years, during which turrets, gables 
and other gingerbread design added 
greatly to the cost of home building 


without increasing the comfort of the 
home or improving its appearance, 
In the main, good sense has charac. 
terized house design during recent 
years; and, so far as current prac. 
tice may serve as the basis of predic. 
tion, it may be said that simplicity 
and common sense, will continue to 
dominate domestic architecture. 

It would be exceeding the bounds 
even of optimism to say that homes 
of the country have kept pace with 
progress in invention and with the 
facilities that are available to the 
home owner who places the proper 
value upon home influences. In this 
lagging behind in design and equip- 
ment of the home lies the lumber and 
building supply dealer’s opportunity. 
For the fact is that the adoption of 
improvements, whether in automo- 
biles, dress or architecture, is the re- 
sult of good salesmanship on the part 
of the producer and purveyor of the 
improvements. Inertia is a normal 
human trait. Most persons are con- 
tent with things as they are. The 
world owes its progress to persons 
who aggressively seek profit through 
the sale of their merchandise. 





Emphasizing the Desirability of Home Ownership 


FEW months ago—to be exact, 
in its issue of August 10 last— 
the AMERICAN LUMBERMAN 

carried a story telling of an announce- 
ment by the president of a Texas 
building concern that along with 
every new home built and sold by the 
company a key of solid gold, appro- 
priately engraved, would be pre- 
sented to the owner. Commenting 
editorially upon this innovation, the 
AMERICAN LUMBERMAN at that time 
remarked that “Gold, the symbol of 
enduring value, appropriately typi- 
fies the value of a good home.” 
Possibly ‘some readers dismissed 
the announcement of the Texas 
builder as just another publicity 
scheme. Anyway, it is interesting 
to note that a solid gold front door 
key, appropriately engraved, has just 
been presented by L. A. Casey, presi- 
dent of the Equitable Building Co., 
of San Antonio, Tex., to Judge and 
Mrs. Arthur W. Seelingson. The key 
unlocks the front door to a beautiful 
home recently built for the above 
purchasers, an illustration of which, 
together with complete description, 
appears under the caption “Get First 





Gold Key House,” in the San Antonio 
Express of Dec. 8. 

Although a key of solid gold fit- 
tingly symbolizes the supreme value 
of a good home, as a matter of fact, 
the jeweler’s craft can add nothing 
that is not inherent in home owner- 
ship. Whether made of gold or of 
one of the baser metals, the house 
key symbolizes possession and se- 
curity. When the owner turns the 
key in the lock and steps inside he 
is within that which the law declares 
to be “his castle.” 

Some years ago Nathan E. Wood, 
D.D., of Boston, wrote for the AMER- 
ICAN LUMBERMAN an article entitled 
“The Door,” a paragraph of which 
seems especially appropriate in this 
connection : 

“The door turns on its hinges 
many times a day. It shuts in and it 
shuts out. It is set between the out- 
side world and the dear household in 
the home. It shuts out the noise, the 
dust and the clamor of the street. It 
shuts out the rough speech, the en- 
mities, the selfishnessess of the striv- 
ing crowd. It shuts in peace, love, 
gentleness, security and all the at- 


mosphere which makes a home. The 
husband goes out through the door in 
the morning into the rushing, busy 
world and carries in his heart a sense 
of security for his household behind 
his closed door. At night he comes 
back, wearied with the day’s toil and 
care, assured that within the door 
are welcome, rest and love. The strife 
and cares of the world are left on the 
outside of his door, and within he is 
at home in quiet content in the midst 
of his loved ones. The children and 
the adults go through the door to 
school or to business, and at night, 
leaving the whirl of affairs and peo- 
ple, come back again with the certain 
confidence that within the door is 
home. No wonder that John Howard 
Payne, that homeless wanderer in 
many lands, sang with a_ vast 
pathos— 

“ “Home, home, sweet, sweet home! 

Be it ever so humble, there’s no 

place like home.’ ” 

The lumber dealer who sells a 
home sells not shelter merely, but 
that which adds to the welfare of in- 
dividuals and to the sum total of 
human happiness. 
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Modernizing “Used” Homes Taken in Exchange for New 


N THE marketing of lumber for 

home building there is a marked 

tendency to pursue methods used 
for some time in selling automobiles. 
Homes are being sold complete in in- 
creasing numbers, and more and 
more buyers are making their pur- 
chases on deferred payments, as they 
buy their cars. Will the time come 
when the owners of old homes will 
turn them in as part payment for a 
new domicile? If so, what will the 
lumber dealers or the realtors do 
with the accumulated old houses? 
Some producers of automobiles make 
it a rather general rule to rebuild or 
overhaul cars of their own make 
taken in exchange for new and sell 
them with a guaranty. Can lumber- 
men and realtors do likewise with 
old houses? 

While the practice of trading in 
old houses for new has not yet be- 


come general, it is reported that the 
realtors of a western city are con- 
fronted with the problem of dispos- 
ing of old houses acquired in this 
manner. The solution they propose 
is to modernize the old houses and 
put them on to the market again. 
Though few lumbermen may face a 
similar problem, the idea offers a 
valuable sales suggestion. Often in- 
crease in the size of a family, an im- 
provement in its financial condition 
or some other cause necessitates the 
building of a new or a larger home, 
and the disposal of the old. Modern- 
ization in such a case is not to be 
suggested to the present owner, 
though it may appeal to a prospec- 
tive buyer of the old home. The 
dealer may pave the way for the sale 
of the new home as well as for the 
modernization of the old by negotiat- 
ing with both the buyer and the 


seller concerned in the transaction. 

There is another aspect of the 
modernization question that should 
receive consideration from realtors 
as well as from lumbermen and 
other business men. Often the ap- 
pearance of a village or a section of 
a city is greatly marred by the pres- 
ence of abandoned or neglected frame 
dwellings. The sales value of prop- 
erty nearby is lessened by the pres- 
ence of these dilapidated structures. 
In such a case lumbermen, realtors 
and others may well unite in a rather 
ambitious modernization program de- 
signed to improve the architecture of 
a neighborhood. The stimulus thus 
given to building and the impetus to 
general improvement may be ex- 
pected to enhance realty values to a 
degree that will amply compensate 
those who engage in such an under- 
taking. 





Consistent Federal Support of Forest Products Research 


N SOME of its aspects at least, 

modern commercial rivalry re- 

solves itself into competition in re- 
search. Markets are won and held 
by the industry that uses research 
most intelligently. The chances are 
all against the industry that ignores 
research as a means of discovering 
the basic facts regarding its raw ma- 
terials or fails to utilize those facts 
in adapting its producing and dis- 
tributing methods to the tastes and 
needs of mankind. It is believed that 
research in forest products offers 
greater opportunities for the lumber 
industry in holding and extending its 
markets than any other activity open 
to it. Not only should the industry 
itself finance and otherwise promote 
research, but the Federal Govern- 
ment, as the owner of thousands of 
acres of forests and because of its en- 
larged interest in forestry, ought to 
allot to research each year a larger 
amount in its budget. 

This matter is of special interest 
at this time because the budget of 
the Department of Agriculture, 
which includes the Forest Service, is 
now before Congress. That body rec- 
ognized the importance of research in 
forest products in passing the Mc- 
Sweeney-McNary act in 1928, au- 
thorizing an increase of $500,000 
Over a decade, or $50,000 annually. 
The present appropriation for for- 





est products is $585,000. The annual 
increase of $50,000 as included in the 
budget was allotted as follows: Re- 
search in naval stores, $15,000; re- 
search in developing commercial 





Statistical Telegrams Omitted 


The statistical reports of Na- 
tional Lumber Manufacturers’ As- 
sociation, West Coast Lumber- 
men’s Association and Western 
Pine Manufacturers’ Association 
are usually compiled on Wednes- 
day and reach the AMERICAN LuM- 
BERMAN on Thursday, but as 
Wednesday was Christmas, it has 
not been possible to include them 
in this issue. 











processes for producing light colored 
papers from western woods, $10,000; 
determining chemical and physical 
properties of wood lignin, $10,000; 
and improvement in the use of wood 
in farm and other frame building 
construction, $15,000. The House 
committee accepted all of the items 
of the forest products budget except 
the last mentioned. 

Research differs in one respect 
from most other activities in that it 
is preliminary to the development 
that is dependent upon it. Much re- 
search may be necessary before prac- 
tical use can be made of facts de- 


veloped. Therefore, provision for re- 
search should be made at the earliest 
possible time. As a large percentage 
of the lumber used in construction 
enters into farm and other frame 
buildings, the interest of the lumber 
industry and of the Forest Service 
itself is quite as much in the single 
item omitted from the budget as in 
the others accepted. It is believed 
that the loss from the omission of 
this modest allotment will be alto- 
gether out of proportion to the bene- 
fits from the saving evidently aimed 
at by the House committee. 

While the lumber industry is 
vitally concerned in the research pol- 
icy of the Federal Government, the 
fact should not be overlooked that 
the Forest Service itself has an even 
greater interest than any single pri- 
vate owner or group in safeguarding 
by means of research the markets 
and uses for forest products. In urg- 
ing the inclusion of the full forest 
products budget in the Federal ap- 
propriation lumbermen may feel that 
they are promoting the public inter- 
est as well as the interest of their in- 
dustry. The bill now is in the hands 
of the Senate committee on appropri- 
ations, which may make changes in it 
before reporting to the Senate, and 
of course the Senate itself may re- 
store items that it feels should be in- 
cluded. 
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Designs for Rustic Bridge 


We have a customer who is interested in 
building a rustic bridge. We are wondering 
whether you have any designs or plans which 
might be of value as suggestions along this 
line.—INQuUIRY No. 2,419. 


[This inquiry comes from a Michigan lum- 
ber concern. Ordinarily, a rustic bridge is an 
individual, specialized affair, the designing and 
constructing or, at least, the supervision of 
construction of which is done by the person for 
whom the bridge is built. Thinking it pos- 
sible that readers of the AMERICAN LUMBER- 
MAN may know of somebody prepared to de- 
sign or furnish designs for rustic bridges, this 
inquiry is published. The name of the inquirer 
will be furnished on request.—Eb1ror.] 


Warp as a Defect in Pine Finish 

Some time ago we placed an order for a 
mixed car of B&better kiln dried shortleaf pine 
flooring, finish and moldings. The acknowl- 
edgment of this order specified stock to be in 
accordance with North Carolina Pine Associa- 
tion rules and as we felt this to be entirely sat- 
isfactory, we raised no question whatever as to 
this acceptance. Shipment was made and re- 
ceived in due course of time by our customer. 
Everything on this shipment was nice but the 
10-inch and wider items, 1x10, 1x12 and 5/4x12, 
a total of around 3,300 feet b. m. Even on 
these three items, the tally was O. K. and it 
was satisfactory as to machine work, knot de- 
fects etc., but it was badly warped and some 
few pieces showed through checks. We felt 
this was a case of poor kiln drying but did not 
make this statement to our customer. 

We did report this complaint to the shipper, 
who asked that the rejected portion be laid 
to one side and held intact for official inspection. 
We had our customer sort out the stock which 
was objectionable and piled to one side, a total 
of 2,204 feet b. m. This stock was purchased by 
our customer as being first class in every way 
and in fact was first class with the exception 
of being warped. It did not lie flat and if one 
tried to force it into a flat position it would 
split, and we felt our customer’s complaint 
fully justified. 

On looking over the grading rules, we find 
where checks are mentioned but fail to find 
where they define warping a defect, or warped 
stock as objectionable among the list of recog- 
nized defects as specified in the rule book. Due 
to this fact, we considered it better policy to 
make settlement than to allow an association 
inspector’s services to be charged against us. 
So this particular complaint has been closed on 
our records. However, we should like to have 
you advise us just what you feel we should 
have done in this instance. The flooring, mold- 
ings and stock narrower than 10 inches was 
O. K. The 10-inch and wider was O. K. with 
the exception of warped and some checks, some 
of them through; millwork etc. and tally O. K. 
Will you please tell us how an association in- 
spector would treat this warped stock and a 
complaint of this nature?—INQuriRY No. 2,422. 


[This inquiry comes from Pennsylvania, From 
what is said about the grading rules of the 
North Carolina Pine Association, it is inferred 
that reference is made to the old rules instead 
of to those that were made effective March 1, 
1929. In the new rules, under paragraph 62, 
warp is defined as follows: “Warp is any varia- 
tion from a true or plane surface. It includes 
crook, cup, or any combination thereof.” Crook 
is defined as follows: “Crook is a deflection 
edgewise from a straight line in the length of 
a piece. The extent of crook shall be deter- 
mined by drawing a straight line from end to 
end of the piece on the concave edge and 
measuring from such line to the edge of the 
piece at the point of greatest deflection.” 

Warp and crook are listed as defects on 
page 1 and are defined on page 7 of the 
new rules. In these rules also under “Fin- 
ishing” on page 23, paragraph 135—“Special 


Provisions ;” stipulations are made with respect 


to the amount of crook as follows: “The fol- 
lowing amount of crook, based on 16-foot 
a shall be permissible in all grades of 
nish: 


~~ § . ,— ear oer 3” 

ok ee eer 2144” 
FN ee SED vo vivdecivtiensd Ss * 
ee Ee a cdcncessdcensne 1%,” 


SY ED coveccees conces 14%,” 
1” and 1%”x11” and 12” 


“For 114” and 2” thicknesses, crook 4” less 
than above is permissible. Pieces shorter than 
16 feet may have proportionate amounts of 
crook. 

“136. Based on a piece 12 inches wide, %4” 
cup shall be permissible in all grades of finish. 
narrower or wider pieces may have proportion- 
ate amounts of cup.” 

So far as can be judged from this letter, the 
defects complained of are covered by the new 
grading rules and if the amount of warp or 
crook in the boards received exceeded the 
amount permitted under the rules the buyer 
would have been entitled to reparation. It 
would have been necessary, of course, to meas- 
ure the crook in accordance with the stipula- 
tions already quoted.—Eniror. | 


Excessive Taxing of Timber Land 


What can a person do when he is holding 
timber land and it is assessed so high that in 
years the taxes over run the value?—INQUIRY 
No. 2,417. 


[This inquiry comes from Wisconsin. It is 
inferred that the inquirer is an owner of timber 
land, though he does not say in what State 
the land is situated. In all States, it is be- 
lieved, provision is made for protest of tax 
levies within a stipulated period after the taxes 


ee 


are assessed. Complaints on account of exces. 
sively high assessments on mature timber are 
rather common. The alternative to such assess. 
ments generally proposed is a severance 
which, though equitable on young and grow. 
ing timber, is not thought to be equitably appli. 
cable to mature timber. 

A forest taxation inquiry is now being made 
by the Department of Agriculture, with a view 
to affording the facts on which to base a re. 
form in methods of taxing timber lands. The 
primary aim of such a reform would be to 
make timber growing on private lands eco. 
nomically practicable.—Enrror. ] 


Mahogany Called “Baywood” 

In the Dec. 14 issue of the AMERICAN Luy- 
BERMAN there is an article on “Baywood” for 
use in making levels. 

I am wondering if the person making the 
inquiry had in mind Mexican or Central Amer. 
ican mahogany. This wood has often in the 
past been called “Baywood” to distinguish its 
lighter color from the harder and darker colored 
mahogany from Cuba and Santo Domingo. Fur- 
ther, Central American mahogany is widely 
used in the making of spirit levels, both smal] 
and large, and is admirably adapted to such 
manufacture.—INQuIRY No. 2,414A. 


[This information is supplied by a mahogany 
concern. It is said that in Great Britain, “Bay- 
wood” is still sometimes specified in contracts, 
and is demanded. On such orders what is re- 
quired is a plain, straight-grained, mild mahog- 
any. The name, “Baywood,” is said to have 
come into use as the result of discovering in 
the Bay of Honduras a valuable wood, milder, 
softer and straighter in grain than the other 
mahogany, and this wood was called “Bay- 
wood,” though it is identical with Honduras 
mahogany.—EbiITor. ] 
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W. V. Penoyer & Bro., of 
Au Sable, Mich., have pur- 
chased the tow barge William 
Rainor and added her to the 
tow of their propeller, the 
Henry Howard. The Rainor, 
carrying 300,000 feet of lum- 
ber, swells the carrying capac- 
ity of the tow to 1,100,000 feet. 

* * * 


days. 


the forests on the Black Sea 
is most of it unavailable, from 
complete absence of roads and 
searcity of labor. 

* * * 

Dimock, Gould & Co., Mo- 
line, Ill., have ordered a raft- 
boat to be completed in 70 
She will be a _ stern- 
wheeler, 125 feet long, 26 feet 


dressed in Burlington, Vt, 
would present a very different 
showing from that turned out 
by the average mill west of 
Lake Erie, Chicago not ex- 
cepted. 
** * 

There are 15 sawmills, com- 
plete and in course of erec- 
tion, in Shawano County, Wis- 


Manufacturers of rafting| beam, four feet hold and will |C°mSin, an increase of six dur- 
pins in some sections are ask- | cost $15,000. ing the last year. 
ing an advance of $2 per * * * * * 


thousand over rates received 
early in the winter. 
* * * 

Bona fide Caucasian box- 
wood may be said to be com- 
mercially non-existent, almost 
every marketable tree having 
been exported. The same may 
be said respecting the walnut 
burls or “lowpes” for which 
the Caucasus was once famous, 
90 percent now coming from 
Persia. The walnut trees of 
the forests along the Black Sea 
by reason of some climatic pe- 
culiarity do not produce burl, 
which is only found in the drier 
climates of Georgia, Daghes- 
tan, Persia, etc. The immense 
quantity of walnut timber in 








It is said that more acci- 
dents happened in the pineries 
of Alpena County, Michigan, 
this winter than in any other 
county in the State. 

* * * 

Caleb Blake of Turner, Me., 
recently shipped an order of 
hardwood to California. 

* * * 

Shovel handle sticks bring 
50 cents per dozen at the fac- 
tory in Thorndike, Me. 

* * * 

The Lumberman has no de- 
sire to throw discredit upon 
western mechanics or western 
machinery, but it is a fact not 
to be disputed that lumber 


piles at Black River, Mich, 

recently, Alger & Co. lost 

8,000,000 feet of timber which 

drifted out into Lake Huron. 
x* * * 

Mention has been made in 
these columns of the new en- 
terprise of Anson Eldred & 
Son at Fort Howard, Wis. 
consisting of the erection of an 
extensive planing mill and box 
factory at that place where 
the product of their mills at 
Oconto and Little Suamico may 
be dressed and shipped by rail. 
Mr. Eldred’s operations in 
lumber have for some seasons 
been among the most extensive 
on the Green Bay shore. 





By the breaking of the boom . 
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Southern Pine Mills Expect Good Re-stocking: Demand 


The most encouraging factor in the southern pine market 
is the fact that retailers’ stocks are low in all buying sec- 
tions, as is clearly indicated by the reports of 179 yards 
in the tenth Federal Reserve district—embracing Nebraska, 
Kansas, Oklahoma, Colorado and Wyoming. These yards 
on Dec. 1 had 8.8 percent less lumber than on the corre- 


sponding date of last year. It is therefore sure that they 
will be in the market soon for extensive replenishments, 
and in fact many of them are seeking to place orders at 
present prices for future delivery. The mills are not any 
too eager for such business, as they feel that there will be 
an improvement in prices during the early part of the new 
year. Stocks of 121 mills on Dec. 1 were only 1.81 percent 
larger than the 3-year average, though 104 identical plants 
reported an increase of 14.36 percent in their holdings dur- 
ing the first 11 months of the year. November production 
of 115 identical mills was 14.50 percent less than in Novem- 
ber of last year. Prospective shutdowns over the year-end 
will greatly reduce the output of large mills, and small 
mills are for the most part inactive. 


Western Pine Producers Expect Improvement in Sales 


Identical Inland Empire mills reported that on Dec. 14 
they had 6 percent less unfilled orders and 6 percent more 
stocks than on the corresponding date of last year, while 
the cut that week was almost 7 percent larger than in the 
corresponding week of a year ago. Shipments in the first 
50 weeks of the year made 92 percent and orders 90 percent 
of output, and unfilled orders Dec. 14 were only 10 percent 
of gross stocks. In the same period, bookings by California 
pine mills were equal to their shipments, so that order 
files are in better shape, but gross stocks Dec. 14 were 
8 percent larger than on the same date last year. Despite 
occasional reports of price softness, the lists appear to be 
pretty firmly held to, as there is general expectation that 
a good many orders will be received from both industrials 
and yards during the first part of the new year, for con- 
servative buying has allowed consumers’ stocks everywhere 
to become badly depleted. 


Coast Fir Market Dull; Extensive Curtailment Likely 


Reports indicate that West Coast output during January 
and February will not exceed 60 percent of normal. Log- 
ging camp output during January will not be larger than 
10 percent of capacity, but enough logs are available to 
supply the mills until camps resume. Order files are light, 
those of 137 mills on Dec. 14 amounting to only 32 percent 
of stocks, but stocks are not very heavy, as shipments in 
the first 50 weeks of the year amounted to 98 percent of 
the output. Atlantic coast business is quite dull and prices 
are low, but steady. The cut in intercoastal rates may not 
disturb the market much, as most of the available space has 
been allotted to one firm, as on a similar cut rate last win- 
ter. Unsold stocks in California are low, but consumption 
is small, and only concessions induce distributers to add to 
assortments. The rail market is soft, but early improve- 
ment is foreseen, and many orders offered for future ship- 
ment at current prices have been turned down. 


Redwood Sales Active; Cypress Inquiry Improving 


Unfilled order files of California redwood mills on Dec. 
7 were well above normal, and new business was being 
booked in above normal volume. Production, however, 
was about 30 percent above normal and exceeded the sales. 
In the 30 weeks ended Dec. 7, the output of identical mills 
was 12 percent larger than in the corresponding period of 


Lumber Statistics Appear on Pages 46 and 47; 





last year, but so were shipments, so that no stock was ac- 
cumulated in this period, though total shipments in the 
first 49 weeks of the year were 2 percent behind the pro- 
duction, and year-end stocks will be somewhat larger than 
those at the first of the year. Eastern business is pretty 
well maintained, but foreign has recently been light. Sales 
to southern California are rather small, but those to the 
northern part of the State are in good volume. 

Cypress yard trade is slow, but the mills are encouraged 
by a good inquiry for spring needs. Lower grades have 
been selling well to Florida farm users, and box grades 
have moved nicely. More interest has recently been shown 
in thick finish, and thick tank and clear heart continue in 
active call. Mill stocks, especially of lower grades, are 
depleted, and quotations are firmly held. 


Trade in Northern Pine and Hemlock Seasonably Slow 


Business in northern pine has been light recently, as is 
to be expected at this time of year, and production is at 
so low a point that the small bookings of the week ended 
Dec. 16 were about double it. It is believed that sales 
will increase as soon as inventories are over, and mean- 
while the mills have been making some efforts to increase 
their order files, which are at a rather low point. Unfilled 
orders equal about 25 days’ average cut and amount to 11 
percent of gross stocks: Shipments in the first 49 weeks 
of the year exceeded the cut by 16 percent, so that stocks 
are rather low, and those of the same 13 mills—the total 
number in producing territory—have shown a steady de- 
cline from the high point reached around the middle of 
October. Railroads: and industrial users as well as the 
retail yards will soon have to enter the market, as buying 
in both East and middle West has been very conservative 
and stocks have been allowed to become depleted. 

Trade in northern hemlock is dull, and bookings do not 
cover current output, though this is at a lower percentage 
of capacity than last year. It is likely, however, that the 
recent price reductions will encourage considerable stock- 
ing up after the first of the year. 


Hardwood Mills Taking Firm Stand on Quotations 


Trade in hardwoods is undoubtedly quite dull, as 193 
mills, northern and southern, reported that their volume of 
orders in the week ended Dec. 14 made only 58 percent 
as much as that for the corresponding week of last year. 
Production so far has been fairly well maintained, so that 
stocks have accumulated, but shipments of hardwoods for 
the first 50 weeks of the year have taken 96 percent of the 
cut, so that holdings can hardly be considered excessive. 
There will be extensive curtailment in the South over the 
year-end, many mills having closed already because of the 
unsatisfactory character of the market. Southern mills 
report a good export movement, partly because prices are 
a little soft and partly because ocean rates are low. They 
have recently been receiving releases on shipments for 
automotive plants, and northern mills report more. busi- 
ness from this industry. Business in building trades lines 
is slow, neither millwork nor flooring plants being in the 
market for rough stock, but there are fair prospects for 
early in the new year. Furniture plants are expected back 
in the market after the January shows, and the radio-cabi- 
net makers should be needing more stock about that time, 
for recently they have been taking only small lots for fill- 
ing in, The mills as a whole are keeping their prices quite 
firm. While occasional concessions are reported, there is 
little disposition to sell for future delivery at present levels. 


Market Prices and Reports on Pages 67 to 72 








32 AMERICAN LUMBERMAN 


December 28, 1999 





( )rganizing a Farm Home 


Modernizing Campaign 


City homes are, in general, more modern and convenient than 
those of the country. The working man of the city owns or rents 
a house which, in many cases, compares favorably with that of the 
farmer who is owner and operator of a $50,000 investment in land, 
machinery and buildings. The city home has had many conveniences 
forced upon it by the need of better sanitation. City ordinances 
have done away with the well and substituted a convenient and sani- 
tary water supply. The sewer has taken the place of the cess-pool 
and outdoor toilet. Plumbing installations are inspected to insure 
the ‘health of those who must occupy the dwelling. Local real estate 
restrictions often dictate the kind and sizes of residence which the 
owner may build. The farm home has had no such restrictions but 


has developed to its present stage largely through the initiative of 
the owner. 


Steps in the Development 


It is interesting to trace the steps of this development in some of 
the western States. The early settlers came and took the land as 


they found it but their first thought thereafter was to obtain shelter 
for the family and 


livestock. This first 
home was, in some 
cases, a dugout made 
in the side of a bank 
and covered with 
limbs, straw and 
earth. Sometimes it 
was a rude log cabin 
or one built of native 








stone. In the prairie 
States, the pictur- 
esque “soddy” or 


sod house kept out 
the cold of winter 
and the heat of sum- 
mer for many years. 
These first houses 
were replaced with 
frame __ structures 
which at that time 
were looked upon 
with considerable 
pride. In many cases 
the lumber was 
hauled many miles 
from some railroad town or was cut at the local sawmill. 
Nebraska is now in the period of the third house. All three may 
be seen still standing on some farms. This third dwelling is modern, 
convenient and pleasing to look upon. It fills the needs of the 
family whose standard of living is far above that of a few years ago. 

This second house is the cause for worry, however, in the minds 
of many whose financial condition does not warrant the building of 
a new one. The big problem of farm housing at present is the mod- 
ernizing of the thousands of houses which do not, by any means, 
measure up to modern standards. 


The extension service of the Nebraska College of Agriculture has 
received many calls to help solve this problem of adding some of 
the worth-while things to these homes which do not give much 
in the way of comfort or convenience to those who must occupy 
them for many years to come. As is often the case, the women 
folks have been the leaders in this movement. Farm women have 
been anxious for the things which would make the home more 
livable for the family and the women workers of the college have 
found a way to take the ideas to them. One phase of the home 
economics work is given to a number of counties each year by one 
worker who meets, once each month, at some central point a group 
of leaders from the various women’s clubs and extension clubs of 
the county. Two leaders come from each club to receive instruction 
and then return to impart what they have learned to others at a 
meeting of the local club. 





A group of leaders learn something about home modernizing as part of agricultural extension 
work of Nebraska College of Agriculture 


es 


By Ivan D. Wood, 
Nebraska College of 
Agriculture 
Lincoln, Neb, 


The work in home management is directed by Miss Muriel Smith 
and this year’s project will deal largely with the construction of 
those things which make four walls into a home. The State has 
been covered with a carefully planned campaign on kitchen arrange- 
ment and with the aid of specialists in agricultural engineering, work 
has been given on the installation of simple water supply and sewage 
disposal systems as well as the use of soft water and the applica- 
tion of power devices for the laundry. 


How Lecture Work Is Carried On 


The project for this year has been going forward for several 
months. It is reaching eight counties embracing 111 clubs and 
touching directly 1,700 homes. During March, 1930, the women 
leaders will assemble as usual but each club will also send one or 
two men representatives. Let us visit one of these leaders training 
meetings and see what takes place. 

The room is in the court house at the county seat and has been 
arranged for by the local county agricultural agent. Twenty-five or 
thirty men and women are comfortably seated about tables each 
busily writing or lis- 
tening to a speaker 
who is just now 
explaining how 
weather - stripping 
the windows and in- 
sulating the attic 
will make an easier 
job for the heating 
plant and transform 
an airy old house 
into a better place 
to raise the family. 
The speaker from 
the college uses 
large cloth charts 
but each man and 
woman in the audi- 
ence has a bulletin 
showing the same 
things as are de- 
picted on the charts. 
Now the subject has 
changed to a short 
discussion of the 
costs of various 
kinds of heating plants and the advantages and disadvantages of 
each. Now they are deciding what can be done to make certain 
common types of houses more presentable and convenient. Each 
leader seems bent on understanding every phase of each subject pre- 
sented. The speaker is explaining that the bulletin with which all 
have been supplied shows a cut of each chart with a full explanation 
if anyone should forget what has been said. 


Report Back What They Have Learned 


At noon we are served a lunch by the women leaders and then 
work starts again. Miss Smith is giving a discussion on built-in 
equipment for the kitchen and actually showing some of the new 
millwork, such as drop-leaf tables and ironing boards, which is 
easily installed in old houses. This is followed by more discussion 
of re-roofing problems, extra rooms in the attic and so on. The 
speakers seem to give just enough subject matter to explain the 
various steps in each undertaking without going into too much 
detail. In other words, each leader is inspired to want the better 
things and is inspired to make other people want them. In many 
cases they are spurred to action by knowing the advantages of some 
particular convenience. Many did not know that there were such 
things as ready-made millwork in the way of built-in ironing boards 
which could be easily installed or that the local lumber-yard carried 
them. That idea about insulating the attic appeals to many and they 
asked what to use and where to get it. 
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The last part of the session is interesting. Now these men and 
women who have driven in from the country are about ready to go 
home again. They are charged with a responsibility; they must go 
back and give to the local club the things which have been given to 
them. They spend some time planning how this local meeting will 
be conducted. Yes, they will invite all the members of the club, 
their friends and the husbands to attend this meeting. Friend hus- 
band must foot the bill if the old house is to be done over. The 
two women leaders will give a part of the program at the local club 
meeting back home and the men will handle the technical phases. 

Before leaving the leaders’ training school the representatives of 
each club are furnished with a set of large blueprint charts to aid 
them in teaching this interesting subject to their local group. They 
are also given a generous supply of the special bulletin to supply 


each member of the audience. 


Thus the story goes directly to the farm homes of 1,700 club 
Each leader is asked to 
report, after a period of nine months, all cases where club members 
have made improvements. Those turning in complete and careful 


members and indirectly to many ‘more. 


reports are rewarded with prizes. This data when assembled will be 
a measure of good accomplished. 

Another phase of the work is the schools for lumber merchants 
over the State conducted under the auspices of Harry E. Dole, 
secretary of the Nebraska Lumber Merchants’ Association. In 
these schools the various problems of remodeling have been and 
will be discussed. Last winter in twenty-two schools 926 dealers 
and others connected with the business attended such schools held 
in the various sectional meeting places and took a keen interest in 
the remodeling problems of the farmer and his wife. These dealers 
will have a sympathetic attitude for the farmer’s problems and will 
know something of the solution. 
housewife plan a kitchen cupboard may through the confidence 
gained thereby sell the husband a new barn. 


The dealer who can help the 


A little job of re-floor- 


ing the kitchen may turn out to mean a completely remodeled house 


if the proper suggestions can be given. 

The lumber merchant can render real service by acquainting him- 
self with such information as is available on farm structures and 
passing it along at every opportunity. 


Grade-Marked Lumber Is Strongly Endorsed 


St. Louis, Mo., Dec. 23.—Not a vacant seat 
could be found at the dinner and smoker given 
by the Purchasing Agents Association of St. 
Louis at the American Annex Hotel here last 
Tuesday night. The big feast and entertain- 
ment were held in the banquet room on the 
top floor. Covers were spread for a hundred 
guests. Grade-marked lumber was the princi- 
pal subject for discussion. 

G. A. Tompson, of the Empire Companies, 
Bartlesville, Okla., had been secured as the 
principal speaker. Mr. Tompson is chairman 
of the lumber committee for the National As- 
sociation of Purchasing Agents. He will be 
remembered as the champion of grade-marked 
lumber at the annual convention of the National 
organization in Buffalo. 

On calling the meeting to order after the 
fine dinner, President Lee J. Bussman went 
right into the program by introducing Mr. 
Tompson, who had chosen for his subject 
“Progress of Lumber Grade-Marking.” He 
spoke in part as follows: 


It would seem superfluous to discuss at 
length what may be gained by grade-marking. 
So much has been written and said in discus- 
sion of the practice that you are doubtless 
already familiar with many of the arguments 
pro and con. I take it for granted that you, 
as practically all the industrial buyers I have 
met, are favorable to this practice. There may 
be certain questions in your minds on some 
points that have been brought up in relation 
to it, but I believe that the broad principle of 
recording the judgment of the expert mind at 
the mill is endorsed by all of you and that 
you consider it workable and practical. 

You have had much experience buying ma- 
terials carrying marks indicating grades, qual- 
ities, tests, standards etc. You know the value 
of these marks as an aid to the average man 
employed by your firm in the proper applica- 
tion of these goods to their uses; for facilitat- 
ing the identification, handling and storing; 
and in protecting you and your firm on the 
Many items you never see against substitu- 
tion, alteration and mistakes. To admit that 
& mistake does happen once in a great while 
in marking does not condemn the practice. No 
System of practice worked out by man has 
ever been entirely free from error. On the 
Other hand, if a manufacturer marking his 
product should ever deliberately mismark it, 
his lie would be recorded and his chance of 
avoiding the just condemnation and retribu- 
tion due him would be greatly lessened. 

It is because I know you have a general 
knowledge of the question of marking and 
have given thought to the application of the 
Principle to lumber, and therefore already 
know most of the benefits that will come from 
its practice, that I do not care to discuss 
at this time the reasons for its use. Rather, it 
would seem more appropriate to discuss briefly 
the kind of problem that lumbermen have be- 
fore them converting grade-marking into prac- 
tice, what they have accomplished in solution 
of the problem, and our responsibilities to the 





movement. * * * 

The leaders and many others in the indus- 
try are fully alert to the needs of taking steps 
to restore the confidence that lumber has lost 
in the minds of many buyers. They see that 
through marks, standards and other means of 
education of the public other materials of con- 
struction have gained the interest and con- 
fidence of buyers, although in some cases these 
materials are higher in price and not so well 
adapted as the proper wood product. Their 
realization of this condition is one of the im- 
pelling motives that is carrying the movement 
favoring grade-marking forward in the lum- 
ber industry. 


Lumber Industry a Natural Outgrowth 


A study of the lumber industry and its or- 
ganization doubtless would not lead you to 
condemn what they have builded. It is largely 
a natural outgrowth, and their type of or- 
ganization probably serves them much better 
than one like the steel or oil industry’s. Un- 
fortunately for general advancement of move- 
ments such as grade-marking, there remain 
outside these associations many small mills 
and a few large ones which usually follow the 
general grading practices of the regional as- 
sociation mills. It can hardly be expected that 
all these mills outside the realm of associa- 
tion activity will follow the practice of grade- 
marking. * * * 

The subject of grade-marking received, as 
you know, a great deal of consideration at the 
annual convention of the purchasing agents at 
Buffalo. At that time a resolution was offered 
and adopted, reading as follows: 

“We recommend to our members that in the 
purchase of lumber preference be given to 
grade-marked stock, other things such as 
price, quality and service being equal. 

“Whereas, we recognize that at the present 
time grade-marking in hardwoods is prac- 
tically negligible and that these recommen- 
dations refer particularly to softwoods.” * * * 

Mills not marking will sooner fall into line 
when they find that the buyer is actually 
showing some concrete evidence of preference 
for grade-marked goods. They need our sup- 
port collectively and individually to help bring 
this to an earlier success. I think that if we 
believe in grade-marking we should show it by 
expressing our preference for it and be will- 
ing to pay what it is worth. It is obvious 
that grade-marking should not be subsidized. 
The grade-marked product should cost little 
or no more than unmarked lumber of equal 
quality. 

It may be well to state here a fact that you 
doubtless already know; namely, that the grade 
of lumber does not fully define its quality. 
Grading is based on visual defects affecting 
the appearance as well as the quality of lum- 
ber. It fails to cover factors bearing on the 
quality, such as density of the woods, slope of 
the grain, age of the tree from which it came, 
and differences due to climate and soil. True, 
some of these factors are covered where the 
“density rule” is applied, but by far the 
greater part of the lumber shipped is not 
graded by the “density rule.” There will never 
be a grading system set up on so variable 


a product as lumber that will eliminate the 
need of the buyer’s intelligent choice of 
sources of supply. * * * 


A Very Interesting Experiment 

This plan is to all who are following the 
grade-marking movement a very interesting 
experiment. It is a workable method, under 
conditions as you have them here in St. Louis, 
providing for 100 percent grade-marked yel- 
low pine stock at the yards subscribing to the 
plan. This scheme provides a method, during 
this transitory stage of the grade-marking 
movement, for marking the stock received 
from non-marking mills. I do not think any- 
one in the lumber industry interested in the 
universal adoption of grade-marking would 
argue for supplanting the plan which is being 
generally promoted for marking at the mills 
with this method. It would involve many 
complications to have all species marked at 
the yards, and it would indeed be an arduous 
and endless task to bring all retailers into a 
common plan of this sort, in fact, an insur- 
mountable task. The problem needs to be 
finally solved at its source—the mills. 

On the other hand, I want to make it quite 
clear that I do not condemn this program 
adopted by the Mississippi Valley Lumber In- 
stitute. It is to be commended for finding a 
way to handle 100 percent grade-marked stock 
without limiting its sources of supply. Fur- 
thermore, I think it is commendable of the 
Southern Pine Association that it is giving its 
co-operative support to the method, and there- 
by has enabled this group of yards to use 
the S. P. A. inspection services and trade- 
mark. The bureau of grades of the Southern 
Pine Association is the highest tribunal on 
the inspection rules of yellow pine. You can, 
therefore, see the prestige that is given to the 
grading and marking of these subscribing 
yards by the endorsement and supervision by 
this court of last authority of the regional 
manufacturing association. 

I believe it would be timely if you the 
buyers here in the St. Louis district, would 
analyze this plan for re-grading and grade- 
marking yellow pine stock, and see if it does 
not offer some possibility for your. promoting 
the practice of grade-marking. 


At the close of Mr. Tompson’s remarks the 
chairman introduced several others, including 
Charles M. Huttig, L. R. Putman, R. E. Gru- 
ner and Mr. Reinecke. 

Mr. Putman pointed out that the St. Louis 
dealers had requested a trial of the present 
St. Louis compaign. He feels that several im- 
portant merchandising ideas have been devel- 
oped which will prove valuable to the entire 
lumber industry. 

Mr. Huttig as a retail lumberman partici- 
pating in the campaign, feels that he and his 
colleagues already are beginning to win back 
the confidence of lumber buyers and users. 

Mr. Gruner and Mr. Reinecke have not 
joined in the movement but are not opposing 
it and are simply standing on the side lines 
waiting to see how it works out. 
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Observations As 
the New Year 
Comes In 


The Realm Submits an Annual Report—Value of Business 
Information in a Changing World—Current Problems Bob Up 


This is the New Year’s number of the American 
LumBeERMAN, and it is also the last issue of the old year. 
It is something like a school commencement, both the 
end and the beginning; a time to look forward and also 
to take a few glances at the past. 

During 1929 the conductor of this department has 
visited some twenty States, has sat in at about twenty- 
five conventions and conferences and has talked with a 
good many hundreds of lumbermen. The little car has 
counted off more than 15,000 miles, has made a round 
trip from the Canadian to the Mexican boundaries and 
has done considerable wandering east and west. During 
the seasons when motoring wasn’t so good or when we 
had to travel nights as well as days to keep appoint- 
ments, the railroads have carried us here and there from 
the Rocky Mountain regions 
to the Atlantic seaboard. 
The Corona typewriter has 
chattered through four or 
five hundred columns of 
copy. Not all of this copy 
has appeared in the Realm, 
for like all members of the 
staff we have pulled an oc- 
casional oar at convention 
reports and special assign- 
ments. 

Of course these statistics 
don’t mean much, except 
that they indicate some effort 
to see and to report on the 
lumber business at first hand. Whether the Realm’s 
observations have been of value can’t be proved by fig- 
ures but must be decided by readers. 


Places Where News Is Sought 


The department hopes you like the policy of gathering 
copy in the field. We'd hardly know how to write these 
columns in any other way. The reports in the main are 
composed of facts and not so much of untested theories; 
though to be sure many dealers talk about hopes and 
plans in which they have confidence but which they have 
not fully tried out. But at least a large part of the 
matter appearing here has been proved in the laboratory 
of practice. 

But reporting from many fields, as we do, sometimes 
produces misunderstandings. There is now and then a 
reader who is inclined to try anything, if it has worked 
successfully somewhere else. He does not remember 
that methods to be useful must fit local needs; and that 
a successful yard is largely the product of its own en- 
vironment. 


States 
ences 


bermen 


MAN Car. 
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Has visited retail lumber dealers in 20 


Has attended 25 conventions and confer- 
Has talked to many hundreds of lum- 


Has registered more than 15,000 miles on 
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_ communities remain in their old grooves. 


There is also an occasional reader who thinks that 
if a given method will not fit into his yard without change 
and adaptation it is no good anywhere and merely cum- 
bers the earth. He is the sort of person who would say 
that since a low-swung car with a 15-foot wheel base 
isn’t much good on a crooked and rutted mountain trail, 
it would get stuck on a city boulevard, too. 

But not many of our readers jump to such hasty con- 
clusions. They know well that, while lumber retailing 
bears the same name everywhere, it has to meet countless 
different situations and conditions. 

There may be some readers of the opinion that they 
can get no benefit from yards that are different in situa- 
tion from their own; that a city dealer can have no 
practical interest in the policies of a country dealer and 
that a country dealer can 
gather no ideas from metro- 
politan yards. This, we be- 
lieve, is a mistake. Amer- 
icans have a capacity for 
making adaptations. Why 
does a man do thus and so? 
To get such and such a re- 
sult. Would that result be 
a benefit to me? If so, how 
can I alter and rearrange his 
methods so that I can get 
it, too? There must be a 
way of doing it, and the job 
is to find that way. 

Two or three decades ago 
when changes came about more slowly there was some 
basis for the belief that distant yards had little to teach. 
Local customers changed their practices but little from 
year to year. They built as their neighbors did and as 
their fathers did before them. Naturally the local yard 
came to know these habits and knew how to serve them. 
Each community wore a groove of its own. 

No one needs to be told how all this has shifted. Few 
Daily papers, 
national magazines, radio, easy travel by rail, highway 
and air, motion pictures, the inter-relation of local and 
national finance, in fact an endless march of interlocking 
influences are breaking down the old insularity. Manu- 
facturers have recognized the effect upon styles of the 
dresses worn by movie stars. Think of the other things, 
including architectural styles, that are influenced by the 
movies; and think of the vast public the films reach 
daily. If people live in these days as their fathers did 
it is a deliberate choice; and the decision is not made 
by default for lack of knowledge of other ways. The 
latest information about clothes, architecture, motor cars, 
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amusements and general living standards comes crashing 
in by a dozen or a hundred avenues. One reason the 
old community no longer stays in its old groove is that 
it is no longer the old community. Names may be the 
same, but customer ideas and desires are changing almost 
from hour to hour. 


Wise Saws and Modern Instances 


A simple illustration and one that could be verified 
in dozens and hundreds of places will indicate how these 
changes happen. Here, we'll say, is a self contained 
community that has long held Puritan ideas of thrift. 
There have been communities of this kind, many of them. 
The easy going and thriftless minority has been looked 
upon with suspicion and some contempt. Those who 
aspired to social approval and respect were afraid of 
debt and never gave a mortgage except for some solid 
purpose, such as building a house or buying a farm; and 
they were uneasy until the debt was paid. We remember 
seeing in an old-fashioned book a tragic picture of a 
run-down farm, with the farmer sadly going over the 
hill to the poor house. Underneath was the statement, 
“This man gave chattel mortgages.” In such a com- 
munity the dealer might be asked to give credit on open 
book accounts, but no one dreamed of asking him to loan 
the money to build the house. 

But into this community, we'll say, came the agency 
of an automobile manufacturer with a financing plan 


worked out whereby a down payment supplemented by | 


monthly installments bought the machine. Not much use 
to tell the rest of the story. Probably the lumbermen 
frowned on it and ridiculed 
the idea. But you know well 
that their attitude did not 
keep people from buying 
ears. It merely diverted 
purchases from houses to 
cars. Other merchants fol- 
lowed the deferred-payment 
plan, and in a brief time, 
even though no one moved 
away, the old community 
was gone; and in its place 
were the same people with 
a revised idea of what con- 
stitutes thrift. Buying out 
of income, if it did not come 
over night, did arrive in a few swift years. The lumber- 
men, with the same policies and services that had long 
satisfied the public, found themselves dismissed impa- 
tiently as back numbers. 


What, If Anything, Is Thrift? 


Perhaps we are getting along with a narrower margin 
of safety than was once thought wise. Some of us are 
behaving foolishly and- are using the new tools of buying 
in a reckless way. But older men who have seen the 
panics and hard times of earlier years know that the 
much touted thrift of the good old days did not buttress 
the country against these disasters. We are beginning 
to wonder if real thrift does not have to be worked out 
in each period in terms of its own experience and ways 
of buying. 

The statement at which we have been aiming on this 
wide detour is that in this period of easy communication 
and quick change there is a good reason why a dealer 
should know about and understand what his fellow dealers 
are doing and why they are doing it. If they are buck- 
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Continuing the Record 


Has made round trip from the Canadian 
to the Mexican boundaries, with other 
trips east and west 

Has traveled by rail from Rocky Moun- 
tain region to Atlantic Seaboard 


Has written 500 columns of copy for ben- 
efit of AMERICAN LUMBERMAN readers. ders. But such an arrange- 





ing a situation that seems foreign to his own, he has 
little reason to hope that the tides of change will not 
bring the same situation to his own office door. This 
department has heard of a good many veterans these 
later years who have retired from business with the 
statement that lumber retailing is no longer a man’s job; 
that people have become so senseless and debased that 
a real lumberman can no longer make a profit. But at © 
the time there were plenty of neighboring dealers carry- 
ing on their businesses in a dignified way and making 
a fair profit. These successful men kept up with the 
procession. 

It doubtless can not be said that these successful men 
owe all their success to the reading of a lumber journal, 
though most of them do read such journals. There are, 
however, some readers of lumber journals who, in the 
words of Elder Berry, don’t understand all they know. 
But however they did it, the successful dealers have kept 
themselves informed and have fitted their ways to meet 
the tide of change. When a new tangle comes up they 
know about some one else who has untangled it. They 
may not take over the other man’s methods unchanged; 
but his experience gives them courage and at least a few 
hints about ways and means. With this beginning they 
endeavor to understand the crisis, to know what custo- 
mers are wanting; and then they work out a way that 
will meet these wants and also will fit the yard’s 
resources. 

Since these shifts have been without number it is im- 
possible to make a comprehensive list. But one or two 
will serve as examples. 

A couple of weeks ago, in 
a speech before the directors 
of the National Lumber 
Manufacturers’ Association, 
E. C. Hole, manager of the 
AMERICAN LUMBERMAN, re- 
ferred to the fact that the 
business of selling houses is 
passing from contractor to 
lumber dealer. The old 
method of contractor sales- 
manship took a considerable 
load off the dealer’s shoul- 


ment was a happy one only 

when it worked well; and 
it worked badly so often that in many places the change 
had to come. 

The average contractor is and always has been a dealer 
in labor. His knowledge of design and of salesmanship 
were seldom more than just enough to get by. It was 
hig policy to play off one dealer against another, forcing 
the price down by any means at hand and passing most 
of the saving along to the owner. Oddly enough the 
owner seems to be the man least satisfied with this ar- 
rangement in his favor. He is willing to save money; 
but he is not so happy when this saving is done at the 
cost of giving him the sort of house he does not want 
at all. ; 

The purpose of the whole transaction is to get a suitable 
house for the owner; designed to fit his needs, with due 
respect for resale value; and to get it honestly built at 
an t price, All other considerations must fit into 
this primary set of requirements. 

Too often the contractor missed the point entirely. 
He fought for low prices and often got them by. using 

(Continued on Page 56) 
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Retailers’ Idea Exchange 

















GUIDE-POSTS TO SUCCESS 


Some Practical Pointers on Merchandising 
and Yard Operation 


OrLANDO, FLA., Dec. 23.—A textbook for the 
Florida Lumber & Millwork Association is be- 
ing made of the talks of Jack Townsend, of 
the Townsend Sash, Door & Lumber Co., at 
Lake Wales. “His talk on merchandising was 
one of the high points of the last State con- 











66 OW’S business?” 
An “inquiring reporter” of 
the AMERICAN LUMBERMAN 
asked that question of Tony, the Italian 
fruit vendor who visits our building. 
Tony shrugged his shoulders and an- 
swered: 


“Notta good—all I maka on 
the peanutta I loosa on the 
damma banan’!” 

Fortunate is the dealer who, as the 
year ends, can check over his stock 
item by item, and whisper softly to 
himself: “Yes, I have no bananas!” 











vention,” says Secretary J. P. Williams, who 
also holds that Mr. Townsend’s advice about 
cleaning out the dead wood of inefficient per- 
sonnal is good, and that the process of elimina- 
tion should not be held up by any sentiment. 

Mr. Townsend thinks that if merchandising 
is aggressive it must contain a punch, and that 
this comes largely through distinctive personal- 
ity in workers. He lays at the foundation of 
success character in officers and in the firm. 
This leadership must be built up by the heads 
of the organization, who with the knowledge of 
the business which they should have to keep 
it growing, create efficiency by both precept and 
example. “If the boss does not know his job 
he need not expect the help to be worth a great 
deal,” is the way it is put. 

His ideas of running a business may be had 
in a number of questions which Mr. Town- 
send propounds, and which are sent to the 
membership of the State body by Secretary 
Williams. They include: How do you and your 
employees greet the public? Do you give the 
impression of efficiency, and radiate optimism 
and good fellowship, or do you and they offer 
excuses instead of action and service? If sales- 
men are indifferent it is probably the fault of 
the boss, thinks this aggressive and successful 
dealer. 

The telephone contact is taken by Mr. Town- 
send to be of great importance, and the phone 
personality of those who answer it ought to be 
very carefully watched. Definite appreciation 
should be shown a customer paying a bill, and 
office men and women should be taught to 
show this regard for every one who comes in 
fer this purpose. 

Complaints must be handled quickly and ef- 
ficiently, not allowed to drag along if friends 
are to be retained. Courtesy and prompt at- 
tention on the part of truck drivers is very 
important. A major item in the Townsend 
line-up is the group meeting, with all employees, 
and the training of department heads in meth- 
ods of merchandising. 

It is essential to “push door bells” and. to 
have a program in advertising. The-use of 


the telephone to arouse interest is worth while, 
says Mr. Townsend. Letters to a carefully 
selected list at least once a month are valuable, 
especially if they are on some definite subject. 
It is also worth while to keep open Saturday 
afternoon, for many men want to talk about 
improvements during their time off. The sum- 
up of the Townsend talks runs about this way: 

Keep premises neat in appearance. 

Arrange merchandise neatly, from lumber 
shed to show window, with as much display 
as possible. 

Keep posted by reading the trade journals 
which apply to the lumber and millwork busi- 
ness. 

Be on the job all the time and keep upto- 
date in methods and plans by knowing what 
successful dealers are doing. 

Keep busy. In effective merchandising there 
is no substitute for hard work. 

And get a profit! 


Correcting an Error 


Through a typographical error the Twin 
Oaks Lumber Co., Eugene, Ore., was referred 
to in a story appearing on page 48 of the Dec. 
21 issue, as the Twin Lakes Lumber Co. 

The story in question concerned an “all 
wood” house built at Eugene, all materials for 
which were furnished by the Twin Oaks Lum- 
ber Co—not Twin Lakes Lumber Co. as er- 
roneously printed. 


MODERN TREND IN HOMES 


Housing Expert Notes Changes in Public 
Taste—Good Architecture Makes Gain 


Of direct interest to the dealer in lumber 
and other building materials is the matter 
of the trend of styles in the homes that are 
to be built in 1930. The changes are per- 
haps less radical than those forecast for 
women’s apparel, but nevertheless they are 
quite marked in some important particulars, 

The front porch is passing, the old fash- 
ioned carpet is seen no more, ceiling heights 
vary in different parts of the country, bung- 
alows are still popular, American architee- 
ture is improving, and dining rooms remain 
firmly entrenched in the average American 
home. At least so says James S. Taylor, 
acting chief of the division of building and 
housing of the United States Department of 
Commerce, and he ought to know. 

Mr. Taylor makes some other interesting 
observations. For instance, he thinks that 
the value of the radio in toning up the at- 
mosphere of American homes can not be 
over-estimated, especially in the life of a 
family having young people. The radio is 
keeping people at home and is giving par- 
ents a chance to ‘become acquainted with 
the friends of their children. 

The built-in garage has descended from 








This Week’s 


A Handy Help in Piling Lumber 


Here is shown a home-made device, for lightening the labor of pil- 
ing lumber into the bins, which for simplicity of construction and 


Timely Tip 


ease of operation is pretty 








vs 











endways. 





hard to beat. The entire 
cage runs on an overhead 
track, and can be easily 
pushed to any desired spot. 
While the upper two cross- 
pieces, including the one 
over which the board is be- 
ing passed into the bin, are 
nailed to the uprights, it 
will be observed that the 
next lower one rests in 
square-shouldered iron 
brackets, permitting it to be 
easily lifted out and dropped 
into the next lower pair of 
brackets, for piling at the 
corresponding level. The 
floor on which the man is 
standing also is readily re- 
movable, for shifting to the 
next higher pair of cross- 
pieces as needed. This floor 





consists of two pieces of planks, to the bottom of which at each are 
nailed cleats, as a safety measure to prevent the plank from moving 
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a 
the very expensive house to where it now 
can be found in the medium priced field ; 
and on streets where there is any consider - 
gble amount of automobile traffic families 
are living more and more in the back of 
their houses. A sun parlor at the rear of 


the house is fairly common, says the Hous- 
ing Bureau chief, and the rear living room 
jg no longer a Curiosity. . 

The bathroom has become a conspicuous 
feature in many of the new small homes, 


itself. This has all been encouraged by the 
wider publication and use of stock plans. 
The lumber and building trade papers ‘have 
done much to encourage interest in good 
design and to cultivate public taste. 

“Probably more small houses of good 
architecture are being put up now than at 
any time in a century past.” 

Mr. Taylor says that the front porch, a 
more or less distinctive American institu- 
tion, is rapidly going out of style, because 











Many dealers find the 
building of small 
portable farm struc- 
tures a profitable side 
line. The details of 
construction of a very 
practical form of feed 
hopper for chickens 
are clearly shown in 
the accompanying 
photograph, taken on 
the farm of I. J. 
Madden, located at 
Winamac, Ind. 











says Mr. Taylor. He cites a small row 
house selling for less than six thousand dol- 
lars that looked fit for a millionaire screen 
star. It had a floor of black and white tile, 
buff colored wainscoting, special wall paper 
depicting sea scenes, and a built-in bathtub 
in an alcove. The bathtub on legs is going 
out of style even in the lower-priced houses. 

In industrial housing projects, like those 
in southern mill towns, considerable num- 
bers of houses are erected without all the 
modern features; but an increasing propor- 
tion of such houses in North Carolina have 
running water and electricity. 

“In some rapidly growing communities, 
such as Oklahoma City, Okla., and Flint, 
Mich., we found that more lower priced 
houses are being built than in most of the 
other cities, probably because there is not so 
great a supply of second-hand houses to 
meet the needs of families in low income 
groups,” says Mr. Taylor. 

“The number of houses erected that are 
distinctly faulty in construction seems to 
have diminished considerably during the 
past six years. 

“The lowest priced houses now being 
built in quantity in the larger cities today 
are of five and six rooms, with one-story 
construction apparently predominating for 
the five room, and two-story for the six 
room size. 

“The six room, two-story house is favored 
more in eastern cities whereas in cities of 
the middle and far West; the five-room bung- 
alow is in the lead in the lowest priced 
groups. In the latter cities, however, the 
two story house usually has six rooms. 

“American domestic architecture is on the 
upgrade. The more expensive houses are 
usually designed by architects who special- 
ize in that-kind of work and are acknowl- 
edged to be the best in, the world. More 
operative builders appreciate the importance 
of good architectural @@rvice and employ 
architects on their staff’ or as consultants. 

“The Architects’ Small House Service Bu- 
Teau, an offshoot of the American Institute 
of Architects, has done a great deal to set 
higher standards in the small house field. Its 
work, together with that of material manu- 
facturers and some of the commercial plan 
services, has interested more architects in 
the design of small houses, a specialty in 





fewer and fewer people care to watch end- 
less streams of passing motor cars, and the 
rear of the house is coming more and more 
into its own. 

“It is only during the past few years,” 
says he, “that the designer has had to con- 
sider the fact that practically every owner 
will want a place on his lot to house one or 
more motor cars. The built-in garage has 
worked its way down from the more expen- 
sive houses into the medium priced field.” 

Some prophets foretold the passing of the 
dining room in the small house, arguing 
that, being used only two or three times a 
day, it was the most expensive space in the 
house. A good breakfast nook, and well 
planned arrangements for serving meals at 
one end of an enlarged living room, so 
they said, would suffice, but Mr. Taylor says 
there is no proof yet that they were right. 
In his survey he found many small houses 
where a lbreakfast nook was added but al- 
most none where the dining room was omit- 
ted. 

Types of floor covering have been in evo- 
lution: ever since the passing of the old 
fashioned carpet. Hardwood floors down- 
stairs and a good grade of matched flooring 
upstairs are usual, with linoleum common 
in the kitchen. These types help to make 
dusting easy. 

Mr. Taylor says that one of the most im- 
portant and recent trends having a marked 
effect on home building is the increasing 
vogue for color. He says that this has a 
commendable side, but that it also has its 
dangers. He points out that if a man paints 
his house or his roof the wrong color, he 
can easily repaint them, but warns that 
changing the color of certain materials ne- 
cessitates actual replacement if the wrong 
tint has been selected. 


Establishes a Branch Yard 


Sr. Louis, Mo., Dec. 23.—Keeping pace with 
the growth in its business since its establish- 
ment two years ago, and to put itself in po- 
sition ‘to give efficient service to all its trade, 
the C. J. Reinecke Lumber Co., located at 801 
South Broadway, is opening a new branch 
yard’ at the northeast corner of 18th street and 
Cass avenue, ee 
The company has made extensive improve- 





ments to an old property located on the above 


site. The new branch will enable the company 
to serve that immediate community with prompt- 
ness and efficiency. 

C, J. Reinecke, president of the company, is 
very well known in the lumber trade, in which 
he has been engaged for the last 25 years. 
Reine Schulze, secretary, and Robert J. Schulz, 
general manager, are also well versed in the 
lumber business. 

Robert H. Hertling, who has been with the 
company since it began business, will be man- 
ager of the new branch. 


Provides Building Information 


Peoria, Itu., Dec. 23.—The Home Lovers’ 
Library, founded by the Allen Lumber Co. of 
this city, is making good use of literature pub- 
lished by the National Lumber Manufacturers’ 
Association, especially booklets dealing with 
‘building construction and beautiful interiors. 

The idea of providing a complete building 
information service for the free and unrestrict- 
ed use of the Peoria public is proving as val- 
uable to architects and contractors as to pros- 
pective home owners. 

In attractive wood-paneled rooms, furnished 
with comfortable chairs and tables, the public 
has access to hundreds of plans and suggestions 
for a popular small home or a more imposing 
structure. Here are found magazines devoted 
to planning, building, remodeling, decorating 
and landscaping, together with actual displays 
of built-in furniture and fixtures which give 
practical illustration of labor and cost-saving 
methods. 


Grinds Shavings Into Sawdust 


In every city and town there is more or 
less demand for saw-dust, for use by. meat 
markets and other places. Most lumber re- 
tailers, however, are content to let others sup- 
ply this demand with shipped-in products. Not 
so, however, with the Frederickson Lumber 
Co., Madison, Wis., in whose yard an AMER- 
ICAN LUMBERMAN representative recently no- 
ticed and snapped the unusual “contraption” 
here shown, which is nothing more or less than 

















Dealer uses ordinary feed mill to grind shav- 
ings into sawdust, which is sold locally at 
good profit 


an ordinary feed mill, used here for grinding 
shavings into sawdust, which is sold to the local 
meat markets at a good profit. 

At the top of the mill will be noted a large 
bin in which the shavings are stored until it 
is desired to grind them into sawdust. At the 
left of the mill another large bin is provided 
in which the sawdust is stored so that there 
always will be sufficient on hand to supply the 
demand during slack months when the plan- 

ing mill is not running full force. 
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Finds New Ways to Handle Specialties 


“If You Can't Find What You Want on the Market, Invent It,” Is System 
Used by A.J. Wilder, Albion, Mich., a Man of Ideas 


Apion, Micu., Dec. 23.—Careful designing 
of office and yard, to utilize every available foot 
of space, is necessary if a retail lumberman 
hopes to give his customers the best service of 
which his establishment is capable, in the opin- 
ion of Allen J. Wilder, owner of the S. A. 
Wilder & Son yard here and of the Concord 
Lumber & Coal Co. at Concord, a small town 
eight miles southeast of here. Mr. Wilder 
demonstrated some of the methods he has 
worked out at the local office, on the occasion 
of a recent visit of a representative of the 
AMERICAN LUMBERMAN, 

The inventiveness of the owner and his as- 


and part of the south side extends a concrete 
porch, which with its roof, is made to blend 
harmoniously with the architecture of the rest 
of the structure. Mr. Wilder likes grass and 
flowers, so full advantage is taken of the oppor- 
tunity to have a lawn, in a small space in front. 
The lumberman has to work there—it might 
as well look like a nice place to work. The 
customer, too, is usually interested in the ap- 
pearance of the place where he buys his lum- 
ber. 

The arrangement of the interior of the office 
is conveniently arranged for the quick service 
which customers like. Through the front door 
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This is not a still, but the system evolved by 
A. J. Wilder, of the S. A. Wilder & Son Lum- 
ber Co., Albion, Mich., for handling nails. In 
the upper picture Mr. Wilder is shown holding 
the trap-door through which the keg of nails 
has just been hoisted. The curved pipe at the 
left, which looks like an overgrown faucet, is 
the exhaust pipe of an electric floor sanding 
machine. Beyond the lumberman are samples 
of molding. Lower left—One of the sectional 
lids has been raised, and the funnel put in 
place for the powring of the nails; note the 
convenience of arrangement of scales, twine, 
etc., and the labeling system. Lower right— 
Pouring the nails from the keg into the bin; 
the keg is held in this same position for either 
front or rear aperture, as a tilting board in 
the bottom of the funnel directs the nails where 
they are wanted 


sistants has produced some unusual ideas in 
means of merchandising lumber, most of which 
are to be seen in the well planned office build- 
ing. This office, which is less than a block from 
the office of the Albion Lumber Co., mentioned 
in the Dec. 21 issue of the AMERICAN LUMBER- 
MAN, adjoins the right-of-way of the Michigan 
Central main line, so there is excellent trans- 
portation of lumber available. In the various 
sheds js kept, on an average, $40,000 worth of 
lumber similar materials. 

The office is the outstanding building of the 
group. It is of an attractive brick veneer con- 
struction, with predominating coler one of the 
deeper tones of red. Across the entire front 

















one enters a_ lobby, 
along the left (or 
north) side of which is 
a counter. Officiating 
here is Dean Hubert, 
who has been with Mr. 
Wilder for ten years, 
and is well acquainted 
with the lumber busi- 
ness and the needs of 
its customers. Near the 
rear end of the counter 
is a door to the private 
office, placed so that it 
is easy for customers 
to see and talk with the 
owner. It shows the 
friendly attitude for which “Al” Wilder js 
widely known. 

Another door connects the private office with 
the business office—just another feature of con- 
venience. Near this second door is a large and 
shiny, but battered, safe which greatly interested 
the writer, for once when he was a daily news- 
paper reporter he came to this office to “cover” 
the third burglarizing of this office. At that 
time what was left of the lock was hammered 
and chiseled off, although the combination was 
painted plainly on the outside. It can not be 
locked, but the lumberman still uses the safe, 
for it is and has been a place for records only, 
Down in the basement is another cabinet which 
contains the company records back to 1892, In 
the fall of that year Mr. Wilder, who the pre- 
ceding spring had graduated from Albion Col- 
lege, entered the lumber business with his fa- 
ther, the late S. A. Wilder. Since the latter’s 
death, in 1918, the son has continued the busi- 
ness under the same old firm name. 

Always a feature of Mr. Wilder’s business 
career has been his ability to make things— 
invent them to meet a given need. For instance, 
he wanted to be able to handle nails easily and 
fast, without bunglesome equipment that would 
take up too much room. He didn’t know of 
anything on the market to fit his need, so he 
made his own design and had it incorporated 
in the office when the latter was built a few 





A. J. WILDER, 
Albion, Mich.; 


Inventive Lumberman 











rectar 
the t 
The | 
rear 

whicl 
inclir 
to Op 
This 
vant 
ways 
pour. 
alwa 
of w 
illus’ 
with 
size 

easil 
abov 
mov 
cour 
and 


alor 

























AMERICAN LUMBERMAN 


89 





———- 
years ago. It was with considerable pride, as’ 
well as a lively desire to pass the idea along 
to other lumbermen through the pages of the 
AMERICAN LUMBERMAN, that he showed the 
writer how the nail system works. ; 

The large stock of nails is stored, in the 
kegs in which they are received, in the base- 
ment, and as the stock in the bins is depleted 
additional kegs are pulled up through a trap- 
door in the floor by a rope hoist, as shown in 
one of the accompanying photographs. The 
mail bins extend along the entire rear wall of 
the rear room of the office building, and are 
arranged to form a counter which is about 
waist high. The top of this counter is in 
sections, each section when raised on its hinges 
giving access to the tops of four bins, as illus- 
trated. It is a simple matter to raise which- 
ever lid is necessary to replenish the nail sup- 
ply in either of the long bins in the double row. 
The keg of nails which has been hoisted up is 
carried (with comparative ease because it has 
already been lifted to the required height) to 
the bins, and the nails are poured into the 
proper hopper by means of a funnel. © 

This funnel itself is a clever device. It is 
rectangular in shape, with the sides flared at 
the top to hold the keg in the correct position. 
The nails are directed into either the front or 
rear aperture at will by means of a board 
which, swiveled on two nails at the bottom, 
inclines to either end of the funnel 
to open one bin and close the other. 
This arrangement gives the ad- 
yantage of a funnel which is al- 
ways in the same position for 
pouring, whatever the bin, and is 
always rigid. The bins are made 
of wood, and as will be seen in the 
illustration they are neatly painted, 
with the designation of type and 
size of nails plainly painted in 
easily-read letters and numerals 
above each bin. The scales are 
movable to anywhere along the 
counter, for convenience, and paper 
and string are easily available. 

Above these nail bins are shelves 
along the wall, to the height of 
the ceiling, which are always com- 
pletely filled with paint. His 
paint business is very important to 
Mr. Wilder, and he tackles it with 
characteristic vigor. He handles 
one company’s complete line, and 
finds that it pays to co-operate 


the sheds bear the well known “Covers the 
Earth” sign and the “You can’t paint a barn 
with applesauce” slogan of the paint company. 

But Mr. Wilder goes farther than that in 
his co-operation with the makers of paint. 
Every year he has in the basement what he 
calls a “painters’ supper.” The place is spe- 
cially equipped for this, so all that is necessary 
is to move operating equipment back to the 
walls, out of the way, prepare a table, and set 
it with dishes which are kept, ready for such 
an occasion, in a cupboard. The cooking is 
done on an oil stove, brought from the lum- 
berman’s home across the street. 

Here annually the painters of the city gather 
to get acquainted, or keep acquainted, with 
the lumberman. After the meal (and _ these 
meals have a reputation of being “soine feed’’) 
the wielders of the brush adjourn to an up- 
stairs room, where a factory representative 
gives valuable pointers on the use of the various 
paints and perhaps announces new develop- 
ments. Sometimes the local men try their own 
hands at demonstrating what the field man is 
saying. Whatever happens, the mutual exchange 
of information usually gives the lumber dealer 
some ideas as to who is contemplating altera- 
tions in homes, and lumber sales often result 
in this way. 

This room on the second floor of the office, 
besides serving so well as a meeting room, is 








with the paint company in promo- 
tional work. The best advertise- 
ment that one can see, at first 
glance, is the fact that all the 
buildings are kept painted, clean 
and bright, and the ends of two of 


it as undesirable. 


Strips of wood hold the brick displays in place. In making a choice, 
the customer pulls the shade over a panel of brick as he eliminates 
The choice is soon narrowed down to a few, and 


finally to one 


also a display room adaptable to special fea- 
tures which Mr. Wilder wishes to “push.” His 
display of bricks is the most unusual note about 
this room. Instead of the usual portable panels 
of brick, with handles like a suitcase, bricks in 
this office are displayed on the wall, the entire 
east wall being used for this purpose. Shallow 
wooden shelves, spaced to divide the height of 
the wall into four parts, are installed to hold 
the bricks, and vertical wood strips, dividing 
the space into panels, hold the bricks in place, 
as shown in the accompanying illustration. In- 
sulating board, colored to suit the requirements, 
is used as “mortar.” In this way pleasing de- 
signs may be built up with vari-colored bricks, 
so popular now, and the displays may be changed 
whenever it is so desired by removing the hold- 
ing strips. 

But this wall of bricks, if left in this. way, 
would present a big job to anyone trying to 
pick out the most acceptable type of panel. 
There are too many from which to choose. Mr. 
Wilder got around this difficulty in a character- 
istically simple manner. A window shade was 
installed at each panel, so it could be covered 
whenever one wishes. The result is that the 
customer, who does not .know what he does 
want, is asked what. he doesn’t want. As he 
sees a panel he wouldn’t like to have, that 
panel is covered with its shade. By this process 
of elimination the choice is soon narrowed to 
a few, and finally to the one best 
suited to the person’s taste. And 
the sale is made. 

The storage room of the office is 
well utilized, in every part, and 
the attic, even, is used for some 
things which are not wanted so 
frequently. The whole office is 
a display of what a home might be 
if this man Wilder were allowed 
to help in its designing. If the 
large open stairway is admired, the 
customer learns that it could be 
duplicated in his home. If the 
maple flooring looks nice, it would 
look even nicer in the home. 

“I’m proud of this office and 


yard,”. Mr. Wilder said, as we 
prepared to leave. “There are 
larger ones, but I don’t believe 


there are many that are better ar- 
ranged. We get along very nicely, 
and get our share of the business. 
The men like it here, too. The 
yard foreman, Staunton William- 
son, for instance, has been here for 


sixteen years. This is no cut- 
price place—I sell good lumber and 
work on that basis. And I am 


well satisfied, even though things 
do go slow sometimes.” 


How New Englanders View the Outlook 


Representative New England lumber retailers, 
asked for their views on current business and 
the outlook for 1930, expressed themselves as 
follows: 

EDWARD GUINEY, Borden, Guiney & Kendall 
Co., Fall River, Mass.: The outlook is dark 
at present around Fall River. Our main depend- 
ence is on the textile industry and that is very 
slack. Until textiles pick up there won’t be 
much demand for lumber around Fall River. 

GrorGE M. Brices, Lexington Lumber Co., 
Lexington, Mass.: ‘There never has been a six 
months’ period in the history of our company 
when we didn’t make some money. Residen- 
tial building is off about 20 percent, but I am 
confident it soon will be coming back. The home 
is something permanent, while the stock market 
is more evanescent. This great shrinkage in the 
market value of securities may be a blessing in 
disguise. 

JOHN J. McDONALD, Griffin Bros., Onset and 
Marion, Mass.: House building has been off 
in recent weeks. We are looking for better busi- 
ness in the spring. The call for lumber to be 
used in construction of summer homes is rarely 
very good in cold weather. Our information is 


that more money will be available for building 
construction next season than there was this 
year. Retail lumber stocks in our district are 
about normal. 


U. M. Cariton, Dix Lumber Co., North Cam- 
bridge, Mass.: The lumber business is “bum” 
just now, but I am sure business will be better 
soon. These very comprehensive and intensive 
efforts to stimulate the building industry are 
bound to bring results before long. 


Frep D. STerRRITT, F. D. Sterritt Lumber Co., 
Cambridge, Mass.: Our trade is largely with 
industrial consumers of lumber. Business might 
be worse, but the fact is, it is fair now and is 
sure to get better after inventories. I look for 
a good, normal year in 1930. 


JoHN A. Dopp, Strong & Hale Lumber Co., 
Portland, Conn.: The lumber business is quiet 
in our section. There is some business all the 
time, however, for the dealer. who keeps wide 
awake and goes after it. .This is a time not 
to “drive in the ruts,” but to use the whole road. 


CHARLES E. Dopen, Norfolk Lumber Co., 
Stoughton, Mass.: All things considered, we 
are doing about as well as can be expected. This 


is a time for the wide-awake lumber dealer to 
utilize all the help he can get from his trade 
associations and trade journals, and to keep 
hustling. I see no reason why we can’t make 
1930 a good year for the lumber business. 


LOREN H. Nauss, L. B. Nauss & Sons, Glou- 
cester, Mass.: The retail lumber business in our 
section is perhaps a little more quiet than ex- 
perience leads us to expect even in December. 
I look for early improvement and a fair year 
in 1930. 


JOHN JANVRIN, Hampton Falls, N. H.: We 
are running a “city yard” in a little country 
town of 1,200 people. Among other things we 
have demonstration rooms that we call “Rooms 
of Ideas.” By developing every opportunity we 
can find to arouse demand for our merchandise 
we are succeeding in getting some business all 
the time. I look for improvement early next 
year. 


Harvarp Economic Society’s weekly index 
of wholesale commodity prices has dropped to 
92.1 for the week ended Dec. 18, 1929, from 
92.6 for the week ended Dec. 11, 1929. 
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Hardwood Mills Closed Down For Holidays 


Low Offers Being Turned Down 


MEMPHIS, TENN., Dec. 23—The best demand 
for southern hardwoods continues to come from 
overseas. This has greatly helped a rather bad 
market for the last thirty days. Orders are 
still being received from English and Continen- 
tal buyers. The Continental business has been 
exceptionally good for the last few weeks, due 
to a reduction in ocean rate, which at this time 
is 30 cents a hundred pounds on heavy hard- 
woods, good through February. This should 
help export business. English buyers have been 
in the market for several weeks, and continue 
to place orders for prompt shipment, and ship- 
ment after the first of the year. 

A number of inquiries have been received, but 
producers do not want to accept business at low 
prices, and have turned down many offers. Few 
orders at low prices: have been accepted, and as 
a whole prices have held firm. Few domestic 
orders for hardwoods have been booked by 
southern producers during the last week or ten 
days, and these have come mostly from automo- 
bile manufacturers. The demand from the fur- 
niture manufacturers has been slow, as these 
buyers are waiting until after the January shows 
before placing any orders. Demand from crate 
and box manufacturers is dull. There is also 
little demand for flooring oak, most flooring 
plants being out of the market until after the 
first of the year, and interior trim plants are 
taking very little. 

Production of hardwoods has dropped off con- 
siderably in the last week or ten days, and no 
doubt will continue to drop off until after the 
holiday season. Many mulls closed down on 
Saturday for the holidays, and many do not ex- 
pect to open until well after the first of the 
year. Other plants are down for overhauling. 
It is estimated that production will drop below 
50 percent of normal within the next sixty days. 
Logs are rather scarce, and but few mills are 
in the log market. Some plants shut down sev- 
eral weeks ago to await a better market. 


Building to Be More Active 


Burra.o, N, Y., Dec. 23.—The lumber trade 
has had to contend with some unusually severe 
winter weather last week. Several inches of 
snow have fallen, prior to which a sleet storm 
occurred which caused heavy loss to property 
and much delay to railroad traffic. 

Building construction here in 1930 will con- 
siderably exceed that of 1929, in the opinion of 
the Chamber of Commerce and reporting agen- 
cies. 

Winners of certificates in the fifth annual 
Statewide accident prevention campaign include 
the following local lumber companies: Hurd 
Bros., T. Sullivan & Co., Dohn-Fischer & Co., 
and John Feist & Sons’ Co.; also S. H. Peek & 
Sons, East Aurora. The number of firms par- 
ticipating throughout the State was about twelve 
hundred and of these 556 came through without 
accidents. 

C. L. Foretich, sales manager Bradley Lum- 
ber Co., Warren, Ark., called here last week. 


Some Dealers Order Flooring 


Warren, ArK., Dec. 23.—Some increase has 
been noted in production of the larger hardwood 
operators in this district the last ten days. Sev- 
eral mills that were practically shut down are 
gradually resuming operations on a broader 
scale. A fair number of orders have been 
placed for hardwood flooring, largely for de- 
ferred shipment. Dealers are beginning to wake 
up to the fact that the market is very low, and 
are taking advantage of. present prices to cover 
their early spring requirements. Stocks of hard- 
wood flooring are not too well assorted, and if 
buying approaches normal in the next ninety 


days, certain items are certain to be decidedly 
scarce. This applies especially to several popu- 
lar grades of red oak flooring. Several small 
hardwood operations have shut down until the 
weather improves. The large mills are practi- 
cally out of the market for hardwood logs. The 
small operators still running are cutting a good 
part of their logs into switch ties, crossing 
plank and other railroad material, including a 
limited amount of car stock. Several small 
orders have been placed for wagon stock at ac- 
ceptable prices. 


Trade Slow But Prices Firm 


JACKSONVILLE, FLA., Dec. 23.—The hardwood 
market is most inactive, and there is little move- 
ment of any wood except sap gum and oak. 
The furniture and cabinet factories are taking 
a large volume of the former and some red 
gum, The flooring manufacturers are taking 
a fair quantity of oak. Box and crate mills 
are using a good amount of the lower grades 
of gum. Prices on all woods are holding up 
wonderfully well considering the poor demand, 











Come In, New Year! 


Come in, New Year! 
I am waiting for you, 
With a laughing heart 
And a purpose true. 


Come in, New Year! 
I am ready to go 

Wherever you lead, 
Be it swift or slow. 


I am ready to go 

Be the goal in sight, 
Or half in view, 

Or hidden quite.: 


A man am I, 
With a soul to dare. 
Come in, New Year! 
Lead anywhere! 


—Norman C. Schlichter 











and it is not thought any concessions will be 
made in the hardwood market soon. The ex- 
port demand is fair. 


Buyers Release Shipping Instructions 


Louisvitte, Ky., Dec. 23.—The hardwood 
market situation ig more encouraging. Demand 
and inquiry have been better, while a number 
of houses report more releases of shipping in- 
structions on old orders, especially for automo- 
tive use. Inquiry has been fair for gum, good 
for walnut and walnut veneers; improved for 
better grades of red and white oak; and better 
for magnolia, elm, maple, and for wormy oak 
also, from cutters of automotive stock. The 
flooring trade is slow, and radio business is 
quite dull. The building outlook is none too 
bright. 

Prices of inch stock at Louisville read: Pop- 
lar, FAS southern, $85@90; Appalachian, $95; 
saps and selects, $64@70; No. 1, $47@53; No. 
2 A, $36@40; No. 2 B, $24@27. Walnut, FAS, 
$240@250; selects, $165@170; No. 1, $92@95; 
No. 2, $40. Plain sap gum, FAS, $58; No. 1, 
$42@44; quartered sap, FAS, $60; No. 1, 


For Current Market Prices on Hardwoods See Pages 68 and 69 


$45@48. Plain red gum, FAS, $98; No 1 
$50; quartered red, FAS, $100; No. 1, ggo 
Cottonwood, $51, $35 and $32. Ash, $75 $50 
and $30. Southern red oak, $68, $50 and $49. 
white, $88, $52 and $42. Appalachian plain 
red oak, $85 and $55; plain white, $96 
$58; quartered white, $135 and $75; quartered 
red, $110 and $60. 


Inquiry Promises Good Demand 

Macon, Ga., Dec. 23.—Practically all the 
hardwood mills in this territory closed on Sat. 
urday of this week, and most of them will not 
resume operations until Dec. 30, while some 
will not become active again until Jan, 1 
While December has been as dull as most De. 
cembers of other years, the manufacturers are 
encouraged over the outlook. There have beep 
an unusually large number of inquiries during 
the last ten days, and probably there will te 
liberal orders placed shortly after the opening 
of 1930. Manufacturers are laying their plans 
accordingly. 


Business Continues Slow 


PittsBuRGH, Pa., Dec. 24.—Dealers who spe- 
cialize in the West Virginia hardwoods report 
that business continued slow last week, and pur- 
chases have been made usually for future 
shipment. One of the features of the hardwood 
market is the recent pronounced weakening jn 
sap gum. There seems to have been no im- 
provement in demand for chestnut, but some of 
the oak items have been moving a little better, 
especially the No. 2 common. Clear saps and 
FAS poplar are very slow. The industrials are 
now buying very little, as their operations have 
been somewhat curtailed. 


Consumers Send More Inquiries 


CINCINNATI, OHIO, Dec. 23.—Consumers last 
week were placing orders only when stocks were 
exhausted. Buying was spotty for the general 
list. Mixed carlot orders came from furniture 
plants, covering mostly sap gum, 2-A poplar, 
sound wormy chestnut and inch oak. Whole- 
salers reported that the inquiry for Appalachian 
hardwoods was more active than that for south- 
ern hardwoods. The inquiry for Appalachian 
stocks comes from automobile factories and 
body makers as well as furniture plants and 
other wood consuming industries. Spot pur- 
chases were very light. There is practically no 
buying by the retail yards, and very little by 
wholesalers in the East and North. Exporters 
reported a fair volume of inquiry for oak, 
walnut, ash, gum and poplar, with some sound 
wormy chestnut, for shipment in February and 
March. 

Pine and cypress continue very dull, with 
prices weaker. Pacific coast woods are spotty, 
only a few mixed carlot orders being placed. 

A. C. Farris, president Farris Hardwood 
Lumber Co., Nashville, was in the city this 
week calling on his trade. 

R. D. Budd, representing the Gulf Red 
Cypress Co., at New Orleans, was also in 
the city this week. 


SASS EZALAALZAE: 


As a Christmas token and to stimulate inter- 
est in forest perpetuation, the Canadian Forestry 
Association is mailing to people of British 
Columbia tiny sacks of seeds from western red 
cedar trees. Each sack bears a message in part 
as follows: “Plant these selected seeds in your 
garden under a light covering of good brown 
earth next spring. Teach your children to nour- 
ish the young seedlings. May there grow 2 
sturdy cedar tree to make your garden more 
lovely—to teach you and yours a deeper love 
of trees—and the sacred trust of each and all 
of us to keep the forest trees of British Colum- 
bia forever green.” 
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OOK 


ING 


AHEAD 


First study the chart. Notice that each major 
movement of industrial production is preceded 
and forecast by a corresponding movement of 
money rates. Observe that since the first of 
January, 1928, the present. downward move- 
ment of industrial production has been fore- 
cast. Beginning with May, 1928, this was re- 
ported regularly in “Looking Ahead.” What 
a pity that it was not known to those who 
were buying and holding stocks in the months 
preceding the speculative smash at the end of 
October, 1929, and who were justifying the 
advancing prices of stocks on the ground that 
1929 would bring no down turn in business. 

Then notice particularly that money rates in 
the short time since Nov. 1, 1929 have fallen 
from 644 percent to 5 percent and are now 
(Dec. 15) forecasting a major upswing of in- 
dustrial production to begin, without much 
doubt, at or shortly after the middle of 1930. 
The usual seasonal swing from January to 
April, 1930, is likely to occur, but this is a 
minor swing. 

There could be no better time than now to 
see clearly that major 
swings of money rates fore- 
cast and are followed by 
major swings of industrial 


hand, in looking back over the situation from 
Jan. 1, 1928, we are impressed by the fact that 
prevention is better than cure. We do not 
mean to imply that President Hoover should 
have acted during 1928 to prevent unwise specu- 
lation and an over-production of automobiles, 
airplanes, radios and some other lines of manu- 
facture. 

However if we remember rightly, both Mr. 
Hoover, then Secretary of Commerce, and Mr. 
Mellon gave warning in the spring of 1923 
that some lines were over-producing and that 
there was danger of a repetition of the expe- 
rience of 1920-1921. This warning was fol- 
lowed almost at once by a decline in business 
activity—the recession of 1924. Business men 
do not like a recession, much less a depression 
in business. Neither do they (nothwithstand- 
ing the contrary belief of the Saturday Evening 
Post) like over much those who warn them 
that a falling off in business is ahead or those 
who throw cold water upon their exuberant 
optimism, no matter how wild they may be- 
come. But let us hope that before the nation 


Climbing Cycles of Industrial Production 


By Alvan T. Simonds, 
President 
Simonds Saw & Steel Co. 
Fitchburg, Mass. 


that they can afford to make now. If every- 
one co-operates heartily with the President, there 
is no doubt but that great good will be ac- 
complished and that the valley will be at least 
partly filled up and the business road made 
more nearly level than it otherwise would be. 
The traditional belief has been shattered by 
the speculative smash. Contrary to this belief, 
5,000,000 speculators could be and were wrong. 
Stock market prices in July, August and Sep- 
tember, 1929, were not a safe guide to the 
course of business in the fall of 1929. Stock 
prices did not turn down in a major move- 
ment until after business turned down in a 
major movement in June, 1929. It is safe 
now to believe that stock prices will not turn 
up in the next major movement until after 
business has turned up in the next major move- 
ment. Too few follow the course of business 
carefully enough to know when it has turned 
up or down as soon as they should. The 
bulletin of the Federal Reserve Board showed 
that the manufacture of food products reached 
its peak in December, 1928; automobiles in 
March, 1929; textiles in 
May, 1929; iron and steel 
in June, 1929; and all 
manufactures in June, 1929 ; 
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months after the upturn in 
money rates. Study the 
chart and draw your own 
conclusions as to what is 
ahead. , 

When the stock market smash came in the 
last week of October, 1929, President Hoover 
with his usual good sense and foresight realized 
at once that something must be done to avert 
serious depression, that something must be done 
to brace up weak knees, to change the psy- 
chology of the great mass of people in the 
United States from a psychology of despair to 
a psychology of hope. Frederick William Wile 
in the Washington Star says: 

The President realized there was an incipi- 
ent fire. He determined to put it out before a 
flicker of it had terrified the audience into a 
mad rush for the doors and windows, with 
resultant and calamitous, though wholly un- 
justified casualties. Hoover pictured just ex- 
actly that sort of holocaust in case the Amer- 
ican people were not graphically made to see 
that, though their house was afire in one of 
its remote corners, there was no danger what- 
ever of its burning down, or even of anybody 
getting scorched. So the President sent for 
the nation’s economic fire department. 


Beyond any doubt, the president’s action has 
been beneficial. In its promptness and intelli- 
gence it has proved that President Hoover is 
aman of action in an emergency. On the other 





100 is the daily average production during the years 1923, 1924 and 1925. The 
chart shows only major movements. See Federal Reserve Bulletin, 
February, 1927 and current issues for detailed data, 


is called upon to go through another such ex- 
perience, the house to which Mr. Wile refers 
will be provided with a sprinkler system so 
that when any part of it gets too hot, water 
will be thrown upon it and the danger of fire 
eliminated. 

President Hoover’s plan for leveling the road 
of business was announced in the report of the 
conference on unemployment in 1921. In short, 
it is to fill up the valley ahead by taking off 
of the hill which comes before the valley. This 
to be effective, of course, should be done before 
business gets down into the valley. This was 
not the case in 1929. Business is now slowly 
going down into the valley, but the profits 
made at the peak of 1929 are still available 
to help fill up the valley which seems to be 
ahead. Therefore President Hoover would have 
business corporations spend now all the money 
that they can spend wisely or that they will 
need to spend in the near future and which 
they can just as well spend now. He would 
have the Federal Government and the State, 
city and town governments spend now all the 
money that they have available or that they 
can raise for improvements that are needed and 


will probably increase as a 
result of President Hoover’s 
program. There is not so 
much likelihood that resi- 
dential construction will 
increase and this kind of construction makes 
the greatest demand upon lumber. However, 
now is the time for optimism, not for excessive 
caution. Caution was what we needed in the 
first half of 1929, but anyone who advocated 
it at that time was liable to be shot at sunrise 
unless, like Jeff, he did not get up early enough. 


To Take Charge of Eastern Office 


Houston, Tex., Dec. 23.—Announcement has 
been made by Ray Wiess, general manager of 
the Kirby Lumber Co., that effective Jan. 1, 
1930, Frank W. Smith, who for a number of 
years has been in the company’s Houston 
office, will take charge of its office at 2612 
Grand Central Terminal, New York City. Mr. 
Smith will handle sales of both pine and hard- 
woods in eastern territory, succeeding F. V. 
Ford and Volney Leggett. The position in the 
Houston office, vacated by Mr. Smith, will be 
filled by Walter Noble, formerly sales manager 
of the Pearl River Valley Lumber Co., Canton, 
Miss. fe 
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| Telling the Public the Value of Wood 


W hen Lumberman Is Asked to Give a Speech He Takes Opportunity to Tell 
the Facts About Wood’s Use in Both Ancient and Modern Times 


USED IN THE BEGINNING 


Lamberman Traces Employment of Wood 
From Creation Through Passage of Time 


Cuarteston, W. Va., Dec. 23.—Members of 
the Real Estate Board of this busy community 
are still commenting favorably upon an ad- 
dress delivered at their meeting earlier in the 
month by Fred Larkins, secretary of the Mor- 
gan Lumber & Manufacturing Co. Mr. Lar- 
kins talked about trees and lumber and what 
they have contributed to civilization down 
through the ages. Incidentally, he disabused 
the minds of his hearers of many erroneous 
impressions concerning the supply of standing 
timber, the utilization, durability and other 
qualities of wood. 

Invited to make an address, Mr. Larkins 
naturally turned to a subject he thoroughly 
understood. His address was received with 
obvious approval and he has recived numerous 
compliments since the meeting. He started 
with the time of the Creation and traced the 
tree and its products down to date, making 
the story most attractive and convincing. 

Lumbermen all over the country are promi- 
nent in their respective communities. One sug- 
gestion heard is that they might well profit by 
the example of Mr. Larkins and, when invited 
to address clubs and other gatherings, tell the 
story of wood in much the same way he did, 
using such originality as may come to mind by 
the way of variety to meet peculiar conditions 
in their particular communities. 

Mr. Larkins’ address was full of color and 
romance. “When Solomon built the Temple,” 
he said, “he sent 80,000 woodsmen to the moun- 
tains to cut and hew fir trees and called on 
Hiram, King of Tyre, for cedars of Lebanon.” 

He told of the early use of wood for water 
transportation, man first using it to venture 
from his own environment to other points; how 
wood vessels were used to discover the Amer- 
ican continent, and how wood served exclu- 
sively for transportation purposes until the age 
of steam. Even now after many years of ex- 
perimentation the great railroads continue to 
lay their rails on wood ties because no satis- 
factory substitute has been found. 

“You can scarcely turn a page in all history 
without seeing a conspicuous part being played 
by wood,” he said. 

Mr. Larkins convinced his hearers that there 
is an ample supply of standing timber in the 
United States for generations to come, and 
that reforestation, which is being practiced on 
an expanding scale, will in time insure a per- 
petual supply even in excess of the demands of 
the country. 


“We often hear it said that lumber is high 
in price now as compared with former years,” 
he said, “and wonder is expressed as to why 
this is. In fact, it is frequently, though errone- 
ously, attributed to its scarcity and as an in- 
dication of its early extinction as an article of 
commerce. To put the answer bluntly would 
be simply to say that when you quit raising a 
thing in your own back yard and go to buy- 
ing it away from home and having it shipped 
in it naturally costs you more money.” 


Mr. Larkins then gave figures and data show- 
ing how the center of lumber production has 
changed from titme to time with the expansion 
of population in various regions. Discussing 
the durability of wood he said in part: 

In considering the relative desirability of 
lumber or wood as a construction material, 
its lasting qualities are naturally of prime 
importance in the minds of most people. 
But on this point wood stands pre-eminent 





and there is sufficient visible evidence of 
that fact to convince the most skeptical. 

Chariots of antiquity have come down to 
us with wooden parts still sound. In Japan 
there is a wood temple intact that is 1300 
years old. Pieces of timber 1850 years old 
have been uncovered in Herculaneum, Italy, 
in a remarkable state of preservation. The 
city was buried in 79 A. D. in a volcanic 
eruption of Vesuvius. When they opened up 
old King Tut’s tomb a few years ago many 
wooden articles were removed which had 
been in there for 3,500 years. 

In our own country we have hundreds of 
homes built long before the Revolutionary 
War which are as sound and livable today 
as when they were built. Some of these 
houses in such famous towns as Plymouth, 
Fredericksburg and Williamsburg are nearly 
300 years old. 

When the roof of the White House was 
removed for remodeling a few years ago it 
was found that its wooden supports were in 
perfect state of preservation notwithstand- 
ing 112 years’ service. They would have 
been used again except for a radical change 
in the architecture. The wood has been cut 
up into gavels and other articles which are 
being distributed throughout the country as 
mementoes and as testimonials to the glori- 
ous service of wood as a building material. 


Mr. Larkins made many other interesting 
points. For example, he told the Charleston 
real estate men that wood makes for comfort 
because it is a non-conductor of heat and mois- 
ture. There are no cold, damp, sweating walls. 
“There is nothing more comfortable in all sea- 
sons and climates than a well built home of 
wood,” he said. 

His concluding paragraph was: 

Finally, wood is and always has been 
friendly to man. It has a charm and beauty 
all its own which is not possessed by any 
other material. It is never cold to the touch 
nor repulsive in appearance. It is man’s old- 
est and still is his most universally useful 
material. No wonder we all love the stately 
tree from which it comes or stand in awe 
in the presence of these great monarchs of 
the forest. 

eo 2 


Wooden Water Pipes 340 Years Old 


New York City, Dec. 23.—-The New York 
Sun, in a recent issue, told of wooden water 
pipes 340 years old recently dug up in Tokio, 
Japan, by workmen excavating for a modern 
sewer. . 

When the proud Japanese capital city was 
a mere fishing village known as “Yedo,” these 
pipes were laid by the first Shogun, or feudal 
lord, to established an independent capital. 

The pipes brought water from a river ap- 
proximately 49 miles distant and when installed 
centures ago were considered a superlative ex- 
ample of modern gonvenience. 

** * 


Gives Wood a Boost 


Gioucester, Mass., Dec. 23.—The manu- 
facturers of LePage’s glue give wood a boost 
in an attractive bookle-—“LePage’s Third Home 
Work Shop Book.” This publication contains 
the drawings and direction material for the 
construction of twenty pieces of furniture. 

William W. Klenke, who prepared the ma- 
terial for the book, is an instructor in wood- 
working at the Central Commercial and Man- 
ual Training High School, Newark, N. J. Mr. 
Klenke ‘is the author of several books dealing 
with such matters, is a registered architect and 
a teacher of long experience. 

The designs are practical, the directions clear 
and simple, and the plans offer an opportunity 
to possess good furniture for the home at a 
minimum expenditure of time and money. 





WOODEN RUNNING-BOARDS 


I. C. C. Examiner Suggests That Proper 
and Competent Tests Be Made 


Wasuincrton, D. C., Dec. 23.—W. F. Shaw, 
trade extension manager of the National Lym- 
ber Manufacturers’ Association, is calling atten- 
tion to the report proposed to the Interstate 
Commerce Commission by John L. Rogers, spe- 
cial examiner, in Docket No. 21997—Railroad 
Running-Boards for Box and Other Cars. Mr. 
Rogers recommends that the commission find 
that : 


1. Sufficient good cause has not been shown 
to justify a general modification of the order 
of March 13, 1911, so as to permit the use on 
box or other house cars of running-boards 
made of material other than wood. 


2. Order of March 13, 1911, modified to lim- 
ited extent so as to permit for test purposes 
the use of box or other house cars equipped 
with running-boards made of material other 
than wood. 


8. Record be held open so as to afford the 
parties an opportunity to submit evidence as 
to the results of the tests provided for under 
the limited modification made. 


Mr. Rogers recalls that the order of the com- 
mission issued nearly nineteen years ago was 
entered pursuant to the provisions of the Safety 
Appliance Acts. Section 3 of the Act of April 
14, 1910, provides in substance and in part that 
the requirements established pursuant thereto 
shall remain as the standards of equipment to 
be used on all cars subject to the act unless 
changed by an order of the commission, to be 
made after full hearing and for good cause 
shown. 

More than a million box or other house cars 
are subject to the requirement that running- 
boards shall be made of wood. ; 

Mr. Rogers is perfectly frank in his state- 
ments. For example, he says: 


The director of the commission’s bureau of 
safety testified that while he had received 
some reports covering tests or observations 
made of metal running-boards, the informa- 
tion contained therein is not sufficient to 
justify conclusions. He further testified that 
while he felt that some provision should be 
made for discretion as to material, he did not 
know of any suitable material other than 
wood. He thought the commission should 
satisfy itself as to whether there is other mar 
terial that will meet the requirements and 
that he did not know of any other way of 
establishing this than by service tests, 

The chairman of the safety appliance com- 
mittee of the American Railway Association 
testified at the time the first answer (of that 
organization) was filed the committee was 
not aware of any development which promised 
better results than wood, but since that time 
certain tests were made for the benefit of the 
committee which caused him to change his 
opinion. The witness declined to state where 
the tests were made. He knew they were 
made ina laboratory. No report of the tests 
was submitted and the witness was unable to 
state the conditions under which the tests 
were made or the results. 

The tests were referred to by counsel (for 
the A. R. A.) as incomplete and inconclusive. 
The tests have caused the witness to hold his 
mind open in the matter. As superintendent 
of motive power of one of the eastern carriers 
the witness has not felt the need of changing 
from wooden running-boards. He had no 
knowledge of anyone being killed or hurt due 
to wooden running-boards, and had had no 
complaints regarding them if they were kept 
tight. He further testified that if he felt the 
need of a change from wooden running-boards 
he would certainly want to test out in service 
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—— 
the new material before applying it to any 
great number of cars. 


‘Mr. Rogers points out that the only investi- 
ation made and the only information upon 
which the petition of the railroad brotherhoods 
for a change was based were that supplied by 
the representatives of two concerns engaged in 
the manufacture of metal running-board mate- 
rial. These are the Irving Iron Works, which 
installed open mesh steel running-boards on two 
cars of the Detroit, Toledo & Ironton Rail- 
road, and H. G. Doran & Co., manufacturers 
of material which may be used for this pur- 

e if metal running-boards are permitted. 

The move for a change from wood running- 
boards, so far as the railroad brotherhoods are 
concerned, started in May, 1928, when the con- 
yention of the Brotherhood of Railway Train- 
men adopted a resolution dealing with the mat- 
ter. This resolution, however, merely recom- 
mended that the national legislative represen- 
tative of that brotherhood make a careful sur- 
vey of proposed metal devices, “investigating 
if satisfactory where now used, and if and 
when satisfied that such devices are safer than 
wooden running-boards, steps and brake plat- 
forms, he will endeavor to have the Interstate 
Commerce Commission requirements so modi- 
fied as to either permit or require their in- 
stallation.” 

Continuing, Mr. Rogers says: 

The requirement that running-boards on box 
cars and other house cars be made of wood 
has been observed for more than 18 years and 
is effective on more than one million cars. 
There is little or no evidence in this record 
that anyone now knows of a material for 
running-boards which is as safe as wood. 
Clearly no good cause for a general modifica- 
tion is shown by this record. ° 

Men engaged in train service are engaged in 
a hazardous occupation. The safest work- 
ing conditions which it is practicable and 
possible to provide are not sufficient to pre- 
vent the loss of life and limb. Apparently 
all the parties to this case recognize that the 
movement of men over the tops of box cars is 
hazardous and that running-boards should be 
of material which affords the greatest possible 
degree of safety. With this we are in accord. 
The material should not be limited to wood 
when and after it is established that some 
other material or materials will serve the pur- 
pose as well or better. 


In view of the expressed desire of the 
brotherhoods and the carriers to investigate 
the matter and conduct service tests to deter- 
mine whether there are materials which will 
serve the purpose as well or better than 
wood, Mr. Rogers recommends that the com- 
mission co-operate to the extent of modifying 
its original order so that such tests can be 
made. Cars equipped with substitute running- 
boards, he feels, should not be permitted in 
operation for a period longer than three years. 
Tests over such a period under normal operat- 
ing conditions should be sufficient to determine 
whether running-boards of other materials af- 
ford the same or a greater degree of safety. 

Mr. Rogers recommends that the commission 
suggest to the carriers that the tests and in- 
vestigations be made in part on caboose cars 
and that a record be kept of employees using 
such caboose cars and their views and opinions 
as to the desirability of the running-boards used 
and the degree of safety provided thereby as 
compared with wood. Caboose cars, he points 
cut, are not interchanged and are usually used 
by the same crews for considerable periods of 
time and in all kinds of weather. Further- 
more, the running-boards on caboose cars are 
probably used more often than on box cars. 


* * * 


Value of Direct Contact 


Wasuincton, D. C., Dec. 23.—The value 
and effectiveness of direct contact in promoting 
the use of wood is illustrated in an incident 
Teported to the National Lumber Manufac- 
turers’ Association by H. L. Bravo, technical 
member of the New York office field staff. In 


the course of his field studies Mr. Bravo inter- 
viewed the architect of the Gulf Refining Co., 
Pittsburgh. 


A pretentious residence had been designed 
for one of the officers of this company. T! 
owner had decided to use a substitute for the 
sheathing in place of wood. Through a pro- 
motional letter on the merits of wood and 
through N. L. M. A. publications, particularly 
the “Cost of Comfort,” the architect was con- 
vinced wood was better for sheathing on this 
structure than a substitute sheathing. His de- 
cision was based on comparative cost and in- 
sulation data. 

The architect took this data direct to the 
owner, despite the fact that the owner was al- 
ready apparently sold on substitute sheathing, 
and in turn, convinced him wood was more 
adaptable for this purpose. The estimate is 
that a round 12,000 board feet of lumber was 
used on this house. The residence is 60 by 
70 feet over all and located in a Pittsburgh 
suburb. 

Furthermore, the architect, in the course of 
a general discussion of lumber, stated that his 
company is fast coming to recognize the true 
merits of lumber in warehouse construction etc. 
The company’s proposed budget for new build- 
ing developments in 1930 will exceed $86,- 
000,000. Of this total, $28,500,000 will be spent 
for the erection of warehouses, oil stations, 
office buildings etc. throughout the United 
States next year. 

The architect stated that he had just com- 
pleted modernizing an old house—110 years old 
—and he and officials of the Gulf Refining Co. 
were thoroughly sold on the merits of wood 


ao Fg economical, durable and adaptable mate- 
rial. 
Another factor to help along the merits of 
wood as seen by this architect is found in the 
fact that he had recently erected several small 
homes in a Pittsburgh suburb on which wood 
sheathing was used, installed diagonally over 
the frame members. Nearby some other houses 
being erected by another concern had used a 
substitute wall board. Both types of houses 
stood partly completed awaiting the face brick 
exteriors. At this time a very heavy wind 
storm hit the area. The diagonally wood 
sheathed houses withstood the storm. The sub- 
stitute sheathed houses did not do so well. 
While no collapse occurred on the substitute 
sheathed houses, the structures were distorted 
to some extent, necessitating repairs. 
* * * 


To Oppose Insurance Increases 


WasuincTon, D. C., Dec. 23.—In response 
to a request to assist Louisiana lumbermen in 
opposing a proposed rate increase in insurance 
said to discriminate heavily against lumber 
structures, W. H. Scales of the New Orleans 
office and J. W. Simcoe of the field staff of 
the National Lumber Manufacturers Associa- 
tion have been detailed to the assignment. It 
is understood that the rating bureau plans will 
be made public at a Jan. 16 hearing in New 
Orleans. After this hearing, the plans for 
ri aa any unjust increases will be formu- 
ated. 


Arousing Interest in Walnut 


Satissury, N. C., Dec. 23.—Walnut and wal- 
nuts on parade! America’s finest combination 
of fruit tree, shade tree, and lumber source 
was the guest of honor at a great county-wide 
exposition held here December 13 and 14. Not 
only men and women, but also boys and girls, 
took prominent parts in the affair, which drew 
numerous visitors from adjacent counties and 
which was widely acclaimed as an outstanding 
success, 

The walnut exposition, which is henceforth 
to be an annual occurrence, is the direct result 
of a campaign waged last year among the 
school children of Rowan County, during which 
more than six hundred boys and girls set out 
walnut trees or planted walnut seeds. This sec- 
tion of the country is especially adapted to the 
growing of walnut trees, and foresters are con- 
fident that, once the farmers find out how prof- 
itable this fast-growing, fruit-bearing tree can 
be, more trees will be set out and cared for 
as part of the crop. It is rather late to interest 
some of the farmers now tilling the soil, al- 
though many of them have participated, but it 
is generally recognized that the farmers and 
farmers’ wives of a decade or so in the future 
are now in Rowan County’s schools. 

Accordingly, County Agent W. G. Yeager 
“went into a huddle” with R. W. Walker, of 
the R. W. Walker Lumber Co. and State For- 
esters R. W. Graeber and H. M. Curran, with 
the result that a plan was devised to interest 
the children in the walnut trees that can be of 
such great value to this county. Interest and 
response to the call for walnut planters were 
so great that a walnut exposition was believed 
to be a sure success, so plans went ahead. It 
was establishing a precedent, for such a thing 
had never been done before: 

The two days’ exposition drew large crowds, 
many of whom were exhibitors. Both individ- 
uals and firms had furniture or other walnut 
products on exhibit. Just about anything that 
had walnut or walnut products in its make-up 
was included in this exposition. A list of the 
prizes gives some indication of the scope of 
the affair: Best and second best exhibit of 
black walnuts; largest black walnuts; best 
exhibit of walnut kernels, of walnut cookies, 
and of walnut candy. Some fine displays of 
walnut furniture were to be seen, some mod- 
ern and some antique, and a number of beau- 





tiful hand-made pieces showed what is possible 
in this field. 

The United States Forest Service, the North 
Carolina Extension Service, and the R. W. 
Walker Lumber Co. displayed samples of wal- 
nut wood; walnut veneers were exhibited by 
the Statesville Veneer & Panel Co., of States- 
ville, and walnut panels were shown by two 
other Statesville companies, the Imperial Fur- 
niture Co. and the Sherill-Green Furniture Co. 

Future walnut expositions, it is expected, will 
be linked very closely with the efforts to main- 
tain in the school children a lively interest in 
the planting of walnut trees. Miss Sue E. Reece, 
of the extension service in Rowan County, has 
greatly aided in the work of telling the young- 
sters about the contests in progress. For there 
are contests—that is one sure-fire method of 
drawing and holding the attention and interest 
of a child. Prizes will be offered for the best 
trees, half to depend on the soundness and 
quality of nuts produced by each tree and half 
to be judged according to the timber value of 
the tree. 

Nuts from the prize trees, it is anticipated, 
will be planted and thus insure, as far as pos- 
sible, a quality growth of walnuts. “With this 
as a starter it is believed,” says R. W. Walker, 
jr., “that a great deal of interest will be 
aroused all over the State in walnut, and then 
naturally will come more interest in preserving 
and caring for all of our forest trees; the ob- 
ject being to show timber owners how it will 
pay to properly care for their trees, cutting only 
matured timber, but doing this at regular inter- 
vals in-order to give the younger trees a chance 
to grow in a healthy manner. . . . We believe 
this is the first undertaking of its kind ever 
attempted in the United States, and Rowan 
County and North Carolina will no doubt be 
heard from later to a large extent, when addi- 
tional programs for forest preservation are 
worked out.” aS 

New York State plans to plant more than 
20,000 acres in new forests under the Hewitt 
law next year, if it can prove title to that 
much land by that time. Thirty-five million 
3- and 4-year-old transplants will be ready 
for distribution. The State’s program calls for 
the ultimate planting of 75,000,000 trees on 
State-owned land alone. 
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Report and Recommendations’ 


Pursuant to the plan agreed upon at the 
meeting of secretary-managers at Longview 
last August, a meeting of technical represen- 
tatives of the regional associations and the 
National association was held at Chicago from 
Wednesday, Dec. 4, through Sunday, Dec. 8, 
a total of five days. Call for the meeting was 
issued early in November, accompanying which 
were copies of the material to be discussed. 
Representatives were requested to give this 
material study in advance of the meeting and 
thus be prepared to make definite recommenda- 
tions in behalf of their respective associations. 
The great value to be derived from meetings 
of this kind where there is opportunity for 
prior preparation is demonstrated by the re- 
sults herein reported. 

At this meeting each affiliated regional soft- 
wood manufacturers’ association and _ the 
Treated Wood Bureau were represented by one 
or more designated members of their technical 
or trade promotion staff and were, with few 
exceptions, in attendance throughout the ses- 
sions. The Arkansas Soft Pine Bureau, Appa- 
lachian Hardwood Club and Red Cedar Shingle 
Bureau were represented in the early part of 
the meeting. 

A large number of subjects were considered 
and, with few exceptions, practically unanimous 
conclusions reached thereon. A condensed re- 
port of such action on each subject, together 
with recommendations to the national trade 
extension committee, follow: 


REVIEW OF MANUSCRIPTS PRO- 
POSED FOR PUBLICATION BY 
NATIONAL ASSOCIATION 


Grading and Selection 
of Softwood Lumber 


Preparation by the National association of 
material for publication on this subject is in 
accordance with the instructions of the trade 
extension committee, and, since the issuance 
of these instructions in March, 1928, this sub- 
ject has been considered at two previous trade 
extension and technical committee meetings. 
It represented, therefore, the third draft of 
the manuscript. 

This draft was given critical review which 
occupied more than two days’ discussion. 
Based upon the action of the committee, re- 
vised draft is to be prepared by the National 
and submitted to all regional associations for 
final review, after which its publication by 
the National association is recommended. 

This issue will be confined to a popular and 
easily understood description of the grading 
of softwood yard lumber and structural ma- 
terial, intended for the layman, carpenter, 
builder, and those who assist the ultimate con- 
sumer in the selection of lumber. By this 
action of the committee there were with- 
drawn from the original manuscript, tem- 
porarily, those portions submitted for its re- 
view consisting of a similar treatise on soft- 
wood factory and shop lumber grading; a de- 
scription of lumber’s principal properties and 
how to take such properties into account in 
the selection of grades and species of lumber 
for specific purposes; and tables of species 
and grades recommended for specific pur- 
poses. 

It was definitely agreed, however, that at a 
future date the publication on softwood fac- 
tory and shop lumber grading should be is- 
sued for those consumers buying such lumber; 
and, as to be indicated later, a plan was set 
up for the preparation and completion of 
recommended species and grades for specific 
uses. 

While the treatment accorded the manu- 





*Report of the technical advisory com- 
mittee made to the trade extension com- 
mittee of the National Lumber Manufac- 
turers’ Association at Hot Springs, Ark., 
Dec. 12, 1929. 


script on yard lumber and structural material 
grading was rather severe and eliminated sev- 
eral portions offered by the National staff, 
the technical committee recommends, never- 
theless, that the resulting manuscript be han- 
dled in the manner above mentioned and pub- 
lished at an early date. 

It was further provided that upon prepara- 
tion of further definite information on the 
selection of softwood yard lumber and struc- 
tural material for specific purposes and upon 
completion of grade-use tables further pub- 
lication would issue, using the published 
grading section as part one and the infor- 
mation on the latter two features as part two, 
thus combining them to make a comprehen- 
sive publication on the subject. 

Information necessary in the selection of 
lumber for specific purposes is intended ul- 
timately to cover the ten or more important 
properties of lumber, such as strength, stiff- 
ness, hardness, texture, nail-holding ability, 
workability, heat transmission, durability, 
ease of gluing etc. The committee recom- 
mends that the National staff be instructed 
to prepare data on each of these properties 
as fast as authoritative information is avail- 
able, submit it to the regional associations for 
review, and upon approval to include it as 
apprendices in the lumber grading and selec- 
tion publication. In this way needed data can 
be placed in the hands of specifiers and con- 
sumers as fast as the results of research jus- 
tify. Such information on some properties is 
now ready for compilation and submission 
later to regional associations. 

In this same connection each regional as- 
sociation is to submit as soon as possible to 
the National association its recommended list 
of general lumber classifications and specific 
items of use thereunder, which will be re- 
distributed by the National to each regional 
association. Upon the basis of such informa- 
tion, the regional associations will then sub- 
mit their recommendations on the grades in 
their species to be shown as suitable for each 
such use item; all such recommendations to 
be assembled by the National association; and 
the results be made available for final action 
of the technical committee at its next meet- 
ing. It was further agreed that as soon as 
any regional association had submitted its 
final data in this regard, the trade extension 
manager of the National would be authorized 
to clear the information to the National lum- 
ber trade extension staff for its individual use 
and guidance in lumber field promotion. While 
the information, when complete, is to be pub- 
lished for the benefit of all specifiers and 
consumers of lumber, nevertheless this plan 
facilitates placing the information in the 
hands of those who, as brought out in previ- 
ous meetings of the trade extension commit- 
tee, do not now have the information neces- 
sary to answer requests for recommendations 
on the right grade in different species for 
specific uses. 


Composite Association 
Grading Rules 


At meeting of the trade extension commit- 
tee and regional and National staffs in March, 
1928, it was proposed, and the National was 
so instructed, to compile in suitable form a 
compilation in one cover of all recognized 
manufacturers’ association rules for softwood 
lumber, and consideration of this subject by 
the technical committee at its meeting last 
week was pursuant to these instructions. 


In line therewith, the National staff pre- 
sented for consideration a tentative confiden- 
tial draft for such a publication, consisting 
of: 


1. Statement of purpose thereof and its 
manner of use by specifiers and consumers 
of lumber. 


2. Composite general grading provisions 
which might be acceptable to the regional 
associations as covering the corresponding 
grading provisions in the different rules. 


3. Composite set of definitions of defects 
and blemishes. 


4. Composite provisions applying to lum. 
ber thicknesses, widths, and lengths in all 
species. : 


5. Composite provisions applying to lum. 
ber description, measurement, and tally in 
all species. 


6. Composite provisions applying to asso. 
ciation shipping and inspection practices, 

7. Compilation of individual grade de. 
scriptions, taken verbatim from association 
rule books and so arranged as to present jn 
separate sections all grades in all species 
for the same item of lumber, that is, finish, 
flooring, siding, common boards, dimension 
etc., etc. 


Under this plan, the completed publication 
would comprehend presenting once and in 
composite form, for all softwoods, the pro. 
visions outlined under Nos. 1 to 6 above, 
followed by the individual grade descrip. 
tions indicated under No. 7 above. 


Since a publication of this sort would in- 
clude provisions in slightly different phrase- 
ology from the corresponding provisions in 
some association grading rules, and hence 
need the consideration of chief inspectors 
and/or grading rule committee of the region. 
als, the representatives on the technical ad- 
visory committee could not take final action. 
The committee did unanimously agree, how- 
ever, that each representative should be fur- 
nished sufficient copies of this tentative com- 
pilation for their grading rules committee and 
an outline of the exact purpose of the publi- 
cation. This material would in turn be pre- 
sented to his association rules committee for 
consideration as to method of presentation 
and for any revisions in the composite pro- 
visions needed to make them cover their 
species, sufficiently for the purpose of this 
publication. Each representative will then re- 
port to the National so that revised draft can 
be prepared for the next meeting of the 
technical committee. 


Wood Lath Publication 


The manuscript for a popular publication 
on the merits of wood lath designed primarily 
for the home builder, carpenter and layman, 
was critically reviewed, revised in minor re- 
spects, and its immediate publication unani- 
mously approved. 


Timber Highway Bridge Publication 


The complete manuscript on this subject 
consisting of 99 pages, which had previously 
been submitted to the regional associations 
for review, was given further critical review 
by the committee, and unanimous action was 
taken on each question. Revised copy will be 
submitted to all regionals for check after 
which it will be published by the National. 


Proposed Articles on 
Outside Doors 


These articles for release to architectural 
journals etc., prepared as a result of the Na- 
tional’s investigation in millwork manufac- 
ture and use, were presented to and discussed 
by the committee. Inasmuch as these articles 
would recommend doors of the solid slab or 
plank type of stiles for outside exposure the 
committee deems it advisable to secure be- 
fore publication, the views of representative 
lumber manufacturers and millwork plants 
making veneered doors. This will be done by 
regional representatives on the committee 
after which the articles will be put in suitable 
form and released by the National. 


Oil Industry Publication 


The proposed bulletin on “Use of Lumber 
for Oil Industry Purposes” was reviewed. 
Text of “The Grading of Softwood Yard Lum- 
ber and Structural Material,” as previously 
revised, was approved as Part I in place of 
the present text; the report submitted Dec. 3 
by the American Petroleum Institute sub- 
committee on timber specifications was sub- 
stituted for previous derrick specifications and 
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standards, and derrick stresses recommended 
in that report were approved for inclusion in 
the pulletin. The question of eliminating ref- 
erence tO 12-inch derrick legs was left unde- 
cided in the absence of southern pine repre- 
sentatives at the close of the last session. 


Timber Design Handbook 


Because a number of those directly inter- 
ested left the meeting before this subject 
could be brought up, it was decided that com- 
ments be forwarded the National by letter. 


Maximum Spans for Joists 
and Rafters 


It was voted to substitute for each of the 
present tables of working stresses in each 
case two tables, one to include only the spe- 
cies in which structural grades are commer- 
cially available, with working stresses recom- 
mended by the respective manufacturers’ as- 
sociations; and the other to include all other 
species, giving working stresses recommended 
py the Forest Products Laboratory for grades 
in those species conforming to the American 
Standard basic provisions for select and com- 
mon structural material. 

Note: In the review of several of the above 
publications, the question arose of compara- 
tive durability ratings for different species, 
untreated and treated. While there is no sys- 
tematic accumulation of quantitative informa- 
tion on the first class above mentioned, and 
there is perhaps no justification for a com- 
parative rating in terms of years or propor- 
tionate expected life, it is nevertheless of rec- 
ord that the heartwood of the cedars, red cy- 
press, and redwood is generally found to be 
appreciably more durable than that of other 
species untreated. The National association 
suggests that the trade extension committee 
consider the advisability of mentioning -this 
fact in National association publications and 
in other connections where it is pertinent. 


UNIT WORKING STRESSES FOR 
TIMBER 


In connection with the subject of “Unit 
Working Stresses for Timber,” the committee 
took unanimous action that would provide for 
a sub-committee of the technical committee, 
consisting of a representative of each asso- 
ciation interested in structural woods. This 
sub-committee would consider the stresses 
recommended by each association and endeavor 
to reach a cOmmon understanding and report 
back the results at the next meeting of the 
technical committee. The technical committee 
would then decide what further action should 
be taken, if any, to arrive at permanent Set- 
tlement of the question, and make appropriate 
recommendations to the trade extension com- 
mittee. This plan was approved by the trade 
extension committee. 


LABORATORY RESEARCH 


Heat Transmission of Wood 


An outline for future research on this sub- 
ject was presented for the consideration of 
the committee primarily for the reason that 
it would involve investigation of the com- 
parative heat transmission values of different 
species. The plan as submitted was approved 
with some slight amplification, and a basis 
for interpretation of the data secured in terms 
of relative heat transmission of different 
species was definitely agreed upon. The 
technical committee recommends that the Na- 
tional be authorized to conduct this project at 
once in accordance with the revised plan. 


Research Projects—1930 


The plan of laboratory research for 1930, in- 
cluded as Page 7 of the budget before the 
trade extension committee, was reviewed. and 
discussed by the technical committee. Each 
Project, including the establishment of a Na- 
tional association laboratory, was given unani- 
mous approval. 

In further discussion of the subject, the 
extreme importance of laboratory research 
was brought out by the regional representa- 
tives. It was agreed that the lack of knowl- 
edge on the basic properties of wood and its 
behavior in service proved a handicap to meet- 
ing most successfully the competition of other 
materials. Further, lumber trade promotion 
has now proceeded far enough to show what 
important research is still needed and to in- 
dicate the desirable balance between expendi- 
tures for research and other lines of promo- 





tion effort. The representatives of the re- 
gional associations, therefore, recommend that 
the trade extension committee consider in- 
creasing the funds available for laboratory 
research. 


Representatives of the National called at- 


tention to the fact that the budget summary 
would provide some $111,000 for all kinds of 
research. 


Wood Painting Studies 


A representative of the Forest Products 
Laboratory made brief report to the effect 
that a summary of the results of its research 
on wood painting was soon to be published in 
pamphlet form, and that there was now in 
preparation a technical report on the entire 
project which would be published as a United 
States Department of Agriculture Bulletin. 
The sentiment of the committee was divided 
as to the need of such publications. 


SCHEDULES OF PUBLICATIONS—1930 


The schedule of publications proposed for 
1930, and incorporated on pages 25 to 27 of 
the budget, was discussed by the technical 
committee. It was of the opinion that every 
publication listed in this schedule, both those 
now available and those proposed for 1930, 
has a definite use in effective lumber promo- 
tion and that it should be approved by the 
trade extension committee and the recom- 
mended budget therefore made available. 

The technical committee also recommends 
additions to this schedule as follows: 


Number Printing 

of Copies Cost 
1. Durable and Treated 
Woods for Roofs in High 
Humidity Buildings. (Now 
in mimeographed form).. 


2. Merits of Wood Siding 
(New publication)....... 


3. Termite Damage Preven- 
tion. (Revision of present 
eee 5,000 250 


*4. Use of Lumber on the 
BO Sitbeceeens nd ee eenes 50,000 
(Separate publications on 
important farm _ struc- 
tures, involving increas- 
ing the allotment of 
$2,000 recommended in the 
schedule to $5,000) 


5. Wood Sash and Frames— 
New Architectural Styles. 
(New publication)....... 5,000 400 


5,000 $ 250 


5,000 600 


3,000 





Total additional cost.. $4,500 


The representative of the West Coast Lum- 
bermen’s Association and others discussed the 
propriety of the title of the popular marked 
lumber booklet, “Taking the Mystery Out of 
Lumber Buying,’ and the danger of creating 
an erroneous impression in the minds of the 
public that mystery was connected with lum- 
ber. No formal action was taken on this 
matter. 


FABRICATED ARTICLES AND 
STRUCTURES 


A discussion was held of ways and means 
of increasing distribution of fabricated lum- 
ber articles and structures, resulting in a mo- 
tion to recommend to the trade extension com- 
mittee the active furtherance of such fabri- 
eation and distribution in so far as it can 
be done without interfering seriously with es- 
tablished agencies and channels of distribu- 
tion. In particular, the National Lumber 
Manufacturers’ Association engages to secure, 
through its field force, a list of items for 
which a fairly widespread demand is believed 
to exist. As facilities permit, approved types 
of these items will be developed, and com- 
plete specifications and details made available 
to lumber manufacturers, either through re- 
gional association auspices or directly to 
trade extension subscribers. Wherever pos- 
sible the National will supply regional asso- 
ciations with details of items needed by the 
latter. The regional associations, furthermore, 
as soon as they conveniently can, will supply 





*NoTe: Attention of the technical advisory 
committee was not called to the fact that 
provision for doing what is*requested in No. 
4 above is made in the appropriation for Mer- 
chandising Helps, and hence no additional 
amount need be made to comply with this 
recommendation, 


the National with a list of fabricated items 
known to be available from their manufac- 
turers, and general publicity and promotion 
work on which will not operate to the disad- 
vantage of such manufacturers or of distribu- 
tion agencies securing their lumber from such 
manufacturers. 
Conclusion 

‘The importance of the subjects considered 
at this meeting justified the full representa- 
tion present from all regional associations. 
Ample opportunity was afforded for full dis- 
cussion of all questions and for acquainting 
the regional associations with the current 
technical promotion work of the National and 
for securing their advice on proposed future 
work. This, plus the results accomplished, 
warrant continuation of the technical advisory 
committee and meetings thereof in advance 
of future trade extension committee meetings, 
or at more frequent intervals as may be re- 
quired. 

‘The committee makes such recommendation 
to the trade extension committee. 

Respectfully submitted 
Frank P. Cartwright, Chairman. 
Arthur T. Upson, Assistant 
Trade Extension Manager. 


SREGeaeaeraaeraanaaaae 


Plan to Relieve Building Situation 


CINCINNATI, OHIO, Dec. 23.—Discussion of 
the possibilities of relieving the building situa- 
tion in Cincinnati by the co-operation of the 
building associations with the retail lumbermen 
and real estate operators. was one of the de- 
velopments of the last week which attracted 
special attention. 

The discussion took place at a luncheon of 
the Cincinnati Real Estate Board which was 
attended by Louis P. Lewin, president of the 
A. M. Lewin Lumber Co., and president of 
the National Retail Lumber Dealers’ Associa- 
tion and Harry J. Lewin, superintendent of the 
A. M. Lewin Co. Herman F. Cellarius, secre- 
tary of the National League of Building & Loan 
Associations, of Cincinnati, was also a guest 
speaker. 

President Louis Lewin told of the confer- 
ence which had been held at Washington when 
he spoke at the White House on the sugges- 
tion that the Federal Reserve Bank evolve a 
means of relieving the home building situation 
by making loans secured by mortgage loans 
made by the building and loan associations. He 
said that arrangement could be made whereby 
the Federal Reserve might have a 42 percent 
margin on such mortgage loans which was a 
substantial advance on the 35 percent margin 
which was customary in handling them under 
the building association plans. 

Mr. Cellarius spoke of the plans which were 
discussed some years ago by building associa- 
tions and real estate men for the formation of 
what was to be known as a home loan bank, 
He said that at that time the retail lumbermen, 
building associations and banks were about to 
establish such a bank and had arranged for a 
liberal capitalization when money became more 
plentiful and the funds for home building were 
released in ample quantities. The speaker 
thought that it might be possible that history 
would repeat itself in the present instance. 

Mr. Lewin said that a meeting of the coun- 
cil of the National Retail Lumber Dealers’ 
Association had been called at Chicago for 
about the middle of January at which time 
there would be a joint conference of building 
material men of all branches of the trade. At 
this meeting it is understood there will be a 
general discussion of what steps ought to be 
taken to obtain relief for the home builders of 
the nation, either from the Federal Government 
or from a nation-wide movement by which 
home building loans might be financed in co- 
operation with building and loan associations. 


FourTEEN Ercuincs of “The Porte of Amer- 
ica” have been presented to the Buffalo Fine 
Arts Academy by Yale University as a memor- 
ial to Ganson Goodyear Depew, former assist- 
ant Federal attorney, and son of Ganson Depew, 
the lumberman. 
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National Production, Shipments and Orders 


Wasuincton, D. C., Dec. 23.—Following is the National Lumber Manufacturers’ Association report for the week ended Dec. 14, 1929, 


for thirty-one weeks ended that date, covering mills whose statistics for both 1929 and 1928 are available, and percentage comparison 


statistics of identical mills for the corresponding periods of 1928: 


ONE WEEE 








December 28, 1999 


and 
with 


: No. of Percent Percent 
sesypectes Mills Production of 1928 Shipments of 1928 Orders ‘or inne 
Sou ern ne Association Visbpisebans eh eebas 136 59,737,000 92 52,878,000 92 55,839,000 87 
wee Coast Lumbermen’s Association eecee e 102 127,386,000 106 93,817,000 99 95,069,000 84 
estern Pine Manufacturers’ Association..... 55 33,234,000 104 22,950,000 69 26,512,000 
California White & Sugar Pine Mfrs.’ Assn... 91 14,422,000 100 10,423,000 68 11,300,000 = 
Northern Pine Manufacturers’ Association.... 9 1.557.000 51 3,996,000 54 3,218,000 . 
Northern Hemlock & Hardwood Mfrs.’ Assn... 9; 3,442,000 99 1,316,000 44 2,220,000 & 
North Carolina Pine Association.............. 50 6,389,000 83 4,575,000 65 3,591,000 = 
California Redwood Association...... cccccces 13 7.378.000 105 6,399,000 134 6,376,000 we 
= nlp eee eee ee ee . 411 253,545,000 100 196,354,000 aa 204,125,000 83 
Hardwood Manufacturers’ Institute.......... 168 31,397,000 87 24,423,000 71 2 
Northern Hemlock & Hardwood Mfrs.’ Assn... 25 5,395,000 86 3,323,000 72 2.802 000 bs 
rs on ak ago ardbeet beeen e eee se 193 36,792,000 87 27,746,000 71 26,550,000 
aes aes Bsttansnchunsesenseneecaverses 579 290,337,000 98 224'100,000 86 230,675,000 = 
ot tony . cana cinbenes 4,203 1,860,901,000 92 1,801,855,000 Sy 1,737,930,000 82 
West Coast Lumbermen’s Association......... 3919 3,343,722,000 98 3,237,745,000 92 3,083,887,000 88 
Western Pine Manufacturers’ iati 1,216 1,142,716,000 104 975,171,000 86 924,983,000 91 
s’ Association..... 
California White & Sugar Pine Mfrs.’ Assn.... 8990 1,023,078,000 99 787,425,000 87 764,312,000 88 
Northern Pine Manufacturers’ Association.... 279 254,768,000 81 264,215,000 86 218,987,000 82 
Northern Hemlock & Hardwood Mfrs.’ Assn... . 950 128,192,000 88 109,456,000 83 87,202,000 79 
North Carolina Pine Association........... oo. 1,844 204,162,000 91 195,718,000 88 180,632,000 86 
California Redwood Association.............. 429 238,919,000 111 236,892,000 113 230,157,000 110 
SES Ghd chachoceeesbkeedsbseoes 12,240 8,196,458,000 97 7,608,477,000 89 7,228,090,000 87 
— soem 5,709 1,158,538,000 108 1,085,037,000 98 84,396 
Hardwood Manufacturers’ Institute.......... ; 158,538, row tt 1,006, 206,000 7 
Hertherm Hoasleck & Mardweed kites! Aun... 950 188,182,000 109 189/456,000 89 167'972,000 80 
NN, on nk c ce dsbvesannseecoscens 6,659 1,346,720,000 108 1,274,493,000 97 1,252,368,000 94 
CT ME  drldwel cabactianbens Pian ddete aes 17,949 9,543,178,000 98 8,882,970,000 90 8,480,458,000 88 





Relation of Unfilled Orders to Stocks 


Wasurncton, D. C., Dec. 23.—Following is a statement of five associations of the footage of 
gross stocks on hand, Dec. 14, and the percentage relationship of the unfilled orders to stocks’ 


Association— 


Northern Pine Manufacturers’ Association.... 
Hardwood Manufacturers’ Institute.......... 


Orders of 
No. of Gross Unfilled Stocks— 
Mills Stocks Orders Percent 

116 775,800,000 145,488,000 19 
137 1,333,068,000 430,719,000 32 
69 1,090,899,000 109,876,000 10 
9 322,706,000 33,565,000 10 
161 929,484,000 245,014,000 26 





Southern Pine Barometer 


New Orteans, La., Dec. 23.—For the week | 


ended Dec. 14, Saturday, 149 mills of total 
capacity of 178% units (a unit representing 
an average monthly output of 1,500,000 to 
2,000,000 feet between Nov. 1, 1925, and Oct. 
31, 1928), report as follows to the Southern 
Pine Association : 
Percent Percent 
3-year Actual 


Production— Carst Feet Av. Prod. Output 
Aver. 3 yre... «-- %, .. See hen 
re eee --- 65,356,072 86.04 .... 
Shipments* ..2,782 658,422,000 76.91 89.39 

Orders— 

Received* ....2,882 60,522,000 79.68 92.60 
On hand end 
WHEE. cones CBee STOBIORSS - acccc emcee 


*Orders were 103.59 percent of shipments. 
¢Carload basis is 21,000 feet. . 


tOrders on hand at above 149 mills showed 
an increase of 1.18 percent, or 2,100,000 feet, 
during the week. 


North Carolina Pine 


NorroLk, Va., Dec. 23.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from one hundred and 
twenty-five mills for the week ended Dec. 14: 


Per 
Percent Percent cent 
Aver.* Actual Ship- 





Production— Feet Output Output ments 
Average* .18,108,000 be ee 
Actual ...10,668,000 59 os 

Shipments .. 9,611,000 53 91 ad 

Orderst . 6,866,000 38 65 72 

Unfilled 
orders ...77,339,000 . 


tAs compared with preceding week there is 
a decrease in orders of 33 percent, the same 
number of mills reporting. 


is of production for the 


*“Average” 
three years. 


last 


West Coast Analysis 


SEATTLE, WaASsH., Dec. 21—The West Coast 


Lumbermen’s Association furnishes the follow- 
ing supplementary analysis of domestic cargo 
business for the week ended Dec. 7: 

















California Pines 


; San Francisco, Cauir., Dec. 21.—Following 
is the latest report of the California White & 
Sugar Pine Manufacturers’ Association, based 
on statistics for twenty-five mills: 


Percent 
Percent of same 
of pro- period 
Feet duction of 1928 
Por week ended Dec. 14: 
Production ....... 20,660,000 wens — 
Ghipments ....... 14,482,000 70.1 saa 
re 14,603,000 70.7 ae 
Stocks, Dec. 14....780,895,000 Erg 108.0 
For 50 weeks ended Dec. 14: 
Production eee e+ -1,393,041,000 ne 99.9 
Shipments ....... 1,304,501,000 93.6 94.6 
i a 1,272,550,000 91.3 93.0 





California Redwood 


San Francisco, Cauir., Dec. 21.—The fol- 
lowing information is summarized from the 
reports of 13 mills to the California Redwood 
Association for the week ended Dec. 14: 








Redwood ‘White- 

Percent of wood 

Feet production Feet 

Production ..... 7,378,000 100 1,790,000 

Shipments - 6,399,000 86 1,480,000 
Orders— 

Received ..... 6,376,000 86 1,101,000 

eo ae 31,704,000 : 3,054,000 


Detailed Distribution of Redwood 
Shipments Orders 





Northern California*...... 2,207,000 2,103,000 
Southern California*...... 1,578,000 1,411,000 
<1 ives nhs tonades 22,000 22,000 
pS rei 1,206,000 1,129,000 
PE on cis wale oaks intel ue bree 1,386,000 1,711,000 

6.399.000  6.376,000 


*North and south of line running through 

San Luis Obispo and Bakersfield. 
+Washington, Oregon, Nevada and Arizona 
TAll other States and Canada. 








Washington British 
and Oregon Columbia 
95 Mills 18 Mills 
Orders on hand first of 
week— 
a 78,059,426 2,870,479 
Atlantic Coast..... 144,320,358 17,722,476 
Miscellaneous 5,530,335 7,589,784 
Tee. asace cevine 227,910,119 28,182,739 
Orders received— 
ce Peer 13,978,804 250,000 
Atlantic Coast..... 16,173,235 1,529,000 
Miscellaneous iF ieee 
TE petnseeeoep 32,099,488 1,779,000 
Cancellations— 
Pe, oon cen ae 98,000 200,000 
Atlantic Coast..... 605,051 150,052 
Miscellaneous .... See. Senter oe 
NE cians eawns 719,551 350,052 
Shipments— 
CONE... n ccedccce 20,012,543 909,539 
Atlantic Coast..... 20,165,234 974,852 
Miscellaneous 240,930 1,510,694 
TE. wiattecedeowes 40,418,707 3,395,085 
Orders on hand end of 
week— 
California ...600.' 71,927,687 2,010,940 
Atlantic Coast..... 139,723,308 18,126,572 
Miscellaneous 7,220,354 6,079,090 
RE ciniciinkuas 218,871,349 26,216,602 
Total domestic cargo— 
Orders on hand first of 
SED wit ded e.46aaa eee we 256,092,858 
Orders received ........... ,878,48 
CE crap ess e000 1,069,603 
CINE vou odes cect bese 43,813,792 
Unfilled end of week,...... 245,087,961 








Data on Walnut 


The American Walnut Manufacturers’ As- 
sociation has compiled the following data: 


Nov. Oct. Oct. 
Lumber— 1929 1929 1928 
Manufactured .. 3,806,600 5,283,700 2,806,400 
Shipments ..... 3,069,000 4,017,000 3,478,100 
Stocks ........ 17,130,200 15,817,200 11,667,700 
Logs— 
Purchases ..... 3,144,100 4,157,900 2,503,900 


Made into lumber 
and veneer... 2,975,400 3,996,400 2,888,400 
Stocks .,...... 2,299,100 2,265,400 2,359,300 
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*Dail 
feet is 
is base 
overru: 
¢Lur 
structi 
shipme 
via 


Surt 


Aus 
try in 
during 
piled b 
ness ’ 


couple 
sumin 
deman 
too, n 
duced 
sharp) 
small 

Out 
to 55, 
a cut 
per 0 
avera: 
000 f 
fell f: 
feet i 
Stock 
000 f 
only 
any ! 






8, 1999 


29, and 
m with 


Percen 
of 1938 


RILSLSB geleez al Eeseenes 


ee 
i 
Oo 


| eles a! 


llowing 
hite & 
, based 


Percent 
»f same 
period 

of 1928 


108.0 
99.9 
93.0 


ne fol- 
m the 
dwood 


W hite- 
wood 
Feet 
790,000 
480,000 


101,000 
154,000 


rders 
03,000 
111,000 
22,000 
29,000 
111,000 


}76,000 
\rough 





rizona. 





03,900 


88,400 
59,300 








yoy fe 


pecember 28, 1929 


AMERICAN LUMBERMAN 


47 





: Hemlock and Hardwood 


OsuxosH, Wis., Dec. 23.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
‘tion makes the following report for th 
week ended Dec. 14: : 


Percent 

of Ca- 
fardwoods— Total Per Unit* pacity 
capacity, 63 units*..13,244,000 210,000 100 
actual production... 7,084,000 112,000 63 
ghipmentst ...-.. --» 8,605,000 57,000 27 
Orders receivedt ... 4,204,000 67,000 31 
Orders on hand..... 40,491,000 643,000 ... 
Hemlock— 

ity, 85 units*..17,833,000 210,000 100 

el production... 3,694,000 43,000 21 
Shipmentst ........ 1,443,000 17,000 iN 
orders receivedy.... 2,402,000 28,000 13 
Orders on hand..... 10,205,000 120,000 . 


*Daily 10-hour productive capacity of 35,000 
feet is considered one unit. The production 
ig based on mill log scale, and lumber cut 
overruns this by 20 percent. 

Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments, 








Surveys Texas Lumber Situation 


Austin, Tex., Dec. 21—The lumber indus- 
try in Texas experienced a rather poor month 
during November, according to statistics com- 
piled by Bervard Nichols, of the bureau of busi- 
ness research at the University of Texas. 

A further decrease in building activity, 
coupled with curtailment in other wood-con- 
suming industries, materially slowed up the 
demand for lumber, Mr. Nichols said. Then, 
too, markets were dull and prices were re- 
duced a little. However, production was 
sharply reduced, so that stocks show but a 
small gain for the month. 

Output of thirty-seven Texas mills amounted 
to 55,194,000 feet in November, compared to 
a cut of 68,000,000 feet in October. Production 
per mill declined 19.2 percent, or from an 
average of 1,847,000 feet in October to 1,492,- 
000 feet in November. Average shipments 
fell from 1,726,000 feet in October to 1,383,000 
feet in November, a loss of nearly 20 percent. 
Stocks gained 2 percent, and averaged 5,598,- 
000 feet on Dec. 1. Unfilled orders averaged 
only 760,000 feet, the smallest amount for 
any month this year. 


Southern Pine Monthly Stock Report 


New OrteAns, Dec. 23.—The statistical statement of the Southern Pine Association for No- 
vember is on the unit of production basis, such unit representing a monthly output averaging 
1,500,000 to 2,000,000 feet between Nov. 1,.1925, and Oct. 31, 1928: 


November Report, 121 Mills (154% Units) 











Percent 
3-year 
Average Percent 
or ro- 
Feet Relativet duction 
Stocks Nov. 1...725,751,581 ae ‘aes 
ae ae 225,140,568 78.77 
950,892,149 aia rer 
Nov. shipments. 205,761,724 71.99 91.39 
Stocks Dec. 1...745,130,425 101.81 ‘niin 
Nov. orders*...190,998,093 66.82 84.84 
*Prorated from reports of 117 mills. Orders 


evens on basis of carload average of 21,000 
eet. 


tAverage stocks on hand at end of month 
during 3-year period amounted to 2.5606 times 
the 3-year average monthly production, and 
the footage so obtained is known as relative 
stocks. 

Stocks on hand increased 2.67 percent, or 
19,378,844 feet, during November. 

In the above report, double-shift operations 
are included as two mills, each of 260 hours 
a month standard. Of the 121 mills so figured, 
11 did not report on running time. Of the 
other 110,100 mills, of which 5 were shut 
down, lost 7,340 hours, representing a capacity 
of 66,461,000 feet, this loss being offset by 
overtime operations at 5 mills, totaling 100 
hours and representing a gain in capacity of 
827,000 feet, so that net lost time was 7,240 
hours, representing a capacity of 65,634,000 
feet. Exactly standard time was reported by 


5 mills. Causes for the loss of 7,340 hours 
are summarized as follows: Repairs, 420 
hours; breakdowns, 158 hours; log shortage, 


2,026 hours; holidays, 203 hours; other causes 
or causes not reported, 4,533 hours. 


Percentages of Kinds of Exports 


Percentages of kinds making up export totals 
were as follows: 


Southern Nov., Oct., Sept., 

Pine— 1929 1929 1929 
TOP Cer 58.5 61.6 61.3 
po, 12.7 14.1 13.1 

Other woods ....... 28.8 24.3 25.6 
November, 1929, exports were 2.5 percent 


larger than those of November, 1928, and 4.5 
percent larger than October, 1929, while the 
October, 1929, were 14.6 percent larger than 
the September. 1929. 


Three-Year Report of 104 Same Mills 

(13534 Units) Eleven Months 
. Comparative figures for production and ship- 
ments reported by 104 identical mills, whose 
3-year average production was 252,492,968 feet, 
and whose relative stocks amounted to 646,533,- 
494 feet, during the first eleven months of 1929, 
1928, and 1927, are as follows: 


1929 1928 1927 
Cut ....2,506,195,958 2,680,155,345 2,754,625,689 
Shpmt. .2,422,749,811 2,834,992,844 2,730,849,733 
Eleven months’ shipments as percentages of 


production: 96.67 105.78 99.14 
Stocks— 

Jan. 1..581,187,501 712,198,610 678,720,776 

Dec. 1..664,583,648 557,361,111 700,396,732 


Stocks on hand Dec. 1, 1929, were 14.36 per- 
cent more than those of Jan. 1, 1929; 19.24 
percent more than those of Dec. 1, 1928, and 
5.11 percent less than those of Dec. 1, 1927. 


Report of Same 115 Mills (14534 Units) 


A statement of 115 identical mills, whose 
3-year average production was 270,369,665 
feet, and whose 3-year relative stocks 
amounted to 692,308,564 feet, compares oper- 
ations in November, 1929, with those in No- 
vember, 1928: 








1929 —° 1928 
Stocks Nov. 1......... 691,270,491 605,687,704 
NOV. CUE .cccsccocsconss 211,924,948 247,872,805 
903,195,439 853,560,509 
Nov. shipments ...... 192,962,407 260,261,579 
Stocks Dec, 1......... 710,233,032 593,298,930 


November Exports Through Southern Ports 

Exports through southern ports for Septem- 
ber, October and November, 1929, figures here 
covering about 95 percent of total exports, were 
as follows: 


Southern November, October, September, 
Pine— 1929 1929 1929 
Lumber ..... 42,097,923 42,422,641 36,821,295 


Timbers ..... 9,149,581 9,717,124 17,858,648 
Other woods....20,661,121 16,700,062 15,367,569 


71,908,625 68,839,727 60,047,507 





Plywood Makers and Distributers Consolidate 


The Harbor Plywood Corporation, a Dela- 
ware company licensed to do business in a 
number of States, announces the consolidation 
of its interests with those of John A. Gauger 

Co., of Chicago; Durable Door Co., of Ho- 
quiam, Wash.; Knox & Toombs (Inc.), of 
Hoquiam, Wash.; American Door Co., of Ho- 
quiam, Wash.; R. C. Clark Veneer Co., of 
Chicago, together with its eight distributing 
branches; Geo. L. Waetjen & Co., of Milwau- 
kee, Wis., and the Chicago Veneer Co., of Chi- 
cago. The consolidation of these interests will 
bring together a number of the strongest man- 
facturing and distributing organizations in the 
country handling such products as fir and 
spruce plywood, fir doors, garage doors, hard- 
wood panels, rotary cut and sliced veneers, and 
general millwork. 

The acquisition of the door plants makes 
the Harbor Plywood Corporation a leading 
producer of fir house and garage doors, with 
an extensive selling organization not only at 
home but abroad. The combined production of 
these three door plants will approximate. six 
thousand doors per day. 

Through the consolidation with John A. 
Gauger & Co., the Harbor Plywood Corpora- 
tion will acquire one of the oldest sash and 
door houses in the country and known for a 
good many years as one of the largest distrib- 
uters of fir plywood, fir doors and general 
millwork products. 

The acquisition of the R. C. Clark Veneer 
Co. will bring to the Harbor Plywood Cor- 
poration, the largest distributer of plywood in 


the country. While it had a comparatively 
small beginning a number of years ago, it has 
grown to the extent that the company is rec- 
ognized as the largest in its field with a vol- 
ume of business in excess of $2,000,000 per 
year. This addition gives the Harbor Ply- 
wood Corporation distribution in Atlanta, Ga., 
Baltimore, Md., Buffalo, N. Y., Cleveland, O., 
Indianapolis, Ind., Philadelphia, Pa., Pitts- 
. burgh, Pa., and Washington, D. C. 

Consolidating the Chicago Veneer Co. with 
the Harbor Plywood Corporation, brings to 
the new company, the largest distributer of 
rotary cut veneers in the country. This expe- 
rienced organization with the additional dis- 
tribution provided through the Harbor Ply- 
wood Corporation, will extend its veneer serv- 
ice closer to the trade. 

George L. Waetjen & Co., of Milwaukee, 
Wis., is one of the oldest firms engaged in 
the distribution of plywood and veneers in the 
country. Their business is nation-wide and 
they enjoy a very high reputation for service 
and quality. 

This consolidation of manufacturing units 
and distributing organizations will bring to- 
gether an experienced and aggressive manage- 
ment, with a policy of factory distribution di- 
rect to the trade. 

The Harbor Plywood Corporation is consid- 
ered one of the largest manufacturers of fir 
and spruce plywood in the world, having a 
capacity of approximately 100,000,000 square 
feet of fir plywood a year. The plants of the 
Harbor Plywood Corporation are all modern- 


ized, containing up-to-date equipment for the 
manufacture of special panels for industrial 
purposes, wallboard panels and the regular run 
of warehouse stock panels. With its special 
equipment, the Harbor Plywood Corporation 
can produce a one piece face panel of a dimen- 
sion 102 inches x 192 inches in any thicknes 
up to 1% inches. 

The personnel of the corporation consists of 
men experienced in the manufacture and dis- 
tribution of fir plywood, fir doors, :- hardwood 
panels and general millwork. Most of them 
have been in close touch with the woodworking 
industry for many years. Harry S. Knox, of 
‘Chicago, is the president. A. Robert Wuest, 
of Hoquiam, is executive vice-president. E, W. 
Daniels, of Hoquiam, is vice-president and 
Bernard B. Shaw, of Chicago, is secretary and 
treasurer. 





Illinois Yard Destroyed by Fire 


GRANITE City, ILt., Dec. 23.—The most ex- 
tensive fire in the history of Granite City, ac- 
cording to old inhabitants, completely de- 
stroyed the office, sheds, planing mill, paint de- 
partment and piles of lumber of the Coudy 
Bros. Lumber Co., entailing a loss estimated 
the officials of the company at $150,000. A. H. 
Vieth, vice president and treasurer, states that 
the loss is fully covered by insurance. 
fire is believed to have started in the furnace 
room and was fanned by a strong wind. Paint 
explosions added to the flames. The company 
has another yard at Madison, 
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Something New in Loading 


St. Paut, Minn., Dec. 23.—Ever keeping 
ahead of the times as evidenced by the intro- 
duction of 4—Square packaged lumber, grade- 
marked, species-marked and guaranteed, and 
acclaimed by retailers as initiating a new era 
in lumber merchandising, the Weyerhaeuser 
affiliated mills have introduced another innova- 
tion in lumber circles which is receiving nation- 
wide approval by retailers and lumber users. 
It is a new method of shipping lumber by rail, 
styled cargo-loading. 

Cargo-loading is another forward step in 
lumber merchandising. Briefly, it involves a 
series of new practices in lumber shipping, in- 
cluding thorough cleaning of cars, removal of 
nails, and repair of any conditions that may 
cause lumber damage; utilization of protective 
furring strips on sides and floor; paper cover- 
ings on end walls and ceiling, and sealing car 
doors to prevent infiltration of cinders, grime 
and dust that may soil the clean lumber; group- 
ing of the items and loading at limited height 
to facilitate unloading; interlacing of the pack- 
ages to obviate shifting and jamming; and, in 
some cases, bulk-heading the top load to 
solidify the load into a complete unit. 

The final result is the answer to a lumber 
dealer’s prayer—the receipt of a car of lumber 
that “comes through in good shape”’—un- 
damaged merchandise, easy to unload, easy to 
talley, and so clean that it’s dazzling; lumber 
products whose bright, perfect condition sub- 
stantiates the merchandising atmosphere 
created by 4-Square packages when properly 
piled in the dealer’s warehouse or shed. 

And so cargo-loading effectively protects en 
route to the dealer’s warehouse the packaged 
lumber that is making dealers’ sheds look more 
like shoe stores and, as asserted by a prominent 
Eastern dealer, is taking the lumber business 
out of the cracker-barrel stage and putting it 
in the merchandising class. 

The cargo-loading system has been adopted 
by the Weyerhaeuser affiliated mills on their 
own initiative, and the warehousemen and load- 
ers at the mills follow a well defined set of 
loading rules accompanied by blue print charts, 
so that there may be no mistake in the stowing 
of the packages or in providing for their pro- 
tection. 

Any old “empty” is not suitable for 4-Square 
cargoes, and in loading, preference is given to 
wooden cars because of their tighter construc— 
tion. After it is decided that an empty is suit- 





After the denailing, the washing and the sweeping, the end walls of a car are heavily papered, 
furring strips placed on sidewalls.to protect edges of lumber, and the floor stripped and covered 


able or can be made suitable for 4-Square 
loading, the car is swept clean of any debris 
that may be in it. The next step is to remove 
nails and repair other defects in the car walls 
and floor. And then to make doubly sure that 
the car is free from grime or grit that might 
scratch or deface the lumber, the car is given 
a thorough cleansing with water. After the 
car has dried, furring strips are placed on the 
side walls and on the floor; the end walls are 
furred out and covered with heavy paper to 
protect the caps and square ends of the lumber ; 
the ceiling is covered with heavy paper to pro- 
tect the load against cinders and dust that may 
come through the roof and eaves, and finally 
the non-loading door is stripped with four-inch 
strips and calked and covered with paper. 

After all this has been finished, a generous 
layer of clean shavings or sawdust is placed on 
the car'floor. Then the car is ready for loading 
with 4-Square packaged lumber. 

Loading is begun in a corner opposite the 
loading door. The 4-Square packages, which are 
grouped by item, are loaded in tiers the full 
length of the car, up to within five feet of the 
ceiling. The loaders work across toward the 
loading door, breaking package joints horizon- 
tally and vertically so there will be no lapping 
and loading each item separately to keep the 
various items grouped and to avoid the neces- 
sity of walking on the packages. 

This part of the load is then leveled off with 
4—Square items or better grades of regular 
stock. After being leveled, a layer of any 
loose boards or dimension is applied to make 
sure that the 4-Square is covered over. This 
layer of boards is covered with red rosin paper 
over which another layer of boards is placed. 

If this procedure accommodates all of the 
4-Square lumber that is to go into the car, 
the load is completed with common boards, 
though these are loaded differently from 4- 
Square packages. First, a 4x4 is placed on 
the load (across the car) about 12 feet from 
each of the end walls and anchored securely 
in place. The boards are loaded over these, 
one end against the end wall of the car and the 
other end over the cross member; pieces 8 feet 
and shorter are doubled. It has been demon- 


strated time and time again that loads with one 
end thus tilted over a bunker and the other at 
a lower level, will stand without shifting all 
the vicissitudes of switch yard handling. 

the prescribed 


In event cargo-loading to 





with sawdust 


——— 





A full carload of cargo-loaded 4-Square. After 

the last item has been stowed, the load is cov 

ered with heavy rosin paper and a bulkhead set 

in the loading space immediately behind the 
door opening 


height of five feet from the car ceiling is not 
sufficient to accommodate all of the 4-Square 
lumber in the order, a layer of paper is placed 
over the first portion of the load, and cargo- 
loading style is continued. First, the car cor- 
ners opposite the loading doors are filled to a 
width of approximately 2 feet 6 inches, to edge 
of door; then cargo-loading is resumed down 
the center for the full length of the car; and 
finally the corners next to the loading door are 
filled. Then the load is made tight with bulk- 
heading across both doorways. In event the 
order contains loose boards, these are used for 
filling in the corners back of the bulk-heads, 
the loading space through the center of the car 
being reserved for packaged stocks. 

And the last step. After the load is all in, 
the doors are sealed with a sheet of red rosin 
or kraft paper. If it is not necessary to use 
both doors for loading purposes, the non-load- 
ing door is sealed before the start. 

As is obvious, cargo-loading of 4-Square 
packaged lumber and the other items that make 
up an order is, to say the least, a painstaking 
job. Loaders must be carefully trained, and 
considerable extra expense is involved. But 
retailers who take pride in clean, bright lumber 
stocks, who appreciate the merchandising at- 
mosphere which carefully packaged lumber 
imparts to their sheds, all agree that the time 
and effort put forth to insure the receipt of the 
lumber by them in A-1 condition are time and 
effort well spent. And in addition, they benefit 
by the easier unloading and consequent lower 
handling costs. 


Southern Pine Costs 


New Or.eans, La., Dec. 23.—The Southern 
Pine Association’s cost statement for October 
gives average cost per thousand feet, board 
measure, of producing and shipping southern 
pine lumber, not including interest on loans or 
invested capital. This report—covering 88 
mills operating 12314 units that produced 220,- 
838,143 feet—shows that the average total cost 
per thousand feet for that month was $26.10. 
This is an increase of 5 cents over the average 
cost for September, which on a production of 
210,182,872 feet was $26.05, and an increase of 
$1.28 over October last year. The average cost 
for the first ten months of 1929 was $25.49 on 
a total production of 2,261,940,638 feet, com- 
pared with $24.75 last year on a production of 
2,491,561,339 feet. Of the 69 concerns whose 
mills are included in this report, 40 showed 
costs less than the average. The figures for 
the entire number show a spread from a low 
of $18.36 to a high of $58.39. 








Decembe 
ae 


old kiln: 
to spec 
progres: 
to prod 
jumber_ 
increas! 
It is 
system 
gressiv¢ 
this sys 
the san 
through 
The | 
tracks } 
reratur 
est. A 
air is 
Moore 
positive 
end of 
lation, 
inated, 
on unu 
ing the 
It i: 
quality 
ture s( 
is evic 
temper 
specific 
for us 
ture d 
lute m 
Hov 
on lo 
draft 
quired 
tem v 
draft 
and p 
peratu 
withor 
= | 
most | 
old-st 
lowes 
circul 


Op! 
Lumt 
effect 
100, 0 
for tl 
ment 
The 
clusin 
pany, 
Vaug 
treas 
Mr. 


Pa 
is, the 
that 
mar] 
city. 
Butt 
and 
the ; 
of th 
S. ¢ 
cypr 
floor 
trac 
of t 
conc 
coul 
peri 
that 
way 








929 





‘ter 
0U— 
Set 
the 


not 
are 
ced 
g0- 
or- 
da 
ige 
wn 
and 
are 
Ik- 
the 
for 
ds, 


in, 
sin 
se 
ad- 


are 
ike 
ing 


Sut 
ber 
at- 
er 
me 
the 


fit 


ver 








December 28, 1929 


AMERICAN LUMBERMAN 


49 





Southern Mill and Forestry Developments 


Tells How to Modernize Old Kilns 


JACKSONVILLE, FLa., Dec. 23.—The Moore 
Dry Kiln Co., of this city and North Portland, 
Ore., has issued a new bulletin on modernizing 
old kilns. The bulletin has particular reference 
to speeding up the circulation in natural-draft 
progressively-operated dry kilns, enabling them 
to produce high quality, uniformly seasoned 
jumber on unusually low temperatures, without 
increasing the drying time. 

It is pointed out that Moore’s exhaust-fan 
system may be easily installed in old type pro- 
gressive kilns at moderate expense, and that 
this system exhausts the saturated air and at 
the same time produces positive air movement 
through the lumber. 

The exhaust-fan system is installed below 
tracks in the green end of the kiln, where tem- 
serature is always lowest and humidity high- 
est. At this point, the cooled, moisture-laden 
air is drawn from the kiln by the patented 
Moore disc fan. This exhaust fan creates a 
positive air movement from dry end to green 
end of the kiln. Because of this positive circu- 
lation, all stagnant spots in the kiln are elim- 
inated, and it is possible to season the lumber 
on unusually low temperatures without increas- 
ing the drying time. 

It is common knowledge that the highest 
quality of drying is produced on low tempera- 
ture schedules with positive circulation. This 
is evidenced by the extreme care and definite 
temperature limits set forth by the Government 
specifications in seasoning highest quality woods 
for use in airplane construction. Low tempera- 
ture drying reduces kiln degrade to the abso- 
lute minimum. 

However, it is impractical to season lumber 
on low temperatures in the ordinary natural- 
draft kiln, because of the length of time re- 
quired to season it. Moore’s exhaust-fan sys- 
tem will speed up the circulation in natural- 
draft progressive kilns, and make it possible 
and profitable to season lumber on low tem- 
peratures, because this may be accomplished 
without increasing the drying time. 

It is further pointed out that this is the 
most economical and practical way to modernize 
old-style kilns, and that this system affords the 
lowest power consumption of any mechanical- 
circulation kiln on the market. 


To Increase Production 


Opessa, Fia., Dec. 23—The Dowling-Camp 
Lumber Co., Slater, Fla., has announced that 
effective Jan. 1 production will be increased to 
100,000 feet a day. A Wheland cicular mill 
for the short side has been added and the equip- 
ment now consists of two circulars‘and a gang. 
The mill is cutting longleaf yellow pine ex- 
clusively. J. H. Dowling is head of the com- 
pany, with W. H. Dowling, his brother, and 
Vaughan Camp as vice president and secretary- 
treasurer respectively. Sales are in charge of 
Mr. Camp. 


New Wocden Floor Product 


_ PacatKa, Fta., Dec. 24.—‘EndWOODtile” 
1s the name of a new product recently developed, 
that is being manufactured and placed on the 
market by the Selden Cypress Door. Co. of this 
city. This product was invented by S. D. 
Butterworth, an architect of Miami and Detroit, 
and in the development of the idea he has had 
the assistance and co-operation of C. P. Gable, 
of the Black River Cypress Lumber Co., Gable, 
S. C., one of the best known operators in the 
cypress industry. In his desire to find a wooden 
oor that would be inexpensive, long-lived, at- 
tractive and without the disadvantages of some 
of the hard floors available, Mr. Butterworth 
conceived the idea of making a tile of wood that 
could be used for floors. After numerous ex- 
periments with various woods, it was found 
that cypress would give the best results in every 
way when used as end wood, its lasting and wear- 


ing qualities combined with the especially attrac- 
tice figures in the grain making it particularly 
suitable for the purpose. 

During the course of manufacture the tile 
is given a secret chemical treatment which 
makes it moisture-proof and hardens it. After 
redrying in a special kiln to a given moisture 
content, the tile are worked by special machines 
to a net size, sanded and put into sealed cartons 
ready for shipment. 

This wood tile is to be laid on any dry, sub- 
stantial and smooth base, either wood or con- 
crete. A special mastic is thinly spread on the 
sub-floor and the tile set in it, then finished as 
desired. A border in lengths is used with the 
tile, any width border desired being put down 
and made in different forms to contrast with 
the tile. 

Being of wood and laid on a plastic base, a 
floor made of these tiles has a resiliency and 
warmth which it is claimed are not possible to 
secure in any of the hard floors now on the 
market. Because of the special treatment given 
to it, this tile is proof against the attack of 
termites or other insects. 

This tile is protected under patent rights 
owned by Mr. Butterworth and Mr. Gable, and 








EndWOODtile, cut from laminated cypress 

boards. Photograph shows four tiles laid to- 

gether, indicating the unusually attractive effect 
that may be secured 


will be marketed under the copyrighted name 
of EndWOODtile. The Selden Cypress Door 
Co., which is manufacturing this product, 
operates a large woodworking plant, and being 
a neighbor to the Wilson Cypress Co., is located 
at one of the best sources of supply for cypress 
lumber. 


Sue for Tax Refund 


Macon, Ga., Dec. 23.—Eight lumber dealers 
of Bibb County have started litigation in the 
county superior court to obtain a refund from 
Georgia for occupation taxes paid during 1928 
and 1929. The law under which the collections 
were made has been declared invalid by the 
Supreme Court of Georgia in a test case. 

The action just taken is directed against 
Usher T. Winslett, who as tax collector of Bibb 
County is said to have forced payment of the 
tax under threat of prosecution for a mis- 
demeanor for failure to comply with the law. 

The petitioning firms are: The Builders’ 
Lumber Co., the Central Sash & Door Co., 
Chambers Lumber Co., Kinloch F. Dunlap, of 
the Macon Supply Co., J. W. McCook, of the 
J. W. McCook Lumber Co., the Macon Lumber 
& Manufacturing Co., the Ross Co. and E. R. 
Howey, lumber broker. 

Each of the eight litigants asks judgment 
against Mr. Winslett for $200, the amount paid 
by them for the two years of tax. 


To Erect $300,000 Creosoting Plant 


Jackson, TENN., Dec. 23.—The American 
Creosote ‘Works (Inc.), with general offices in 
the Columbia Building, Louisville, Ky., will 
soon begin the erection of a $300,000 plant 
here, according to statement, of M. L. Pen- 
ington, of Louisville, general manager of the 
company. Mr. Pennington stated that the local 
plant, which will consist of eight buildings, 
with spur tracks to the site, will have a 
monthly capacity of 2,000,000 feet of lumber. 


To Develop Florida Timber Tract 


JACKSONVILLE, FLA., Dec. 23.—Large scale 
development and exploitation of Florida cut- 
over timber lands will be attempted by a re- 
cently organized corporation, which, this week 
announced the purchase of its first tract, com- 
prising 40,000 acres in Levy County. 

The corporation, known as the Forestry Asso- 
ciates (Inc.) is composed of a group of promi- 
nent business men of Jacksonville and northern 
Florida, all of whom have been associated with 
the timber industry for a number of years. 

The company is headed by M. J. Roess, sec- 
retary of the Caropa Investment Co., of Jack- 
sonville, with P. D. Watkins, of Palatka, as 
vice president, and S. Bryan Jennings, of Jack- 
sonville, as secretary-treasurer. The board of 
directors includes, in addition to the officers, 
G. W. Hall, of Palatka, and S. J. Hall, man- 
— of the James D. Lacey Co., of Jackson- 
ville, 

Funds placed in the corporation by the stock- 
holders are to be used for the acquisition of 
tracts of second-growth timber which, after 
careful survey prior to purchase, promise to 
yield excellent returns on the investment. 

All properties secured by the Forestry Asso- 
ciates (Inc.) are to be operated under the most 
modern and improved methods of commercial 
forestry practice, according to S. J. Hall, whose 
firm, the James D. Lacey Co., handled the first 
deal and has been appointed to manage the 
tract. 

The Levy County tract was purchased after 
a careful study had been given it and a num- 
ber of other available properties. A conserva- 
tive estimate of the returns from naval stores, 
cross ties, lumber and other products, indicates 
that the entire investment can be returned with- 
in four years, according to Mr. Hall. 

The property, at the end of that period, will 
have a potential value, based upon projected 
volunteer young growth, far in excess of the 
present purchase price, he added. 


Sees Beneficial Effect 


MINNEAPOLIS, MINN., Dec. 23.—“The re- 
lease of credit at reasonable rates for construc- 
tion purposes already has had a beneficial ef- 
fect upon the lumber business,” E. L. Carpen- 
ter, of Minneapolis, president of the National 
Lumber ' Manufacturers’ Association and a 
member of the Julius Barnes commission on 
business stabilization, declared recently. 

Developments since the stock market liquida- 
tion seem to indicate a return of general busi- 
ness to normal conditions by April or possibly 
earlier, he said, indicating that general business 
in the ninth Federal Reserve district already 
is moving at a better rate than a year ago. 

An increased demand for our product from 
agricultural districts in 1930 is reasonably as- 
sured and my best judgment at this time is 
that the United States will use more lumber in 
1930 than was used either in 1928 or 1929, Mr. 
Carpenter continued. 

Fundamental conditions in the Northwest and 
in the ninth Federal Reserve district are bet- 
ter than they have been at any time in the last 
six years. General business here, at this time, 
is in larger volume than a year ago. I look 
forward with confidence to sound business con- 
ditions and continued prosperity. 
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Football 25 Years Ago 


RipGEFIELD, WaSH., Dec, 21.—From the more 
or less musty records of the past comes many 
an interesting bit of news. The Sedro-Woolley 
Courier-Times, in its column “Sedro-Woolley 
25 Years Ago,” carries a sprightly paragraph 
from that far-off day telling about a visit to 
that city of “Hans J. Bratlie, a star football 
player of Hamilton.” 

When interviewed about this piece of ancient 
history, Mr. Bratlie, who is now one of the 
members.of the- Bratlie Bros. Mill Co.., . at 
Ridgefield, Wash.,; known nationally as the 
maker - of Surety Bond Brand end-protected 
red cedar siding; also maker of shingles, said: 
“Oh -yes, I played some football—about seven 
yeats of it altogether—but I refuse to admit 
that I was a ‘star.’ Harley LaPlant, now of 
the Skagit. Mill Co., played on this same team, 
ami he qualified more nearly for stellar honors. 
And Garfield Minkler, who passed away sev- 
eral years ago, was probably better than either 
of us. But, boy, we did enjoy the rough, tough 
game that football was in those early days!” 


Company Officers Elected 


San Francisco, Cauir., Dec. 21.—At a meet- 
ing of the board of directors of the Coos Bay 
Lumber Co. on Dec. 17, officers were elected: 

President and general manager—H. W. 
Bunker, San Francisco. 

Vice president—H. J. Leaf, Marshfield, Ore. 

Vice president—F. B. Colin, San Francisco. 

Secretary and treasurer—H. G. Purvis, 
Marshfield, Ore. 

Assistant secretary and assistant treasurer 
—C. E. McKinnie, Bay Point, Calif. 


Form $4,000,000 Corporation 

Tacoma, WaAsH., Dec. 21.—A new $4,000,000 
corporation was formed this week for the pur- 
pose of cutting and milling the timber held 
in the Enumclaw district by the Weyerhaeuser 
Timber Co., and the White River Lumber Co. 
George S. Long, of Tacoma, and A. G. Hanson, 
of Enumclaw, were the incorporators. 

The new corporation will be known as White 
River Lumber Co. George S. Long, chairman 
of the board of the Weyerhaeuser Timber Co, 
is slated for president of the new concern, 
and, while other officers have not been named, 
it is currently reported that, with the exception 
of the president, the other officers and active 
operating personnel will be the same that has 
had charge of the White River Lumber Co.’s 
mill at Enumclaw. Sales of lumber will be 
handled, as in the past, by the White River 
Lumber Co.’s sales department. 

Approximately 50,000 acres of timber, log- 
ging railroads, the present mill of the White 
River Lumber Co., and several retail yards are 
thus combined; each of the companies named 
taking stock in the new company to the value 
of property put into the deal. 

_ Plans for the future contemplate no increase 
in the cut of the mill; however, a new planing 
mill and drying yard for lumber are to be built 
at the site of the present sawmill, and these 
new facilities will be of: sufficient capacity to 
enable the mill to operate on two shifts when 
the lumber demand is sufficient to warrant the 
increased output. Thefe is no intention, how- 
ever, of increasing the output until a strong 
lumber market makes such action advisable. 
The present planing mill is situated in Enum- 
claw, while the sawmill is about four miles 
away. Lumber has been floated down a flume 
from the sawmill to the planing mill. There is 


not sufficient yard room around the present 
planing mill—and acquiring more property 
there is too expensive—hence it seemed best to 
remove the planing mill to a site near the 
sawmill where the company owns ample ground 
space for all the buildings and drying yards 
The present planing mill and yard 


needed. 





oast Gets 


facilities will be given over to the increasing 
retail business in Enumclaw and vicinity. 

The intermingling of timber holdings in that 
district and the more economical harvesting 
thus made possible are the prime objects of the 
consolidation. 


Can Flat Lumber Be Grown? 


SEATTLE, WASH., Dec.. 21.—Some time ago 
when it became rumored about that the Uni- 
versity of Washington school of forestry was 
growing a square tree Dean Hugo Winken- 
werder received many letters seeking informa- 
tion about it. For this reason this story con- 
cerning a Douglas fir sapling which has begun 
to grow into a “long narrow board” as the 
college daily put it, must be most carefully 
worded, lest the good dean be again over- 
whelmed with unanswerable questions. 

Be that as it may, there is no doubt at all 
that the University has a Douglas fir which 
has grown flat for a length of about two and 
a half feet. The flat section is about 2% inches 
wide and % inch thick: It is covered with 
needles somewhat widely spaced apart and the 
smaller end. has a bud upon it. 

The college daily reported, upon studying the 
specimen, expressed the hope that in the future 

















Queer specimen of Douglas fir discovered near 
Olympia, Wash. The heat of the room has 
warped the flat portion somewhat but it can be 
plainly seen that the tree has grown flat for a 
distance of about two and a half feet. 


finished boards may be grown in natural state 
without the necessity of sawing and the head- 
line writer improved upon this thought with 
the line “Trees’ odd shape may make sawmill 
extinct.” 

According to Dean Winkenwerder the speci- 
men is a year’s growth on a Douglas fir and 
indications from the bud point to continued 
growth in the same fashion had the tree been 
undisturbed. 

The strange specimen was sent to the office 
of George C. Joy, State supervisor of forestry 
at Olympia, Wash., by a Christmas tree cutter 
near the city. Mr. Joy sent it on to the college 
of forestry where it was turned over to Prof. 
J. Alexander and E. S. Harrar, who will make 
a study of it to determine if possible the reason 
for the unconventional growth. 
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To Start Plant in January 


Burns, Ore., Dec. 21.—Announcement has 
been made that cutting at the new plant here 
of the Edward Hines Western Pine 


. Co. wi 
begin on Jan. 20, 1930. While the plant bi 
not be complete at that time, the mill is to be, 


gin operations in order to limber up the ma- 
chinery while auxiliary units are being brought 
to completion. In order that there may be as 
little delay as possible in building the plant, it 
is understood that construction crews will cease 
work for only one day for Christmas. 

The first trainload of logs for the new mil] 
arrived here last week, two other trainloads 
were ready on the siding at Seneca, and 
12,000,000 feet of logs are now on skids in the 
woods. Officials say that work in the woods 
will continue throughout the winter. 


New Oregon Mill Starts Operating 


PorTLAND, OreE., Dec. 21—The Weyerhaeuser 
mill four miles west of Klamath Falls began 
operations this week, according to a report 
from Klamath Falls here today. On Monday 
one head rig was started to test out the equip- 
ment. Tuesday morning another head rig was 
put in motion and by Tuesday noon still an- 
other head rig began its industrial career. On 
Wednesday the fourth head rig was started 
and on Thursday and Friday the gang saws 
began to sing their song of activity. It will 
probably be a month before all the machinery 
becomes fully adjusted in the plant which is 
= to be the largest pine cutting plant in the 

est. 


Progress of Price Differential Revision 


SEATTLE, WasH., Dec, 21.—In his weekly let- 
ter sent out to the members last Wednesday, 
Roy A. Dailey, manager, North Coast district, 
National-American Wholesale Lumber Associa- 
tion, gave a report of the progress being made 
by the manufacturers-wholesalers’ joint com- 
mittee. In his letter, he says: 

At the December meeting of the manufac- 
turers-wholesalers’ joint committee held yes- 
terday in Seattle, the approval of that com- 
mittee’s recommendation for a revision of the 
basic rail list, the Aitlantic coast list and the 
California list by the board of directors of the 
West Coast Lumbermen’s Association was re- 
ported. The work of revising these lists will 
be started immediately by separate commit- 
tees with the assistance and co-operation of 
wholesale members of the National-American 
Wholesale Lumber Association. 

Practically the entire session of yesterday's 
meeting was devoted to a discussion of the 
question as to what should be considered a 
fair differential between sales by manufactur- 
ers direct to the trade and those to the trade 
through wholesalers. 

As a result, we believe the question as to 
what should be an adequate basis of compen- 
sation for the functions performed by the dif- 
ferent factors entering into the distribution of 
lumber and shingles is now closer to being 
fairly determined than at any time in the 
past. 

With this association’s cost of distribution 
studies before us; with a better idea on the 
part of the manufacturers as to just what dis- 
tribution is costing them on direct sales; the 
realization that unless prices to the trade are 
figured to include such distribution cost the 
entire price structure is weakened, and with 
all the other proved facts which point to the 
necessity of such action, the manufacturers- 
wholesalers’ joint committee recommended the 
adoption of a set of minimum differentials to 
be recognized by manufacturers as a fait 
basis to figure as between sales direct and 
sales through wholesalers and others. 

While this matter is in the process of set- 
tlement, and we believe it would be premature 
to quote the committee’s present conclusions, 
members may rest assured that this subject 
has received the closest study by all commit- 
tee members from many angles. ; 

To arrive at a fair and sensible basis of 
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price differentials, it was necessary carefully 
to weigh and measure the actual value of 
each factor’s contribution toward the function 
of distribution as rendered by wholesalers 
east and west; commission salesmen and buy- 
s, sales agencies etc. 

It was necessary carefully to study and 
analyze the costs of selling which includes 
present high costs of traveling expense, wages 
or commissions, telephone and telegraph etc.; 
puying, which includes practically the sam@ 
items; and financing which includes a con- 
sideration of the time manufacturer receives 
his money; Who assumes the credit risks and 
absorbs the losses, interest, insurance etc. 
We are greatly encouraged by the progress 
this important joint committee has been able 
to make through frank and open discussions 
of the timely subjects considered so far in 
their negotiations, the results of which will 
yndoubtedly contribute a great deal toward 
the friendly and equitable solution of mutual 
problems with beneficial effects on all branches 
of the industry in the year just ahead. 


er 


Assist in Exemplifying Scout Work 


SEATTLE, WASH., Dec. 21.—Lumber firms 
were active in helping the Seattle Council, Boy 
Scouts, put over the first Scout Exposition re- 
cently. The ninety-odd merit badges in the 
Scout program were exemplified by booths, 
each of which was arranged by a troop and a 
business firm which assisted the troop. Among 
the attractive booths was that of the carpentry 


to Crane. The commission estimates the cost 
at $9,000,000. whereas the railroad company 
estimates the cost at more than $11,000,000. 
The road would open large areas of timber 
now without railroad transportation facilities. 


Begin Forest Survey in West 


PorTLAND, ORE., Dec. 21.—How much tim- 
ber is there in Oregon and Washington? How 
long will it last? What rate of cutting can 
the industries of this region maintain forever? 
How long can the United States supply its 
own needs for pulp wood, airplane spruce, 
furniture hardwoods, etc? These and other 
like questions may be answered fairly accur- 
ately before long by a nation-wide survey of 
forest resources beginning in the Pacific North- 
west. Eventually, the survey is expected to be 
carried out in all forested States of this coun- 
try, according to Thornton T. Munger, director 
of the Pacific Northwest Forest Experiment 
Station, here. 

At its last session, Congress included in the 
Forest Research Act (McSweeney-McNary) of 
1928 provision for making a forest survey of 
the United States. Later, an initial appropria- 
tion of $30,000 was made, which was allotted 
to the Pacific Northwest Forest Experiment 
Station to start the survey in the Douglas fir 
region of western Washington and western 
Oregon. Plans have been shaping for this pro- 








Boy Scouts of Troop 
14, Seattle, illustrating 
how to put on a red 
cedar shingle roof. The 
Blackstock Lumber Co. 
furnished the shingles 
and helped the boys with 
the booth, which was 
one of nearly a hundred 
at the recent Scout Ex- 
position in Seattle 

















merit badge where shingles, furnished by the 
Blackstock Lumber Co., were laid for the bene- 
fit of the thousands of visitors. The Farrell 
Lumber Co. also furnished considerable lum- 
ber for the show, receipt of which was grate- 
fully acknowledged in the exposition program. 


Fight Oregon Rail Order 


PortLAND, OreE., Dec. 21.—That the Union 

Pacific will resist the Interstate Commerce 
Commission’s order to build an east and west 
line through Oregon, was indicated here today 
by Arthur C. Spencer, general solicitor for 
Oregon-Washington Railroad & Navigation 
Co., the Union Pacific lines in Oregon. 
_ Mr. Spencer stated that the Oregon-Wash- 
ington Railroad & Navigation Co. will test in 
court the validity of the commission’s order, 
and it is thought action will be filed in Federal 
court here. Under the order issued last week, 
the Union Pacific was given 15 days in which 
to accept its provisions or to make steps to 
resist it. 

This is said to be the first instance in which 
the Interstate Commerce Commission has or- 
dered construction of a railroad against the 
consent of the carrier. The length of the road 
ordered built is 185 miles, from Lake Crescent 





ject for some months and actual field work, as 
a preliminary test of methods, started this 
month, begining in Washington County, Oregon. 


Losses in Logging Pool 


SEATTLE, WASH., Dec. 21.—Although a few 
returns are still out, the 1929 loss figures of 
the Logging Underwriters & Inspection Asso- 
ciation, familiarly known as “the logging pool” 
can now be closely approximated, according to 
E. B. Ellis, representative for Washington and 
Oregon. Oregon losses will be about 382 per- 
cent and Washington 160 percent or an aver- 
age for the two States of 277 percent for 1929. 

The Oregon loss over a 4-year period is 238 
percent, while that of Washington is 63 per- 
cent. In other words, Washington alone has 
been profitable to the underwriters. The 
greater losses in Oregon are believed due to 
poorer fire protection. 

As a result of these disproportionate loss 
ratios, Washington rates have been left alone 
except that gasoline and Diesel donkey engines 
have been classified with felled timber and 
cables as regards rates, because it has been 
found that they have increased susceptibility 
to fire loss as compared with steam donkeys. 


New Year’s Production and Selling 


Oregon rates on donkey engines, felled timber 
and logging equipment have been increased 75 
percent and insurance on camp buildings and 
trestles 50 percent. These increases are ex- 
pected greatly to decrease the premium income 
next year from Oregon. 

The unfavorable year has resulted in approx- 
imately half of the seventy-odd companies 
withdrawing from the pool. The losses have 
varied so greatly since the pool started that 
only a long period of years will determine 
whether or not the underwriting is profitable. 
One year Washington had only a 2 percent 
loss. About 40 percent of the loss resulted 
from fires which started on properties not 
insured by the pools. One fire, that of the 
Eastern Western Lumber Co. in Oregon on 
Sept. 6 occasioned about 33% percent of the 
year’s losses. 


Portland Mills Close for Holidays 


[Special telegram to AMERICAN LUMBERMAN] 


PorTLAND, OreE., Dec. 23.—Several Portland 
district sawmills closed down Saturday for the 
holidays and production will be light and stocks 
reduced before normal production is resumed. 

Isaac Patterson, governor of Oregon, died 
suddenly Saturday night. Funeral services 
were held at Salem today. Gov. Patterson was 
the father of Phillip W. Patterson, secretary 
and sales manager for the West Oregon Lum- 
ber Co., this city. 


Southern California Prospects 


Los ANGELES, CALIF., Dec. 21.—The general 
condition of the lumber industry in southern 
California during the last year has been any- 
thing but satisfactory, according to expressions 
of opinion gathered from representative sources 
in various districts throughout this region. 
Although a decided improvement is hoped for, 
the outlook for 1930 is such that few lumber- 
men ventured to say that they expected the 
situation to be much better for some time. The 
most general complaint appears to be a falling 
volume. 

There were some developments worthy of 
notice however. “I believe there has been a 
marked trend during 1929 toward lowering the 
cost of doing business,” is the opinion of H. A. 
Lake, president of the California Retail Lum- 
bermen’s Association. “This has been accom- 
plished by closer co-operation among the deal- 
ers themselves, and a closer co-operation with 
the lumber manufacturers, wholesalers and 
jobbers.” The effort made for the various 
groups to get together and be mutually help- 
ful has been so pronounced that it might be 
said to be one of the outstanding developments 
during the last year. “During the latter part 
of 1929, there has been a marked trend toward 
the handling of grade-marked lumber,” con- 
tinued Mr. Lake, “and I believe 1930 will see 
great strides in this direction. The great lum- 
ber industry of the Pacific coast has begun to 
realize that the business of the United States 
today is done by groups, co-operating with each 
other. We find, for instance, that a group 
meeting between lumber manufacturers and 
retail dealers, like the one held recently in Los 
Angeles, gives the lumber manufacturer a closer 
insight into the problems of the retail dealers, 
and gives the retail dealer a new angle on the 
problems of the manufacturer.” 

The wholesalers were unanimous in declar- 
ing that even though a slight upgrade move- 
ment might get under way, there was no rea- 
son to expect a pronounced improvement in 
1930 over 1929. 

The Los Angeles building department esti- 
mates that housing construction will be in- 
creased by ten percent during the coming year, 
“Although it might possibly happen, I believe 
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that the total for construction during 1930 will 
not exceed the 1929 figures,” Kenneth Smith, 
secretary of the Lumber Dealers Association of 
Los Angeles, said in reply to a request for his 
prediction. “This takes in all types of building. 
So far as residential or housing construction 
is concerned, I believe the first six months of 
1930 will probably exceed the last six months 
of 1929, but that they will not equal the first 
six months of 1929.” Mr. Smith looks for a 
decline in the erection of office buildings and 
socalled “height-limit” construction. “I be- 
lieve it will decline 20 percent,” he says. “How- 
ever, industrial construction and engineering 
projects will very likely equal those of last 
year.” As to the general outlook for the lumber 
dealer in the Los Angeles district, Mr. Smith 
says that he thinks it is little different from 
the opinions voiced by lumbermen throughout 
southern California in general. “For the re- 
tailer in Los Angeles, 1930 will probably be a 
trying year, for the reason that a continuation 
of poor business conditions of 1929 is to be ex- 


pected,” he said. 


To Regulate 


OsuxkosH, Wis., Dec. 23.—An amicable and 
generally satisfactory solution to the slash dis- 
posal problem in Wisconsin, an agreement which 
shall be fair to lumbermen, foresters and the 
public alike, now seems likely of accomplish- 
ment, as the result of a meeting held here De- 
cember 6, at the Athearn Hotel. State and 
Federal government officials met with a com- 
mittee from the Northern Hemlock & Hard- 
wood Manufacturers’ Association, all bent on 
discovering the best way to get this waste prod- 
uct of the woodsman’s axe off of Wisconsin's 
cut-over forest land. 

Previous to the meeting it had been the opin- 
ion of most of the government officials that 
lumbermen should be compelled to burn the 
slash as they logged a tract of timber. The 
lumberman, however, protested at this, with 
the result that the meeting here was arranged, 
to allow the lumbermen an opportunity to pro- 
pose a better plan. W. A. Holt, of the Holt 
Lumber Co., Oconto, Wis., was appointed by 
President George M. Bush as chairman of the 
manufacturers’ association committee, but at the 
meeting here he delegated to A. L. Osborn, of 
Oshkosh, the task of acting as spokesman and 
bringing before the council the recommenda- 
tions of the lumbermen. 

These recommendations, nine in number are: 


1. It is the suggestion of the Wisconsin 
lumbermen that the state purchase strips 
of land one hundred feet wide on each side 
of rights-of-way through timbered sections 
paralleling the State, county and town roads. 
In event the State does not purchase for any 
reason, the owner or person cutting within 
one hundred feet of said highways shall be 
required to dispose of the slash or if not 
done by the owner within .. days after cut- 
ting, the States may dispose of said slash 
and charge the same up to the description 
on which the work was done. 

2. All slash created in building State, 
county and town roads and/or in cutting 
rights-of-way for utility companies should 
be disposed of without damage to adjoining 
property, and contractors, road builders or 
utility companies penalized for failure to 
perform such work properly. 

3. It is recommended that authority to 
issue fire fighting permits should not rest in 
the town chairmen, but should be given to 
some other officers, sufficiently inedependent 
of local conditions so that permits will be 
issued only as conditions actually justify. 
It is recommended that this authority be 
given to the district fire ranger or his dep- 
uty, and that permits be required in all cases 
between April 1 and November 15. 


4. It is recommended that during the sea- 
son of fire hazard, April 1 to November 15, 
that it be illegal to throw away lighted 
cigars, cigarettes, matches, or burning to- 
bacco and that there be suitable provisions 
made regarding the building and care of 


New Southern California Wholesaler 


Los ANGELES, CALIF., Dec. 23.—A new name 
will appear on the door of the offices at 633 
Petroleum Securities Building, Los Angeles, at 
the beginning of the year when the Lawrence- 
Philips Lumber Co. will succeed to the good 
will and business of the Hart-Wood Lumber 
Co., which is discontinuing its Los Angeles 
offices Dec. 31. This firm, which has for many 
years been doing a large wholesale business in 
southern California, has ceased its operations in 
this part of the State, although it will still 
maintain its San Francisco offices. 

Its successors, T. B. Lawrence and D. R. 
Philips, will act as direct selling agents for 
Schafer Bros. Lumber & Door Co., Montesano, 
Wash., the Tidewater Mill Co., Tacoma, Wash., 
and the Canadian Western Lumber Co., New 
Westminister, B. C. Schafer Bros. have char- 
tered the steamer Point Loma from the Hart- 
Wood Lumber Co. and will take care of its 
shipments into southern California. The Law- 
rence-Philips Lumber Co. will charter the 


Slash Disposal 


fires by hunters and campers, and that these 
laws be backed by suitable penalties. 

5. It is recommended that suitable pro- 
visions be made for the prompt and reason- 
able payment of fire fighters. An adminis- 
trative arrangement should be perfected so 
that men entitled to payment, if paid by 
some operating company, may assign the 
amounts due them so that the operating 
company may be reimbursed by the State. 

6. There should be rangers wherever there 
is fire danger and suitably experienced per- 
sons should be made deputy fire wardens. 

7. To reduce the quantity of unused ma- 
terial in the woods, it is recommended that 
those things be done which will promote the 
commercial production of cord wood and fuel 
wood in all regions. This involves reduced 
rates on fuel wood. 

8. It is urged that there be more rigid 
enforcement of the law requiring rights-of- 
way of common carriers to be kept clean. 
There should be a rigid inspection of spark 
arresters and fire boxes. 

9. We recommend that a tax of one cent 
per acre be levied in each fire protection dis- 
trict on all timber land, wild land and cut- 
over land, to be used for fire prevention and 
suppression under the conservation commis- 
sion and that the conservation commission 
appoint an advisory committee of three land 
owners, so taxed in each fire prevention dis- 
trict, to serve without compensation. This 
money is to be used in conjunction with the 
funds appropriated by State and Federal 
governments. 


The recommendations immediately became 
the center of attention. Dr. Raphael Zon, di- 
rector of the Lake States Forest Experiment 
Station at St. Paul, Minn., stated that the 
lumbermen had made a wonderful contribution 
to the discussion in this presentation. It will 
mark, he said, a tremendous advance in the 
co-operative relationship between the public and 
the operators if these proposals can be made 
workable. State Senator George W. Blan- 
chard, of Edgerton, chairman of the legislative 
interim committee, assured the men that the 
legislature will co-operate in such plans, if 
shown the way. His committee is holding 
hearings and will develop a State forestry 
policy. Two of the members of his commit- 
tee, Senator Otto Mueller, of Wausau, and 
Assemblyman John Fronek, of Antigo, were 
with him at the meeting here. 

State Forester C. L. Harrington said that all 
the points presented by Mr. Osborn were good, 
but that they would not go as far as is desir- 
able. He believes that timber strips along 
highways should be at ieast 400 to 600 feet 
wide. He mentioned as another cause of diffi- 
culty the fact that local public units often 
cannot afford to clean up after highway con- 
struction. Concerning the burning of slash, 








ail 
steamer Quinault for cargoes from Tacoma 
Vancouver, and expects to charter such other 
tonnage from the Hart-Wood company as might 
be required. 

Besides selling for the three firms ment 
the new firm will handle lumber from the fg. 
lowing mills: Hart-Wood Mill Co., Raymond, 
Wash.; Canadian Robert Dollar Co., Doltay. 
ton, B. C.; Sidney Lumber Co. (Ltd.), Sidney 
B. C.; Cameron Lumber Co., Wilfred Lumber 
Co. and Canadian Puget Sound, all of Victoria, 
B. C., the Vancouver Lumber Co., J. Hanbury 
& Co. (Ltd.) and Ratportage & Co., all of Van. 
couver, B. C., and the Barnet Lumber Co.,, Bar. 
net, B. C. 

T. B. Lawrence started with the Hart-Wood 
Lumber Co. in 1911 at San Francisco, and for 
the last seven years has been manager of the 
firm’s Los Angeles office. D. R. Philips started 
in the lumber business about eleven years 
with J. R. Hanify Co., of San Francisco, and 
later became manager of the Hanify company’; 
southern California operations. He joined the 
forces of the Hart-Wood Lumber Co. in 1994, 


in Wisconsin 


the forester defended the present permit sys- 
tem, declaring that it is working well. The 
permits, he said, should be issued by local men 
—men who are easily accessible. There are, 
he pointed out, in each county forestry com- 
mittees which consist of members of the 
County Board. Mr. Harrington believes that 
timber operators should report to the county 
clerk, showing where they propose to cut 
timber. Copies of the report would be sent 
by the county clerk to the district ranger and 
to others, so the ranger would know where 
slash would be made and could thus confer 
with the operator on the best method of dis- 
position. The forester advocated delegating to 
the ranger the power to decide what disposi- 
tion should be made of slash in each instance. 

Mr. Osborn, however, in making it clear that 
the burning of slash is of more than local in- 
terest—that it is a matter of conserving the 
forests of the entire State—pointed out that 
lumbermen do not wish to take the risk of 
setting fires which may get out of control, 
with resultant damage to themselves and others. 
They prefer to pay an agreed amount per acre 
and turn the entire work and responsibility 
over to the State. 

Research into more complete utilization is 
the real solution to the question, Dr. Zon said, 
and urged continued study on this point by the 
lumbermen in co-operation with the United 
States Forest Products Laboratory at Madison. 
Another very potent factor, in the opinion of 
R. B. Goodman, of the Sawyer-Goodman Co., 
Marinette, is the stressing of educational work, 
to make people realize the cost of forest fires 
so there will be more care taken when men 
and women go into the woods. 

Commissioner Mauthe, of the Wisconsin 
State Conservation Commission, who presided, 
assured the lumbermen that their situation is 
understood and will be sympathetically con- 
sidered so that no burdensome regulations will 
be imposed. With the results of this meeting 
as a basis other conferences will be held, and 
it is thought certain that regulations accept- 
able to all will be drafted by the commission. 


SARA BAREEAEE 


To EncouraGE SMALL SAWMILLS, and thus 
prevent heads of families from having to leave 
their homes to take jobs with large pulp com- 
panies, the Quebec Provincial Government 1s 
leasing a number of small timber limits under 
new conditions, requiring that the lumber shall 
be manufactured on the spot. The limits, go- 
ing on 20-year leases next month, are in Abi- 
tibi, on the upper St. Maurice and along the 
northern shore of the St. Lawrence. In addi- 
tion to the requirement of local manufacture 
of lumber, it will be provided that the minimum 
of 10,000 feet of timber must be cut per 
square mile annually. 
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Associations Plans and Activities 


10, 1930—California White & Sugar Pine 

Js. sanufacturers’ Association, San Francisco, 
Calif. Annual. 

10, 1930—New Hampshire Lumbermen’s As- 

‘sociation, Hotel Carpenter, Manchester, N. H. 
Annual. 

10, 1930—Southern Hardwood Traffic Associa- 
tion, Hotel Peabody, Memphis, Tenn. Annual. 
an. 14-15, 1930—Western Pennsylvania Builders 

gupply Association, Fort Pitt Hotel, Pitts- 
purgh, Pa. Annual. 

Jan. 14-15, 1930—Northern White Cedar Associa- 
tion, Minneapolis, Minn. Annual. 

14-16, 1930—Canadian Lumbermen’s Associa- 
tion, Chateau Laurier, Ottawa, Ont. Annual. 
Jan. 15, 1930—Central Association of the Traveling 

Lumber & Sash & Door Salesmen, Lincoln 
Hotel, Indianapolis, Ind. Annual. ; 

Jan. 15, 1930—West Side Hardwood Club, Pine 
Bluff, Ark. 

Jan. 15-16, 1930—Retail Lumber Dealers’ Associa- 
tion of Indiana, Claypool Hotel, Indianapolis, 
Ind. Annual. 

Jan. 16, 1930—Red Cedar Shingle Congress, Olym- 
pic Hotel, Seattle, Wash. Annual. 

Jan. 16, 1930—American Walnut Manufacturers’ 
Association, Stevens Hotel, Chicago. Annual. 

Jan. 17, 1930—Indiana Hardwood Lumbermen’s As- 
sociation, Claypool Hotel, Indianapolis, Ind. 
Annual. 

Jan. 16-18, 1930—-Mountain States Lumber Dealers’ 
Association, Cosmopolitan Hotel, Denver Colo. 
Annual. 

Jan. 18, 1930—Texas Louisiana Mill 
Association, Shreveport, La. 

Jan. 21-23, 1930—Northwestern Lumbermen’s As- 
sociation, Minneapolis Auditorium, Minneapo- 
lis, Minn. Annual, 

Jan. 21-23, 1930—-Pennsylvania Lumbermen’s Asso- 
ciation, Benjamin Franklin Hotel, Philadelphia, 
Pa. Annual. 

Jan. 22-24, 1930—Ontario Retail Lumber Dealers’ 
Association, Royal York Hotel, Toronto, Ont. 
Annual. 

Jan. 23-24, 1930—Carolina Retail Lumber & Build- 
ing Material Dealers’ Association, Armington 
Hotel, Gastonia, N. C. Annual. 


Jan. 


Jan. 


Managers’ 


Jan, 23-24, 1930—West Virginia Lumber & Build- 
ers’ Supply Dealers’ Association, Daniel Boone 
Hotel. Charleston, W. Va. Annual. 


Jan, 28, 1930—Northern Pine Manufacturers’ As- 
sociation, Minneapolis, Minn. Annual, 

Jan. 28, 1930—Roofer Manufacturers’ Club, Colum- 
us, Ga. Annual, 

Jan. 28-29, 1930—National Lumber Exporters’ As- 
sociation, Brown Hotel, Louisville, Ky. An- 
nual. 

Jan. 28-30, 1930—American Wood Preservers’ As- 
sociation, Olympic Hotel, Seattle, Wash, An- 


nual. 
Jan. 28-30, 1930—Northeastern Retail Lumbermen’s 
Association, Hotel Pennsylvania, New York 


City. Annual. 

Jan. 28-30, 1930—Southeastern Iowa Retail Lum- 
bermen’s Association, Ottumwa Hotel, Ottum- 
wa, Iowa. Annual, 

Jan. 28-30, 1930—Ohio Association of Retail Lum- 
ber Dealers, Columbus, Ohio. Annual. | 


Jan, 28-30, 1930—Union Association of Lumber & 
Sash & Door Salesmen, Deshler-Wallick Ho- 
tel, Columbus, Ohio. Annual, 

Jan, 29-31, 1930—Western Retail Lumbermen’s As- 

sociation (of Canada), Fort Garry Hotel, Win- 

nipeg, Man. Annual. 
29-31, 1930—Southwestern Lumbermen’s As- 
sociation, Missouri Theatre and Convention 

Hall, Kansas City, Mo. Annual. 


Jan. 30-31, 1930—Hardwood Manufacturers’ Insti- 
tute, Brown Hotel, Louisville, Ky. Annual, 


Feb. 4-6, 1930—Iowa Lumber & Material Dealers’ 
Association, Shrine Temple, Des Moines, Iowa. 
‘Annual, 

Feb. 5-7, 1930—Michigan Association of the Trav- 
eling Lumber & Sash & Door Salesmen, Hotel 
Pantlind, Grand Rapids, Mich. Annual. 


Feb. 5-7, 1930—Retail Lumber Dealers’ Association 
of Western Pennsylvania, William Penn Ho- 
tel, Pittsburgh, Pa. Annual, 

Feb. 5-7, 1930—Michigan Retail Lumber Dealers’ 
Association, Hotel Pantlind, Grand Rapids, 
Mich. Annual, 


Feb. 11-13, 1930—Illinois Lumber & Material Deal- 
ers’ Association, Stevens Hotel, Chicago, An- 
nual. 


Jan. 


Feb. 11-13, 1930—Southwestern Iowa Retail Lum- 
bermen’s Association, Hotel Chieftain, Council 
Bluffs, Iowa. Annual. 


Feb. 12-13, 1930— North Dakota Retail Lumber- 
men’s Association, Fargo, N. D. Annual. 


Feb. 14-15, 1930—Virginia Lumber & Builders’ 
Supply Dealers’ Association, Monticello Hotel, 
Charlottesville, Va. Annual. 


Feb. 18, 1930—Northern Wholesale Hardwood Lum- 
ber Association, Milwaukee, Wis. Annual. 


Feb. 18-20, 1930—Wisconsin Retail Lumbermen’s 
Association, Milwaukee Auditorium, Milwaukee, 
is. Annual, 


Feb. 19-21, 1920—Nebraska Lumber Merchants’ As- 
‘a Hotel Lincoln, Lincoln, Neb, An- 
nual, 

Feb. 19-20, 1930—National Association of Commis- 
sion Lumber Salesmen, Congress Hotel, Chi- 
cago. Annual. 

Feb. 20-22, 1930—Western Retail Lumbermen’s As- 
sociation, Spokane, Wash. Annual. 


Feb. 24-26, 1930—Kentucky Retail Lumber Dealers’ 
Seneeneen, Brown Hotel, Louisville, Ky. An- 
nual, 

Feb. 26-27, 1930—Tennessee Retail Lumber, Mill- 
work & Supply Association, Hotel John Sevier, 
Johnson City, Tenn. Annual. 

March 6, 1930—Empire State Lumber Salesmen’s 
Association, Hotel Onondaga, Syracuse, N. 
Annual. 

March 20-21, 1930—Millwork Cost Bureau, Chicago 
Annual, 

March 21, 1930—Eastern Millwork Bureau, Hotel 
Pennsylvania, New York City. Annual. 

April 8-10, 1930—Lumbermen’s Association of 
Texas, Dallas, Tex. Annual. 


April 10-12, 1930—Southern Forestry Congress, 
Hotel Peabody, Memphis, Tenn. Annual. 
April 29-30, May 1—National Association of Rail- 
as Tie Producers, Peabody Hotel, Memphis, 
enn, : 

April 29-May 1, 1930—American Forestry Associa- 
tion, Minneapolis, Minn. Annual. 

May 8-9, 1930—Florida Lumber & Millwork Asso- 
ciation, Orlando, Fla. Annual. 





Merchandising Theme of Meeting 


Gastonia, N. C., Dec. 23.—Merchandising 
and salesmanship will be the theme of the 
seventh annual meeting here, Jan. 23 and 24 
of the Carolina Retail Lumber & Building 
Supply Dealers’ Association. The program, as 
tentatively worked out, calls for three open and 
one closed session. The first two sessions, 
scheduled for the first day of the gathering, 
will be open to the public. The morning ses- 
sion of the second day will be an executive one. 

Fun and amusement will be sandwiched in 
liberally to relieve the monotony of the busi- 
ness sessions. 

Several important men in the lumber indus- 
try are expected to be in attendance, and will 
speak at this meeting, besides a number of 
prominent lumbermen of the State, who will 
make short talks on subjects pertinent to the 
industry. 


Texas-Louisiana Mill Managers 


Houston, Tex., Dec. 23.—Advices have been 
received from George R. Christie, secretary of 
the Texas-Louisiana Mill Managers’ Associa- 
tion, this city, that in accordance with a decision 
reached at the last meeting held in Beaumont 
in November, there will be no December meet- 
ing of the association. The next meeting will 
be held instead on Jan. 18 at Shreveport, La. 
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Hardwood Traffic Association 


Mempuis, TENN., Dec. 22.—Joe Thompson, 


President of the Southern Hardwood Traffic 

sociation, announced that the seventeenth an- 
nual meeting of the association will be held 
here Jan. 10, 1930, at the Hotel Peabody. In 
addition to the usual luncheon for members 
and railroad executives, the association will 
ave an executive meeting which will be held 
at 9:30 a. m. in Room 200, Hotel Peabody. 
The luncheon for railroad executives and mem- 
bers will be held at 12:15 o’clock in the hotel 
ballroom. 


The executive meeting, for members only, 
will be for receiving reports and transacting 
any other important business. It is planned 
to hear the annual report of J. H. Townshend, 
secretary-manager, which will be discussed at 
length, also the report of all other officers and 
committee chairmen. Officers for the new year 
will be elected. At the luncheon some nationally 
prominent speaker will address the members 
and their guests on some transportation subject. 

More than 700 lumbermen and railroad ex- 
ecutives are expected to attend this meeting. 


Plan Home Campaign 


PittsBurGH, Pa., Dec. 24-—Twenty-two were 
in attendance at a meeting last Thursday even- 
ing of the Washington County Retail Lumber 
Dealers’ Association, held in the George Wash- 
ington Hotel, Washington, Pa. Those present 
included officials of the Retail Lumber Dealers’ 
Association of Western Pennsylvania. This 
meeting was probably the last local gathering 
that will be held during the term of office of 
President Haines, who completed with it visits 
to every local association tributary to the State 
association. 

Dinner was served at 6:30, after which the 
business situation was discussed. Business has 
been fair the last year in Washington County, 
which, by reason of the diversity of its indus- 
tries, has not suffered from the general depres- 
sion, due largely to the condition of the coal 
mining industry, which .is slowly recovering 
from the disastrous strike. Washington County 
has large farming and light manufacturing in- 
terests. The chief complaint in that territory 
is that mortgage money is hard to get, and the 
dealers are planning an advertising campaign 
to be carried on in the local papers with the 
aim of popularizing the real estate mortgage 
and educating people to keep their money at 
home, where it may be used over and over to 
the advantage of all the interests of the com- 
munity. The Washington County dealers are 
enthusiastic in the work of both their local 
association and their State association. 


Empire State Salesmen’s Date 


Rocuester, N. Y., Dec. 23.—Announcement 
is made by J. C. Artz, secretary of the Empire 
State Lumber Salesmen’s Association, with 
headquarters here, that on the first day of the 
Northeastern retailers’ convention in New 
York City, Jan. 28, the association will hold a 


joint meeting with the ALAMS, Long Island © 


Salesmen’s Association and the Westchester 
Building Material Salesmen’s Club. The inten- 
tion is to discuss common problems and to 
have some authority on selling address the 
gathering. 

Secretary Artz also announces that in view 
of the above conference it is planned to hold 
the annual meeting of the association on March 
6 at the Hotel Onondaga at Syracuse, N. Y. 
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Holds Annual Xmas Party 


PittspurGH, Pa., Dec. 24.—The Pittsburgh 
Wholesale Lumber Dealers’ Association held 
its annual Christmas party yesterday after- 
noon in connection with its weekly luncheon at 
the William Penn Hotel. There was an at- 
tendance of 45 members of firms and em- 
ployees of firms connected with the association, 
and the observance was a delightful affair. 
Christmas decorations adorned the dining room 
in which it was held. Music was by Danny 
Nirella’s orchestra. 

John B. Montgomery, of the J. B. Mont- 
gomery Lumber Co., presided. The two prin- 
cipal addresses were by E. V. Babcock, of the 
Babcock Lumber Co., and Edward Eiler, of 
the Edward Eiler Lumber Co. Others who 
made short talks were: J. L.. Lytle, of the 
J. L. Lytle Lumber Co.; Henry Messer, of the 
Fort Pitt Lumber Co.; William Sterling, of 
the Edward Eiler Lumber Co.; C. V. Mc- 
Creight, of the McCreight-Babcock Lumber 
Co., and T. C. Carney, of the Carney Lumber 
Co. The dealers in their addresses expressed 
optimism over the outlook. 
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Hoo-Hoo Activities 


East Indian Logger Visits U. S. 


Sr. Lours, Mo., Dec. 23.—J. Kenneth Pearce, 
logging engineer to the presidency of Madras, 
South India, accompanied by his wife and their 
9-months’ old daughter, were in St. Louis this 
week to visit Henry R. Isherwood, secretary- 
treasurer of the Concatenated Order of Hoo- 
Hoo, of which the visitor has been a member 
since 1923. 

Mr. Pearce’s work has to do largely with 
the introduction of modern, efficient methods 
of logging and lumber manufacturing under 
government supervision. He left India Oct. 4, 
making the trip on the steamship St. Louis 
and visiting Italy, France, Switzerland and 
England enroute to the United States. 

The purpose of his visit is to study the 
latest methods of logging and lumbering, par- 
ticularly in the Northwest and to purchase 
machinery for shipment to Madras. This work 
and visits to his wife’s parents at Walla Walla, 
Wash., will take about six months, after which 
they will sail for England and thence home. 


Fifth Annual Christmas Party 


St. Lours, Mo., Dec. 23.—Orphans and other 
needy children numbering 150 were guests of 
the St. Louis Hoo-Hoo Club at its fifth annual 
Christmas party, which was held at the Ameri- 
can Annex Hotel last Saturday afternoon. 

From the time chartered buses and private 
cars called for them at their homes until they 
had returned there heavily laden with toys, 
dolls, fruits and candies, the youngsters were 
given thrill after thrill by their lumbermen 
friends. 

The dinner was first and then came Santa, 
with his story of a long, frosty journey by 
plane from the far North. Before bestowing 
the contents of his huge sack, Santa insisted on 
hearing a few of his favorite songs—the most 
popular of which was Jingle Bells, rendered 
individually and collectively. Poems, recita- 
tions, dances and whatnot followed, the kiddies 
eagerly volunteering to show their talents. 

The Hoo-Hoo committee which handled the 
affair was composed of Frank J. More, Frank 
J. More Lumber Co.; Charles M. Huttig, presi- 
dent, St. Louis Lumber Co.; Larry B. Oeth, 
Exchange Saw Mills Sales Co.; J. E. Schwarz, 
J. E. Schwarz Lumber Co.; Arch D. Franklin, 
Central Coal & Coke Co., and Charles H. Call, 
secretary of the club. 


Buffalo Hoo-Hoo Frolic 


BuFrFAaLo, N. Y., Dec. 23.—A big frolic of the 
Hoo-Hoo Club of Buffalo was held on the eve- 
ning of Dec. 20 at the Lafayette Hotel, about 
one hundred members being present. It was a 
very enjoyable and unique form of Christmas 
entertainment. 

After the dinner and a number of vaudeville 
sketches, the program provided a Paris gam- 
bling house scene. The lumbermen were fur- 
nished money at the bank, and the opportunity 
to indulge in various games whichever suited 
their fancy. The bank was presided over by 
Fred M. Sullivan and Hugh McLean, of North 
Tonawanda. At the end of an hour thirty prizes 
were distributed to those having the most money 
as the result of their skill or luck. Gerard Zim- 
mermann won first prize, a fine camera. His 
roll had run up $50,000, but, unfortunately, the 
money is non-negotiable. In charge of the vari- 
ous games were E. W. Carson, L. J. Lewis, W. 
J. Brady and O. J. Veling. Arthur E. Mallue 
had charge of the bar, which served only soft 
drinks. 

“On Shipboard,” a scene from a New York 
show, was presented by Harry E. Gosch and E. 
Y. Gemmill, the latter appearing as “Peggy 
Joyce.” During the evening, Fred Roginson, 
of the R. H. Bennett Lumber Co., sang a num- 
ber of selections. 

Officers for the coming year were elected as 


follows: President, Fleming Sullivan; Vice- 
gerent Snark, Harry E. Gosch; first vice presi- 
dent, Charles N. Perrin; second vice president, 
E. Y. Gemmill; secretary-treasurer, Fred M. 
Sullivan. Directors are as follows: L. N. 
Whisel, Gerard Zimmermann, A. J. Brady, jr., 
George Hofheins and Clifford Peek. H. Mor- 
ton Jones, of North Tonawanda, will be recom- 
mended to the National Council for the office 
of State councillor. 


Get Wanted Gifts From Santa 


San Francisco, Cauir., Dec. 23.—Thanks to 
the lumbermen of San Francisco, there are 300 
orphan children who got exactly what they 
wanted for Christmas. 

Each year San Francisco Hoo-Hoo Club No. 
9 gives a Christmas party for poor youngsters. 
This year they had the children in St. Joseph’s, 
McKinley and the Italian Friendly Center or- 
phanages—some 300 youngsters in all—write to 
Santa Claus well before that good saint’s big 
day and tell exactly what article they would 
have above all others-that it was within the 
power of Father Christmas to bestow. 


Lumbermen’s 


Birmingham Club Elects 


BIRMINGHAM, ALA., Dec. 23.—Officers re- 
cently elected to guide the Birmingham Lum- 
bermen’s Club during 1930 are: 

President—Thornton 
Co. 

Vice-president—C. H. 


Estes, Estes Lumber 


Grayson, Grayson 
Grayson Lumber Co. 
Secretary-treasurer—Dr. Allen G. Loehr. 


The above named officers compose the execu- 
tive committee. 

Weekly meetings are being held and much 
interest in the gatherings manifested. Featur- 
ing the gatherings for the next few months 
will be reports of the trade relatioris commit- 
tee, composed of all branches of the industry, 
which is seeking a satisfactory basis for inter- 
relations with other bodies. 


Saa2a22224888: 


Birmingham Wholesalers Election 


BIRMINGHAM, ALA., Dec. 23.—The Birming- 
ham Wholesale Lumbermen’s Club at its recent 
annual election named the following officers to 
serve another twelve months: 

President—J. M. Griffith, 
Lumber Co. 


Laumer Griffith 


Vice-president—Arthur 
Lumber Co. 


Smith, Standard 


Secretary-treasurer—Charles N. Huggins. 


The old board of governors was unani- 
mously re-elected as it has been for the last 
three or four years. 
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Tacoma Club Meeting 


Tacoma, WAsH., Dec. 21.—The first meeting 
of the Tacoma Lumbermen’s Club under the 
new administration was held yesterday at the 
Winthrop Hotel. President Roy Sharp pre- 
sided. Secretary Phil Garland read letters 
from the Western Retail Lumbermen’s Asso- 
ciation acknowledging the receipt of the club’s 
invitation to hold the 1931 convention in 
Tacoma and promising to lay the matter before 
the committee in charge of the selection of the 
convention city and from Parson Peter A. 
Simpkin, chaplain of the Hoo-Hoo organiza- 
tion, thanking the club for the flowers sent him 
during his illness. 

Frost Snyder, president of the Clear Fir 
Lumber Co., who has just returned from an 
extensive tour of the country, said he could 
see little hope for improvement in conditions 


ae 

Needless to say, every youngster wrote a let. 
ter, and these were all turned over to Fred 
Roth, chairman of the arrangements commm. 
tee. Mr. Roth read every letter. Then he cop. 
ferred with President J. E. Peggs, of the club 
Secretary Edward Tietjen and other member 

“These poor little shavers have been mighty 
practical and reasonable in their demands,” de. 
clared the committee. “Let’s put it up to th 
boys and grant every last wish they have ex. 
pressed.” 

“That will be some Christmas,” agreed the 
others. “We’ll do it.” 

And they did. They all forgot lumber ang 
business for a while, and today they reaped a 
rich reward. They gathered at the San Frap. 
cisco Elks Club and watched 300 bright-faced 
little orphans as they approached Santa Clays 
impersonated by Frank O’Connor, realize the 
dream of all children (and many a grown per. 
son)—that of receiving exactly what they 
asked for. 

The boys put it on in wonderful style. A 
big dinner. Lots of candy, fruit and all the 
rest of it—and just the present each kid 
wanted. Strangely enough the little shavers 
didn’t ask for big things. Roller skates, here 
and there a tricycle—and a surprising number 
of warm sweaters. It was a real Christmas for 
everybody. 


Club Activities 


during the winter but looks for better times 
next spring. Ernest Dolge and Maj. Everett 
G. Griggs discussed the necessity for the more 
scientific study of lumber by the manufacturers’ 
associations. William L. Rawn, manager of 
the American Export Door Co., outlined the 
recent decision of the State supreme court and 
declared if it stands the State of Washington 
will be prohibited from organizing associa- 
tions to do foreign business under the Webb- 
Pomerene Act while other States will not be 
affected. He stated the stockholders of the 
American company have not yet decided what 
course to pursue in the matter. 

The club decided to hold the regular meeting 
next week in spite of the Christmas holidays. 


Salt Lake Club Elects 

SaLtt Lake City, Uran, Dec. 23.—Edward 
Ramsey, of the Smoot Lumber Co.’s Salt Lake 
City branch was elected president of the Salt 
Lake Lumbermen’s Club at the annual election 
held in the Chamber of Commerce during the 
last week. He succeeds C. H. Ketchum, of 
the Ketchum Builders’ Supply Co. Other off- 
cers elected at the meeting were: 

Vice president—J. A. Alcorn, of the West 
Jordan Lumber Co. 

Secretary—P. A. Shaver, Smoot Lumber Co. 


Treasurer—Robert Richey, of the Merrill 
Co. (re-elected). 


The secretary read a Christmas letter from 
Parson P. A. Simpkins, chaplain of Hoo-Hoo 
and a former Salt Lake minister, who is at 
present im Oregon. This letter made a deep 
impression upon everyone present and a tele- 
gram expressing the compliments of the season 
was ordered sent to the Parson. A committee 
was also appointed to buy a Christmas present 
and mail it to him at once. 


A Scotch Deal 


“Did you get those eight-penny nails for me, 
Bobby?” his grandfather asked. 

“No, I didn’t,” said Bobby. “What kind of 
a Seotch deal were you trying to put over on 
me?” 

“Why, what’s wrong with that?” Bobby was 
asked. 

“Well,” said Bobby, “I can see how I could 
get eight cents worth of five-penny nails, but 
how can a fellow get five cents worth o 
eight-penny nails?” 
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Larger Advisory Committee Appointed 


julius H. Barnes, chairman of the board of 
the Chamber of Commerce of the United States, 
and chairman of the recently announced execu- 
tive committee authorized by the National Busi- 
ness Survey Conference, on Friday announced 
the names of a larger advisory committee of 
140 members created for the purpose of keep- 
ing its finger on the pulse of every phase of 
business during the next few months. 

This larger advisory committee has been re- 
quested to report by Dec. 28 any significant 
changes in the business trend in their respec- 
tive lines up to Christmas day. 

The lumber industry is represented on the 
advisory committee by W. M. Ritter, National 
Lumber Manufacturers’ Association; F. W. 
Reimers, Southern Pine Association; John D. 
Tennant, West Coast Lumbermen’s Associa- 
tion; L. P. Lewin, National Retail Lumber 
Dealers’ Association; C. A. Mauk, National- 
American Wholesale Lumber Association. 

Adam Trieschmann represents the Home 
Modernizing Bureau of the National Busi- 
ness Industries (Inc.). 

Associated General Contractors of America 
is represented by A. E. Horst, Philadelphia. 

Ernest A. Hale represents the United States 
Building & Loan League. 

William F. Chew is the representative of the 
National Association of Builders’ Exchanges. 

H. S. Kissell is the representative of the 
National Association of Real Estate Boards. 

The American Institute of Architects is rep- 
resented by E. J. Russell. 

The membership covers all the various in- 
dustries and is scattered throughout the entire 
country. Others will be added from time to 
time, 





Forest Service Appropriations 


Total appropriations for the Forest Service 
carried in the Department of Agriculture ap- 
propriation bill as passed by the House before 
the Christmas recess is $15,703,730. With the 
example of the past disastrous fire season, 
which called for an expenditure of $3,000,000 to 
$3,330,000 by the Federal Government, the bill 
carries an increase of $1,500,000 in the appro- 
priation for construction of roads and trails in 
order to facilitate the movement of fire preven- 
tion and fire suppression workers and to make 
the national forests generally more accessible. 
An increase of $188,500 is included in the bill 
for new equipment, including additional look- 
out towers. Another increase provided is $295,- 
000 for co-operative fire fighting with land own- 
ers, timber concerns etc. 

In announcing these outstanding increases, 
and others not so important, Representative 
Dickinson of Iowa, chairman of the agricul- 
tural sub-committee of the appropriations com- 
mittee, who had charge of the bill on the floor 
of the House, pointed out that it is conceded 
that there must be considerable expansion if the 
national forests and timber lands in general are 
to be protected. 

Under the general heading Forest Survey, 
budget increases totaling $85,000 were approved 
and carried in the bill. This includes $50,000 
for expansion of the Northwestern Forest Ex- 
periment Station; for initiation of work in the 
southern hardwoods region, at the Southern 
Forest Experiment Station, $25,000, and for co- 
operative assignment with outstanding, closely 
related State surveys, $10,000. 

Under Forest Management the appropriation 
committee approved a budget increase of $60,- 
000, as follows: To determine the best meth- 
ods of preventing and suppressing forest fires, 
$20,000; to determine the best methods of cut- 
ting and reforestation for California redwoods, 
$10,000; for research in forest management in 
the Intermountain forest region, and more spe- 
cifically for the study of methods of cutting in 


the western yellow pine type, $10,000; for inves- 
tigation of the relationships between fire and 
resin yields in naval stores operation, $10,000, 
and for investigation of methods of cutting to 
insure natural reforestation in second-growth 
yellow pine stands, $10,000. 

For the acquisition of additional lands for 
forestry purposes the bill carries $2,000,000. 


Assistant Standards Director Resigns 


Ray M. Hudson, assistant director of the bu- 
reau of standards, Department of Commerce, 
has resigned, effective Dec. 31. Mr. Hudson 
has been in charge of the commercial standard- 
ization work of the bureau and is well known to 
lumbermen and others who have been co-operat- 
ing with the department in the standardization 
movement and elimination of waste in indus- 
try. He will become secretary of the Massa- 
chusetts division of the New England Council, 
with headquarters in Boston. 

In 1923 Mr. Hudson was made assistant chief 
of the then division of simplified practice, and in 
1925 became chief. When two years later the 
Commercial standardization group was formed 
in the bureau of standards he was made assist- 
ant director in charge of this work. 

Mr. Hudson is a member of the National 
Committee on Wood Utilization, the Taylor So- 
ciety, the Society of Automotive Engineers, 
Committee on Uniform Traffic Regulations of 
the National Street and Highway Conference, 
Committee on Expenses of Doing Business of 
the National Distribution Conference, Commit- 
tee on Research of the American Engineering 
Council, Committee on Waste Elimination of 
the Society of Industrial Engineers, the Com- 
mittee on Industrial Lighting of the National 
Research Council, and others. 

For two years—1926 and 1927—he served as 
secretary of the National Management Week 
Committee, directing management week meet- 
ings in more than 100 cities. 


Omission in Research Appropriation 


As reported to the House of Representatives 
by the House appropriations committee, the 
increase in the appropriations recommended for 
forest products research totaled $35,000 instead 
of $50,000 annually as recommended in the 
budget and as provided for by the McSweeney- 
McNary forest research act passed by Con- 
gress in 1928. The item of $15,000 left out by 
the committee was that for research in the 
use of wood for small building construction. 
This is deemed an unfortunate omission for 
the reason that small frame structures afford 
one of the best markets for lumber and because 
the need is recognized of greater knowledge 
regarding the principles involved in the proper 
use of wood for this purpose. After being 
acted upon by the House the agricultural 
appropriations bill will be referred to the Sen- 
ate, where the matter will first have the atten- 
tion of the sub-committee on agriculture and 
forestry of the appropriations committee, the 
membership of which is: Charles L. McNary, 
of Oregon, chairman; Wesley L. Jones, of 
Washington; Arthur Capper, of Kansas; 
Hiram Bingham, of Connecticut; Henry W. 
Keyes, of New Hampshire; Gerald P. Nye, of 
North Dakota; Lee S. Overman, of North 
Carolina; William J. Harris, of Georgia; John 
B. Kendrick, of Wyoming; Ellison D. Smith, 
of South Carolina, and Carl Hayden, of Ari- 
zona. The sub-committee on agriculture of the 
appropriations committee, which had charge of 
this matter in the House, comprises the fol- 
lowing: L. J. Dickinson, of Iowa, chairman; 
Robert G. Simmons, of Nebraska; John W. 
Summers, of Washington; James P. Buchanan, 
of Texas, and John N. Sandlin, of Lowisiana. 


Saw Filing Service 
Brings New Customers 





Let the saw users in your locality know that you can file their 
saws on a Foley Automatic Saw Filer, and you'll be surprised 
at the amount of new business it brings you. The Foley files 
saws much better than the most expert hand filer, and they stay 
sharp longer. That’s why saw users want their saws filed ona 
Foley. 


The Foley Model F-§ 
“3-Way” 2: Saw Filer 
Files All Kinds of Saws 


All kinds of hand saws, band saws and cross-cut circular 
saws that can be filed with a standard 3-cornered taper file can 
be filed on the Foley. It joints as it files—evens all teeth to a 
uniform height, size and spacing so that every tooth cuts. Saws 
cut faster, truer and better. 


Send for complete information about the Foley—it will be the 
means of increasing your business. 


Foley Manufacturing Co. 
135 Foley Bldg., 
11 Main St. N. E., Minneapolis, Minn. 








Radisson Hotel | 


MINNEAPOLIS, MINN. 








HEADQUARTERS 
for LUMBERMEN 








FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 

















(. B. Richard & Co. Established 1847 


‘oreign Forwarders, 


29 Broadway, NEW YORK Customs Brokers. We 
handle ~ ome of 
cargo, collect invoices 

Ocean F reight and discount drafts. 
Commercial Credits 
Brokers for exports & imports 


Special department handling export lumber shipments 
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Kiln Dried, Well Manu- CASING, 
fectured, High Cende. BASE AND 
Capacity, Foe feet MOULDINGS 
Fer Dey. Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 
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N. C. PINE 


Our “ Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 
Let us prove it on your next order. 
JOHNSON & WIMSATT 
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WASHINGTON, D. C. 








Manufacturers 


Short Leaf Pine and Hardwoods 








Yellow Pine | 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


O TIMBER ESTIMATORS DO 


























JAMES W. SEWALL 


Consulting Forester 
Old Town, tet 


Maine 












Jasper Lemieux 
Frederick Lemieux 
F. H. Day 


TIMBER 
ESTIMATORS 


Lemieux Brothers & Co. 
ESTABLISHED 1906 


1441.42 Canal Bank Bldg., 


Phone Main 2479 NEW ORLEANS 








Every Lumberman 
Should Have This Book 


= “Tote -road and 
Trail,” the new vol- 
ume of verse by Mr. 
Malloch now ready 
for delivery, is the 
most important and 
entertaining that 
has come from his 
pen. It represents 








TOTE-ROAD 
AND TRAIL 
ie ce 





the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 


No book of verse 
will afford a lum- 
berman or logger 
greater joy, or serve as a more v clcome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in clota, gola stamped. and witk gilt ton. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50. 


American Lumberman 
431 8S. Dearborn St., CHICAGO, ILL. 


DOUCLAS MALLUCH 























Realm of the Retailer 


(Continued from Page 35) 


cheap material and skimping labor. When the 
house proved to be a bad job he passed the buck 
to the lumberman with the statement that lumber 
was poor; and usually the blame was made 
to stick to the lumber and the lumberman’s 
service. Of course this was unfair, for the 
lumberman had merely sold the stuff designated 
on the bill by the contractor; but that fact 
did not get him out from under the weight 
of owner displeasures. 

A good many dealers, seeing that they had 
to carry this responsibility anyway, have put 
themselves into the position of controlling the 
deal. They make the sale to the owner, help 
him get a suitable plan, make the specifications, 
let the contracts and supervise the work of 
building. Naturally they get compensation for 
this service; and the owner is surprising the 
doubters by cheerfully paying a reasonable ex- 
tra price in order to get centralized responsibil- 
ity and assurance of quality. 

Mr. Hole also mentioned another change quite 
as revolutionary as this and one that fits in 
with it in making up the new service. This 
is financing the house for the owner. 

The old-time dealer was sure he never would 
have anything to do with contracting. And 
if he was surer of anything than of this it 
was that he never would get into the money- 
loaning business. He had troubles enough of 
his own without hunting for more. But it is 
beginning to occur to him, if he is not too old 
a timer, that if he straightens out these two 
tangles his troubles may become fewer rather 
than more numerous. 

He knows that a bank loan is but a rough 
approximation of the financial service a pros- 
pective builder needs; and that, splendid as 
the building and loan idea is, there are some 
cases which it does not fit. Perhaps the chief 
consideration, from the dealer’s viewpoint, is 
the fact that he does not control this important 
factor of building finance. He operates at the 
will and pleasure of other men who have but 
an incidental interest in the building business. 

The AMERICAN LUMBERMAN has been dis- 
cussing the matter of customer financing, and 
the response has been heartening. This de- 
partment has, however, been disappointed by a 
few of the comments. It is fairly clear that 
some of the objectors do not realize the impli- 
cations of the proposed policies. They assume 
that financing will be just one more thing added 
to the old structure of lumber retailing; that 
competition will continue to skin down prices 
in the old way, that additions to sales will be 
only those jobs which at best are undesirable, 
that customers will accept the new service with- 
out in the least changing their old attitude of 
unreasonableness about details and that the net 
results will be an added burden of adminis- 
trative work and unsound risks. 

These critics do not see that the addition of 
financing, if it is correctly done, will reshape 
almost every part of the business and will 
change the attitude of customers. Much of the 
so-called unreasonableness of customers has 
arisen because of a lack of centralized dealer 
responsibility for producing the right kind of 
houses. Buyers have had to take that re- 
sponsibility, and the only way they could meet 
it was by suspecting and questioning those 
parts of the deal which they had some chance 
of influencing. The experience of our friends 
the mail-order merchants should be competent 
evidence. By virtue of their financing service 
they are selling regularly against local compe- 
tition and at admittedly higher prices. The 
extra price measures pretty well the value 
which the customer places upon centralized 
service. 

But these matters have been discussed else- 
where, and there is small point to a further 
probing of details here. The point we had in 
mind at this threshold of 1930 is a point of 
pride in our industry. It is proving itself cap- 
able of meeting new situations in a thoughtful 
and energetic way, without hysteria and without 
panic. As the scroll unrolls, the lumber industry 








steadily writes its honorable history in char. 
acters of practical service. The Realm of the 
Retailer wishes you and your business a year 
filled to the brim with the satisfactions of 
accomplishment. 


Hoo-Hoo Entertain Orphans 


Dealing with trees as they do, lumbermen 
are firm believers in the old adage, that “gs 
the twig is bent, the tree’s inclined.” That's 
probably why members of the Twin City Hoo. 
Hoo Club devote much of their attention to 
the youngsters. They sponsor a Boy Scout 
troop, for instance, and among other things they 
give an annual Christmas party for orphan 
boys and girls of the Augustana Mission jp 
Minneapolis, Minn. This year’s party was staged 
in the flame room of the Hotel Radisson, 
Clinging to their dolls and toys, a group of the 
boys and girls are shown gathered around 





the large Christmas tree where they received 
Joseph Okoneski, Pioneer 


gifts from Santa. 





Lumber Co., a member of the party committee, 
is shown at the left with a young admirer. 
John Nelson, of the Lawson & Nelson Sash & 
Door Co., is Santa. H. Sherman Berge, presi- 
dent of the H. H. Berge Lumber Co. and also 
president of Twin City Hoo-Hoo, is holding 
one of the orphans on his shoulder. At the 
right, in the background is R. W. Hasslen, 
president of the Hasslen Lumber Co. All the 
firms are located in Minneapolis. 


Cleveland Wholesale Change 


CLevELAND, On10, Dec. 23.—The Alexander 
Bros. Lumber Co. of this city is discontinuing 
business on Jan. 1 after having been in the 
wholesale lumber business for nearly 25 years. 
H. L. Spitler and M. F. Fitzgerald, who have 
been associated with the concern for 20 and 
24 years respectively, have organized the 
Spitler-Fitzgerald Lumber Co., with offices in 
the Union Trust Building, and will continue 
the business as it has been conducted in the 
past. The new corporation will start business 
on Jan. 1 with Mr. Spitler as president. 








INDUSTRY EXPECTS advertising to transform 
potential customers into actual ones, said Dr. 
Julius Klein, not to act as a glib entertainer, 
a smart slogansmith or an adept word monger. 





























T 
f 
E 



















rittee, 
nirer. 
ish & 
presi- 
| also 
ding 
t the 
sslen, 
| the 


e 
inder 
juing 
the 
ears. 
have 
and 
the 
s in 
inue 
the 
ness 


orm 


ner, 
ger. 
















AMERICAN LUMBERMAN 





A Place That’s Theirs 

When folks began to civilize, 
Back there in ancient days, 

They quit this sleeping under skies, 
Began a roof to raise. 

At first the roof was but a cave, 
Their homes were plain affairs, 

But men began to plan and save 
For something that was theirs. 


And now we penetrate the mist, 
Disturb their ancient sleep, 

But not one archeologist 
Has found one rent receipt. 

They may have paid a panther’s pelt, 
Paid down a deer’s or bear’s, 

And yet, whatever place they dwelt, 
The place they dwelt was theirs. _ 


Yet there are people in this town 
Who never saved a cent, 

Who never paid a deerskin down, 
Who still are paying rent. 

Although the roof may be of tile, 
And marble are the stairs, 

They’re only there a little while, 
For not a thing is theirs. 


They do just like the landlord says 
Who tells them to behave, 

And there they live like savages, 
Don’t even own a Cave. 

But what is living otherwise? 
A home, if no one cares? 

They ought to start to civilize 
And get a place that’s theirs. 


Random 


It’s a wise youth that shows his own father. 

Little men may plan too big, but big men 
seldom plan too small. 

Every woman has an intuition that her hus- 
band should never follow a hunch. 

The man who is satisfied with little will gen- 
erally have to be satisfied with less. 

And now it can be said of a woman that she 
may not be as bad as she is painted. 

There is considerable difference between an 
opportunity to succeed and a chance to gamble. 


We See b’ the Papers 


. Only three more smoking days until New 
Year’s. 

_Too bad that a fellow’s stocks don’t stay up 
like his blood pressure. 


Most people wouldn’t think of using a last 
year’s calendar, and yet some of them go right 
on using last year’s methods. 

Just when we thought the football season 
was over, the Interstate Commerce Commission 
issues its railroad consolidation plan. 


The Chicago Rapid Transit Lines report that 
Dec. 20 they carried 822,727 passengers. We 
know it’s true, because we were on that car. 

General Smuts will visit America in January. 
With our novels and plays and everything, it 
would seem that we had enough already. 

The year 1929 had two 9’s in it, and yet the 
most loyal Hoo-Hoo would hardly say it was 
what you would call a lucky year. 


Somehow some of our personal resolutions 
don’t seem to mean any more sometimes than 


owe of those we adopt in convention assem- 


Somehow our annual exchange of Christmas 
Presents always leaves us feeling a good deal 
like we did when we were in the retail lumber 
business. 

At a Chicago hotel the other night 28 of 32 
men were dressed incorrectly. We are willing 


to gamble that about the same proportion of 
the women were not dressed at all. 


Our friend, Cameron Beck, personnel direc- 
tor of the New York Stock Exchange, sends 
us as a New Year’s greeting a picture of the 
exchange. A _ friendly thought, without 
being what you would call a happy reminder. 


On the other hand, Frank McManamy, chair- 
man of the Interstate Commerce Commission, 
sends us a picture of the Lincoln Memorial 
at Washington. Which we like much better 
than what he sent the railroads. 


Between Trains 


‘KaLAMazoo, Micu.—Most of us think we 
know how to run lumber yards, at least when 
we start in, but our bankers don’t always agree 
with us. More than one dealer has had more 
than one banker bawl him out about his busi- 
ness methods—about the service he gives away 
for which he ought to be getting a service 
charge, about the by-products of his business 
that he might be turning into profits, about 
overhead, and all that sort of thing. 

Well, tonight we sat down again to dinner 
with the Southwestern Michigan Bankers’ Club 
and heard a fellow banker, W. L. Brooks, from 
the old sawmill town of Bemidji, Minn., tell 
them a few things. He told about banks that 
cash or accept on account checks on out-of-town 
banks and charge no exchange, banks that 
never heard of a float charge and don’t know 
what it is, who perform other services that all 
require clerk-hire, and do it without compen- 
sation—in other words, bankers who run their 
banks like some lumbermen run their yards. 

It might be a good idea for a retail lumber- 
man to make this experiment: Take a check 
from some man down in Texas or up in 
Oregon (some customer who has moved down 
there or out there or up there, and that you 
have been pursuing so effectively with letters 
that he has finally weakened and sent you a 
check), or even a check from the next county, 
anyway, take a check from some little-known 
town to your bank and ask for the money. If 
the bank gives it to you without charging you 
anything for the service or for the use of the 
money (because it will be several days, of 
course, before the bank will get its money) 
then it might be a good idea to look around 
for another bank to do business with, one that 
knows what its overhead is, that thinks about 
its profits, and is building up a sizable surplus. 

Even if a man doesn’t run a very business- 
like lumber yard, he doesn’t like to give his 
banking business to a bank that doesn’t know 
its business. 


What Women Think 


If man was ha’f w’at women t’ink she are, 
De bad so bad, de good so good, by gar, 
I t’ink dees worl’ would be mos’ funny place, 
More funny as already ees de case. 
Some say hees man 
No work she will not do, 
She only stan’ 
Aroun’ an’ sit down, too, 
Some great, beeg, fat 
Garcon who stay out night. 
Excep’ for zat, 
Zat man she-ees all right. 


Some other woman ees as bad, almos’ 
The way some women run aroun’ an’ boas’ 
About hees man, the way he mak acquaint 
De man he married she ees jus’ one saint. 
I know hees man, 
I know eet ees not so, 
She’s jus’ so gran’ 
Lak any man I know. 
She will not drink, 
She will not swear or fight— 
Am’ yet I t’ink, 
By gar, she ees all right. 








by getting acquainted with 
Meadow River mixed cars of 
5 kinds of Hardwood Flooring, 
6 kinds of Hardwood Trim, 
Stepping, Risers, Poplar Bevel 
Siding, etc. 


Meadow River mixed cars 
will save you money on freight, 
cut your stock investment, in- 
crease your turnover and your 
profits. 


For quality, good manufac- 
ture, perfect drying, careful 
handling and loading, order a 
mixed car of the following 
from Meadow River: 


FLOORING— 


Red Oak Maple Beech 
White Oak Birch 


TRIM and MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch Ash 


STEPPING AND RISERS— 


Oak Birch 
BEVEL SIDING 


Poplar 


Meadow River 


Lumber Co. 


Rainelle, W. Va. 
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BIRCH-BE ECH- |-MAPLE 





We cut your stock to order 
after being carefully Kiln- 
dried - large Xiln capacity. 
Let us figure on your 
requirements. 


We also manufacture Rough or Dressed 
PINE - ie MLOCK AND 
HARDWOOD LUMBER 
“IDEAL” Steel Susnidoed Posts Maple 
FLOORING 

















==WELS, S.DeltaCounty,M Mich:-— 7 











IMENSION LUMBER 
AN 
MAPLE FLOORING 


25/32 x 2% Face in 
First, Second and Third Grade. 
Brown Lumber Company 
Main Office: 
MANISTIQUE, MICH. 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods ' 
1 17 
RANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMEPICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 











Quotations on Timber Issues 


Quotations on lumber company short term issues 
are on a yield basis. 


Bid Asked 

Pet. Pct. 

—Due 1932— 

Algoma Lumber Company Ist 6s.... 6.90 6.50 
Bear Creek Logging Co. ist 6s.... 6.90 6.50 
Bladon Springs Lumber Co. Ist 6s.. 6.90 6.50 
Bloedel Donovan Lumber Mills 6s... 6.90 6.35 
W. P. Brown & Sons Lbr. ist 5%s.. 6.90 6.30 
Connor Lumber & Land Co. Ist 6s.. 6.90 6.50 
F. P. Cover & Sons ist 6%s........ 6.90 6.5 
Dorchester Lumber Co, Ist 6s...... 6.90 6.50 
Detroit Investment Co. Ist 6s....... eee eee 
Flanner Company Ist 6s............ 6.90 6.50 
Glendale Lumber Co. Ist 6s......... 6.90 6.50 
Edw. Hines Assoc. Lbr. Ints. 6% debs. 6.90 6.50 
re ee, SE BOE Goa vc ccccccenccess 6.90 6.50 
Clayton & Anson Mark Ist 6s........ on ees 
McGowin-Foshee Lbr. Co. 1st 6s..... 6.90 6.50 
Oregon-Kalama Lumber Co. Ist 6s.. 6.90 6.50 
Owen Oregon Lumber Co. ist 5%s... 6.90 6.50 
me We Beem BOE Obic ccc cccccces 6.90 6.50 
Saluda Land & Lbr. Co. Ist 6s...... 6.90 6.50 
Stack Lumber Co. Ist 7s........... 6.90 6.50 
Tennessee Stave & Lbr. Co. ist 7s... 6.90 6.50 
Umpqua Mills & Lbr. Co. ist 6s.... 6.90 6.50 
Virginia Hardwood Lbr. Co. Ist 6s.. 6.90 6.50 
Western Timber Co. Ist 6s......... 6.90 6.50 
Long Term— Bid Asked 
i i Dee. 8 na eee ded wo 93.50 95.00 
Campbell River Tbr. Co., Ltd., 1st 6s 91.00 95.00 
Continental Tbr. Land Co. ist 6%s.. 96.00 100.00 
Dierks Lumber & Coal Co. Ist 6s..... 93.00 97.00 
Glendale Lumber Co. Ist 6s...... 93.00 96.00 
Edw. Hines Assoc. Lbr. Ints. 6% debs 94.00 97.00 
Munising Paper Co. Ist 5%s.... -. 90.00 94.00 
Deer Eee > Gs 6 sicccderes ones 95.00 100.00 
Port Orford Cedar Products Co. ist 6s. 93.00 ve 
Rogue River Timber Co. Ist 6s8...... 93.00 96.00 
Stout Lumber Co. Isat 68..........- 92.00 96.00 
Trask Timber Co. Ist 6s8..........-. 93.00 97.00 
(Quoted by Baker, Fentress & Co., Dec. 21, 1929.) 
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News Notes from Am¢ic 


Los Angeles, Calif. 


Dec. 23.—The Los Angeles Hoo-Hoo Club 
today followed its usual custom of dispens- 
ing good cheer and happiness to local kid- 
dies. Under the direction of President Harry 
V. Hanson, who appointed Floyd Dernier 
chairman of a group of lumbermen, a pro- 


gram and presentation of gifts took place 
at the Olive View Sanitarium at San Fer- 
nando, 


An office has been opened at 606 Petroleum 
Securities Building by the Port Orford Cedar 
Products Co. Thomas W. Dant, California 
representative, is to make his headquarters 
here. R. C. Turner will be in charge of the 
San Francisco office at 407 Call Building. 

W. G. Scrim, recently elected president of 
the Philippine Mahogany Association, re- 
turned to his desk again last week, after a 
ten days’ trip to the Pacific Northwest. Be- 
fore that, he spent several weeks in New 
York and eastern points, attending a meet- 
ing of the association and looking after busi- 
ness in connection with Philippine mahogany 
and other hardwoods. 

A. J. Nolan, western sales manager for the 
Pacific Lumber Co., returned to his home 
and the headquarters of the company at San 
Francisco, after a two weeks’ trip to south- 
ern California and Arizona. 

W. G. Hamilton, southern California repre- 
sentative of the Holmes Eureka Lumber Co., 
has returned from San Francisco, where he 
attended a conference of the company’s 
sales organization. 

W. D. Martin, 
Stange Lumber Co., 


sales manager for the 
hardwood manufacturer, 
of Merrill, Wis., decided to forsake the bliz- 
zards and will remain here for the winter, 
having taken up his residence at Santa Mon- 
ca, 


Tacoma, Wash. 


Dec. 21.—Tacoma’s power shortage came 
to an end Dec. 18, when the giant airplane 
carrier Lexington was hooked up to the city’s 
power system, and her huge generators took 
over the work of supplying Tacoma with 
electricity. The warship will remain here 
thirty days, by which time the depleted 
reservoir at the Cushman power plant should 
be back to normal. Tacoma lumber mills 
which have been operating at night, to save 
power during the daytime peak, and those 
which reduced operations 25 percent in con- 
formation with the city regulations, can now 
run full time. 

Articles of incorporation for a $4,000,000 
lumber concern were filed at Olympia yes- 
terday by George S. Long, vice president of 
the Weyerhaeuser Timber Co., and A. G. 
Hanson, president of the old White River 
Lumber Co. The new company will have its 
headquarters at Enumclaw, and will take the 
name of the White River Lumber Co. The 
name of the latter organization will be 
changed to the Hanson Timber Co. Mr. Long 
declined to discuss the new company’s plans 
at this time, explaining that several addi- 
tional transactions in the formation of the 
organization are still pending. He expects 
to be able to give out full details before the 


end of the year. 
W. W. Kilworth, of the Washington 
Handle Co., and Ralph H. Shaffer, of the 


Shaffer Box Co., were elected to the new 
board of trustees of the Tacoma Chamber 
of Commerce at the annual meeting yester- 
day. Holdover trustees from the lumber 
industry include J. G. Dickson, of the Pacific 
States Lumber Co., and F. Rodman Titcomb, 
of the Weyerhaeuser Timber Co. The new 
board will meet next week to elect officers. 
John Dower has been president of the cham- 
ber for the last two years. 

The next sale of State timber will take 
place Jan. 7, according to an announcement 
yesterday by the State land commissioner. 


The timber to be sold is appraised at $363,- 
492, and is located 
State. 

Tacoma exports large quantities of: lumber 
to Japan, 


in various parts of the 


but imports of wood from that 


country are rare. Such a shipment was re- 
ceived here this week, consisting of maple, 
beech and birch to be used in the manufae. 
ture of violins. Mayor B. E. Williams, of 
Oakville, is the importer; he is a manufae- 
turer of high grade violins. 

Cc. A. Chapman, chief forester for the 
Weyerhaeuser Timber Co., was the principa] 
speaker Dec. 18 at the Tacoma Gyrol Club, 
Mr. Chapman urged a system of State taxa. 
tion which would provide for nominal taxes 
on forested land, and a yield tax when the 
timber is cut. This is the only method by 
which private reforestation can be assured, 
he declared. 


Aberdeen-Hoquiam, Wash. 


Dec: 21.—-While no definite information can 
be secured as to the length of time the mills 
on Grays Harbor will be closed during the 
holiday season, the mills in the east end of 
the county plan but a short vacation. W. §. 
Westover, manager of the White Star Lum- 
ber Co., stated that the logging camps closed 
Saturday night, Dec. 14, but the mill con- 
tinued operations until today. The mills of 
the Mumby Lumber & Shingle Co., at Malone, 
have been operating to capacity, and it is 
thought the shutdown will cover the holidays 
only. The McCleary mills are also operating 
full time, and the management has not stated 
how long they will be down. Dale Craft, 
of the Royal Shingle Co., stated that his mill 
would remain down two weeks. 

Lumber shipments from Grays Harbor by 
vessel during November aggregated 79,663,214 


feet, a slight increase over October. During 
the last eleven months, 924,912,000 board 


feet of lumber has been shipped from this 
port, which is much less than was shipped 
during the same period of previous years. 
Twenty-seven hundred tons of pulp and 
paper was shipped from Grays Harbor by 
water during November, and _ indications 
point to almost as heavy shipments during 
December 


Denver, Colo. 


23.—The local lumber market has 
been slow, as there has come another cold 
spell. December trade as a whole, however, 
has been better than November. Wholesalers 
report few orders being received, as yards 
have sufficient stocks on hand, for the most 
part, to take care of immediate business, 
while inventory time is at hand. 

The National Lumber & Creosoting Co., 
with offices and plant at 5601 Fox Street, this 
city, and with plants in Arkansas and Texas, 
last week began work on a creosoting plant 
at Laramie, Wyo., for the treatment of tele- 
graph and telephone poles for the Western 
Electric Co. The plant will cost around 
$40,000. It will be large enough to absorb 
the cut of the Fox Park Timber Co. and the 
American Lumber Co., operating in the Medi- 
cine Bow national forest. These companies 
have long-time contracts with the Western 
Electric Co. 


Albuquerque, N. M. 


Dec. 


Dec. 23.—Clarence Iden, president of the 
Mountain States Lumber Dealers’ Associa- 
tion, was in Albuquerque from Las Vegas 


Saturday and Sunday in connection with the 
annual inventory of Gross Kelly & Co., of 
which he is’ treasurer. He states that 
Charles Proebstel will represent the south- 
ern section on the excellent program in 
preparation for the annual meeting at Den- 
ver Jan. 16-18. Besides Mr. Iden and Mr. 
Proebstel, A. E. Monteith, manager of the 
Star Lumber Co., Clayton, E. B. Humphrey, 


of the Home Lumber & Supply Co., Raton, 
and probably Claude W. Carscallen, presi- 
dent of the Las Vegas Lumber Co., will 
attend. 

Flagstaff lumbermen co-operated effec- 


tively in locating the Arizona State national 
guard camp there, with immediate expendi- 
ture of $175,000 in buildings to house about 
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‘ § 
two thousand men each summer. Water is 
to be secured from the main of the Arizona 
Lumber & Timber Co:, which runs through 
the forested tract selected 3% miles south- 
west of Flagstaff, and the company will 
transport troops and equipment over its rail- 
road free of charge. The J. D. Halstead Co. 
made favorable discounts on building mate- 
jal. 
ve A. Robison has retired from the posi- 
tion of auditor of the Cady Lumber Cor- 
poration, and has returned to his old home 
in Beaumont, Tex., necessitating the return 
of Ray F. Lilly, treasurer of the company, 
who has been engaged the last summer in 
the management of his ranch and livestock 
interests in southern Wyoming. 

A. J. MceQuatters and James G. MeNary, 
of the Cady Lumber Corporation, met Louis 
BE. Stoddard, of New York City, vice presi- 
dent, at Chicago for conference last week. 
Mr. McNary spent Monday in Albuquerque 
en route to El Paso to spend Christmas. 


Portland, Ore. 


Dec. 21.—Generally speaking, the outlook 
for business in the lumber trade here the 
first part of the new year is promising. 

Lloyd J. Wentworth, manager here for the 
Douglas Fir Exploitation & Export Co., ex- 
pressed it as his opinion that sales of lumber 
to offshore destinations will be better after 
the first of the year than at any period dur- 
ing the last six or seven months. For the 
present, the United Kingdom and Continental 
Europe are the most active foreign markets 
for fir clears. Considerable merchantable is 
also being taken, largely as a result of low 
freight rates and also low lumber quota- 


tions. This business is growing steadily in 
volume, shippers indicate. 
Atlantic coast business is rather quiet, 


although a lot of space is reported engaged 
both for January and February loading. 

Logging camps in the Columbia River dis- 
trict are now down, and will be inactive 
until Feb. 1. With logs enough in sight to 
supply an ordinary demand for six weeks or 
so, loggers have the situation well in hand, 
this supply being relatively light for this 
time of year. 

From the Inland Empire pine district it is 
reported today that gradually the mills are 
closing down for the holiday period. Busi- 
ness is reported to be quiet. 

Spruce is moving in a fair way, but quota- 
tions on the whole are not as firm as they 
were some time ago, the stock market crash 
having disturbed the airplane manufacturing 
industry, which is the principal consumer. 


Kansas City, Mo. 


Dec. 24.—While there were few orders placed 
in this market last week, there has been a 
large and active inquiry, which is expected to 
produce a good volume of orders when the 
retailers get down to business again. Unusu- 
ally cold weather and snow in the middle of 
the week halted building operations, so that 
immediate requirements have been somewhat 
lessened. Meantime, however, prospects of a 
considerable increase in demand have put a lit- 
tle firmer tone in prices. Some wholesalers re- 
ported a better volume of business last week 
than in the preceding week, and a good many 
of them will be placing orders next week. 


Spokane, Wash. 


Dec. 21.—Feb. 18 to 


Week” 
city 


22 will be “Lumber 
in Spokane. Each service club in the 
will be responsible for some phase of 
entertainment offered the one thousand visi- 
tors expected as special guests of the 
Spokane Hoo-Hoo Club. In addition, the 
program tentatively calls for a meeting of 
the Washington State forestry department, 
a convention of the Western Retail Lumber- 
men’s Association, a convention of the West- 
ern Pine Manufacturers’ Association, and of 
the wood promotion committee. 

The budget for the work of the Spokane 


Lumber Centers 


Home Building & Modernizing Bureau in 1930 
will be increased $3,000 over that for 1929. 
The Spokane bureau has been more success- 
ful than any other bureau in a city of this 
size. It helped on 141 modernizing jobs 
totaling $156,455, and also feels somewhat 
responsible for an added $200,000 more spent 
in alteration work in 1929. David Brown, 
chairman of the bureau, says that the added 
funds will be used in doing more newspaper 
advertising and more contact work. 


St. Louis, Mo. 


Dec. 23.—Although retailers require lum- 
ber, they decline to take on additional stocks 
to be included in 1929 inventories. They are 
willing to buy at present market for ship- 
ment or invoicing after Jan. 1. Manufac- 
turers of both hardwoods and southern pine 
are inclined to accept business on this basis 
rather than hold lumber throughout the bad 
weather of the winter. Such terms are said 
to be more general among southern pine than 
among hardwood interests, as some of the 
hardwood manufacturers insist on the usual 
cash terms for lumber shipped now. 

Transit car lists are said to be excep- 
tionally low. Reports reach here of snow 
and rain in nearly every section of produc- 
ing territory, which are holding back ship- 


ments of all kinds. 
The board of directors of the Pickrel Wal- 
nut Co., has increased the annual dividend 


rate from $1.50 to $2, payable Jan. 2 to stock- 


holders of record Dec. 21. 


Milwaukee, Wis. 


23.—Inventories are still in progress. 
are weak, but are believed to have 
struck bottom. Salesmen report that every 
vard contemplates making purchases of at 
least small quantities early in the year. Some 
large transactions are said to be pending, 
but the buyers are in no hurry to close and 
are sparring on prices. Some operators ex- 
plain the heavy logging programs by pointing 
out that paper mills and veneer manufac- 
turers are contracting for a larger share of 
the cuts, and that some large industries, such 
as the Ford Motor Co., will take more than 
the usual amounts of northern hardwoods. 
The body building plant at Janesville is re- 
ported to be stepping up production of the 
small car bodies manufactured there. Other 
body building plants in the State have not 
made noteworthy increases in production, but 
are planning resumption on a large scale in 
February and March. Conditions in the fur- 
niture industry are spotted, some plants being 
fairly busy on household and office furniture 
and radio cabinets, while others are still in- 
active. Veneer and plywood plants are also 
fairly busy, but some of the manufacturers 
of panel work and other interior finish are 
complaining. The demand for storm sash and 
winter enclosures helped the sash and door 
manufacturers to some degree, but the demand 


Dec. 
Prices 


for the winter lines was generally below 
normal. 
. 
Duluth, Minn. 
Dec. 23.—With woods work at a standstill 
for the Christmas holidays, production and 


sales of northern pine are at a low ebb, but 
after the holidays operators will make a spe- 
cial effort to speed work in order to replen- 
ish such stocks as are in short supply. 
Plenty of snow has fallen during the last 
week to make logging conditions ideal, as 
the ground already was well frozen. Labor 
is plentiful. 

Operators report that while the market is 
generally quiet, orders from railroads have 
increased slightly of late, and it is likely 
that business will pick up considerably all 
along the line shortly after the first of the 


year, they believe. At some of the mills 
stocks are in poor assortment and most 
operators report that the volume is not 


equal to that of last year. Listed among 
scarce stocks of northern pine are 2x4- to 
2x12-inch Nos. 1 and 2 dimension; 6/4 and 


Northern Woods 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: 


ASH-BASSWOOD 

BIRCH- SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 
Mee =) Lumber Co. 


Try 
Us 


















Rotary Cut 


Northern Veneers 
and Plywood 


Members 
Maple Flooring 
Manufacturing 
Association 
FURNITURE manufacturers and factory 

buyers who insist on having high quality 
veneers shouid send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, S , Spee 
Hemlock, Cedar Posts and Poles, La a 
Shingles, which we ship in straight cars and 
cares or mixed with our “ Peerless Brand” 

Rock Maple, Beech or Birch Flooring. 


Get Our Prices. 


The Northwestern Cooperage 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W. Critten. 516 Lumber Exchange 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE an 
BASSWOOD Lumber, ndow Frames, Mo 5, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW 


Western White Pine and Stabe White 
Pine for direct shipment from Idaho. 


fom MERICAN 
ee, PLYWOOD 
CORPORATION 


OOD OF 
RECOUNIZED QUALITY 


NEW LONee N , WISCONSIN 
» Latest Price List 






























WARREN AXE & TOOL CO. 


WARREN, PA. 
Were awarded highest req -9-¥, 13) PRIZE 
ne ee 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity BS00AXes & Tools 


honors Panama - Pacific 
Reba gust setelal tm => asie) Sharia! 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Hardwoods 


White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 


Spruce and Hemlock 
BRANCH OFFICES 
New York City, 415 Lexington Ave. 
South Bend, Ind., 511 Pythian Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 2-219 General Motors Bldg. 
Johnstown, Pa., Title & Trust Bldg. 
Seattle, Wash., 5525 White Bldg. 
Cincinnati, Ohio, 703 First Nat’l Bank Bldg. 


Eastern Tennessee 
Kentucky and 
West Virginia 

















Caddo River 


Lumber Company 
Rh. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





et A Your Patronage 











Any House 
in » Minutes 


With the wonder book, “ Automatic 
Building Costs,” you can figure the 
cost of any house, frame, brick, or tile, 
any price,in 5 minutes. Simple to use, 
absolutely reliable. Sounds unbeliev- 
able, but it’s true. . 


We ~vill send this book for 10 days 
FREE examination to any * accredited 
lumber dealer. If you don’t think it 
will save you 10 times its cost the 
first year, return it and the trans- 
action is closed. 


SEND NO MONEY 








Just Mail This Coupon J 


— SS a 


American Lumberman 
| 438 South Dearborn St. 
Chicago, Illinois. 
| Send “Automatic Building Costs.” After 10 days I | 
| will either return the book by parcel post insured or 
remit $15 in full payment. | 


FUMED ccnccccosccsccccccece cucccnccsnesecsoersnne . | 
Pinca beesuabedanch accsibhatdbedts ts picnbad | 
° Subject to approval of the management. | 
ee eae aes a sles ee seo el 


8/4 shop; 12-inch No. 1 and 2; 4,- 8,- 10- and 
12-inch No. 1 and 2 common; 3-inch plank 
and timbers, and 4-inch and wider Nos. 1 and 
2. Included in surplus stocks at most Head 
of the Lakes mills are 2x10- and 2x12-inch, 
16-foot No. 1 white pine; No. 1, 32-inch lath; 
1x4-inch No. 3; ix6-inch No. 6; 1x4- and 
6-inch D. and better, and 1x4- and 6-inch No. 
3 common. 

Northern white cedar production is being 
rushed and after the short holiday “vaca- 
tion” there will be little let-up for several 
months, special stress being laid on large- 
sized posts, for which highway construction 
budgets throughout the Northwest and 
Southwest insure a heavy demand. During 
the last two or three years, big shipments 
of guard rail posts have gone into the East. 
Although stocks are below normal just now, 
they will soon be back to par, with no over- 
production likely. Operators point out that 
balanced production will insure firm prices, 
with perhaps an upturn on some items. 
Labor conditions. are satisfactory. 


Minneapolis, Minn. 


Dec. 24.—The usual pre-Christmas quiet 
has characterized the Twin City market dur- 
ing the last week, although there have been 
occasional spurts of activity in some lines. 

The condition of the northern pine market 
has changed little, except that some of the 
line yards are beginning to make inquiry 
for material to be shipped after Jan. 1. 
Shipments and sales- have been falling off 
gradually but steadily for several weeks, 
and there is little prospect of much change 
until the middle of January, when every- 
thing points to renewed activity. Railroads 
are placing some orders for maintenance 
and repair materials. Orders for snow fence 
materials have practically ceased with the 
advent of sub-zero weather. 

Northern white cedar sales are few, but 
prices remain firm and will not change, in 
the near future, at least. Prospects for next 
year are regarded by Twin Cities manufac- 
turers as bright, with a continued strong 
demand for the larger posts. 

Hardwood is not movirg here at present, 
as many of the consuming factories have 
been closed for inventory and repairs. 

Severe cold and a wind-up ‘in small build- 
ing construction has almost put an end to 
lath orders from the country districts, while 
orders in the Twin Cities and immediate 
vicinity also have taken a slump. New bal- 
sam is quoted at $7.50; No. 1 mixed, $7.60; 
No. 2 mixed, $7.10; No. 1 white pine, $7.60, 
all for 4-foot lengths, and 32-inch mixed 
are quoted at $3.15. The present small de- 
mand is mostly for green balsam. Produc- 
tion of balsam lath is now pretty well 
under way. Few lath are being shipped into 
the Chicago area. 

Sash and door manufacturers have shut 
down their factories for periods ranging 
from a few days to several weeks. Quota- 
tions remain the same, although little busi- 
ness is being done. 

The Central Warehouse Lumber Co. has 
moved its offices to 554 Security Building, 
Minneapolis, from the midway district. 

Mr. and Mrs. Leonard G. Carpenter, of 
Blind River, Ont., and their daughter, Nina, 
are spending the Christmas holidays with 
Mr. Carpenter’s parents, Mr. and Mrs. EB. L. 
Carpenter, of Minneapolis. 


Pittsburgh, Pa. 


Dec. 24.—Most of the wholesalers report 
business very slow, and are not expecting 
much the remainder of the year. A few deal- 
ers, however, report that December volume 
was better than November, as some of the 
retail yards have been taking advantage of 
the prevailing low prices and placing orders 
for January delivery. 

Wholesalers handling southern pine seem to 
feel that prices are about as low as they will 
go, even though the demand may not be very 
good in the early part of next year, as many 
of the big mills in the South have been cur- 
tailing production to some extent during the 
last two months, and many of the smaller 
mills have shut down entirely. 

The demand for Pennsylvania and West 
Virginia hemlock is very limited, and prices 
are being shaded by some mills for desirable 
orders. 

A few orders have been placed for Idaho 


——eensindiie 
and California white pine, but most whole. 
salers do not expect much business in thege 
woods for the present. Some Pondosa Dine 
has been sold, but at reduced prices. 

Some wholesalers report a material increage 
in the demand for California redwood in the 
Pittsburgh district in recent months, and look 
for better business in this stock next year, 


Baltimore, Md. 


Dec. 23.—Salesmen who try to interest po- 
tential buyers are generally told that inven. 
tories must be held down, and orders are 
not placed as a rule unless they have been 
dictated by necessity. Some producers of 
rift pine flooring state that while demand, 
for better grades especially, had not been 
brisk for some time a very decided slump 
developed just after the collapse of the 
stock market, and there has been no recoy- 
ery. On the other hand, some woods, espe- 
cially West coast stocks, are being absorbed 
in impressive volume. 

The James Lumber Co., which has a large 
yard and mill equipment on  Aliceanna 
Street, this city, is erecting a 1-story frame 
building at 701 President Street, 100 by 68 
feet, to provide additional facilities. 


New York, N. Y. 


Dec. 23.—The lumber business in the met- 
ropolitan area is unusually dull, but, generally 
speaking, the wholesalers and the retailers 
are optimistic, and many feel that the early 
days of the new year will witness a decided 
turn for the better. It remains to be seen 
what the inventories will develop, but, despite 
the long period of depression, many firms re- 
port that 1929 business will measure up well 
with that for 1928. 

Last year saw few upsets in the companies 
that have been doing business in New Yerk 
for years, and the number of new firms or- 
ganized was far less than for the preceding 
year. Some lumbermen assert that the in- 
dustry is settling down to normal. Most of 
the firms that failed during 1929 were organ- 
ized in the boom days during and immediately 
following the war, and could not weather 
the strain when it came down to a survival 
of the fittest. There have been several im- 
portant announcements of mergers, but there 
are no rumors of further combines, and it 
would seem that a vast majority of the lum- 
ber firms are all set to start in on 1930 with 
a determination to make the best of things 
and to take advantage of good times when 
they arrive. 

R. C. Thackara, chairman of the United 
States Intercoastal Lumber Conference, has 
just announced that the open rate on east- 
bound lumber from the Pacific coast will 
continue throughout February. Mr. Thackara 
said he did not desire to make any further 
announcement at this time. One independent 
line has reduced rates for January and Feb- 
ruary loading, as announced in the Dec. 21 
issue of the AMERICAN LUMBERMAN. 

The Intercoastal Lumber Shippers’ Associa- 
tion has announced the election of officers for 
1930 as follows: W. D. Kelly, W. D: Kelly Co. 
(Inc.), president and secretary; D. R. Mere- 
dith, Hold-Meredith Lumber Co., vice presi- 
dent; Frank S. McNally, A. Sherman Lumber 
Co., secretary. Directors elected to serve 
three years are Corydon Wagner, William R. 
Morris and W. Scott Blanchard. 

The annual meeting and election of officers 
of the New Jersey Lumber Salesmen’s Asso- 
ciation will be held Jan. 13 at the Washington 
Restaurant, Newark, N. J. The nominating 
committee has prepared the following ticket: 
James A. Thomas, president; Edward J. Duffy, 
vice president; Harvey W. D. Shepard, secre- 
tary; James E. Hurley, treasurer; Leslie E. 
Senft and N. A. Meany, directors. 

The big event in lumber circles last week 
was the annual banquet and Christmas party 
on Saturday night of the Nylta Club, when 
more than six hundred club members and 
their friends gathered for an old-time cele- 
bration in the Hotel Astor. There were gifts 
for everyone present, a massive Christmas 
tree and a big Broadway show. In point of 
attendance, it was the most successful of 
Nylta affairs. 

The Engler Millwork Corporation has been 
organized in Jersey City, N. J., by Arthur E., 
Charles H. and Mattie M. Engler, who are 
principals in the Charles H: Engler Lumber 
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The new organization will take over the 
sale business of the Engler Co., the 
of which will remain as formerly, with 
arthur E. Engler as president. 

The Duquesne Lumber Co., of Pittsburgh, 
Pa., which maintains a sales office at 75 West 
street, with E. E. Dey, jr., as manager, will 
move a large part of the detail work to 
the Pittsburgh headquarters, so that Mr. Dey 
may devote more attention to the sales end 
of the business. 

Robert R. Chapman, for many years identi- 
fed with the Union Wholesale Lumber Co., 
of Youngstown, Ohio, representing it in the 
New York territory, has become local repre- 
gentative of the Prendergast Co., with main 
office in Marion, Ohio, and West Coast offices 
at Spokane, Wash., and Portland, Ore. The 
prendergast Co. has been established since 
1879. It distributes West Coast products and 
also Idaho white and Pondosa pines. 

D. R. Meredith has been elected president 


Co. 
whole 
officers 


is quiet; producers continue to quote $42 for 
frames, but random lengths are hardly 
steady. Lath and shingles are selling very 
slowly, even at concessions. Oak flooring 
prices are weak and irregular. Southern 
pine flooring is quiet ‘but steady. The going 
price for 8-inch air dried roofers is now $28. 
Idaho white pine is now steady, while Pon- 
dosa pine prices are weak and irregular. 

The Bloedel Donovan Lumber Mills will soon 
open a Boston office with C. H. Chenoweth in 
charge. Mr. Chenoweth was formerly New 
England representative for Krauss Bros. Lum- 
ber Co., and for a time was associated with 
the Davenport, Evans Co. 

Harry L. Folsom, of the Leatherbee-Mc- 
Donough Co., is still confined to his home 
but is making good progress toward com- 
plete recovery from a second serious oper- 
ation. 

Arthur Godfrey, of the Godfrey Lumber 
Co., has been kept away from business for 
two weeks by a sore throat. 

















of the Hold-Meredith Lumber Co., to succeed 
Lucien A. Hold, who remains with the com- 
pany as a director. Mr. Meredith also will 
assume Mr. Hold’s duties as treasurer. C. W. 
Abbott was elected vice president. 

The Orrin S. Good Lumber Co. has moved 


Lumbermen’s Exchange of Philadelphia, R. 


Philadelphia, Pa. 


Dec. 23.—At the December meeting of the 




















Hardwoods 


O Plain and Quartered 


Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 


The 


Mowbray GRobinson 


Lumber Company 
CINCINNATI, OHIO 























One of the most modern feed yards and stock yards on the Pacific coast is operated by the 
Stockton Feed Yards & Union Stock Yards in Stockton, Calif., and in order to provide ade- 
quate and accessible feeding facilities an elaborate system of wooden fences and feed troughs 


has been built. 


The troughs extend completely around each pen. 


All of the buildings also are 


built of wood 





its main offices to Port Newark, N. J., from 
Grand Central Terminal, N. Y. 


Boston, Mass. 


Dec. 23.—New England lumber wholesalers 
are receiving urgent advices from the West 
Coast, describing the market there for fir 
and hemlock as distinctly firmer and with 
a continued upward tendency, and recom- 
mending the prompt placing of contracts. 
At the same time the Luckenbach Line has 
announced that it is accepting lumber for 
eastbound shipment during January at $8.50, 
and for February shipment at $7 a thousand, 
Whereas other lines have been predicting 
higher cargo rates and quoting $10 for Janu- 
ary, $11 for February and $12 for March 
shipments. There is naturally some feeling 
of uncertainty among both buyers and sell- 
ers. The light current business, about sea- 
sonal in volume, is being handled at fairly 
reasonable prices, however. A cargo of 
2,401,076 feet arrived last Wednesday from 
New Westminster, B. C. 

Trade is seasonally light here in all lum- 
ber lines, and some are very dull. Spruce 


Wyatt Wistar, chairman of the railroads and 
transportation committee, reported on his 


investigation into the possibilities of bring- 


ing the intercoastal steamer rates under In- 
terstate Commerce Commission supervision, 
as a means of stabilizing the prices of West 
Coast lumber. As suggested by his report, 
a committee of two members was appointed 
to work in connection with the Intercoastal 
Lumber Shippers’ Association of Philadel- 
phia, in an endeavor to have suspended and 
canceled the proposed rates for staking cars 
of lumber received by water. 

Of great importance to the lumber indus- 
try is the opening of the Philadelphia Lum- 
ber Terminal at Port Richmond next month. 
This plant is provided with the most mod- 
ern machinery and equipment for the un- 
loading, storage and cutting of lumber, and 
is planned along the lines of the great lum- 
ber shipping stations of the Northwest. With 
ample piers for the accommodation of the 
lumber ships from the Pacific coast, access 
to all the railroads. serving the port, and 
unrivaled facilities for the preparation and 
shipment of lumber, the new terminal is 
destined to become an important factor in 
making the port the greatest lumber depot 

















Maple, Birch, Beech 


FLOORING 


Made fron. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Reciever for WILLIAM HORNER 
Plant: Perkins Building, 


Newberry, Mich, Grand Rapids, Mich. 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 


GYPRESS 


~ We annually produce 40,000,000 feet of 
@e-s2) Louisiana Red Cypress 
PE nO» Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 
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Sugar Pine 
California White Pine ({2* 


Name 


Arizona Soft Pine 
White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath-—Shiplap 
Pattern—Flask 


WRITE 
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712 Railway Exchange Bldg., na 








California Sugar 


and White Pine 
California Redwood 


WENDLING - NATHAN CO. 
Established 1914 
Lumbermen’s Bldg., 110 Market St., 
SAN FRANCISCO, CALIF. 











r 
CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - New York 
Daily News emer ¥ Chi 

400 West Madison St. _ 
Securities Building, - os Omaha 
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C3 PACIFIC COAST Co 














S-HO.R-T-S 


PROFITS 


More and more retailers are ordering 50% 
more Shorts in their mixed cars 


WHY? 
1. Costs Less. 
2. Require Less Space. 
3. Better Grades. 
4. Quicker Shipments. 


We keep 4 million feet on hand all the time. 
for our stock sheet and prices. 


PACIFIC LUMBER AGENCY 


General Offices: ABERDEEN, WASH. 


Send 














on the North Atlantic coast. The creation 
of the terminal is the result of far seeing 
enterprise and labors of the Terminal Ware- 
house Co., and gives the East its most expe- 
ditious and economical system for the han- 
dling of lumber. 

A. E. Stitzinger, head of the Stitzinger 
Lumber Co., and I. B. Shoup, representative 
of the company in this territory, have re- 
turned from a two weeks’ hunting trip in 
Forest County, where they bagged a number 
of deer. David A. Kay, of the Kay Lumber 
Co., was fortunate in bringing down a 6- 
pronged buck while hunting last week in 
Center County, Pennsylvania. 

Mell & Sons Lumber Co. have been ap- 
pointed local wholesale agents of the Brad- 
ley Lumber Co. of Arkansas, of Warren, Ark. 

President C. C. Rosser, of the Pennsylva- 
nia Lumbermen’s Association, and Mrs. Ros- 
ser, of Nanticoke, have announced the mar- 
riage of their daughter, Ruth, to Charles P. 
Morse, grandson of Samuel B. Morse, the in- 


ventor of the telegraph. 
Macon, Ga. 

Dec. 23.—The roofer mills this week were 
completely shut down. They will remain 
closed, it appears, until Jan. 1, and some may 
not resume operations until Jan. 6. Business 


is dull, and the December movement has been 
the lightest of any month this year. There 
have been a few sales at $16 and $17, and 
some at 50 cents better. But those have been 
the peak prices during the latter part of this 
month. Roofer manufacturers are taking an 
optimistic view, believing that there will be 
some improvement in demand early in 
January. 

While the longleaf mills 
usual Christmas vacation, closing until next 
Monday, December business has been better 
than in most Decembers. Much of this came 
from railroads in the South. Mills have good 
orders on file and the outlook for the new 
year is satisfactory. 


Warren, Ark. 


Dec. 23.—Only a small 
for Arkansas pine was 
Some dealers found it necessary to buy a 
car for immediate delivery, and few orders 
were placed for shipment after the holidays. 
Inquiries are not as plentiful as they usually 
are at this time of year. Dealers apparently 
believe that prices have hit “rock bottom” 
and the feeling prevails that considerable 
buying will take place soon after Christmas. 
One large industrial concern placed some 
sizable contract orders for January ship- 
ment. These covered No. 2 boards and Nos. 
1 and 2 dimension, which will be used largely 
for crating. The price for these was lower 
than some of the better mills are willing to 
sell their stock for. Most mills are not very 
eager to take on any quantity of business 
for deferred shipment at the present market 
for common items. Stocks of No. 2 boards 
have increased at most large mills, but there 
is little change in stocks of other items. The 
better grades of flat and edge grain flooring, 
along with stocks of finish, casing and base, 
are far under normal. Prices on these items 
are holding steady and most mill men look 
for better returns. Indications are_ that 
mixed car buyers will have difficulty in “plac- 


have taken the 


volume of orders 
placed last week. 


ing the mixed car orders thirty days from 
now, because stocks of some staple items 
are sure to be broken. A slight improve- 


ment in industrial demand is indicated by 
orders being released for prompt loading. 
Planing mills have operated on reduced 


schedules the last few weeks. Most mills 
plan to close down during the holidays. 
Some planing mills will be down all of 


next week, as well as most small mills. Op- 
eration of either will depend on amount of 
fuel the mills need to keep its power plant 
operating. . 

There has been little variation in prices 
the last ten days. An occasional concession 
has been made on common boards and ship- 
lap for quick loading in straight carloads, 
but prices on upper grade items and items 
wanted for mixed car loading remain firm. 

Severe cold weather slowed up all out- 
door operations the last three days. Wednes- 
day night a storm hit this part of the coun- 
try, causing the mercury to drop fifty-odd 


“degrees in twenty-four hours. 


i 


Norfolk, Va. 


Dec. 23.—There is prevalent a genera) 
spirit of optimism as to 1930 prospects. Last 
week, however, has been a very - quiet one 
in North Carolina pine circles. Many mills 
closed down Dec. 19, until sometime between 
Jan. 1 and 13. There will not be much ship. 
ping, for most of the old orders have been 
got out of the way when permission to ship 
has been given. The mills are not going 
to enter the New Year with large unsolq 
surplus stocks, and retail yards, box mak. 
ers, and other large consumers of lumber 
have low stocks also. If even a fair volume 
of new business should develop during Jan. 
uary, prices are going to be stabilized. 

There has been some good rough lumber 
sold, mostly for shipment after the first of 
the year. Quite a number of inquiries for 
mixed cars of No. 2 and better or B&better 
stock have been received for later shipment, 
If the export demand for good rough lumber 
continues to enlarge, it is going to take up 
a great deal of the production. New Eng- 
land has been out of the market practically 
for a number of months, and demand in that 
section should certainly show an improve- 
ment before long. 

There has been very little doing 
box lumber market recently. Some 
buyers have been getting a line 
and prices. 


in the 
large 
on stocks 
Most box mills will be down for 
repairs from Dec. 23 to Jan. 1. Box mills 
have low stocks and can not afford to be 
caught napping in the event business should 
pick up. The retail yards should also be 
buying more stock box next month, and will 
be inclined to pay more for it. Good air 
dried stock is going to be scarce until April 
1 and, with a fair demand, the price on 
kiln dried lumber should stiffen. 

Very little business has been done in 
dressed lumber. Most of the planing mills 
closed down on Dec. 21 to stay down for 
two or three weeks. Prices are not apt to 
decline, though some buyers may tempt air 
drying roofer mills with offers of $15 to 
$15.50 for 6-inch f. o. b. cars Georgia main 
line. There have been more inquiries for 
dressed framing for shipment next year; 
prices are very low. 


Shreveport, La. 


Dec. 23.—Most lumbermen in this section 
seem to think that business volume will in- 
crease no later than March, and the indica- 
tions are that there wlil be a sharp revival 
immediately after the first of the year. Con- 
suming sections have not been stocking up, 
and are going to be obliged to place a lot 
of business in the near future. Wholesalers 
are quoting on more orders than for some 


time. The mills have excellent stocks. Ship- 
ping conditions have been very bad, and 
shipments are light, owing to excessive 


rains, and this section is being visited with 
an unusual snow storm. Logging conditions 
are rather difficult. 

Hardwoods are moving fairly 
prices are quite steady. 

William A. Robinson and George Freeman 
were re-elected directors of the Louisiana 
State Fair Association at the annual meet- 
ing this week. Mr. Robinson is president of 
the Robinson-Slagle Lumber Co. Mr. Free- 
man is an officer in the Victoria Lumber Co. 


Jacksonville, Fla. 


Dec. 23.—The southeastern lumber market 
is inactive, and both yards and industrials 
are buying only stock-for which they have 
immediate use. There are, however, a large 
number of inquiries out, and the development 
programs of the railroads, power companies, 
aviation industry, public utilities and a num- 
ber of the larger southern cities would indi- 
cate that 1930 will be a much more satis- 
factory year than the one just closing. There 
is an immense amount of construction 
planned for next year in the South. 

A few orders for longleaf pine timbers 
for heavy construction, and a fair export 
business, are reported. Other longleaf items 
are in little demand, although prices remain 


well, and 


firm. . Mixed cars of flooring, ceiling, casing 
and base are moving in some volume, but 
there is practically no demand for finish, 


siding and other dressed items. Georgia- 


Alabama air dried roofers are not moving 
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in any volume, and stocks at the mills are 
increasing. Most of the larger mills are 


closing down for two to three weeks during 
the holidays. Prices realized are $16.50 for 
g-inch, and $17.50 for wider stock. There is 
no longer @ shortage of the 6-inch. 

Cypress is not selling to any extent for 
immediate shipment, but the tank manufac- 
s and other industrials using 8/, 10/, 
12/ and 16/4 tank and FAS are placing 
orders for spring delivery. Many of the 
mills, however, are averse to accepting such 
pusiness, feeling that the market will again 
strengthen during the next ninety days. 
The demand for factory grades of cypress 
has not changed during the last few months, 
and such stocks are unusually quiet. There 
is an excellent demand for 10- and 12-inch 
pecky from the Florida truck growers. 
There is also a fair demand for box and 
No. 3 common. 

The timber and naval stores rights on a 
tract of 6,000 acres of land located near 
Valdosta were recently purchased by the J. N. 
Bray Co., of Valdosta, from M. T. Carter for 
$25,000. The largest timber will be cut off 
for saw timber, and the smaller trees used 
in the production of naval stores. The prop- 
erty is located some fifteen miles southwest 
of Valdosta, and the logs will be brought to 
the plant by truck. 

Dan Hebard, who built the sawmill and 
town which bears his name near Waycross, 
Ga., recently took over the entire town, known 
as Hebardville, and the sawmill and build- 
ings of the Hebardville Cypress Co. There 
are approximately 350,000 acres of heavily 
timbered land included in the holdings, lo- 
eated in the Okefenokee swamp. The saw- 
mill is situated just outside the city limits 
of Waycross. 

The Bumby Lumber Co., retail lumber 
dealer, is remodeling its yard and will install 
new and modern machinery in the planing 
mill. An uptodate show and sales room will 
be installed, according to W. G. Stevenson, 
manager. 

T. C. Griffin, who until recently has been 
connected with the Atlanta office of the Hirsch 
Lumber Co., Jacksonville and New York, has 
returned to Jacksonville and will be in charge 
of the buying office to be opened by the 
American Forest Products Co., of New York. 

M. F. Parker, formerly sales manager for 
the St. Andrews Bay Lumber Co., Millville, 
Fla., has returned to Jacksonville for the 
purpose of engaging in the commission busi- 
ness. He states he will handle the sales 
accounts of the St. Andrews Bay Co. for their 
Sherman and Hicoria mills. 

S. Bryan Jennings, president of the Florida 
Forestry Association, has announced the addi- 
tion of two district foresters to his staff: 
J. J. Goulden, who will be located at Starke, 
and George L. Dally, to be stationed at Bar- 
tow. Both are foresters of long experience. 


Birmingham, Ala. 


Dec. 23.—Bad weather and holidays make 
for an unsatisfactory market. Dealers were 
unable to make deliveries for three days. 
Retail prices have not changed, although 
some mills reduced certain items. 

Special cutting has been in demand, and 
mills able to handle it are loaded up with 
orders, as bad weather has delayed shipping. 
Alabama mills are operating less than 50 
percent of capacity, and most small mills 
have been out of commission for three weeks. 
Railroad stocks are being bought, but prices 
are unattractive to sellers. Low grade 
boards and flooring are slow. No. 3 com- 
mon 1x3-inch has declined to $9.75 net, but 
4-inch stock held its level better. No. 2 
common, 3-inch flooring was $18; sales of 


turer 


4-inch were made at $17.50; No. 1 held 
around $30, but demand is slow. End- 
matched flooring is not in demand. Dimen- 


sion is slow, and lower prices being made on 
18- to 24-foot, which are in surplus. Pres- 
ent low quotations are being used to move 
as much stock as possible before retail in- 
ventory time. 

For the last three weeks the oak flooring 
plants have been reducing quotations. Third 
grade, which had been strong, went from 
$62.50 to $46.50. First grade quartered white 
2%-inch dropped from $123.50 to $105 or less. 
Third grade seems steady at $46.50. Second 


grade plain white is $65, and red is $62. First 
grade plain white is $80, and red is $70. 


Second grade quartered white is $75, and red 
is $66. First grade quartered white is $105, 
and red is $82. Maple flooring has declined 
an average of $3, with factory or third grade 
items weak. Some mills have heavy stocks 
of beech flooring, and have offered upper 
grades at about $8 less than maple. 

All of the larger, and with three excep- 
tions all the smaller yards, have been brought 
into the local association and co-operate in 
the matter of credits, prices and distribu- 
tion through recognized channels. For years 
two or three have held out for independent 
operation. 

A. B. Griffin has completed his new saw- 
mill at Turners Crossing and will start saw- 
ing by the first of the year. This mill has a 
run of about four years in longleaf. 


Beaumont, Tex. 


Dec. 21.—Business picked up considerably 
during the last week, and some of the deal- 
ers reported a very satisfactory volume. 
They consider the outlook fairly encourag- 
ing. Considerable faith is placed in the 
prospect that stock investors will turn to 
mortgages, which will enable many builders 
to finance themselves. 

The hardwood market looked up consider- 
ably: during the last few weeks, exports 
helping out a great deal. The market is con- 
sidered in much better shape than it was a 
week ago, with prices holding firm. Auto- 
motive factories are still out of the market, 
but it is expected that they will start buy- 
ing early in the new year. Unfavorable 
weather still hampers production. 

The border trouble, which resulted in the 
Mexican consulate at Laredo being closed, 
has not affected lumber shipments to the 
southern republic. The customs collector at 
Nuevolaredo, just across the river from 
Laredo, collects the consular fees of 10 per- 
cent ad valorem and there is no delay in 
shipments. 


Laurel, Miss. 


Dec. 23—Orders are coming in very well con- 
sidering the time of year. Severe weather 
and snow will seriously hamper the drying of 
yard stocks, and it seems there will be few 
items of air dried stock ready for shipment 
in the early part of next year. The mills are 
planning to be down about two days for 
Christmas. The export market is fair and the 
local. mills report good files of orders for 
shipment in January, February and March. 

The hardwood market is fair. Rain and bad 
weather are seriously hampering logging. The 
demand seems to be strong. Several orders 
were placed for. shipment after the first of 
next year. 

Frederick G. Cox, head of the veneer opera- 
tions of the Pascagoula Hardwood Co., has 
returned from New Orleans, where he under- 
went a nasal operation. 


Seattle, Wash. 


Dec. 21.— Wholesalers report some line-yard 
buying, with general business very quiet. 
Prices offered are below what wholesalers 
deem profitable. Straight-car uppers are in 
slightly improved demand, while special cut- 
tings, both clear and select, show more 
strength. Minnesota, Wisconsin and Iowa 
have been the most active purchasers among 
middle West states. The Rock Island rail- 
road’s order for 3,500 box cars, calling for 
5,000,000 or 6,000,000 feet, is still being 
parceled out locally. There is little change 
in the export trade. Some firms report re- 
ceipt of many inquiries. Keen competition 
has weakened the market. Prices offered in 
many instances are too low, and few orders 
are being accepted. 

For the last two months, shingle produc- 
tion has been 50 percent of normal, and for 
the last three months production and orders 
have been about evenly balanced. As a result, 
shingle prices are _ stiffening, clears. selling 
wholesale at $2.15 to $2.25. On the average, 
manufacturers are asking about 10 cents 
more. Stocks of most grades are reported 
hard to find, and none of the mills have any 
great amount of shingles on hand. Reports 
from mills show that 60 percent of present 
stocks consists of edge grain shingles, 
which are steadily gaining in favor. Prac- 
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“Quality That Excludes Competition” 


This is the claim we make for 
our Dimension Stock. Quite 
some claim— but after your 
first order, you'll heartily 
agree with us. Then too, 
you'll like our 


SNAPPY SERVICE. 


PACIFIC STATES 


LUMBER CO. 
TACOMA, WASH. 


Manufacturers of 


Douglas Fir, West Coast 
Hemlock, and 
Red Cedar Products 









REPRESENTATIVES: 


8S. B. Marvin, 518 Peoples Gas Bldg., 
Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., 
Minneapolis, Minn. 

Ray Kennedy, Sioux Falls, S. D. 
Frank Probst, P. O. Box 1187, Fargo, N. D. 
A. J. Brown, P. O. Box 171, Denver, Colo. 
H. E. Wade, 1330 J St., Lincoln, Neb. 
Associated Lbr. Service, 815 Lemcke Bldg., 
Indianapolis, Ind, 


Metropolitan Center 














Office head- Specialized 
uarters for the Office buildings, 
umber Indus- 4 designed and 
try, all Trans- ¥ built expressly 


to serve the 
needs of busi- 
ness, commer- 
cial and indus- 
4M trial concerns. 


portation lines, 
and Govern- 
ment agencies 
of the Pacific 
Northwest. 





At the heart of the business district of the me- 
tropolis of the Northwest, this is the ideal 
office location for wholesale, manufacturing, 


exporting and importing firms. 
Metropolitan Building Company 
1301 Fourth Avenue 
Seattle 


‘ ae 
KIN Douglas Fir 
Dimension 


In straight carloads, or in cars 
mixed with FIR UPPERS. 


Parker-Poyneer Lumber Co. 
y EVERETT, WASH. Do, 


Ernest Lees 
HIGH LNE STRUCTURAL __ GRADE 
DOUGLAS FIR 


Saves weight—Strong, but Light. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 












































THE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume ‘“‘Handbook of.Build- 
ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, Ill. 
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| CHICAGO | 
) Specials West Coast Woods 


Kiln Dried, Run to Special Patterns, 
Mixed cars of Sills, Jambs, Drip-Cap, 
Hanging Stile, Brick-Mould, etc. 


From Our Own Mill at Portland, Oregon. 


Gram- Willis Lumber Co. 


866-74 Larrabee St., CHICAGO, ILL. 
Telephone: Diversey 6306 














You Can Avoid 
UNCOLLECTIBLE 
ACCOUNTS 


—just as a large portion of the lumbermen do, (also 
those who sell fhe same trade) by means of Clancy’s 
Red Book Service. 


WITHOUT COST OR OBLIGATION you can de- 
termine whether or not we can help you. 

Write for our FREE Trial Offer and ask for Fold- 
er No. 49 S. 


Also, if you have some bad accounts on your books, 
our Collection Department can probaly get your 
money for you and the cost will be very little as 
as compared with the profit you could make if you 
had the money to re-invest in stock in trade. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
608 So. Dearborn &St., CHICAGO 
Eastern Headquarters: 35 S. William St., NEW YORK CITY 














The Lumberman’s Actuary 


By JOHN W. BARRY 


The new eighth revised 
edition has 504 pages. 
It shows at a glance 
the value of any num- 
ber of feet at any 
rice between $6 and 
$i50 per thousand feet. 
Thus: at $6, 6.25, 
$6.75, $7 and so on to 
$100; at $191, $102 and 
so on to $125; and at 
$125, $130 and $135 
and so on to $150. 


It also shows the total 
feetage in any num- 
ber of pieces from 1 to 
2,000; for all _ thick- 
nesses, as 1 inch, 1%, 
1%, 2, and up to 12 
inches, and for any 
width from 2 to 24 
inches. 


It contains tables for figuring the cost of 
any quantity of lath or shingles at $4 to 
$15.75 a thousand. It is used for figuring 
moldings, lumber bills, car freights, car in- 
voices, yard inventories, odd sizes, wages etc. 
The Actuary does a man’s work and does it 
accurately. 


4362 
4 423 
; 
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One feature of the book is the specially de- 
vised, linen faced cut-in index which brings 
all sizes and prices under the eye at a glance. 
All lengths on the one page. 


In addition the Lumberman’s Actuary has &@ 
table of measurements of wall board in 32- 
and 48-inch-widths, a table showing the square 
feet in the ceiling and four walls of rooms 
of various sizes and tables estimating the 
quantities of various items of lumber, shin- 
gles etc. required for the covering of given 
surfaces; a table of area of openings, weights 
of lumber etc. 

Useful tables of nails, kinds and quantities 
required for various work, and a number of 
other tables of information which the retail 
lumberman or builder often require are in- 
cluded. % 


The Actuary when closed is 4% inches x 8% 
inches x 1 inch, a handy pocket size. 


Price, Eighth Revised Edition, bound in Leather 
postpaid, $10 


Illustrations of sample pages for the asking 


. Dearborn St. 
American Lumberman, “‘oijtcAco, ILL, 


a 





Floyd C. Poore, of the Chicago office of the 
Tri-State Lumber & Shingle Co., left Sunday 
night to spend the holidays with his family, in 
Kansas City, Mo. 


E. I. Ross, of Chicago, secretary of the 
Marsh & Truman Lumber Co., returned home 
Monday morning from a business trip to the 
Atlantic seaboard. 


A. H. Ruth, Chicago sales representative of 
the G. W. Jones Lumber Co., was in Appleton, 
Wis., the latter part of last week on a visit 
to the company’s main office. 


Jerome Houston, who officiates at the quota- 
tion desk in the Chicago office of the Long-Bell 
Lumber Co., left Monday night on a week’s 
business trip to St. Louis, Mo. 


G. A. Vangsness, of Chicago, head of the 
Vangsness Lumber Co., hardwood wholesaler, 
went Tuesday, with his family, to spend the 
holidays with relatives in St. Paul, Minn. 


J. J. Linehan, of Cincinnati, Ohio, secretary- 
treasurer of the Mowbray & Robinson Lumber 
Co. (Inc.), a wholesaler of hardwoods, re- 
turned home this week from a visit to Chi- 
cago. 


Officials of the Northwest Lumber Co., an 
Illinois corporation, have filed papers with the 
Indiana Secretary of State at Indianapolis, 
designating A. N. Whitko, of Gary, as the 
company’s Indiana agent. 


L, O. O’Daniel, of the Dierks Lumber Sales 
Co., Chicago, left Tuesday for Hillsdale, Mich., 
to join his wife, who has been the guest of her 
sister the last three weeks while Mr. O’Daniel 
was visiting the company’s mills in the South. 
The lumberman and his wife spent Christmas 
in the Michigan city. 


Douglas Banfield, of Chicago, for several 
years city editor of the AMERICAN LUMBERMAN 
until last summer when he left for a trip 
abroad, has accepted a position as assistant to 
R. C. Clark, Chicago sales agent for the Tre- 
mont Lumber Co. and the Trinity County 
Lumber Co. in the Builders’ Building. 


C. W. Hornibrook, of Klamath Falls, Wash., 
general sales manager of the Ewauna Box 
Co., was in Chicago from Thursday to Satur- 
day, last week, on his way from the East to 
Denver, Colo., where he will spend the holidays 
with his wife. After New Year’s Day he will 
return to Chicago and spend the first fifteen 
or twenty days of January in this city. 


Men from the building industry are popular 
in Evansville, Ind., as controllers of the air. 
Norman G. Harding, of the Evansville Veneer 
Co., and J. R. Anderson, of Anderson & Voatch, 
general contractors, are members of the city air 
commission which has served so well and faith- 
fully that Mayor-elect F. W. Griese has an- 
nounced this commission, at least, will be car- 
ried over into his administration. 


C. B. Cunningham, of Chicago, head of the 
Cunningham Lumber Co:, left on Saturday of 
last week for his semi-annual trip to some of 
the Tennessee oak flooring mills which his com- 
pany represents in the Chicago territory. With 
his brother, J. M. Cunningham, jr., who is in 
the Super-Cedar plant of George C. Brown 
& Co. at Greensboro, N. C., he will spend 
Christmas with his parents in McMinnville, 
Tenn. He will return to Chicago January 2. 


L. R. Putman, of Chicago, merchandising 
counsel for the Southern Pine Association, re- 
turned home Thursday night from Hot Springs, 
Ark., where he had gone to attend the meeting 
of the trade extension committee of the Na- 
tional Lumber Manufacturers’ Association. On 
the way back he stopped in St. Louis, Mo., to 
meet with representatives of the National Asso- 
ciation of Purchasing Agents. After leaving 
the Missouri city he ran into some deep snow 


drifts, and was forced to leave his automobjl. 
at Carlinville, from where he came the rest 
of the way on the train. 


A. S. Osborn, of Stockton, Calif, secretary. 
treasurer and manager of the B. & H. Mould. 
ing Mill (Inc.), spent the fore part of the 
week in Chicago, planning to go from here to 
New York and other Atlantic Coast States 
On his way back he will take a swing through 
the South, visiting numerous lumber centers 
When met by a representative of the Amer. 
ICAN LUMBERMAN in the offices of the Clover 
Valley Lumber Co., Mr. Osborn said that com. 
petition has been very keen, and is expected 
to be for several months. “But we can’t com. 
plain,” he said, “for we’ve done a very good 
business this year.” 


A. J. McQuatters, general manager of the 
Cady Lumber Corporation at McNary and 
Standard, Ariz., and James G. McNary were 
in Chicago from Thursday to Saturday of last 
week, conferring with Robert K. Eaton, of 
the Robert K. Eaton Lumber Co. Although it 
has not been officially announced, it is under- 
stood on good authority that, effective January 
1, Mr. McNary will have general charge of 
sales for the Southwestern Sales Corporation, 
which handles the sales for the Cady corpora- 
tion’s mills at McNary and Standard, and the 
White Pine Lumber Co.’s mill at Bernalillo, 
N. M. W. G. Ramshaw, who has held this 
sales position, is becoming general manager of 
the White Pine Lumber Co. 


SASS EaSB: 


Sees Lumbering in the Orient 


W. H. Boland, formerly of the Boland Lum- 
ber Co. in Grand Rapids, Mich., but since 1921 
a resident of San Diego, Calif., is on a pleas- 
ure trip in the Orient. He’s supposed to be 
viewing the glories and wonders of mosques, 
rugs and strange garbs, but messages sent back 
to his friends indicate that he can’t get his 
mind off such mundane things as logs, boards 
and sawmills. 

Recently A. H. Ruth, Chicago representative 

of the G. W. Jones Lumber Co., received two 
post cards from the wanderer. The first was 
sent from Peping, China, and showed a picture 
of the crude sawmill methods in vogue in that 
land. By way of explanation Mr. Boland 
wrote: 
_ “All the logs are shipped in squared either 
in the woods at time of felling or at loading 
point, and then are sawed out by hand as 
wanted. Unique but no speed or quantity— 
labor is cheap and plentiful.” 

The other card was sent from Singapore, 
Malay Peninsula, and offered Mr. Ruth a car 
of teakwood. “There’s lots of it here, cheap,” 
he said, “and it’s absolutely clear.” 


When Lumbermen Get Together 


‘Business, including such trivial matters as 
the variations in prices as listed, asked, accepted, 
sold, and paid for, was shoved ’way back into 
the limbo of forgotten things, as far as the 
members of the Chicago Wholesale Lumber 
Association were concerned, when they gath- 
ered for their regular weekly meeting Monday 
noon at the Boston Oyster House. It was the 
Christmas season, and therefore why not for- 
get business and think of pleasure? So they 
reasoned, and reasoning thus, put their ideas 
into execution. 

The luncheon was the treat of the president, 
V. J. Euler, of the V. J. Euler Lumber Co., 
who bent on doing the job “up brown,” also 
passed some very good cigars. Special chair 
decorations had been provided for the occa- 
sion, and caused much merriment. Who can 
tell who thought up the scheme? A chair, 


artistically prepared was waiting when the rep- 
resentative of the AMERICAN LUMBERMAN who 
meets with this group entered the room. He, 
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thanks to his training as a reporter on a daily 
paper, was suspicious of such courtesy and 
looked before he sat. ees 
But then came John Hansen, and this time 
there was more skill in the display of politeness, 
eater success. A. R. Copeland, of the 
C, H. Worcester Co., appeared, and so did 
“pill” Godley, of the Pickering Lumber Co., 
and both entered into the spirit of the occasion 
with fine fervor, while waitresses, quiet and 
demure, looked on. E. A. Thornton wandered 
in, but he, too, had a wary eye. With him 
was Percival S. Fletcher who, as mentioned in 
the December 7 issue of the AMERICAN LUM- 
BERMAN, is retiring from work in the D. S. 
Pate Lumber Co., of which he is vice president. 
He announced his intention of leaving Friday 
for Los Angeles, Calif., where he will make his 
home in the future among sunshine, roses and 
movie stars. There were many words of well 
wishing and congratulation. Someone happened 
to mention the AMERICAN LUMBERMAN, and 
Mr. Fletcher smiled as he called attention to 
the Shrine button in his coat lapel. “J. E. 
Defebaugh was one of ten men who gave me 
that pin, about twenty years ago,” he said. 
It was a happy occasion—a fine, jovial event 
all round the board. The “chuck” was excel- 


lent. Water glasses were emptied and filled, 
and emptied again. And it was probably L. 
J. Pomeroy who gazed across the table and 
said: 

“What a fine example of love for your fel- 
low man.” 


Appointed Tractor Distributer 

Satt Laxe City, Uran, Dec. 23.—The 
Trackson Co., of Milwaukee, Wis., has an- 
nounced the appointment of the Stannard- 
Arnold Machinery Co., at 149 West Second 
Street, Salt Lake City, as distributer of Track- 
son tractor equipment for the McCormick-Deer- 
ing tractor. This company is in a position to 
provide prompt service on orders for both new 
machines and repair parts in its territory, which 
embraces Utah and part of Idaho, Nevada and 


Lumberman on Real Estate Board 


EVANSVILLE, IND., Dec, 23.—Elmer P. Luh- 
ring, head of the Luhring Lumber Co., of this 
city, has been elected president of the Evans- 
ville Real Estate Board, to serve during 1930. 
Mr. Luhring formerly served as president of 
the Evansville Chamber of Commerce, and is 
retiring president of the city park board. 

















Do Not Favor Reconsignment Charges 


WASHINGTON, D. C., Dec. 23.—The Washington 
reconsignment conference, called by Frank 
Carnahan, traffic manager of the National Re- 
tail Lumber Dealers’ Association, to meet with 
the members of the carriers’ national diversion 
and reconsignment committee was well attended 
by representatives of lumber, coal, crushed 
stone, petroleum, cement, sand and gravel. The 
groups represented between 50 and 60 percent 
of all tonnage carried annually by the rail- 
roads of the country. 

At a separate meeting the shippers’ repre- 
sentatives organized as a group to be known 
as the Associated Basic Industries Reconsign- 
ment Committee, with A. G. T. Moore, traffic 
manager of the Southern Pine Association, as 
chairman. The carriers’ representatives were 
advised of the creation of this new committee. 

At the general meeting it was made plain 
to representatives of the carriers that the ship- 
pers’ representatives in attendance were not 
in sympathy with the National Industrial Traf- 
fic League’s proposed changes in Reconsignment 
Rule No. 5, and that instead of extending these 
privileges it is believed that they should be 
tightened up. 

In addition to Messrs. Carnahan and Moore, 
lumber was represented at the meeting by C. C. 
Cary, traffic manager, Peavy-Wilson Lumber 
Co., Shreveport, La.; A. A. Adams, general 
traffic manager, Edward Hines Lumber Co., 
Chicago; E. C. Ferguson, traffic manager, Cen- 
tral Coal & Coke Co., Kansas, and Oregon- 
American Lumber Co.; W. J. Strobel, National 
Lumber Manufacturers’ Association and North 
Carolina Pine association; F. M. Ducker, 
traffic manager, Northern Hemlock & Hardwood 
Manufacturers’ Association, Oshkosh, Wis.; T. 
M. True, traffic manager, Southern Cypress 
Manufacturers’ Association, Jacksonville, Fla., 
and Harry G. Uhl, assistant secretary National 
Lumber Manufacturers’ Association. 


Pacific Northwest Rates Suspended 


SEATTLE, WASH., Dec. 21.—Further suspension 
until Feb. 1, 1930, of the 62%4-cent lumber rate 
from the Pacific Northwest to points on the 
Fort Worth and Denver City Railway to Okla- 
homa and Texas is announced here following 
advices received by H. N. Proebstel, traffic 
manager of the West Coast Lumbermen’s Asso- 
ciation from the Great Northern and the North- 
ern Pacific, interested respondent carriers. The 
Interstate Commerce Commission has not been 
able, within the limitations of its first order, to 
come to any definite decision as to the merits 
submitted by the contending interests. 

The commission’s original order in the pro- 
ceeding suspended the rates until Dec. 1, 1929. 
The case was argued before Division 2 of the 
Interstate Commerce Commission at Washing- 
ton, D. C., on Oct. 16 last. Vigorous protests 





by the Southern Pine Association, Lumbermen’s 
Association of Texas, William Cameron & Co., 
California White & Sugar Pine Manufacturers 
Association, and the southwestern group of rail- 
roads, resulted in the commission suspending 
the reductions, amounting to 7% cents per 100 
pounds south of Amarillo, Tex., to and includ- 
ing Wichita Falls, and 15 cents per 100 pounds 
to Fort Dallas. The Great Northern and North- 
ern Pacific published the reduced rates from 
the fir territory of western Washington and 
Oregon and from the Pondosa pine territory of 
the Inland Empire, effective May 1, last. 

The West Coast Lumbermen’s Association, the 
Western Pine Manufacturers’ Association and 
the Weyerhaeuser Sales Co. and the two rail- 
roads have worked together in the efforts to 
have the lawfulness of the 62%4-cent rate sus- 
tained. 

In addition to the meeting with the commis- 
sion at Washington an extended hearing was 
held in Waco, Tex., before Attorney-Examiner 
William A. Disque, of the Interstate Commerce 
Commission. This hearing took a week to con- 
clude, during the course of which about 1,000 
pages of testimony were taken and about eighty 
exhibits submitted. The various interests sub- 
sequently filed briefs covering the issues. 


Rates “Unreasonable for Future” 


WASHINGTON, D. C., Dec. 23.—In a decision 
handed down in Docket No. 21577, Division 3 
of the Interstate Commerce Commission finds 
that transit rates on logs, except walnut and 
cherry, from points in Georgia, Kentucky, 
Tennessee and Virginia to Barboursville, Ky., 
not unreasonable in the past, but unreasonable 
for the future to the extent that they exceed 
or may exceed those for equal distances pre- 
scribed by the commission in Georgia Public 
Service Commission vs. Atlantic Coast Line 
Railroad Co. The Rapp Lumber Co., Barbours- 
ville, was complainant in this proceeding and 
the Louisville & Nashville Railroad Co. the 
defendant. It was contended by ‘complainant 
that the rates involved were and are unreason- 
able, unduly prejudicial, and unduly preferen- 
tial of the company’s competitors at Jackson, 
Louisville, Nada and Shawanco, Ky. 


Week’s Loadings of Revenue Freight 


Loadings of revenue freight reported by 
the car service bureau of the American Rail- 
way Association for week ended Dec. 14, 
1929, totaled 923,240 cars as follows: Forest 
Products, 52,376 cars (a decline of 525 cars 
below the week ended Dec. 7, 1929); grain, 
43,969 cars; livestock, 28,908 cars; coal, 212,- 
732 cars; coke, 11,664 cars; ore, 8,868 cars; 
merchandise, 245,002 cars, and miscellaneous, 
319,721 cars. The total loadings for the week 
ended Dec. 7, 1929, were 936,825 cars. 








CHICAGO 





Winegar-Gorman 
Lumber Co. 


Three double band mills sawing northern 
hardwoods: 
Lake Linden, Michigan 
Marenisco, Michigan 
Winegar, Wisconsin 


Sales Office:— 
39 So. LaSalle St. CHICAGO, ILL. 





For Big Values in 
HARDWOOD LUMBER 


Send your orders to 


Maisey & Dion 


CISAR BROTHERS 


2357 South Loomis St., CHICAGO 
Telephone, CANal 1830, 1831, 0118 





INLAND EMPIRE 
LUMBER Co. 


— SPECIALISTS— 
INLAND EMPIRE PRODUCTS 


Idaho White Pine 
Pondosa Pine 
Fir & Larch 
Telephone Central 5691 
Room 1606, 8 S. Michigan Ave. CHICAGO 


Englemann Spruce 
White Fir 
Cedar 





WHITE STAR LUMBER COMPANY 
811 Roanoke Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., 
and “Soo Brand” Maple and Birch Flooring. 





and Air Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce ed Weaen Pine. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 





PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 
Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2444 


Griffith-BHubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, IL 








Loggi , 
ssings Ralph C. Bryant 
Have you a problem to solve in } 
Scomepaptation or harvesting hy 
nmtine economically? “Logging” will 
te ou how. An ee ieee book 
rloggin superintenden r owners, 
etc. th, $4.50, postpaid. 





American Lumberman “' Siitece fit © 
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McKeown Brothers Co. 


BUILDS ROOF TRUSSES OF WOOD 
FOR ALL TYPES OF BUILDINGS 














Crescent Trusses for Curved Ceilings 


j / Tero 

Tt 

Pd \\ // | // SN 
OX \ 


i >. 
a A Se TRO) oe 


Multi-Radii Upper Chord Trusses for 
Centering of Concrete Arches 





Howe Trusses with Straight or Curved 
Lower Chords for Pitched Roofs 


McKeown Brothers Co. 


Established 1894 
5239 So. Keeler Ave. 


CHICAGO 


21 East 40th St. 


NEW YORK 











SISALKRAFT 


“more than a building paper” 


can be used for a dozen different protective 
purposes on any type of building job, besides 
giving the finest of waterproof and wind- 
proof protection anywhere that building paper 
is required. 

Sisalkraft's wide range of use and its econom- 
ical protection cause it to be specified by archi- 
tects and used by contractors everywhere. 
Volume sales at quick profits are available 
for dealers who handle Sisalkraft. 
Investigate today. 


The Sisalkraft Co. 


205 W. Wacker Drive (Canal Station) 
Chicago, Ill. AL 12-28 Gray 



































Scovell 
Wellington 


and Company 
ACCOUNTANTS + ENGINEERS 





10 EAST 40TH STREET, NEW YORK CITY 


BOSTON CLEVELAND CHICAGO PHILADELPHIA 
; SPRINGFIELD SYRACUSE KANSASCITY SAN FRANCISCO 























Business Changes 


ALABAMA. 
Co. sold to Sipsey Valley Lumber Co. 


Allison—Hutchinson-Moore Lumber 


ARKANSAS. © Little Rock—David Russell Lum- 
ber Co. changing name to Pulaski Lumber Co. 

ILLINOIS. Carrollton—LaCrosse Lumber Co. has 
succeeded Thein & Combrink in the lumber and 
coal business. 

Mound City—Hendrix Mill & Lumber Co. moving 
general office to the location of the new hardwood 
mill at Estil, 8S. C. 

KENTUCKY. Harlan—Leanarue Supply Co. sold 
to Pope Cawood Lumber & Supply Co. 

NORTH CAROLINA. Lenoir—George F. Har- 
per has sold his interest in the Harper Furniture 
Co, to T. H. Broyhill and Ed. Broyhill and the 


business will be continued under name of Harper 
Furniture Co, (Inc.) 


OREGON. Toledo—T. J. Maloney has purchased 
the sawmill and boat building business of O. R, 
Altree. 


PENNSYLVANIA. Montoursville and Williams- 
port—A. H. Heilman & Co. sold to Susquehanna 
Furniture Co. (Inc.) 

WASHINGTON. Fairfax—C. K. Rockey 
ported to have sold his half interest 
Logging Co. to T. Takiguchi. 

Spokane — Duffy - Hamacher Lumber Co. has 
changed its name to Duffy Lumber Co. 


WISCONSIN. Browntown—Collins Bros. Lumber 
Co. sold to Green County Lumber & Fuel Co., 
of Monroe. 

Iola—S. H. 
ber Co. 


is re- 
in B. & A, 





Bowman succeeded by Connor Lum- 


Incorporations 


FLORIDA. West Palm Beach—Northwest Mill- 
works, incorporated. 

ILLINOIS. Chillicothe—R. F. Hunter and others 
have incorporated under name of Hunter & Seitz, 
capital, $60,000 pref. and 28,000 shares, no par 
value; lumber. 

Chicago—James C. Curtis & Co. 
ital to $750,000. 

INDIANA, Clayton—Clayton Hardware & Lum. 
ber Co., incorporated; 500 shares of $100 par. 

Gary—Calumet Sash & Door Co., incorporated; 
capital, 1,000 shares, no par value; to manufacture, 
sell and own sash, doors and other building mate- 
rials. Chas. A. Bublitz, member of board. 

South Bend—Fullerton-Powell Hardwood Lumber 
Co., incorporated; 2,500 shares no par value; timber 
land and general hardwood business; Chas. G. 
Powell, director; old concern with offices at 557 
Assoc. Bldg. 

KENTUCKY. Harlan—Pope-Cawood Lumber & 
> ate Co. increasing capital from $96,000 to $300,- 

0. 

Hazard—Home Lumber Co. incorporated to suc- 
cees Hazard Lumber & Supply Co.; capital in- 
creased from $250,000 to $750,000. 


increasing cap. 


MICHIGAN. Detroit—New Era Case & Mfg. 
Co., incorporated. ’ 
OHIO. Celina—Celina Lumber & Supply Co., 


incorporated; capital, $15,000. 
OREGON. Portland—Hcckett Lumber Co., incor- 
ported; capital $10,000. 


Portland—tInterstate Timber Co., incorporated; 


capital, $1,000. 

TEXAS. Houston—South End Lumber Co., in- 
corporated; capital, $5,000; I. Lee Campbell, 4620 
Main St. 

WASHINGTON. Seattle—Nash Washington Co., 
incorporated; capital, $150,000; auto bodies and 
tops. 


Seattle—Seattle-Renton Lumber Co., 
capital to $90,000. 

Spokane—Cameron Lumber Co. decreasing cap- 
ital to $200,000. 

Spokane—Leavitt-Naugle Co. 
to $100,000; cedar poles. 

WISCONSIN. Durand—Pfeiffer Lumber Co., 
corporated; capital, $40,000; old concern. 

West Allis—Tower-Hubbard Lumber Co., 
porated; capital, $100,000; old concern. * 


New Ventures 


FLORIDA. Williston—A new retail lumber and 
building material yard has been organized here 
by W. L. Roebuck and his two sons, Edwin and 
Barnwell and will be operated under name of 
W. L. Roebuck & Sons; will specialize in remodel- 
ing and repair work. 

Williston—Honey Lumber Co. recently began a 
retail lumber and building material business. 

GEORGIA. Athens—Athens Furniture Co. re- 
cently began furniture manufacturirg business. 

Cordele—W. L. Roebuck & Sons have started a 
retail lumber and building material business. 

ILLINOIS. Chicago—A. M. Richardson Lumber 
Co. has opened a commission lumber business at 
435 N. Michigan. 

LOUISIANA. New Orleans—Carolina Portland 
Cement Co. adding retail lumber department. 

New Orleans—E. R. Schill recently added a lum- 
ber yard, 

MINNESOTA. Walker—Krueger Lumber Co. will 
open a lumber business. 


increasing 


increasing capital 


in- 


incor- 


MISSOURI. Southwest City—Dyke Bros. have 
started a retail lumber business. 
MONTANA. Hobson—Cowan Bros. (Inc.) re- 


cently began a retail lumber business, 





NEW YORK. Brooklyn—Jacob Bayer Lumber 
Co. has begun business. 


OKLAHOMA. Comanche—Chickasaw Lumber ( 
cpening branck.,, yard buildings to be erected, ; 


OREGON. Roseburg—Kenneth Laird has 


Started 

a sawmill. 
Salmen—R,. F. Knowles, auto tops and bodies 
has opened a factory on High St. . 


WASHINGTON. Raymond—H. H. Sexton ang 
E. J. Betzole will open a lumber business about 
the middle of January; address care of North 
Park Fuel Co. 

WISCONSIN. 
and Otto Olson 
toy factory. 


New Mills and Equipment 


ALASKA, Juneau—George T. Camieron, of San 
Francisco, has applied for permit for power dam 
at outlet of Dorothy Lake and will establish a 
paper mill at mouth of Speel River, 18 miles from 
Juneau. 

FLORIDA. Dade City—-Harrelson & Co. are 
installing a sawmill on the Atlantic Coast Line 
near here. 

Pensacola—Armstrong-Newport Co. has let the 
contract for a $1,000,000 first unit of an insulation 
beard plant. 

IOWA. Burlington—Bahlin Bros. & Davis, fur- 
niture manufacturers, will build an addition to 
the factory on Des Moines St. 


Ladysmith—-Clarence C. Ellingson 
have begun operation of a new 





OREGON. Lakeview—R. 8S. Adams is about to 
erect a sawmill here. 
TENNESSEE. Jackson—The American Creosote 


Works (Inc.), M. L. Pennington, general manager, 
is soon to erect a $300,000 creosoting plant; con- 
structing spur tracks. 

WASHINGTON. Dayton—Potlatch Lumber Co. 
purchased site and will erect lumber sheds to 
replace those recently burned. 

Everett—The C-B Lumber & Shingle Co. will 
contruct a warehouse and garage at the mill to 
cost about $15,000. 

Everett—The Clark-Nickerson Lumber Co. plans 
expenditures of about $250,000 for improvements 
to its lumber mill including three Swedish gang 
saws, chipping plant, bins, conveyor system, etc. 

White Salmon—L. Seaton is arranging for 
the establishment of a sawmill at this point. 

WISCONSIN. West Allis—Work has begun on 
a $12,000 pbuilding for the Devine Pattern Mfg. 
Co.; uptodate equipment and machinery to be in- 
stalled. 


Casualties 


ARKANSAS. Blytheville—-Grimes 
loss by fire, $8,000. 

CALIFORNIA. Elk—Goodyear Redwood Co., loss 
by fire at Greenwood, near Elk, 

MICHIGAN. Reed City—Michigan Wood Pre- 
serving Co.’s plant destroyed by fire. 

TENNESSEE. Nashville—Farris Hardwood Lum- 
ber Co., small loss by fire. 


Lumber Co.,, 





Hymeneal 


HENDBPRSON-WALKER. The engagement 
is announced of Miss Harriet Walker, daugh- 
ter of Mr. and Mrs. Clinton L. Walker of 
and granddaughter of the 
late T. B. Walker, to 
Wellington Smith Hen- 
derson. Clinton Walker 
is vice president of the 
Red River Lumber Co., 
and his father was a 
pioneer lumberman of 
the Northwest. Mr. 
Henderson is a son of 
United States Senator 
Charles B. Henderson 
of Nebraska. Miss 


Oakland, Calif., 





MISS HARRIET 
WALKER 





Walker moved to Oak- 
land, Calif., with her 
parents from Minne- 
apolis 18 years ago. 
She and Miss Helen 
Wills, the tennis cham- 
pion were sorority 
sisters at the Univer- 
sity of California. Last 


spring they made a 
trip to Europe to- 


gether and while visit- 
ing in London they 
were presented to the 
king and queen of 
England. The announcement of the engage- 
ment came one day after the announcement 
of the date for the marriage of Miss Wills. 
Miss Walker is a sister of Mrs. William Ran- 
dolph Hearst jr. 
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i This Week’s Lumber Prices 


Following are f. o. b. mill sales prices as reported from Kansas City, M 





SOUTHERN PINE 








o., for the week ended Dec. 21: 
































Flooring | Drop Siding | Boards, S18 or 52S | No. 1 Dimension, | No. 2 Shortleaf Casing and Base 
1x3” E.G.— | 1x6”, 10-20’— No. 1 (all 10-20’): S1S1E i Dimension, S1S1E ee 53.7 
btr, 10-20’... 66.34 | B&bir w+» 38.87 | _ ends ae , 4 and 6”..... 52.75 
ee, 20-99'.-- OO08 | We 1... ss ese 35.63 ee 34.05 Short- Long- | 2X 4”, 10’...... 28.10 rte 6.23 
> > + Agee 1h BSF peamoeres 24.43 | ieee 30.86 | leaf leaf | 12’...... 22.41 5 and 10”.... 62.07 | 
No. 2, 9- 32.33 | é a” nde wwe 51. ea 0's 5: ee : 
1x3” or ia Finish, All 10-20 | No. 2 (all 10-20’): ox 4", 10’, 28.13 .... | 18&20’...... 26.67 ey Timbers 
p&btr, fees 89. B&better Surfaced: | 1x8” ........ 20.95 12’. 23.48 27.50 | ox 6” 410° 17.21 | $48. 20” 
No. Jy 1020"... 3452 | 1x47. ..-- ses 46.95 | 1x10" sss... 20.52 16, 24.55... | °° Goe7tt1) izas | naer: 4 
iit iad 5 . XLT wseeeee 18&20’. 25.36 .... 16’ ” 17.37 ” - 

” G.— | i 8.85 y 90’): - z 4 eeerere o¢ | 8” eeoreeseee 25.56 : 
ix4” E. St 1x5 and 10” 52.88 | No. = (all 6-20): 2x 6”, 10’. 22.77 24.50 SORE 6c cus 19.37 | | eee Cee 30.25 
B&btr, 10-20’... 69.17 : 1x8 .. 16.79 2” 

, ; | 1x12 65.58 | 1x8 ...-.-- 7 12’. 23.28 23.94 ~ . we) SF das kéenen 42.73 
No. 1, 6-20’.... 47.50 5/4x4, 6&8".. 63.44 | as 16.68 iv, sa0s 480) ee pe 
1x4” F.G.— | 5/4x5, 10812" 75.42  witnewer 17.64 witna 12’...... 21.04 ere Lath 
B&btr, 10-20°... 40.22 | 6/4 & 8/4x4, No. 4, all widths en ee 16’...... 24.06 | No. 1, eR 
No. 1, 10-20’... 34.17 | —_agaslpput 59.60 and lengths.. 7.75 | 2x 8”, 10’. 24.25 18&20’...... 21.83 | No. 2, %”, 4’... 3.25 
No. 2, 10-20’... 24.62 , 12’. 22.50 2x10”, + Ae cae ve 18.93 Car Material 

| Fencing S18, 0-6 | Shiplap | AS I Meas sereits 19.80 | (All 1x4 & 6”): 
Ceiling N i— | r 90" a 23.3 ( x4 & >: 

: | No. 1; pee | No. 1 (all 10-20"): | 18&20’. 26.08 .... senor. 33:37 | B&btr, 9 and 18” 30.00 
%x4”, 10-20’— BB Baw 3 2 i 32.18 | 2x10”, 10’. 30.91 26.00 | oo Se oe and 14’... 48.25 
Bebtr $0.22 | og ™ | No. 2 (10-20’): | 12, 24.86 26.00 | 2x12", 12’...... 24.25 | Pode ye: 45.25 ' 
7} er as ae | ” 16’. 26.49 26.00 eee i os 
z ae ae : Ri wcaevens 20.09 | . Or 
UE err 19.91 | ao Speers Tan | atthe leer 19.68 | 18&20’. 26.55 .... SORE «6 ves 31.49 9 and 18’ . 37.00 | 

Partition | No. 3— | No. 8 (all 6-20’) | oxt2”, 12”. $1.08 .... | Mo. 3 Dimension | 49 aya ‘d0r"'’ 3600 i 
1x4”— ee ee eer - a re 16.96 16’, 38.77 48.50 | 2x4” .......... I. eer . 45.00 
eee 35.50 Se ekewnees 14.45 | 2 le 17.30 18&20’. 30.69 43.50 Be” savewecane 16.00 | 12 and 14’... 37.00 / 

Prices f. o. b. Chicago on air dried Engel- ial tel A ial tel 
chan whlhe anges bens, BD aa ya [Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] 
siding and a Spokane, Wash., Dec. 25.—Following f. o. b. Portland, Ore., Dec. 23.—F. o. b. mill prices 
Inch— 6” Z - mill prices on, actual sales were reported to a magn ee = ay ba 21 > direct 
e estern ne Manufacturers’ Association » reporte y es oast mills to the 
_* -16’,. $52. 00 $56.00 $56.00 $72. 00 $87.00 | by members during the three days ended Davis Statistical Bureau, were as follows: 
btr.,® 6-16’.. 51.00 655.00 65.00 67.00 82.00 | Wednesday, Dec. 25. Reports of prices shown Vertical Grain Flooring 
No. i, 6-16’.. 50.00 64.00 64.00 § on 82S include sales of stock worked other B B&btr Cc D | 
4 > os He $e sae ee 49.00 than S2S on which the prices have been re- i cece ee eeens $41.50 = $28.25 eens 
- ° a é q duced to an S2S basis by using the working x seerersrases tees . tee 
te 4-20’. el a a hg ee — shown in the Western Pine Manu- 5/4x4” ....., Fiat Grai Pern dl 

pe acturers’ Association lumber price list of a n Flooring 
gg 1G te ire $74. =. 7 +4 a +S July 15, 1926. Prices of selects and random | 1x4” ..........-. 22.75 = =19.25 
No. 1, 6-16"..... 62.00 64:00 67:00 77.09 | Jensth larch and fir include sales of specified | 1x6" ------------ 33.50 = 29.25 

For 5/&6/4 in No. 2, 4-inch, add $7; 6-inch, length stock with the prices reduced to the Mixed Grain Flooring 
add $9; 8-inch, add $6; 10-inch, add $8; 12-inch, random length basis by using the sorting | ix4” ............ sete arate > $16.00 
add $6: in No. 3, all widths, add $6; No. 4, $4. — from the same list. Averages include Ceiling 
§Furnished when available. oth direct and wholesale sales. Where prices 4” — . 
. shown are net to wholesaler they have been % x4 pth iba ok 22.75 20.00 
oContainn 6 to 60 poresnt D&better. increased by 5 percent of the estimated mill | 2**" «**+++*+**": 38.25 = 11.98 
skeet engines, ty, Dalat, We._2 cnt | wries, Bly means rendem length. Al, menas Son, a Bae 
lengths, including 18- and 20-foot, $2. In No. all length, regardless of whether random or TEE ee 31.50 27.25 ae 
2, add for 18- and 20-foot, $2; other lengths, $1. | fPaciied lengths are called for. Quotations » Pee edd rece peck 4 
Bevel siding, %-inch, odd lengths, 3- to 20- EE PETES EES f 
foot, but not over 20 Pondosa Pine Finish, Kiln ‘Driea and Surfacea 
10-2not percent ahester than INcH SELECTS AND COMMON S2S— 1x6” 1x8” 1x12” 
Dé&btr., 4- inch. .$28.00 B 4-inch.......$18.00 ” g” 10” 12” ee ee $44.50 $45.00 $57.00 
6-inch.. 31.00 6-inch....... 21.00 S sstota, Bb. - 057-48 000-08 See2e She Common Boards and Shiplap 
e . selec s, eeees 48 -ew ” ” ” ~ 
as ape pine lath, 4-foot: No. 1, $7.75; No. No. 1 common, AL ry 4 + 50 43.30 46.00 | No. 1 slave gifts ee ize 
’ —— No. 2 common, Als 25.52 25.47 25.74 31.31 ee oe 10.50 11.00 12.75 14.00 
No. 3 common, AL 19.75 20.43 20.10 21.75 - No. 3 ai BRA 11.25 7.25 7.95 ‘ge : 
SHop, S28. 5/4 and 6/4— 
| ’ Dimension 
RED CEDAR SHINGLES No. 1, $32.50; No. 2, $22.50; No. 3, $16.50 
No. 1, 2” thick— 
Sexects, S28, 5/4 and 6/4, 4” and wider— 9” , , ' , , 
a we. Dec. o-—-Bantern prices, per C select, RL. .$61.20 D select, RL. .$55.00 sieithe $17.00 $19 25 $19.60 $15.75 22&24" 26-32 

n Shingles packe y the square are oven. Bree. Ge. GR, 6c. co ccc ccsces $36.00 6”. 16.25 15.25 17.75 18.00 18.00 $19. 75 23. 15 

auar tok Lg? straight car | No. 4 ComMoN, S28 RW RL..........+: 15.50 8”. 16.00 16.75. 17.50 18.50 17. 80 $19. 00 $23. 00 
ae ee — 10”. 17.25 17.50 18.25 18.50 18.75 20.75 24.50 
First Grades, Standard Stock Téaho White Fine 12”. 18.00 17.75 18.75 18.75 19.25 20.25 25.00 
Steet Seaway | Ce ee ce Cee Be er te 2x4”, 8’, $15.75; 10’, $17.25; 2x6”, 10’, $16.25 
cars cedar lumber C selects, RL. 80.00 $80.00 $90.00 $108.00 ~~ 2x4” 2x6” 2x8” 2x10" 2x12” 
Extra stars, 6/2,...$ 2.05@ 210 $ 2.10@ 2.30 C selects, Fi, -- yee ee eee ‘bree  7a7e | No. 3 $11.50 $11.25 $11.90 $11.75 $11.60 
a. . « 75 eee 
XXxKx / tr | “o Ss @ 2.5 No. 2 com, AL... 34.63 35.50 35:50 42:08 | No. 3. 6.7 5.00 

eee al ry Be -25@ 3.75 No. 3 com, AL... 25.29 25.50 25.50 31.50 Wo. 1 Common Timbers 
> ot or a aeons et ety is@ 4.50 No. 4 Common, S2S RW RL.........00. $17.50 | 3.3 to 4x12” to 20,’ surfaced ......... $20.00 
Apel wr ces reer 8.50@10.00 8.50@10.00 Larch and Pir 5x5 to eee to oy — F rere TeTy Pe 

mensions, 5” 5/2. 2.60@ 2.90 — ee ee $17.48 5x5 to x12” to rhe ae ne keaen-0% 7 

First Grades, Rite-Grade Inspected Stock No. 1 dimension, 2x10”, 16’............+5 19.25 
Extra clears, 6/2...$ 2.15@ 2.20 Vert. gr. Flooring, C&btr, 4”, RL er 48.47 No. 1, 1367X4", GPY.ccccccccccvccvccccces $3.25 
Extra clears oe ety 3.28 Drop Siding or rustic, C&btr, OC”, Sele, 29.86 B&better, Flat Grain Car Siding, 9 or 18’ 
ae Tr eee ’ Te ckcdnbs oot venwle’ 06006 oe cn eee eee $38.25 
nw = REE 50@ 47s POPLAR BEVEL SIDING Se a lo ee ele 41.00 


Second Grades, Standard Stock 


Common stars, 6/2..$ 1.10@ 1.25 $ 1.10@ 1.25 
Common stars, 5/2 1.30@ 135 1.30@ 1.50 
Common clears.. 1.90@ 2.00 2.00@ 2.15 


British Columbia Stock, Seattle Market 


pt 8 ee se $ 3.40 
EE cn nenieienen 4.00 
TOKAS .occccces 4.80 
coveee -00 














Louisville, Ky., Dec. 23.—The popler siding 
market is showing somewhat more activity, 
there having been larger retail buying in the 
last two weeks. Prices remain steady at the 
following levels: 


No.1 No. 2 
FAS Select com. com. 
lO “eee ees te .. $50 $40 a et 





38 
36 24 18 
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SOUTHERN PINE TIES 


New York, Dec. 23.—Following are quota- 


tions on southern pine railroad ties f. o. b. 

New York: 

All 8’ 6”— Sap Hear 

tt <ctls G's oe siinaewhe che mien $1.35 $1.70 
subs awed ctskewdserdeuetioks 1.2 .60 
















Oe 


68 


AMERICAN LUMBERMAN 


December 28, 1999 











Decembé 





WEST COAST SPRUCE 


[Special telegram to American Lumpznman] 


Portland, Ore., Dec. 24.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
Sa” ‘sreeeces 65.00 4/4 ...$33.00@35.00 
1ix4—10” .... 50.00 5/4 ... 35.00@36.00 

oe siding— 6/4 36.00 @ 40.00 

acta wdwie 7.00 vs 37.00 @ 40.00 
oxe, Flat gr. 26.00 Lath 00 


3. 
Green box 13.00@15.50 


WEST COAST LOGS 


[Special telegram to AMERICAN LUM@ERMAN] 

Portland, Ore., Des. 24.—-Log market quota- 
tions: 

Fir, yellow: No. 1, $22@23; No. 2, $17@18; 


No. 3, $12@13; peelers, $28@832. 
Fir, red: Ungraded, $14@16.50. 


‘Vert. gr. 31.00 











Cedar: $15@18 

Hemlock: Ungraded. § 9@11. 

Spruce: , $26@32; No. 2, $20@24; 
3, $13 

Everett, Wash., 

Fir: No. 1, $26; No. 2, $19; No. 3, $13. 


Cedar: Rafts of shingle logs only, $19; lum- 
ber logs, $33. 
$12; Me 


Hemlock: +3 $10. 
> od. No. ait No. 3, $13. 


Spruce: No. 

Vancouver, B. C., Dec. 21.—Latest log mar- 
ket quotations are as waits 

Fir: No. 1, $22; No. $16; No. 3, $11. 

Cedar, shingle BOR, "$26; 320 and $11. 

Hemlock: $11. 


NORTHERN PINE 


Duluth, Minn., Dec. 24.—Following are 
prices on northern white pine f. o. b. Duluth: 


Common Rough Boards and Pencing— 





10&12ft. 14 ft. 16 ft. 

Wo. 1, 18 47 wnccccce $49.00 $49.00 $53.00 
1x 5 or 6” - 51.00 51.00 53.00 

1x 8” ...ce.-- 55.00 55.00 53.00 

1X10” ....ceee 61.00 58.00 57.00 

IE18? wcccccce 83.00 81.00 81.00 

Me. 3, 15 & onccccce 38.00 38.00 43.00 
1x 5 or 6” - 39.00 39.00 42.00 

1x 8 occcccee 41.00 40.00 39.00 

IE8O” .cccccoe 43.00 41.00 39.00 

1513” ..ccccce 53.00 49.00 48.00 

We. S 1% €” ccccccce 28.00 28.00 29.00 
1x 5 or 6”.... 30.50 30.50 32.00 

Iz BY nnccccece 33.00 33.00 33.00 

1x10” 2.00. «++ 34.00 33.00 33.00 

1123” 2.0006 -- 36.00 35.00 35.00 


For all white pine (Pinus Strobus) Nos. 1 
and 2, add $1; for SiS or S2S add $1. For 
resawing add $1. S4S, add $1.50. Flooring, 
4- and 6-inch, a4 $1. 50 to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ing. Drop siding, add 56 cents; partition, add 
$1; well tubing D&M and beveled, add $2, to 
price of flooring. 


No. 4, mixed, 6-foot and longer, 4-inch, $26; 
6-inch, 328; 8-inch, $29; 10- rv $29; 12-inch, 
$30; 1x4-inch and wider, $28.0 
Wo. 1 Piece Stuff, 51S1B— 

10’ 12’ 14’ 16’ 18&20’ 
2x 4” ....$35.50 $33.50 $32.50 $33.50 $35.50 
2x 6” .... 33.50 33.50 32.50 $2.50 4.50 
2x 8” .... 35.50 35.50 33.50 33.50 85.50 
2x10” .... 37.50 38.50 38.50 38.50 39.50 
2x12” .... 38.50 389.50 39.50 39.50 40.50 

No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 
Siding 4- and 6-inch, 4- to 20-foot— 

Canadian 

Bébtr. Cc B Cé&btr 
OP sdévewa $41.00 $35.00 $25, 00 $15.00 $32. 60 
6” ....... 45.00 40.00 30.00 18.00 84.00 





WISCONSIN HEMLOCK 


Following are f. 0. b. Wausau, Wis., prices: 
Wo. 1 Hemlock Boards, s1s— 


2 8’ 10,12&14’ 16’ 
OE” sbeeeresceoscaea $26.50 $27.50 $28.50 
i scncesecensesexe 30.00 31.00 32.50 
DE etede coeds eons te 31.00 32.00 33.50 
Pe Cisrad ¢h-ewecnaine 33.50 35.50 36.00 
BE” “‘sdadediedeccedes 34.50 35.50 37.00 


For shiplap or A ee add 50 cents to 


prices on No. 1 bo 
Mo. 1 Hemlock Dimension, S1S1E— 


8’ 10’ 12’ 14’ 16’ 
2x 4” ...$31.00 $31.00 $31.00 $31.00 $32.00 
2x 6” - 29.00 30.00 30.00 30.00 32.00 
2x 8” ... 30.00 31.00 31.00 31.00 32.00 
2x10” ... 30.00 33.00 34.00 34.00 33.00 
2x12” - 30.00 34.00 34.00 34.00 34.00 

For No. 2 dimension, deduct $2.50 from price 
of No. 1, 








WESTERN RED CEDAR 


Seattle, Wash. Dec. 21.—Prices for red 
cedar siding in mixed cars, new bundling, 8- 


to 18-foot, f. o. b. mill: 
Bevel Siding, %-inch 
Clear 74" 2 
Oe vsceseaannd - - $30.00 $27.00 $20.00 
Dn cabbescedbs -+ 31.00 26.00 23.00 
CURED. cccevcscessce MO 32.00 23.00 
Clear Bungalow 
%-inch %-inch 
Pe naka cveusdees cocccceuee $39.00 
SEER ssdecces caboneeseese 56.00 43.00 
12-inch ** ** . eeeeeereenee 65. 00 cere 
Clear Pinish, 8- to 16’ 
82 or 48 Rough 
SERRE” -eeeuees Ke besaweune $ 75.0 71.00 
SEEM ¢eceeeeews : ‘ocee Se 76.00 
Benet SP Oe ceccccsacsesess - ee 86.00 
BEee> GD SE” caccccrcsece eee 105.00 101.00 
Clear Ceiling or Flooring, One Side V or B 
1x3 and 4-inch, 10 to 16’....... ere FT 


Discount on Moldings 
Made from 1x3” and under.......sese0% oom 
Made from other sizes.............- 40% 
For 50,000 feet or wnaee, additional dis- 
count ohsaeernetnenns See 
Clear Lattice, 848, 4 to 16’ 
100 lin. ft. 


eeeeeeeeeeeeeeee . 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended Dec. 21: 


Plooring 

1x3” 1x4” 
Edge grain—Bé&better......... $63.00 $60.25 
Flat i tee i wiaaceea' 40.50 41.50 
4 ae ee 32.50 
ee ee js 23.75 

Partition and Siding 
Boston partition, B&better, 1x4”........ $38.00 
Drop siding, B&better, ei tains 42.50 

Finish and Moldings 
py eee $57.75 
Finish, 5/4x5&10” Bé&better............ 59.00 
Ces. GO DO. Se 6 bcccesctscecccced 59.50 
Discount on moldings, 1%” and under... 42% 
1%” and over... 30% 

Boards and Shiplap 
Boards and shiplap, 1x 8”, No. 1....... $33.00 
Bese > Be Bicrccon 26.00 
ee. SO. Mi Di ccdecdavecsdenccaans 21.00 

Dimension 
ee Sy By Bl SE bee vecdvccans $22.75 
sa Go eh Gola 24.50 
ts RO bb ccgewceeelnee 30.50 
Re. GB, Be Oe Bee Oe OE beet eserivcess 21.75 
ee a Be Ne OE bev ienceranvens 21.25 
Lath 

cnt ES ht ea ee $4.00 





CALIFORNIA PINES 


San Francisco, Calif., Dec. 21.—The follow- 
ing average wholesale prices f. o. b. mills, 
those on commons covering 1l-inch stock only, 
were reported by the California White & 
Sugar Pine Manufacturers’ Association for the 
period ended Dec. 17: 


California White Pine 


All widths— 
No. 1&2 clr. Csel. D sel. No. 3 clr. 
2 are $65.90 $64.15 $50.55 $36.80 
O° are 7.65 57.40 47.10 43.50 
SS aoe 64.90 56.15 40.80 48.00 
ee ecoves 74.65 65.85 49.70 56.25 
California Sugar Pine 
OY. erry $92.80 $83.45 $69.95 $49.55 
ae wéawns 86.95 74.05 57.05 60.95 
oe - seente $5.40 64.30 a 6— anaes 
8/4 rere 78.80 72.10 77.35 
White Pine Shop Australian 
Inch common. .$30.10 Jp aa $52.00 
No. 1, 6/4xa.w.. 37.75 J, ares 52.20 
No. 2, 6/4xa.w.. 24.00 C/EMR.W.  cccccs 42.00 
Panel, Cé&better fo 54.50 
%e"Xa.W. 57 Mixed Pines 
Sugar Pine Shop Com.— No.2 No.3 
Inch common. ..$38.60 z wren: $27.35 ye 
No. ; 6/4xa.w.. 40.60 10” m . fs : : 25.65 21.50 
No. 2, 6/4xa.w.. 29.30 | oem 28.50 21.05 
White Fir Lath— 
No. Babetter, Now Bessa 
ET 86 v en : 
No. 2 dim., Douglas Fir 
1%xa.w. 14.85  C&better ...... $48.25 





NORTH CAROLINA PINE 


























Follo¥ 
Following are typical average f. 0. b. Nor. AsB— 
folk prices made during the period Dec, 1 to 
15, as reported by the North Carolina Ping 
Association: Hh eee 
Rough 6/4 ++ 
Edge, 4/4— 8/4 ++ 
BCS bd ea bo be <n.06s ne Ree Hale's «sm 45, = 
BIO. DB -seccccccccccccecvcsccccecveccsves ' 3.38 _ 
a Rikevhabeveseandsge ssa eGbursen 24.89 4/4 «+ 
Be SUE Wk ka Win 0 dete 4aeds beeenOwidawice 21.45 5/4 « 
No.1 No. 2 6/4 oe 
: B&better No.1 box box a. 
_- Meer ererr. saa ad 
Ul =e 48:70 suf. is $27 ay oe 
all Se ’ 00 21 
Ee acting: 47.95 $ 45 5/8 «- 
iE Sa 51.75 a. 30 For 
ME  icveewenate 67.05 46.25 30.15 eH add $1 
Edge, B&better— A - 
als oleh oa pic ainsi. ah 0 eesk ahve, 6 wie $46.10 length: 
Es anced ca Saar ee gia Re Gee aa meee eens 64.50 Rous 
a pl can align i ab @. Slat Baa ee le 69.00 clear, 
ee aNd bird sainlye xo tO anaeaal a WC eee 51.40 inch, ‘ 
Bark Strips— clear, 
EE eek ch bei dcnadied dae ca $32.35 Sort } 
ee, EE Cs o00 86.00 e tee neweesecess 19.65 4/4 .. 
Dressed 214%" 3” & 6/4 . 
Flooring— Wide Wider 6/4 . 
PG, TE” tans cosets $41.75 $41.10 8/4 . 
No. 1 common, }#”...... 36.80 35.70 — 
No. 2 common, }#”...... 27.10 26.25 
23%” 34” 
eee, Oe og ccncoves 40. sun 
B&better bark ee $33.25 F 
MOH DOF SUPER, GEORGOE. cocci ccccdeccs 17.05 ( 
No. 2 * Air Qtd 
Roofers dressed dried d 
Re oe ee $27.55 $17.75 Pin 
ON ee, Heep: 26.40 18.40 } 
ese eereaeneepaes 28.30 19.35 I 
RRR neha eipabe 30.70 19.05 “ 
*F. o. b. Macon, Ga. Pir 
Sap | 
Qt 
APPALACHIAN HARDWOODS | 
7 
Phi 
Cincinnati, Ohio, Dec. 23.—Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: | 
4/4 5/4&6/4 8/4 —. 
QUARTERED WHITE OAK— Qt 
SR $100@ 145 $358 be “sen 
OS ee 105@110 11 115 115@120 
No. 1 com 80@ 85 aBo 90 90@ 95 P! 
No. 2 com.... 45@ 50 54@ 59 55@ 60 
Sound wormy. 45@ 47 54@ 59 57@ 62 
QUARTERED Rep OaK— ~~ 
7 eer $115@120 
No. 1 com.:.. 65@ 70 WE 
No. 2 com.... 45@ 50 ... Q 
PLAIN WHITE AND RED OAK— 
ees $ 95@110 $100@120 $120@135 Pp 
PO -sieene 70@ 80 80@ 85 100@105 
0. 1 com 60@ 68 68@ 73 85@ 92 
No. 2 com 40@ 45 48@ 55 55@ 58 
No. 3 com 26@ 28 27@ 29 38@ 38 
Sound wormy. 49@ 51 59@ 62 62@ 67 
Basswoop— = 
| Ree $ 78@ 80 $ 78@ 80 $ 88@ 93 
No. 1 com.... 57@ 60 62@ 67 70@ 75 
No. 2 com.... 32@ 35 37@ 42 42@ 47 . 
CHESTNUT— fo 
pices nwe $ 80@ 85 $ 95@100 sigs ett 
No. 1 com.... 48@ 54 54@ 59 60@ 65 
No. 3 com.. 22@ 23 23@ 24 28@ 24 
Sd. wormy and 
No. 2 com. 32@ 34 36@ 38 38@ 40 
No. 1 common 
& Better, 36 
sound wormy 35@ 38 388@ 40 40@ 42 38 
BircH— _ 
a $100@110 $105@115 $110@120 bé 
No. 1 common 2 
and sel. .. 60@ 65 65@ 70 70@ 75 7 
No. 2 com... 35@ 37 40@ 42 42@ 44 3, 
BEECH— . 
aE snenanees $ 60@ 65 $ 65@ 70 $ 70@ 75 
No. 1 com.... 40@ 43 45@ 48 45@ 50 6 
No. 2 com 25@ 28 28@ 30 30@ 33 
PoPLAR— p 
Panel & No. 1 
13” & wider $140 $150 $160 r 
TD ev cseeeces 105 120 130 
Saps & sel 80 95 . 110 1 
i i +éeoewes 60 65 70 1 
Sy Seer $ 38@ 41 45@ 47 49@ 51 
pe he See 33@ 35 36@ 38 s88@ 40 
MAPLE— . 
ret $ 80@ 85 $ 85@ 90 $ 95@100 
No. 1 common 
and sel. .. 51@ 56 65@ 70 78@ 82 
No. 2 com.... 34 39 08=— 440 45 47@ 51 
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FAS Sel. No.1 No.2 No.8 
4/4 0-8 65.00 $ 57.00 $ 65.00 $ 41.00 $ 22.00 


5/4 «++. 75.00 65.00 60.00 41.00 21.00 
6/4 «- 90.00 75.00 60.00 41.00 21.00 
8/4 woes * 100.00 85.00 70.00 45.00 22.00 
BiIrcH— 
4/4 .--- 90.00 70.00 44.00 30.00 21.00 
5/4 +s 93.00 73.00 54.00 38.00 22.00 
6/4...-. 96.00 76.00 60.00 40.00 22.00 
g/4...-. 100.00 80.00 72.00 47.00 23.00 
10/4 . 110.00 100.00 90.00 60.00 eoee 
12/4..... 115.00 105.00 95.00 0.00 eevee 
3/4 . 79.00 64.00 38.00 24.00 coce 
5/8 .. 76.00 61.00 34.00 24.00 eeee 


For 10-inch & wdr., add $30; 8-inch & wdr., 
add $15; for 56 inch & war., 8-foot & lgr., 

d $2. 
oles of No. 2 and Cothen, . $- and 6-foot 
lengths, $32. for select red, add $15. 

Rough birch, 6- to 16-foot, 1x4-inch, two face 
clear, $80; one and two face clear, $65; 1x5- 
inch, two face clear, $90; one ond two face 


clear, $70; run of pile, $68. 

Sorr MAPLE— 

4/4... 65.00 55.00 43.00 26.00 20.00 
6/4.... 70.00 60.00 60.00 33.00 21.00 
6/4 .... 84.00 74.00 62.00 35.00 21.00 
8/4 .... 93.00 83.00 70.00 39.00 21.00 


NORTHERN HARDWOODS 


Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 


Sorr EtmM— 
FAS Sel. 
4/4 .... 68.00 68.00 
5/4 .... 70.00 60.00 
6/4 .... 80.00 70.00 
8/4 .... 865.00 75.00 
10/4 .... 95.00 85.00 
12/4 .... 100.00 90.00 
Rock EtmM— 
4/4 .... 80.00 eves 
6/4 .... 85.00 atin 
6/4 .... 90.00 aun 
8/4 .... 965.00 bon 
10/4 .... 105.00 vue 


12/4 .... 115.00 jaa 
*Bridge plank. 


Bass woop— 
4/4 .... 72.00 62.00 
5/4 .... 75.00 65.00 
6/4 .... 80.00 70.00 
8/4 .... 85.00 75.00 
10/4 .... 90.00 80.00 
12/4 .... 100.00 90.00 


Keystock, 4/4, $72, or on grades, FAS, $82; 
on grades, FAS, $88; 


No. te 
No, 1 


$62; 6/4, $78, or 


» $68. 
One and two face clear, 6- to 16-foot, 1x4- 


inch, $68; 1x6-inch, $70. 


No. 2 


26.00 22.00 
28.00 24.00 
28.00 23.00 
36.00 23.00 
40.00 eoee 
45.00 coe 
27.00 19.00 
30.00 20.00 
30.00 *20.00 
38.00 *25.00 
52.00 cess 
57.00 %30.00 
29.00 23.00 
33.00 25.00 
35.00 26.00 
36.00 26.00 
45.00 eee 
55.00 coos 


Rep OakK— 
4/4 .... 95.00 75.00 60.00 38.00 17.00 
5/4 .... 105.00 85.00 70:00 42.00 20.00 
6/4 ...- 110.00 90.00 75.00 45.00 20.0 
8/4 .... 115.00 95.00 80.00 560.00 21. 
Harp Mapite— 
F Se No.1 No.2 No.8 
4/4 ....$ 70.00 $ 60.00 $ 50.00 $ 38.00 $ 16.00 
5/4 .... 87.00 67.00 652.00 40.00 19.00 
6/4 .... 92.00 2.00 57.00 386.00 19.00 
8/4 .... 102.00 82.00 70.00 389.00 21.00 
10/4 .... 115.00 95.00 80.00 650.00 30.00 
12/4 .... 125.00 105.00 90.00 65.00 eee'e 
16/4 .... 170.00 145.00 130.00 ae eee 


Add for 8-inch and wider, $12; 10-inch and 
wider, $30; 12-inch and wider, $40. 

Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 10-inch and wider, 4/4, 10 percent; 5/, 6/ 
and 8/4, 20 percent; 10/ to 16/4; 30 percent. 
Harp MapitE RouGH FiLoorine Stock— 

No.1 No.2 No. 3A 


com, com. m. 
OO ous cn clns galas beanie .-$48.00 $38.00 $28.00 
eee eoeeeeee 50.00 40.00 80.00 
pantene® «eee 57.00 40.00 80.00 
BrrecH— No. 2 and 
better 
Sy csv csecobicwtw canteens ‘secne ss cee 
OPO: 6s cacwccesc0tenseweas seanseselene ae 


FAS Sel. No.1 No.2 No.3 
6/4 ......$70.00 $60.00 $50.00 $35.00 $22.00 





SALES PRICES OF SOUTHERN HARDWOODS 


Following were sales prices of southern hardwoods during the week ended Dec, 17, Chicago basis: 


Rep GuM— 4/4 5/4 6/4 8/4 

Qtd. FAS... 98.75@103.75 102.25 =§=--_nnuuwseeeeee 87.75@ 96.50 
No. 1&sel. 52. to ME catuancesens 63.00 68.75@ 76.00 

Pin. FAS. —..  ..  _iebhweweecdiccn  Sebeeehenaam eae eewetied 
No. 1é&sel. 51.75@ 58.50 57.00@ 62.75 59.00@ 64.75 59.50@ 69.50 
eh: Benes =e DM “tctitaiuvns Gevasbnpesen emeuwauwareea 

FicuRED RED Gu 

Qtd. FAS. “11. 50@113. 50 120.50 138.75 126.50 

Pin. FAS.. pas an aan ——-- 84-=E-.—i(i‘éCK RRS HONS SERMONS 
Sap GUM— 

Qtd. PAS... 62.50@ 70.00 .....rcccere cecvsvccvecs 5 
No. 1&sel. 48.00@ 55.00 46. 25@ 54. papain 54 + ta 63.00 

i ea paldeeerea  aacnianacie . > oensee ae eee 

ie Paes... SES Gee Geer GEO ccccccvcscoe§ séoewsveccas 
No. 1&sel. 43.75@ 46.75 6.50 45. oe doetces 
a 5.25@ 28.75 30.50 ce 060OC~*™:C cpt scae 
Se ae ee er re er 
i, SN Sec A Seether scenes sekdeoovesee $60bewenneae 

BLtack GUM— 
GbE, WAS... GABE CRTG ccccicccccce ccccevccsess seccsvnesens 
No. om. ST Si<ctkigekth | Sevkeueduons 43.75 
No. 2. >. \ Scat beeen Gane dee ekeude: | aden em mae 
Pin. FAS. A ee cisecekbede wheteeweteee | se eeerene eee 
No. 1&sel. De PE, ic¢cetpsedaes . 2 ehemee shee wstkaweueeees 
No. 2 ——— | wratecciteag ecb eeeGew  “mausane—bate 
Sorr MAPLE— 

OU kee ate e Keene “mea aie + Reems ae 80.50 

DA. Bicve CERN -. 40 6senwenes's EP et ame Sry er re 
WHITE OAK— 

Qtd. FAS...129. oh fey z 138.25 pe errr rrr rr re 
No. 1é&sel. Tr Se «<icccnshabee” @Qcetentenees Sosesnanewre 
No. 2. ee ek ee eae nD. “Gaineimlwi wae a 

Pin. FAS. aa rr mae eer ae 
No. 1&sel. 55.50@ 66.75 63.25@ 68.00 70.25@ 77.00 77.75@ 86.75 
No. 41. a 45.75 52.75 54.00 5 
No. $ “fg. De. «4. . - ccabeenedoeks Coven ebenwe ~ Spamewneewss 
No. 3.... 23. 50@ DE. aerebinetesnee se eeseneneae 30.25 
Sd. wormy ——— £4 #4 #4 #£«=x°-ewerecede< . setrdeubceadk ‘<enbabawawie 


Rep Oak— 4/4 5/4 6/4 8/4 

Pin. FAS... 67.50@ 76.50 85.25 91.25@107.50 119.75 
No. 1&sel. 47.00@ 56.00 57.75 57.50@ 70.50 76.75 
ee Bic: Se”. + = =—«s AS eS eee Seseueeeneenr naa canes 
ee Tee 0 hb NRK eS Re TES  Hadodebewes Sdnveaceeee 

PoPpLAR— 

Pin. FAS...102. aoe. ores, een . @04s¢¢neGhGh ccunetibenaen 

Saps&sel.. 68.7 I ek a gialin aie ee 

No. 1é&sel. §138@ PE “cterveseeoe awelleenacete ‘abuse anton 

No. . 2 eee ao vagebees -- 52.50 

No. re ree See ee + ————lokemeewescae \ ngee tea e eee 

No. 2-B. . 27.75@ a ae” ”6=— tC En ERONERORO Ss aoueEbeaee 
AsH— 

SE” nino nse 65.00@ 81.00 93.50 95.50 93.50@100.75 
No. 1&sel. 45.00@ 50.00 eee ae aren a -75 
No. 2.... 38.00 CEwCe 4680  ciisiccccnces 46.75 

TUPELO— 

Se as SOD ccrckdaswees. sesseaideecs exmseacdunl 
en Se =i “(ae Ree analenederdio~ ebb camel 
a ceithn Sa 6S”) petSategbies:. ohkabes@aewe: - athena 

Hickory— 
WE Wtttie canebas dave abeccetbbene Seedeteseaen 97.50 
Ce ae eee Witenes pace rem ee 59.50 
Sort ELm— 
eS , SR a ee ee ee ee 
tion ee” 863°C ts" ‘nine “S Faneukcaues’ benanabee nee 
CoTTONWwoop— 
ae, Sees eee Oe SREP. - 9 =~ A ewwvdindons ‘ssucdcceunae 
De Dices B MOU abkadcccleche evdcdpauinetey ( aisnaaeaeeee 
Ti Mitts CE.  “SeaGnedstae Sebebennteeg, iSelect nen 
SYCAMORE— 

7 Pa. Te  $« é weeDSDESESTS sds eesBoe ee oeesneeeneuee 

TE =—=——S~wS mee meee dik SECC 
WILLOw— 

aC are = =—Sssti«*“(:t‘CWK twin pie dean Soa een  keableea ee 
MAGNOLIA— 

nO PC scieenceee -6¢¢eRaneGeen- sceeennaul 

a ais) SEE BEE kbdcnek tae me dcdisddbadmieceeudeee 





PHILADELPHIA PRICES 


Philadelphia, Pa., Dec. 24.—Wholesale prices 
secured from authoritative sources exclusively 
for the American Lumberman are as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 
Southern Northern and 


Florida Florida Louisiana 
S&4x4" . 1... $42.00 $43.50 $50.00 
S&6X6" .....6065 41.00 41.50 50.00 
MEOES” .ccoccecse See 43.50 50.00 
SERIO” wacceoes Ge 51.50 52.00 
5&10x10” ....... 50.00 48.50 52.00 
3&4x12” ....... 62.00 63.00 63.00 
5&12x12” ...... 58.00 60.00 60.00 
3&4x14” ....... 68.00 66.50 72.00 
B&l4xl4v ...... 54.00 53.50 68.00 
2&4x16” ........ 80.00 one 83.00 
SPAGsIO” ..000 - 78.00 aes 78.00 


Lengths 22 to 24 feet, add $2. 
‘ Hach 2 feet additional, add $1 to 22-foot 
rice, 

Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x2%,-inch Face 
(Rail Delivery) 
B&btr. ht. rift.$95.00 No. 1 sap flat. .$41.00 
Bé&btr. sap rift 80.00 No. 2 sap flat.. 29.00 
B&btr. flat.... 52.00 No. 3 sap flat.. 19.00 

Air Dried Mo. 2 a Roofers 

uae 51%4”).$26.00 nie” 9 -$27.50 
x x x F 
1x8” (%x7%"). 26.50 1x12” {#222 : 28.60 


Shortleaf Dimensi 


No. 
BS” si8b. occurs “466, 00 
BEE ee. Be. cccvcs 3.50 


on, S48, %-inch Scant, 


10- to 16-foot 


cecccccces $28.50 
cocccccces 2400 
cocccces -- 28.00 


2x10” 
2x12” 


North ey Pine Flooring 


Kiln Dried sae Carolina Roofers 


1x6”, 
1x8” 


ee . ESE Aree oer er 
ee RE Pe ee Te ree seoce Ge 
SE <2. Sena vedsur ects oseaetan ween - 65.00 
Maple Flooring, f. o. b. Philadelphia 
MFMA— Hx2%” 1yx2%" 
ie SPR +. -$98.50 $97.50 
Beco PAGS. .cccccccces er 82.50 
POS. Gr ce secvaséccccve -- 58.50 59.50 
Pondosa Pine Dressed 

Cc D No.2 No. 
SE ssieceeoes $69.50 $58.50 $47.25 $38.7 
Im 6” J cccccccce TOO 668.50 46.35 66.85 
IE BP cccccccess Can USS.lClUC SSC 
1x10” .........+ 84.50 78.50 45.25 40.25 
1x12” ecceseee 99.60 88.60 49.25 41.25 
13” and ‘up. e--104.50 93.50 65.25 45.25 


Spruce 2 acta ein eee 50 c.i.f.—$6.75 delivered 


Hemlock eeoseeeesee 4.90 ci.t.— 6.60 delivered 


xth- +. .$29.50 


31.50 


%X7%.... 
##-inch thick. add §1. 


1x10”, 
1x12”, 


eienkees $29.00 
bt Cxees - 30.00 
No. 3 No. 4 
$61.00 kane 
37.00 $28.00 
%x 9% .$32.50 
%x11%. 34.00 


Clear Red Cedar Bevel Siding 


Lath, 4-foot No. 1 


WEST VIRGINIA WOODS 


Philadelphia, Pa., Dec. 24.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5&6/4, $115@120; 
8/4, $125; 10&12/4, $135&140. Common, 4/4, 
$60; 5&6/4, $71; 8/4, $81. 


Chestnut: FAS 4/4, $83@85; 5&6/4, $100@ 
105. Common, 4/4, $56@58; 5&6/4, $62@65. 
Sound wormy, 4/4, $36@38. No. 2, 4/4, $27@29. 


Poplar: FAS 4/4, $110@115; 65&6/4, $126. 
Clear saps, 4-inch and up, 4/4, $80@82; 5&6/4, 
$90@95; 8/4, $95. Common, 4/4, $62@65; 
5&6/4, $70@73; 8/4, $78. No. 2-A common, 
4/4, $45; 5&6/4, $49; 8/4, $50@52; No. 2-B 
common, 4/4, $30; 5&6/4, $32@33; 8/4, $34@36. 


Red Oak: FAS 4/4, $95@100; 5&6/4, $110@ 
112; 8/4, $115@120. Common and select, 4/4, 
$60@63; 5&6/4, $72@75; 8/4, $75@77, No. 2 
common, 4/4, $45@47.50; 5&6/4, $47@650; 8/4, 
$50@55. 


White Oak: FAS 4/4, $110@115; 6546/4, 
$125@130; 8/4, $130@13865. Common and select, 
4/4, $65@70; 56&6/4, $75@80; 8/4, $80@85. No. 
2 common, 4/4, $50@68; 5646/4, $5656@68; 8/4, 





$61@63. 
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Partial View of Alley of Hemlock 2x6”, -8”, -10”, -12” 
up to 26 feet in length. 











Western Hemlock 


JOISTS 


Here’s an item that will build a good busi- 
ness for retail dealers. Your customers will 
appreciate the bright, clean appearance of 
““HOMESTEAD” Western Hemlock Joists. 


We regularly stock them up to 12 inches 
wide and 26 feet long, 2 inches thick. We also 
have 1x6" and 1x8" stock. 


All of this stock is dried in the rough and 
then surfaced just before shipping. 


Western Hemlock has many individual char- 
acteristics and uses which are fully described 
in the official Hemlock lumber booklet. Write 
now for a copy—it’s free; also ask for our 
latest stock list. 


Mauk Seattie Lumber Co. 


Saw Mill, at Morton, Wash. 


SEATTLE, WASH. 





ee ee ee 





This Week's Market Reports 


For Editorial Review of Current Market Conditions See Page 31 


NORTHERN PINE 


CHICAGO, Dec. 23.—Orders continue to 
pile up in fair volume, but with few ex- 
ceptions they are for delivery after the first 
of the year. Prices are unchanged. 


BUFFALO, N. Y., Dec. 23.—The northern 
pine market is pretty much at a standstill, 
partly because of the weather, which has 
been unusually inclement. Hardly any new 
building work is being started. Prices con- 
tinue firm, with leading items in short supply 
at the mills. High grade stock is particularly 


, HARDWOODS 


CHICAGO, Dec. 23.—Distributers are re- 
porting that some of their orders, which 
were placed for later delivery, are being re- 
leased already, without waiting for the turn 
of the year, and that new orders are appear- 
ing, too. Prices generally are unchanged, 
except in oak flooring, which continues its 
upward trend. 


CINCINNATI, OHIO, Dec. 23.—Buying of 
southern hardwoods was confined to scat- 
tered mixed carlot for immediate consump- 
tion. Improvement in inquiry is reported 
by wholesalers, indicating better sales in 
late January and February. Inventory tak- 
ing is in progress, and little buying is. ex- 
pected. Prices generally are fairly steady, 
though smaller mills are offering conces- 
sions. 


BUFFALA, N. Y., Dec. 23.—The hardwood 
trade is quiet. Business has been interrupted 
by some extremely stormy weather. Indus- 
trial plants are closed down for inventory in 


many cases, but they are expected to show- 


renewed interest in hardwoods within the 


next two or three weeks. Some of them are 
planning for a bigger business in the coming 
year. 


ST. LOUIS, MO., Dec. 23.—Some sales of 
southern hardwood are being made at pres- 
ent prices for shipment and invoicing after 
Jan. 1, although some manufacturers decline 
to accept business except on a cash basis. 
The only feature of the market was the 
sale of 4/4 common oak, both red and white, 
at very low prices. 


FIR, SPRUCE, CEDAR 


CHICAGO, Dec. 23.—Retailers have begun 
to decide that Douglas fir prices have reached 
bottom and are due for an upward swoop 
shortly after the first of January, with the 
result that inquiry and orders are both re- 
ported by wholesalers and mill men to be 
on the increase as buyers seek to cover on 
their spring needs. Holiday festivities have 
precedence over business in lumbermen’s 
minds, however. 


BALTIMORE, MD., Dec. 23.—The movement 
of fir continues large. The range of prices, 
however, remains low because of keen com- 
petition. Not less than $100,000,000 will be 
spent in construction work here next year, 
and fir will be called for on a big scale, with 
prospects that the returns will be better, 
for sellers have already given notice of an 
increase in quotations beginning this week. 
Should freight rates decline, a reduction will 
be made. 


NEW YORK, Dec. 23.—Demand for fir has 
been light all through December, but price 
lists have been held firm. Transit arrivals 
of late have been small, however. There are 
accumulations of lumber at Port Newark and 


meee 
other terminals, but one shears litle or noth- 
ing of distress lumber these days. 


KANSAS CITY, MO., Dec. 24.—There jg 
more inquiry for fir, both yard stock ang 
industrial items, and prospects appear to be 
good for a heavy demand next month. De. 
mand last week was slow, as it was expected 
to be. Prices now are strongly in favor of 
the buyer, so sales managers think there will 
be considerable business placed ahead of re. 
quirements, 


WESTERN PINES 


CHICAGO, Dec. 23.—With buyers and Sell- 
ers both thinking in terms of Christmas 
cheer instead of lumber, the western pine 
market is necessarily slack, but considering 
the season local distributers report a fair 
volume of sales, with the bulk of the deliy- 
ery ordered for the early part of 1930. Prices 
are unchanged. 


NEW YORK, Dec. 23.—There are very poor 
stocks of Pondosa and Idaho pines in the 








OAK FLOORING 


Following are carlot quotations, Chicago 
basis, on oak flooring: 

3x2%” 3x1” %x2” %x1\%” 

Ist qtd. wht..$111.00 $106.00 $93.00 $68.00 

lst qtd. red... 81.00 76.00 70.00 65.00 


2nd qtd. wht.. 78.00 71.00 58.00 58.00 
2nd qtd. red... 71.00 66.00 58.00 58.00 
1st pln. wht.. 81.00 66.00 65.00 50.00 
lst pln. red... 74.00 66.00 58.00 55.00 
2nd pln. wht.. 73.00 61.00 48.00 43.00 
2nd pln. red... 66.00 61.00 48.00 49.00 
See 51.00 51.00 36.00 36.00 
SUG TOG cccscse SEES 51.00 36.00 36.00 
a, a, 31.00 28.00 15.00 15.00 

%x2 14x1\%”" 
ee Sr $100.50 $ 98.50 
0 ee ae oe 98.50 96.50 
Sy ai anne eee eh oem 76.50 73.50 
ns inven dan aareewe 76.50 73.50 
OE SS | a eer 73.50 76.50 
ee Ee ae eee 67.50 70.50 
ee 67.50 66.50 
era ae es 63.50 65.50 
Se re es ee 49.50 45.50 
DO vidden sense caeep ee nae 49.50 45.50 
PD wish eho wen ne OO5% Hawa ace 22.50 20.50 


New York delivered prices may be obtained 
by adding to the above: For }¥-inch stock, 
$3; for %-inch, $1.50; for %-inch, $2. 


BLACK WALNUT 


Cincinnati, Ohio, Dec. 23.— Prices on Amer- 
ican black walnut, f. o. b. Cincinnati: 

FAS: 6-9%” wide: 4/4, $245; 5/4, $250; 6/4, 
$255; 8/4, $265. 

FAS, 10” and wider: 4/4, $275; 5/4, $280; 6/4, 
$285; 8/4, $295. 
ee 4/4, $165; 6/4, $170; 6/4, $175; 8/4, 


No. 1: 4/4, $95; 5/4, $115; 6/4, $125; 8/4, $140. 
No. 2: 4/4, $42.50; 5/4, $45; 6/4, $50; 8/4, $55. 


END DRIED WHITE MAPLE 


Prices on Lower Peninsula end dried white 
maple, f. o. b. mill, Antrim, Mich.: - 








FAS No. 1 & sel. 

Bk geaens ca bala eoeeetawe $115.00 $ 90.00 
Ct ccvekaxaee eases cdawe 120.00 95.00 
0 RE Se ee 125.00 100.00 
ee eee 130.00 105.00 
EE linsoe aig cise ola haem 150.00 125.00 
BES be kal dibs eine badeeaaulre «+++ 160.00 135.00 





MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple “orene, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows f. o. b. cars flooring mill 
basis during the week ended Dec. 14: 


Second 
$73.98 


Third 


First 
(lll rr oe $89.35 $51.70 





hands of local wholesalers, and stocks at the 
mills are reported to be badly broken. Prices 
have remained firm in the face of the poor 
demand of the last six weeks. 


BUFFALO, N. Y., Dec. 23.—The western 
pines are not at all active, most buying hav- 
ing been suspended on account of the holidays. 
The cold weather and heavy snowfall of last 
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a 
week have distracted interest from lumber. 
Retailers are expected to do a little buying 
goon after the new year opens, though they 
will probably not buy extensively until toward 
spring. Prices in most items are showing an 
easy tone, though Idaho No. 2 common stocks 
are scarce and strong. 





KANSAS CITY, MO., Dec. 24.—Factory 
stock has been in better demand, but retail- 
ers have not yet put out much inquiry. Box 
and crate manufacturers are doing some pros- 
pecting in the market. 


HEMLOCK 


BOSTON, MASS., Dec. 23.—Eastern and 
northern hemlock are dull. Boards are mov- 
ing very slowly and are no longer firm. De- 
sirable eastern clipped are ‘being offered at 
$30, and random may be had for $29 and 
even less. Business in western hemlock is 
barely seasonal in volume, but the price situ- 
ation is more satisfactory than it has been. 





NEW YORK, Dec. 23.—Very little hemlock 
has been moving from the yards of late, but 
prices have been maintained on a firm basis 
and distributers look forward with confidence 
to the new year. Most of the stocks held 
here came from the West Coast. There is lit- 
tle eastern lumber on the market. 


CYPRESS 


CINCINNATI, OHIO, Dee. 23.—Practically 
no new business is reported in cypress, 
wholesalers having contracts are filling 
orders, but spot buying is very limited. 
Small lots of siding and flooring are taken 
by industrials that plan repair work in Jan- 
uary. Tank cypress is slow. Lower grades 
of rough lumber are being taken in small 
lots. Prices show weakness. 


ST. LOUIS, MO., Dec. 23.—The demand for 
yellow cypress, of Nos. 1 and 2 common and 
shop grades, is fairly good, while the upper 
grades are extremely dull. Buying of red 
cypress is seasonably light. ; 


EASTERN SPRUCE 


BOSTON, MASS., Dec. 23.—The eastern 
spruce market is quiet. Production of 
frames is so light that $42 base is main- 
tained. Random prices are easy. Scantling 
is $30@31, but $32@33 is occasionally secured 
for a-very nice lot of 2x4-inch. Concessions 
‘are offered on boards, which are very dull. 
Lath are slow, and quotations of $5 for 15- 
inch and $4.25 for 1%-inch are reported to 
have been shaded within a few days. 


SHINGLES AND LATH 


NEW YORK, Dec. 23.—Eastern spruce lath 
prices are held at $4.75 to $5 wholesale for 
cargo lots f. 0. b. docks New York. There 
are good supplies in the hands of wholesalers. 
Demand is light. There are ample stocks of 
all leading West Coast brands of shingles and 
demand is light, even for the closing days of 
the year. , 


KANSAS CITY, MO., Dec. 24.—Shingle de- 
mand is very light, and prices are still very 
soft, quotations of $2.25 for clears, and $2 for 
Stars, being usual. There is little demand for 
siding, and not much for lath. 


SOUTHERN PINE 


CHICAGO, Dec. 23.—Distributers of south- 
ern pine, asked about market news, hasten 
to mention a certain bewhiskered, red-coated 
gentlemen who interests them more than 
lumber right now, but admit that in between 
Christmas presents there is a fair trade in 
Southern pine, that the market is showing 
added strength with inquiries increasing and 
orders, too. As anicipated, prices are un- 
changed. 


NEW YORK, Dec. 23.—Demand for south- 
ern pines is weak, but mills are fairly well sold 
up on their output for the year. Prices have 
not weakened materially under stress during 
the last month, and wholesalers feel they are 
in a fairly good position on the eve of a new 
year. 


BOSTON, MASS., Dec. 23.—Southern pine 
trade ia dull, but sellers are showing little 








Mountain Pondosa Pine? 





CRAIG MOUNTAIN 
PONDOSA PINE 





Build 1930 Sales 
With This Quality 


The start of the New Year is always a good time 
fora check up. Is the lumber you’ re selling as good 
as you might be offering your customers? 


Is it as good as our famous light, soft, white Craig 


Craig Mountain insures you clean, fine-textured 
stock, well manufactured and accurately graded. 
It sells well, because it has the merit buyers want. 


Try a mixed car of Craig Mountain Pine. 


CRAIG MOUNTAIN LUMBER Co. 
WINCHESTER, IDAHO 


SALES REPRESENTATIVES: 


G. 8S. Patterson, P. O. Box 96, Oconomowoc, Wis. 
Ww. J. Schiller, 4347 Benton Bivd.. Kansas City, Mo. 
Alex W. Stewart, $31 Lumber Exch. Bldg., Minneapolis, Minn. 























disposition to offer concessions. The few 
orders for southern pine flooring are being 
booked at the regular range of quotations. 
Partition also is fairly steady. Some 8-inch 
air dried roofers are offered at $27.50, but 
the regular range for desirable stock is 
$28 @ 28.50. 


CINCINNATI, OHIO., Dec. 23.—Sales to re- 
tail yards and industries here are restricted, 
and prices showed weakness. More transit 
cars are being offered by the smaller mills 
at less than large-mill quotations. Where 
special bargains are presented, retailers are 
taking on stocks for January delivery. 
Millwork and finish are very dull, with 
stocks large. 


ST. LOUIS, MO., Dec. 23.—Buying of south- 
ern pine at present prices, for shipment or 
invoicing after Jan. 1, continued last week, 
and quite a volume is said to have been dis- 
posed of on this basis. Manufacturers pre- 
ferred to deal with their good customers on 





this basis rather than hold stocks during 
bad weather. Transit car lists are very light. 
Shipments from the mills are slow. 


KANSAS CITY, MO., Dec. 24.—After the 
spurt the previous week, approach of the 
holidays caused a falling off again in southern 
pine orders last week, but prices are a little 
firmer, because of expectations of a heavier 
volume of orders after New Year. Industrial 
demand has been holding up well, and there 
are prospects of some increase. There is a 
big line yard inquiry out. 


BOXBOARDS 


BOSTON, MASS., Dec. 23.—New business in 
boxboards is quiet. Distributers predict 
more saitisfactory demand after inventories. 
There has been more’or less selling pressure 
in some quarters recently, and prices are 
none too strong. Round edge white pine 
inch boxboards can be bought all the way 
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Railroad 
Cross Ties 
Poles 


Carbondale, Ill. Grenada, Miss. 





Ayer & Lord Tie Co. 


Incorporated 1893 


CHICAGO 


Lumber _ 


TREATING PLANTS 


North Little Rock, Ark. Louisville, Ky. 
Montgomery, Ala. 


“Creosote Oil Prevents Decay” 


Piling and Posts 
Bridge Timbers 
Mine Timbers 
Car Stocks 












































Showing how we hand split rungs right out of Oak, 
Ash or Hickory logs and then hand shave them for 
the higher grades of famous 


Babcock Spruce Ladders | 


Remember we pay the freight—Send for catalog. 


The W. W. Babcock Co., Bath, New York | 





— a | 











from $21 for very ordinary lumber, up to 
$25 for nice stock. 

BOSTON, MASS., Dec. 23.—Clapboards are 
dull, and prices are rather soft. Mill stocks 


of the most desirable eastern spruce and 
native white pine are quite light, however, 
and holders are generally disposed to main- 
tain their lists. Concessions are reported on 
clapboards from the West Coast, both spot 
lumber and January shipment. 


SARA AAAEAAE: 


Trouble and Litigation 


TAMPA, FLA., Dec. 23.—The bondholders 
of the Grove-Dowling Hardwood Co., Gulf 
Hammock, Fla., have been granted a receiv- 
ership by a Federal court sitting at Pensa- 
cola, the bondholders being represented by 
Peabody-Houghteling Co. of Chicago. DB. C. 
Cronwall of E. C. Cronwall Co., Chicago, 
and L. J. Boykin, president and general man- 
ager, were appointed joint receivers. 


News Letters 


(Continued from Page 63) 


tically all shingle mills are down for the holi- 
days. 

The list price of logs is unchanged. Buyers 
report prices strengthening. Logging camps 
are nearly all down, with future plans un- 
certain. Although there are more logs avail- 
able now than at this time last year, the 
early shut down of camps makes production 
lighter. Higher log prices are expected the 
first of the year. 

Local retail demand continues very quiet, 
with yards buying only as sales are made. 
Yards are not stocking up on the low market 
prices. 

J. H. Jewett, associated with McPhee & 
McGinnity Co., Denver, Colo., was in Seattle 
this week visiting local mills. 

The Seattle-Renton Lumber Co. has in- 
creased its capital from $45,000 to $90,000. A 
new electric carriage will be installed. The 


——___ 
mill is now cutting about 60,000 feet, and 
with the new installation the cut is expecteq 
to run about 75,000 feet. 

Among the attractive Christmas sreetings 
sent out to their friends by local lumber firms 
was a 4-page folder picturing a scene in a 
Washington forest from the Douglas Fir Ex. 
ploitation & Export Co., and a card consist. 
ing of very thin wood, from the Timber. 
land Lumber Co. (Ltd.), New Westmip. 
ster, B. C. 


Bellingham, Wash. 


Dec. 21—Preparations for the annual Christ. 
mas tree party, given here each Christmas 
Ove by J. H. Bloedel, president of the Bloede} 
Donovan Lumber Mills, for about fourteen 
hundred children of company employees, prom- 
ise the biggest family affair to be held in this 
city. Mr. Bloedel and his partner, J. J. Dono- 
van, are supervising all arrangements. Each 
child up to 13 years of age, whose Parents 
work for the corporation, will receive two 
gifts. The party will be held in the armory, 

The plant of the Puget Sound Sawmills % 
Shingle Co. has been taken over by L, H. 
Darwin, a former publisher here, as receiver. 
Mr. Darwin’s appointment was made by Judge 
Neterer following an action by the M. 
Hussey Lumber Co. of Michigan, which is sue- 


ing for $232,811. Appointment of a receiver 
is believed to indicate that the mill may be 
sold soon, or operate again after having been 


idle three years. 





OBITUARY 











LEROY EING, lumberman-mayor of Beau- 
mont, Texas, whose serious illness was re- 
ported in the AMERICAN LUMBERMAN of last 
week, died at 3 o’clock Thursday afternoon, 
Dec. 19. He had been in serious condition 
for several days following an operation, and 
hope was abandoned on Thursday morning. 
Mr. King was prominent in business and 
civic affairs of Beaumont for many years. 
He was born in Dayton, Ala., Sept. 11, 1865, 
the son of a wealthy planter, who owned 
many slaves before the Civil War took his 
fortune. Mr. King went to Beaumont 40 
years ago and since that time had been con- 
tinuously engaged in the lumber business. 
His first connection was with the Hugu- 
Forcheimer Lumber Co., after which he went 
into business for himself. Thirty years ago 
while he was employed as a sawyer for the 
Texas Tram & Lumber Co., he lost his right 
arm when a saw broke and severed it. At 
the time of his death he was treasurer and 
manager of the A. L. Carter Lumber Co., of 
Beaumont, and president of the Beaumont 
Sash & Door Co. In addition to his exten- 
sive lumber and other business interests he 
was a member of the Lions Club, president 
of the Beaumont Hoo-Hoo Club, member of 
the Knights of Pythias and the Woodmen of 
the World, and steward of the First Metho- 
dist Church. He was elected to the city 
council in 1928 and then chosen as one of the 
city commissioners. When the former mayor 
resigned a few weeks ago Mr. King was 
unanimously chosen by the council to fill out 
the unexpired term. In 1887 Mr. King was 
married to Miss Lelia Weber, of Beaumont, 
who survives, with four sons: Claude and 
Charles, of Beaumont, and Weber and Har- 
old, of Houston, and one daughter, Miss 
Stella King, of Beaumont. Three brothers 
also survive: Herbert, of Houston, W. W., 
of Beaumont, and Tom C., of Tulsa, Okla. 
The city hall and other public buildings 
were closed while the body of the mayor 
lay in state at the First Methodist Church 
and was laid to rest in Magnolia Cemetery 
on Saturday afternoon, Dec. 21. 


F. S. ROBBINS, pioneer Wisconsin lumber- 
man, and widely known in lumber circles of 
the middle West, died at his winter home in 
Pasadena, Calif., on Dec. 18 at the age of 87. 
Mr. Robbins had lived in Rhinelander for 43 
years going there from Duluth where he 
was a member of the logging firm of Graff, 
Murray & Robbins, and later operated in 
his own name in northern Wisconsin, upper 
Michigan and Osceola County in lower Michi- 
gan. He was born May 5, 1842 in Potter 
County, Pennsylvania, moving with his 
family to Kalamazoo, Mich., in 1845, and 
later to Grand Rapids, then to Big Prairie 
and finally to Oseola County. Mr. Robbins 
gained his first experience in the lumber 
business with his father and then went to 
work for D. A. Blodgett at the age of 14. 
After the Civil War, Mr. Robbins served in 
the commissary department of the army for 








Decemb 


the Cir 


JOH. 
the Ra 
stricke 
Dec. 1 
thoug! 
some t 
his de 
associ 
lingto! 
all his 
in tha 
ganiza 
Lumbe 
with 1 
tion © 
Hoo-H 
tions, 
and A 
sons, 
cago; 


GEC 
presid 
Louis’ 
wood 
o’cloc! 
“Hille 
ing bi 
Mr. \ 
Miss., 
opera 
years 
jobbe 
holdir 
other 
of th 
years 
in th 
Hard 
survi 
field © 
John 
sister 


JO] 
oper 
tist | 
20 af 
of he 
at M 
wher 
ating 
and 
ness. 
daug 





ceiver, 
Judge 
M. H. 
S sue- 
ceiver 
ay be 
> been 


Beau- 
is re- 
f last 
"noon, 
dition 
1, and 
rning. 
; and 
years, 
1865, 
ywned 
k his 
nt 40 
| CONn- 
iness. 
{ugu- 
went 
3 ago 
r the 
right 
ae 
r and 
‘0., of 
imont 
xten- 
ts he 
ident 
er of 
en of 
etho- 
city 
f the 


1ayor 








December 28, 1929 


AMERICAN LUMBERMAN 





t 
ears at various posts and then wen 
some exico. Returning to Michigan he built 
Denil at Crapo, Mich., and shortly after he 
joined c. S. Murray in the lumber business 
joinluth. He built the Baird & Robbins 
i; at Rhinelander in 1886. Later this be- 
pon the Robbins Lumber Co. and operated 
fot many years. He retired from active 
operation in 1924. Mr. Robbins was a veteran 
of the Civil War. He founded three firms in 
Rhinelander and was a prominent figure in 
civic and industrial activities. A picturesque 
and interesting personality, Mr. Robbins has 
peen termed the “typical old-time lumber- 
man” and often related stirring incidents 
of his early lumbering career. A widow and 
three children survive. : 


EDWARD LEECH, formerly representative 
of Dibert, Stark & Brown at Cincinnati, Ohio, 
and later salesman for the Burton-Schwartz 
cypress Co. of Perry, Fla., was killed Dec. 
5 near Ft. Pierce, Florida, by the over-turn- 
ing of his automobile. Mr. Leech was found 
dead, pinned to the earth by his machine. 
During his residence in Florida for the last 
several years, Mr. Leech was prominent in 
Hoo-Hoo and also in the Florida Lumber & 
Millwork Association. While in Cincinnati 
Mr. Leech was prominently identified with 
the Cincinnati Lumbermen’s Club. 


JOHN L. WOELHAF, aged 61, manager of 
the Rand Lumber Co., Burlington, Iowa, was 
stricken and died in the company’s offices 
Dec. 17 as he began his day’s work. Al- 
though he had been in failing health for 
some time he had not felt particularly ill and 
his death came as a shock to his business 
associates. Mr. Woelhaf was born in Bur- 
lington, Jan. 15, 1868, and had lived there 
all his life. He started the Cascade sawmill 
in that city, later going with the Harmer or- 
ganization and 30 years ago joining the Rand 
Lumber Co. He was prominently identified 
with the industry in the southeastern sec- 
tion of the State and held membership in 
Hoo-Hoo and other lumbermen’s organiza- 
tions. His widow, three sons, Walter, Harry 
and Albert, all of Burlington; two adopted 
sons, Edwin, Burlington, and Erwin, Chi- 
cago; three brothers and two sisters, survive. 


GEORGE E. WILCOX, 89 years of age, 
president of the I. B. Wilcox Lumber Co., 
Louisville, Ky., and for many years a hard- 
wood mill owner and operator, died at 8 
o'clock, Friday morning, Dec. 20, at his home 
“Hillcrest,” ten miles east of Louisville, hav- 
ing been ill a week. For a number of years 
Mr. Wilcox operated a mill at Sunflower, 
Miss., and later at Burdette, Miss. Milling 
operations were discontinued about four 
years ago, since which time the company 
jobbed some lumber, and looked after realty 
holdings, some speculative building, and 
other interests. Mr. Wilcox was a member 
of the Louisville Hardwood Club for some 
years, and the concern also held membership 
in the Louisville division of the Southern 
Hardwood Traffic Association. Mr. Wilcox is 
survived by his widow, Mrs. Mary K. Stubble- 
field Wilcox; and four sons, W. D., George E., 
= Allen and Lee Kent Wilcox, also a 
sister. 


JOE A. MAXEY, aged 63, hardwood mill 
operator at Demopolis, Ala., died at the Bap- 
tist Hospital, Memphis, Tenn., on Friday, Dec. 
20 after an illness of more than one month 
of heart trouble. Funeral services were held 
at Myrtle, Miss., Mr. Maxey’s former home, 
where burial took place. He had been oper- 
ating a mill at Demopolis for several years 
and was well known in the hardwood busi- 
ness. He is survived by his widow, two 
daughters and two sons. 


ELDON B. PIERCE, aged 78, a retired lum- 
ber and building material man of Anderson, 
Ind., and a resident of that city most of his 
life, died at his home there recently. A 
widow and one son survive. Mr. Pierce oper- 
ated one of the last sawmills operated in 
Anderson and was a poineer in the sawmill 
business of that section. He had extensive 
timber interests until recent years. 


J. W. WEETER, for 22 years manager of 
the Helper Lumber Co., Price, Utah, and a 
Prominent business man of that section for 
a quarter of a century, died in Los Angeles 
last week at the age of 74. He had been in 
that city visiting a daughter and was taken 
ill while there. 
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New Jersey landowners who wish to reforest 
their land may purchase 2-year-old forest seed- 
lings at a price of $3.50 a thousand, the New 
Jersey State department of conservation and 
development has announced. The seedlings are 
available for spring planting. 








Advertisements will be inserted in 

this department at the following rates: 

30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a lime for three consecutive weeks. 

90 cents a line for four consecutive weeks. 
length make one 


Heading counts as two lines. 
~ Saw wage Se tees an & o> 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be yenees 
under heading Too Late to Classify. 
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THE GREATEST MARKET PLACE 
FOR PEOPLE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 
AMERICAN LUMBERMAN. 
Read the Classified ads. Many oppor- 
tunities are offered for Buyer and Seller. 
Best for selling lumber, shingles, re- 
tail yards, business opportunity, timber 
and timberlands, machinery, locomo- 
tives, cars, rails and equipment used 
in logging operation. You can get em- 
ployees, salesmen, employment or any- 
thing used in lumber and allied indus- 
tries by advertising in the Wanted and 
For Sale department of the American 
Lumberman. 
NOW IS THE TIME TO ADVERTISE 
Send your advertisement to the 


AMERICAN LUMBERMAN, 


Greatest Lumber Newspaper on Earth. 
Address 431 South Dearborn Street, 
Chicago, Illinois. 


Wanted—Employees 


WANTED 


An able executive who knows the retail lumber 
business from “A to Z,”’ particularly all the details 
pertaining to the operation of a Planing Mill mak- 
ing special items of Frames, Windows, Doors, Cab- 
inets, Stairwork etc. 

his man must be able to take full charge of 
a ccmpany doing a business of $300,000 to $400,000 
a year, and get results. He must understand the 
principle of buying, selling and accounting and 
the handling of an entire organization. Someone 
who desires to get into the lumber business and 
can fill the above requirements will find an ex- 
cellent opportunity with the company making this 
inquiry. 

Please state age, references and salary wanted 
and if you might be interested in taking a finan- 
cial interest later. 

Address ‘S. 51,’° care American Lumberman. 


WANTED 


A young unmarried man to take charge of Re- 
tail Lumber Yard in good town in Southern In- 
diana. Must have experience and be able to give 
reference. 

Address “R. 68," care American Lumberman. 


WANTED—EXPERIENCED 


Lumber yard manager for north Pacific coast point. 
Must be young and able to meet stiffest competi- 
tion. In your application state qualifications and 
salary expected. 

Address “R. 56," care American Lumberman. 


YOUNG MAN EXPERIENCED 


In handling lumber sales for Cleveland Wholesaler 
specializing in selling factories. Must have sales 
ability and selling experience. ‘Wonderful oppor- 
tunity for right party. 

Address “S. 63," care American Lumberman. 



































Wanted—Salesmen 


WANTED—TRAVELING SALESMAN 


Prefer one having knowledge of Sash, Doors and 
General Millwork. Must be ambitious and have 
some selling experience. Southern Indiana terri- 
tory. Write giving age, qualifications and full par- 
ticulars. 

HUTTIG SASH & DOOR CO., St. Louis, Mo. 


WANTED—SALESMAN 


Wanted experienced salesman stock millwork 
knowing wholesale trade in New York City terri- 
tory to represent large manufacturer, in New York 
and New England, headquarters New York City. 
Cover experience, knowledge of dealers and in- 
dustry completely, as reply will indicate your sales 
ability and thoroughness. Proposition has decided 
merit. Address ‘“‘R. 74,’’ care American Lumberman, 


MILL SALES ORGANIZATION 


Producers Fir, Cedar, Hemlock desire commission 
salesmen, ‘exclusive territory, high class connec- 
tion. 

Address “I. 52,” care American Lumberman. 


























COMMISSION SALESMEN WANTED 


Lumber wholesaler and manufacturer, with transit 
yard and office near Cleveland, wants connections 
with live salesmen for Appalachian and Southern 
Hardwoods. State experience and territory cov- 
ered. Member National Hardwood Lumber Asso- 
ciation. 

Address “R. 54,” care American Lumberman. 


WANTED FIR PLYWOOD SALESMAN 


Factory desires engage energetic salesman, one 
willing travel any territory. One who has ac- 
quaintance among industrials preferred. Good 
salary for right man. All replies kept strictly 
confidential. 

Address “R.63,’’ care American Lumberman. 


Wanted—Employment 


COMPETENT MAN WANTS POSITION 


As manager of large city yard or supervision of 
a line of country yards. Unusually experienced 
and alive to the growing necessity for up to date 
merchandising. 

Address “G. 59,” care American Lumberman. 


SUPERINTENDENT OR GENERAL FOREMAN 
Cabinet and planing millwork line, detailer biller; 
age 38; 20 years’ experience. 

Address “‘K. 51,’ care American Lumberman. 



































DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper 
that reaches the people. We can help you. 
AMERICAN LUMBERMAN, 431 So. Dearborn 
St., Chicago, Ill. 





WANTED PRICE PER FOOT DELIVERED 
Kansas City district on Piling, any kind of wood, 
30 to 60 ft. long, multiples 2’, 8” top, 14” diameter 
3’ from butt. Must be peeled and live material. 

Address ‘‘S. 50," care American Lumberman. 


POSITION WANTED 


By experienced millwork man as estimator, de- 
tailer, biller, salesman or manager; over 20 years 
experience and understand the business from all 
angies. Prefer a position in the southwest. 
Address ‘“‘M. 55,” care American Lumberman. 








SAW FILER, EXPERIENCED 


References furnished. No floater. JOS. RIEHLE, 
Morris, Ind. 


LOGGING SUPERINTENDENT 
Wants position; experience pine, cypress and hard- 
wood. Best of references. 
Address “S. 55,” care American Lumberman. 


WANTED POSITION AS MANAGER 


Of country yard or assistant to the manager in 
large yard. Ten years experience, good on col- 
lections. 

Address ‘‘R.62,"” care American Lumberman. 


HARDWOOD INSPECTOR 
Wishes employment Jan. ist. Capable of handling 
yard wholesale, retail or at mill. Experienced and 
reliable. References. 
Address “‘P. 54,’ care American Lumberman. 


ESTIMATOR AND SALESMAN 


Stock and special millwork, desires connection with 
responsible Sash and Door house. References. 
Address “P. 56,"" care American Lumberman. 


DO YOU WANT EMPLOYEES? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
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Wanted—Employment 


EXECUTIVE AVAILABLE 
CEDAR AND LOGGING INDUSTRY 


Formerly contracting and handling my own timber 
and now for many years connected with a large 
corporation which timber resources are depleted. 
I was born and educated in Sweden. I can offer 
you the result of many years practical experience 
in estimating and organizing woods work, logging, 
handling and marketing cedar and other forest 
products at a minimum cost. Ready for difficult 
problems and hard work with pleasing personality. 
rugged health and a progressive thinker. 
Address ‘“‘R. 55," care American Lumberman. 














POSITION BY EXPERIENCED MILLMAN 
Twenty years’ experience as estimator, 
and shop work on high class millwork. 
P. J. HOEFER, 1101 Hyacinth St., St. Paul, 


salesman 


Minn. 





WANTED POSITION AS MANAGER 


Experienced in every department of Lumber Busi- 

ness. Good connection more important than start- 

ting salary. 
Address ‘‘S. 60,"" 


care American Lumberman., 





DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the 
paper that reaches the people. We can 
help you. 
AMBERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, III. 





LUMBERMAN WITH 22 YEARS’ EXPERIENCE 


Managing and buying for retail yards in Wis., 
Minn. and Colorado, seeks new connection account 
yards being sold. Eight years with last firm. Clean 
record. Good accountant and some auditing ex- 
perience. 

Address ‘‘S. 62," care American Lumberman. 





MILLWORK SUPT. WANTS POSITION 

By experienced Detailer, Biller 
curate, 

Address “S. 6 


and Mechanic; ac- 


3," care American 


Lumberman. 





SITUATION WANTED BY ESTIMATOR 


With ten years’ experience. Familiar with all 
kinds of special millwork. Capable of listing from 


Plans and billing into mill. Also very successful 
salesman. 
Address “‘M,. 59."" care American Lumberman. 





A MAN WHO HAS HAD YEARS OF EXPERIENCE 


Buying and selling all kinds of lumber wants office 
executive position buyer and or sales manager. 
High class man. 


Address “P. 53,"" care American Lumberman. 





DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the 
paper that reaches the people. we can help 


you 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 


WANTED 


Position as manager of retail lumber yard. With 
twenty years of experience. Understand thor- 
oughly lumber buying and estimating, as well as 
salesmanship. Best of references furnished. 

Address “P. 55," care American Lumberman. 








THE WAY TO MAKE A SALE 


Is to advertise in a paper that reaches the 
people who would be interested in what 
you want to sell. When you want to sell 
anything used in the lumber world and al- 





lied industries, advertise in the 
AMERICAN LUMBERMAN, 
431 So. Dearborn St., Chicago, III. 
SITUATION WANTED 
As sales manager or office manager, either mill or 


wholesale yellow pine connection, can produce re- 
sults, long experience makes me capable, A-1 refer- 


ences, well acquainted Southern pine mills, might 
be interested make small investment. 
Address “R. 50,” care American Lumberman 

















Wanted—Employment 























MILL WORK REPRESENTATIVE OR 


Plant Manager, age 44, many years’ experience in 
the estimating, selling and production of stock and 
special mill work. Thoroughly acquainted with 
all branches of millwork and have always estab- 
lished contact with architects and contractors by 
helping them with their millwork problems. Want 
to represent a reputable mill in‘ live territory 
where hard work and close attention to business 
will close large volume of contracts. 


Address “S. 64,’’ care American Lumberman, 





BOX AND SHOOK MAN WANTS 


to connect with a lumber mill that produces suffi- 
cient low grades to operate a box factory. Appli- 
cant can install and operate profitably any size 
plant from 250 M feet a month up to any capacity. 
Have long experience in every department of the 
business and some connections with the trade. 
Address ‘’S. 7,” care American Lumberman. 





EXPERIENCED SALESMAN 
Desires position representing reliable wholesaler in 
Northwestern Pennsylvania. Good references. 
Address “S. 58,’ care American Lumberman., 





SITUATIONS WANTED 
Position as head bookkeeper or retail lumber yard 


manager; experienced, married, 36 years of age; 
best of references. 
Address “S. 59,’" care American Lumberman. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber 
or shingles, new or second-hand machin- 
ery, engines, boilers, electrical machinery, 
locomotives, cars, rails, business opportu- 
nity, timber and timber lands, or any- 
thing used in the lumber industry, you 
can get it at small cost by advertising 
in the ‘“‘Wanted Columns” of the 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





MANAGER OR SALES MANAGER 


For Sash and Door Jobbing House; am qualified 
to handle business and increase sales. 20 years’ 
experience with proven ability. Can report Jan- 
uary first. 

Address 


“R. 70,’"’ care American Lumberman, 





WANTED POSITION 


As circular sawyer, mill or yard foreman; can do 
practical millwrighting; have had 25 years’ ex- 
perience in saw milling. Can give best of refer- 
ence. 
Address “R. 


67,”" care American Lumberman. 





WANTED POSITION AS MANAGER OR 
General Supt. of Saw Mill operation. Have long 
experience in both Yellow Pine and Hardwood, 
or mixed operation. Have successfully handled 


present operation for six years, which is now 
cutting out. Best of recommendation from pres- 
ent employer. 

Address ‘“‘R. 69,” care American Lumberman. 





HIGH GRADE AND EXPERIENCED 


Manager desires change. Go anywhere, but knows 
and prefers Chicago territory. Court strictest in- 
vestigation. Write me. 

Address “P. 59,” care American Lumberman. 


AVAILABLE AFTER JANUARY 1ST 


Competent millwork estimator and salesman. Age 
30. Married. Best references. Prefer Southern 
state. Address “‘R. 66,’’ care American Lumberman. 


BAND FILING JOB WANTED 

Work guaranteed; strictly sober; report 
ately. 

ERNEST TAYLOR, St. Matthews, S. C. 


BAND SAW FILER 


Wants position, hardwood or pine. Can come at 
once. Can make them stand the feed. First-class 
reference. S. V. AKENS, Box 92, Uniform, Ala. 


‘Wanted~Business Opportunities 








immedi- 


























WANTED: POSITION AS AUDITOR 


or manager of large yard, by married 
years of age, 20 years’ experience in 
and ice. A-1 references. 

Address “R. 58,’’ care American 


man, 39 
lumber, coal 


Lumberman. 





EXPERIENCED LUMBER MAN 


Wishes position with good going Line yard com- 


pany. 12 years experience as Mgr. wishes a 
change by Jan. 15th. -Can give best of reference. 
L. O. OVERTON, 1607 Irving, Muskogee, Okla. 





EXPERIENCED SALESMAN 


Desires arrangement to sell the products of first 
class mill or group of mills manufacturing Cal- 
fornia, Pondosa and/or Northern White Pine Lum- 
ber and Cut Stock New England territory. Salary 
and bonus or Straight Commission. Age 33. Mar- 
ried. Best of references. 

Address “R. 71," care American Lumberman. 





WANTED BY REPUTABLE LUMBERMAN 


To purchase substantial interest in first class logging 
or milling property. Washington or Oregon. 
Address “P, 60," care American Lumberman, 


WANTED—SOUTHERN HARDWOOD LUMBER 


Account for Michigan by selling organization with 
warehouse facilities at Grand Rapids. 
Address “P. 66," care American Lumberman. 


ATTRACTIVE PROPOSITION FOR 
WHOLESALERS AND COMMISSION MEN 


A large Pacific Coast manufacturer of millwork 
wants distributors in Cleveland, Cincinnati, Dayton, 
Detroit and Pittsburgh. MHere’s a real sales op- 
portunity for wholesalers and commission men who 
know the buyers in their localities. Don’t pass it 
up. Write now. 
Address “R. 52,” 








care American Lumberman. 





‘Wanted-Business Open 


A NEW CONCERN CUTTING LONG LENGTHS 


Of fir and cedar is looking for suitable con 


ne 
with jobbers in the Middle West territom om 


Ty. We 


desire to have our lumber handled by men of 
reputation because the product and our own rep- 


utation is of the very best. 
Address ‘“‘R. 64,”’ care American Lumbermap, 


WANTED TO CONTRACT FUEL AND 


By-products by operator who understands thor. 
oughly manufacturing, drying, selling and shi 





of wood, lath, shook, crating, etc. Straight coment 
or profit sharing considered. Washington Preferred, 


Address “P. 61." care American Lumberman, 


Wanted~Lumber and Shingles 


WANTED 


Several cars 4/4 B&Better A. D. LONG Lap 
'W PINE, each car to run approximately; 
1x 8”—1M’/14’—2M’/16’ 
1x10”—3M’ /14’—3M’/16’ 
1x12”—2M’/12’—2M’/14’—3M’/16’ 

Small variation in widths and lengths permissibje: 

can be circular or band sawn stock; quote price 

FOB loading point advising quantity can furnish, 

> J. BRADLEY LUMBER COMPANY, Pottsville, 

a. 























LOOKING FOR SOMETHING? 


Maybe it’s in the Classified section. If you 
can’t find it there—send us an advertisement, 
Let us help you get what you want. 
AMERICAN LUMBERMAN, 
431 So. Dearborn 8t., Chicago, IIL 





WANTED FOR CASH 
4/4 No. 3 Oak and Hardwoods, also 4/4 by 12 ft, 
Oak and Eim. 
GEORGE E. TOMLINSON, 
Winchester, Kentucky. 





HEMLOCK WANTED 


1” ead 3° 


hemlock in block rough or sized one 
edge, lengths and widths piled separate. 
THE ELGIE & JARVIS LUMBER CO., LTD, 


18 Toronto St., Toronto, Canada. 





WANTED ONE MILLION FEET INCH 


No. 1 Common and Better Hard Maple for spring 
and summer 1930 delivery. Might make advances 
te responsible parties. 
VAN KEULEN & WINCHESTER LBR. CO, 
Grand Rapids, Michigan. 


Wanted-Timber and Timber Lands 


WANTED STANDING TIMBER 
in Virginia, North Carolina, West Virginia. 
Address “SAL,” care American Lumberman. 





- 




















AT YOUR SERVICE 


The want and For Sale department 
you to get what you want. 

Have you something to sell? Tell us what you 
want to sell or send your advertisement we will 
carry the message to the people who are buyers. 
Everybody wants something or would like to sell. 

Send your advertisement to the AMERICAN 
LUMBERMAN, 431 So. Dearborn St., Chicago, Ill. 


Milling In Transit 


MILLING AND KILN DRYING IN TRANSIT 


Poplar Bevel siding and Dimension. Poplar Trim 
and Mouldings. K. D. Window and Door Frames 
Detail and special Woodwork. 

SERVICE LUMBER COMPANY, Corinth, Miss. 


Wanted-Second Hand Machinery 


will help 



































NOW IS THE TIME TO ADVERTISE 


The best way to get what you want or sell some- 
thing is to advertise in the Wanted and For Sale 
Department. AMERICAN LUMBERMAN, 431 So. 
Dearborn St., Chicago, III. 


Wanted-Logging Ry. Equipment 


WANT TO SELL LOGGING EQUIPMENT? 
Advertise in the Wanted and For Sale department 
when you want to sell something in the lumber 
industry. AMERICAN LUMBERMAN, 431 S. Dear- 
born S8t., Chicago, Ill. 
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A few things are certain — even for 
Lumbermen — and one of them is that 
the basic wants of the world cannot be: 
annulled by a statute nor satisfied with 
substitutes. Men have used wood for a 
million years and they will go on using 
it no matter how much iron and pulp 
there may be for sale. 


Regulation of output, better prepara- 
tion of lumber for market, and strict ad- 
herence to fair prices for an essential ser- 
vice capably, honestly and promptly per- 
formed — these policies will make 1930 
both Prosperous and Happy. 


Sake fetes company 


Portland, Oregon Chicago . 
Pacific Building 208 South LaSalle Street 


THE ONLY HOUSE IN AMERICA ORIGINATING AND 
DEALING EXCLUSIVELY IN LUMBER SECURITIES 


























Odorless—Colorless—Paintable 
Rot-Proof and Resists White Ants 


For detailed information address 
CURTIN-HOWE CORPORATION 
Timber Preservation Engineers 

415 Lexineton Ave. NEW YORK CITY 


Finance Bidg., Philadelphia, Pa.—Wrigley Bidg., Chicago, Ill. 
Electric Power Bld; Chattanooga, Tenn. 











“MARATHON” 


YG ot OD ee oe OL O) SO. Te 


Manufactured largely from Lower Michigan Maple—the Finest in the World 
WRITE US FOR PRICES 


WARD BROTHERS, (manufacturers) BIG RAPIDS, MICH. 


We are members of the Maple Flooring Manufacturers Association 














LEITELT LUMBERLIFTS © 


INSTALLED at the DRY SORTER CHAINS 
Save Labor Cost—Double Sorter Capacity 


Write for Information 


LEITELT IRON WORKS, Grand Rapids, Mich. 























‘therman ‘th. thettler Dumber Co. 


2601. Elston Avenue, 
Chicago, TIl. 


Wishes you a 


Rew aaa 








New Orleans Bank Biag. New Orleans, La. 
ARE REQUESTED TO SEND FOR 

YARD MEN ~ DESCRIPTIVE BOOKLET 
ICH TELLS ABOUT THE 


Books That will | Save You Money 


Send a Postal Giving Name and Address to 
American Lumberman, 431 So. Dearborn St, Chicago | 

















The “L-M-C” is notable for the high type 
of its investments. Not a dollar of 
investment interest or principal 
has been lost. “L-M-C” as- 
sets exceed $10,000,000. 


_ 


LUMBEAMENS MUTUAL CASUALTY GG 
Q Ly James S. Kemper, President pi 
Y Mutual Insurance Bldg., Chicago, U.S. A. 

















C. H. WORCESTER CO. 
Manufacturers and Wholesalers 
NORTHERN 
HARDWOODS 


Band Mills at Chassell and Ontonagon, Mich. 
Sales Office—19 S. La Salle St., Chicago 











SPECIFY 
Southern 


Yellow Pine 


Permit No 


Rely Upon Us 
for Your Supply 


of yard stock, shed stock 
or structural material. 
We manufacture all 
standard items and have 
adequate manufacturing 





Substitution facilities to get orders 
out on short notice. 
Also— Our Southern Yellow 


Red Gum, Sap Gum, 
Oak, Tupelo, Poplar, 
Beech, Magnolia and 
Cypress lumber in 
separate mills. 


Pine offers builders max- 
imum beauty, strength, 
durability and economy. 
Write us about your 
present needs. 


Eastman, Gardiner & Co. 


LAUREL, MISSISSIPPI 
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For only two and one-half cents per hundred 
pounds—plus a nominal handling charge— 
over the through freight rate we can ship your 
orders out of our Chicago yard. Are you 
taking advantage of this rate out of Chicago? 


And are you getting your orders shipped the 
same day the orders are given? 


We ship the same day—or within twenty-four 
hours. This is routine for us, because the 
Hines main yard in Chicago is the largest 
lumber yard in the world. 


In this one Edward Hines yard there are 


Telephone Canal 0349 





| Just Above the Through Rate 


seventy-five million feet of long-leaf Yellow 
Pine timbers, dimension, flooring, crating ma- 
terial, etc.; there is Fir up to 30 x 30, one hun- 
dred feet long; Soft Northern Cork White 
Pine; Elm; Basswood; Spruce; Maple; “Beau- 
tiful” Birch; Hemlock and others. There’s 
pattern and flask lumber; any kind, anything 
you need in lumber. 


Write, telegraph or telephone your require- 
ments. No order is too large for Hines to 
handle promptly. None is too small to de- 
mand our most careful service. 


Edward Hines 
Lumber 
Co. 


2431 South Lincoln Street 
Western Union and Postal Wires Direct to Our Office 


Chicago, Illinois 


























































Soft White and 


Norway Pine 
Spruce 
Larch 


careful buyer. 











Quick Shipments of Northern Cork White Pine 


Twenty-four hours is all we require to fill the most com: 
) plicated or exacting order for the softest of Northern 
| Cork White Pine, Yellow Norway or Rainy Lake Spruce. 


The largest concentration of shipping dry stock is always 
at the service of our growing list of customers. 


Emergency needs find our shipping facilities a | 
the Duluth Gateway the greatest to be had in the 
Northern forests—a money and time saver for the 


Four railroads and our vast water frontage insure ready 
equipment and quick movement by land or water. 


Our finest of standing timber and modern manufactur- 
ing plants make us leaders in the Northern Woods. 


Dependable Lumber from a Dependable Source of Supply. 
The Virginia and Rainy Lake Company 


Virginia, Minnesota 
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“Cut-to-Length 


TRIM 


Jambs and Casing 
READY-to- SHIP 


Those who want prompt 
shipment on cut- -to-length 
trim, jambs, casing, etc., 
can get the kind of service 
they want from Sumter. 
We keep on hand at all 
times a large and complete 
stock of standard lengths. 
When your order arrives, 
this material is immediate- 





ly placed in production and, in a little while, 
your car is loaded and on its way. No waiting 
for the right sizes to accumulate! And you get 
the soft-textured, white, shortleaf pine product 
with the uniform coloring and subdued grain 
which have made “Nearwhite” the standard 
soft-textured shortleaf finish and trim pre- 
ferred by leading architects and _ builders. 


Write us. 


Sumter Lumber 


Electric Mills, Miss. 


Company, Inc. 














Soft-Textured 
66 aa 99 


supplies that smooth, uniform 
coloring and flat, subdued grain 
which are so desirable for the 
finishing of interiors. Takes 
paints, or stains, and enamels 
beautifully. Grain lies flat—does 
not rise with age. Easy to saw 
and nail and has no tendency to 
split. Carefully seasoned and 
manufactured in our modern 
mill. 


Write for samples and prices. 


Pioneer Lumber Co. 
Elrod, Ala. 
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Long Lake 
Wishes You 
A Wealth Of 
Prosperity 
In 1930 


















MAKE 
LONG 
LAKE 


Your 1930 
Lumber! 
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E-LONG LAKE LUMBER CO_ 
— ——~—__ Spokane, Washington.—_— 
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CRAWLER TRACTORS 


URE - FOOTED, abundant power — flexi- 

bility that makes it useful in the heart of 
the woods or on narrow difficult trails — capa- 
city that means trebled and quadrupled loads 
on every haul— wide utility that performs a 
winch job, runs a saw mill or helps to build a 
new road — that is the plain, simple picture of 
what these finer tractors are actually doing 
every day for hundreds of big and small oper- 
ators in the logging industry. 
-Greatly modified costs, more work accomplished per 
day, more efficiency in methods used are a few of the 
advantages that Cletrac Crawler Tractors immediately 


bring. A full range of models from 12 to 100 h. p. offer 
a selection to economically meet your requirements. 


THE CLEVELAND TRACTOR CO. 
19345 Euclid Avenue Cleveland, Ohio 


coor 





Mail the om THE CLEVELAND TRACTOR CO., 
or write today for [ 19345 Euclid Ave., Cleveland, Ohio. | 


Send full information about Cletracs 


< full information. i for logging work. 
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under the sea 


90% of the world’s 
storage batteries depend 
upon Port Orford Cedar 


The wonderful acid-resisting quality of Port Orford 
Cedar and its evenness of cellular texture are the two 
factors that make Port Orford Cedar battery separators 
preferred by 90 per cent of the world’s battery manu- 
facturers. 


Textile industries prefer Port Orford Cedar rolls for 
winding the cloth during the dyeing process because it 
does not warp and is free from mineral content. 


Master boat builders choose this cream-white cedar, 
too, for beautiful stained paneling and interior trim of 
passenger ships, palatial yachts and the smaller cabin 
types. Satin-smooth, even-grained, it stains to a soft 
richness in a wide variety of tones. This fine white cedar 
does not check or warp, and when enameled for fine 
woodwork, its grain is almost invisible. 


In the field of transportation, Port Orford Cedar is 
widely used for railway ties, trestle and bridge timbers. 


Nationally advertised by the largest owners and pro- 
ducers of Port Orford Cedar, this fine specialty wood is 
in constant demand throughout the country. 


All grades — mixed cars 


Port Orford Cedar may now be obtained in mixed 
cars—all grades and standard sizes—clear, shop and 
common boards, dimension stock and timbers. 

Mail the coupon to our sales agents, Dant & Russell, 
Inc., 1104-D Porter Bldg., Portland, Oregon, for fur- 
ther information about Port Orford Cedar. Port Orford 
Cedar Products Company, Marshfield, Oregon. 





Plywood is another form of ¥ 
Port Orford Cedar that has 90% 


exceptional qualities, be- 


cause of its resistance to of the world's 


warping — its possibilities ele ct tic 
for perfect finishing with storage 
enamels or stains. All thick- batter es 


nesses from yg inch are 


depend upon 
PorT ORFORD 


eling, for cabinet work and CEDAR 


many other uses. 


available and. sizes up to 
4x8 feet. Ideal for pan- 
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Above the clouds... 
upon the highways... 



















































the trademark of the largest and 
oldest manufacturers of Port Orford 
Cedar. Specify this brand 
for supertor grades. 


Port ORFoRD 
CEDAR 


The Aristocrat of Woods 























Dant & Russell, Inc., 1104-D Porter Bldg., Portland, Oregon 


I am interested in Port Orford Cedar. Please send me free your 48-page illustrated book- 
let “Port Orford Cedar—Its Properties and Uses.” 


Name. piuccintaiad 


Address. 














December 28, 1929 





AMERICAN LUMBERMAN 

























FORT age A | i: 
BL RIVER 
Ze n, “SO 5 CAN. 
mY 


Gm, Cer 
MINNEAPOLIS MILWAUKEE NEW a = 














tee ore/l 







9 VY r 
CHICAGO 






CLEVE LAND — 


NORFOLK @ 
& 
POINT 












Near You for Prompt Susvies 


INCE the days of Thomas H. Shevlin who 
welcomed to his office anyone who wished to 
see him, the name “Shevlin” has been linked with 
Frendly Service. You will find our representatives 
real human beings with a thorough understanding 


Minneapolis, Minnesota, 900 First National- 
Soo Line Building 
Lawrence W. Carpenter Folwell W. Coan 
Directing Sales 

Mark R. Moulton, District Sales Manager 
George L. _— Boyd Monroe 
R. A. Filet J. B. Millard 
L. O. Taylor H. E. Skinner 
George C. Lindeberg 


New York City, N. Y., 1205 Graybar Bldg. 
N. H. Morgan, District Sales Manager 
H. A. Habeck, Traveling Sales Represent. 
E. L. Shevlin, Traveling Sales Represent. 
L. L. Buck 


Chicago, Illinois, 1866 Continental National 
Bank Building 
A. F. Boyd, District Sales Manager 
C. A. Day, Traveling Sales Representative 
Anson P. Dewey, Traveling Sales Represent. 


San Francisco, California, 1030 Monadnock 
Building 
W. G. Kahman, District Sales Manager 
W. H. Nigh, Assistant Sales Manager 


Los Angeles, California, 635 Petroleum 
Securities Building 
L. S. Turnbull, Traveling Sales Represent. 


Fort Worth, Texas, 506 First National Bank 
Building 
R. C. Callaway 


Cleveland, Ohio, 1018 Citizens Building 
R. E. Graham, Traveling Sales Represent. 


Detroit, Mich., 3—126 Gen’! Motors Bldg. 
W. G. Wall, Traveling Sales Representative 
Bay City, Michigan 
Bradley Miller & Company 


Milwaukee, Wisconsin, 817 50th St. 
A. J. Elert, Traveling Sales Representative 


Bend, Oregon 
C. H. Shevlin, District Sales Manager 


McCloud, California 
W. J. Lawrence, Local Sales Manager 


CANADA, Toronto, Ontario, 606 Royal 
Bank Building 
Ray C. Monroe, Sales Agent 
F. Rosborough, Assistant Sales Agent 


of your lumber needs and problems. Wherever 
your yard may be you will find a Shevlin repre- 
sentative near by to provide prompt service on 
quality Pine—mixed shipments if you need them. 
Just get in touch with nearest office listed below. 


St. Louis, Missouri, Chemical Building 
O. H. Sample Lumber Company 


Kansas City, Mo., 6908 Independence Road 
Noll-Welty Lumber Company 


Denver, Colo., 407 Chamber of Commerce 

Wallen-Valentine Lumber Company 
Salt Lake City, Utah 

Morrison-Merrill & Company 
Little Rock, Arkansas 

Arkla Sash and Door Company 
El Paso, Texas, Mills Building 

Continental Importing & Exporting Company 
Waco, Texas 

Wm. Cameron Lumber Company, Inc. 
McEwen Lumber Company, High Point, 

N. Carolina 
Norfolk, Virginia 
Atlanta, Georgia 
Tarrant Woodward, P. O. Hapeville, Ga. 


Tampa, Florida 
B. J. Wilkins, 3504 Barcelona Street 


All Shevlin Mills now make Grade-Marked and Trade-Marked Lumber 


Shevlin, Carpenter & Clarke Company 


900 First National-Soo Line Building, Minneapolis, Minnesota 
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“Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER CO. 






‘Mixed Cars of White Pi ne 


Lumber, Doors, Sash, Frames, Etc. 
Mean Big Savings—Quick Turnover 


Mail Coupon Below for Delivered Prices 


The increasing uses of California White Pine 
for Yard trade make mixed cars of lumber, 
doors, windows, mouldings and frames almost 
a necessity. Up to the minute dealers are tak- 


ing advantage of Red River’s service and 


prices. Many retailers hesitated to send in 
their first order, but are now ordering two to 
three cars per year and write us voluntarily of 
their satisfaction and increased profit. 


It is really a simple matter to make up a car 
(see example of average car in lower left-hand 
corner). In lumber there are: 


Selects Bungalow Boards and 
Bevel Siding Siding Shiplap 
Shop Dimension 
Then include such items as: 
Doors Windows Frames 
Mouldings Panels Screens 
of CSd, White and . 


— Pine is carried in © 
pre of 

dows, Panels, Mouldings, 
Frames, Garage Doors, 
Cut Stock, Screens and 
general line 


If interested, we will 


Gis me mt 


of millwork. 


send you catalog show- 
ing millwork items car- 


ried and 


weight, 2,000 Ibs. per 
eS eae 8,000 Ibs. 
5,000 Feet Bungalow Siding, 


average weigat 1,200 lbs. 
per thousand 
10,000 Feet Bevel Siding, aver- 
age weight 600 lbs. per 
thousand 
30,000 Feet Mouldings, average 

weight 150 lbs. per thou- 

CE GG Whe sik cncvesdawes’s 4,500 Ibs. 
150 Doors, average weight 35 

SE Oe 5,250 lbs. 
150 Frames, average weight 

40 Ibs 


300.Window or Sash, average 
WEED BD TBs ic ccccscccs 3 
Boards, Dimension, Lath, 
Ge GE icscsecesccotaven 3,000 Ibs. 





delivered prices. 
here. 0 


Monadnock Buildin 
SAN FRANCISC 


807 Hennepin Avenue, 
MINNEAPOLIS 


All of these items are sold to you just as 
cheap as if you bought a straight car of that 
particular item. It really puts you on a par 
with the largest buyer. 


Particular attention is called to the advan- 
tages of California White Pine Dimension in 
No. 1 and No. 2 Dimension grades. Dealers 
are finding stocking of this dimension extreme- 
ly satisfactory. White Pine Dimension means 
greater satisfaction to you and your trade. 


Just check on coupon below, noting items you . 
are interested in, mail coupon to us at 360 
North Michigan Avenue, Chicago, and we will 
quote you delivered prices at your station. 
You will be under no obligation and you will 
be surprised at the big savings we can make 
you. 


If you want to know more about Paul Biin- 
yan’s—just say—“Send Paul.” 


“Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER Co. 


Mill, Factories and Sales, WESTWOOD, CALIFORNIA 
Distributing Yards, CHICAGO, LOS ANGELES and MINNEAPOLIS 


SALES OFFICES: 
360 N. Michigan Ave, 
CHICAGO 


Detach and Mail This Coupon to The Red River Lumber Co., 360 No. Michigan Ave., Chicago 


aiien seed ipaie 6,000 lbs. 
Lumber [] 


Doors [] 
Windows [] 


6,000 Ibs. 


. per frame........ 6,000 Ibs. 


An Average Mixed Car rder 
4,000 Feet Selects, average 


Check items on which you desire prices. 


THE RED RIVER LUMBER CoO., 
360 N. Michigan Ave., Chicago 


Please give us delivered Prices in cars on items checked. 


Mouldings [] Moulded Sash Stock [] 
Frames [] Cut Sash Stock [] 
Panels (] Cut Door Stock [] 


A copy of Paul Bunyan will be sent if so requested. 
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702 E. Slausen Ave 
LOS ANGELES 
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f Piveleunes $ the New W Year 
SST a 7 


RS 
~ It not only brings the promise of good business, but 


also gives us the opportunity to demonstrate what 
this big organization can do for buyers on the East 
Coast. Let us all get better acquainted and then work 
together to make 1930 a most prosperous year. 


This big sales organization is backed by twenty 
sawmills. This means that we are always in a posi- 
tion to supply your needs in 








We wish one and all 


A Happy and NORTH CAROLINA PINE 
Prosperous Deep Swamp CYPRESS and 


New Year! SOUTHERN HARDWOODS— 


Our corps of twenty salesmen are very familiar with the 
needs of retail lumber yards, woodworking factories and in- 
dustrial plants. They have access to 75,000,000 feet of lum- 
ber at all times. Surely, you cannot afford to pass up such 
a dependable source of supply. Again we say, “Let’s work 
together. Your inquiries and orders are solicited. 




















Southern Pine Sales Corporation 


Suite 1236, Woolworth Building, . - NEW YORK CITY 


CHARLES HILL, General Sales Manager 
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We Prefer a 
] Guaranteed GradeMarked Lumbe femait : 
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USE this Preference Label 
Get What You Pay for! 


F you don’t get what you pay for, you can’t give your customers what 
they pay for. The better values you get, the better values you can give 
your customers. And you know value is the most powerful promoter 

of sales yet discovered. 


Booth-Kelly Association grade and trade marked Douglas Fir in- 
sures you exactly the grades and values you pay for. You in turn can 
guarantee the grades and values you give your customers. 


Use “Preference Labels” on all your orders, Pass ’em out to your 
contractor, carpenter, and builder customers. Make a noise about ’em. 
Then, leave the front door open for business. 


General Sales Office: Failing Building, Portland, Ore. 


Headquarters for 
Association 
Trade Marked 
&# Grade Marked 
DOUGLAS FIR 


TWO MILLS:— 


Wendling, Ore. 
Springfield, Ore. 
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only | 
Na Insulating Board 
Fabricated from Hardwood! 


AND MERCHANDISING POLICIES OF AN EQUALLY 
~~ HIGH ORDER! Such are the results of long experience, research, 
‘a and marketing study . . . results which are appealing to the good 


business judgment of retail lumber dealers throughout the country. 
\ 


/\ Weatherwood!*. . . full half-inch, all-hardwood insulating 
\ board of high insulating efficiency and great structural strength. 

And Weatherwood Lath! .. . perfected plaster base with 
the exclusive tongue and groove joint. 

















A Lumber Dealer Policy, liberal and /asting, built on 
an intimate knowledge of the needs of retail lumber 
dealers and a determination to meet those needs in 
relationships which will be to your complete liking 

. .. permanent, congenial and profitable. 


‘“‘“Why Weatherwood?”’ is a little book of 

»\. plain facts presenting a definite picture of the 
profit opportunity offered by Weatherwood 
\ and the plan behind it. Write for a copy, 


\, GicaGo Mitt 2x2 [|UMBER @RPORATION 
111 West Washington St., Chicago, Illinois 
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Weatherwood & 


INSULATES AGAINST UNFRIENDLY WEATHER 
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% Weatherwood is manufactured and marketed 
exclusively by the Chicago Mill and Lumber 
Corporation. This company, with its vast 
research and strong financial resources, has been 
engaged in the production and distribution of 
lumber products, wood packages and commer- 
cial veneers since 1881—almost 50 years. Its 
resources include tremendous acreage of hard- 
wood in the states of Louisiana, Arkansas, Mis- 


sissippi, and North Carolina, sufficient to insure 
a perpetual supply of raw material for Weath- 
erwood, strategically located for economical 
and quick distribution. Together with its asso- 
ciated companies, it enjoys an annual business 
in excess of thirty million dollars. Over fifty- 
seven thousand freight cars were utilized last 
year to fill the transportation requirements of 
this business. 








TT |, “VS a |= 




















AMERICAN LUMBERMAN December 28, 1929 











Omax-Keaurrr Reasons Why “Omak-Kwality” 
an FR AME S Frames Are Better— 


1. Only Okanogan Soft Pine—the finest Pondosa Pine—lumber is 
used in the manufacture of “Omak-Kwality” frames. 


es 
Sell Easily for Dealers— 2. All lumber is very carefully kiln dried to the correct moisture 
‘ content to give long, satisfactory service. 
They Satisfy Customers 3. Keen edged knives and saws insure square edges, clean cut and 


accurately molded patterns. 













4. All assembly work is done at the factory by experienced work- 
men, 


5. The pockets are screwed in; pulleys screwed in; blind stops, 
parting stops, and drip cap are carefully nailed in place. The 
several parts of a frame are thus reduced to seven units, and 
these in turn are made into two compact bundles. 


6. “Omak-Kwality” frames are made in all standard sizes and 
for all types of buildings. 




















Take Advantage of Our 
Mixed Car Service 


Order Omak-Kwality frames by the 
ear, L. C. L. or in mixed cars with 
Pondosa Pine cut to length interior 
trim, random length or cut to length, 
mouldings, casing, base and high grade 
finishing lumber. 


BILES- COLEMAN 


LUMBER CoO., Inc. 
OMAK, WASHINGTON 











Established 1834 


Wheeler & Dusenbury, Endeavor, Pennsylvania 


Pennsylvania Forest Products. 


White Pine, Hemlock, Hardwoods. 


Eastern Distributing The Little River Redwood Company 
Agents for Manufacturers of CALIFORNIA REDWOOD. 
Mills at: Crannell, California. 


Manufacturers of 








ORGanizen 109 
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The Best Insurance and Service For Lumber Industries 


Rankin-Benedict Underwriting G, 


Kansas City, Mo. 


Savings Returned - - . - - $4,489,452.41 
Losses Paid - - - - *- = = «= «= = = = 15,224,501.39 
Surplus and Reinsurance Reserve - - - = - 3,120,023.93 
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New Plywood Book 
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Want to know about the opportunities to sell 
Pamudo Plywood? Where it is being successfully 
sold? How it is made and why it is superior to all 
other Fir Plywood? 


Then, write for this new Pamudo Plywood 
Booklet. Beginning with the log, it shows Pamudo 
Plywood manufacture from start to finish, its distri- 
bution, uses, etc. If you aren't already getting 
Pamudo Plywood profits, you ought to have this 
book. You can’t start 1930 right without it. 


4 It’s free. All we ask is that you read it. J 














Write our nearest branch or Tacoma Direct. 


Pacific Mutual Door Co., Tacoma, Wash. 


Door and Window Frames, Panels, Moulding, 
Finish, Casing, Base, Columns, Porch Posts, Garage 
Doors, Plywood, Porch Rails, Case W ork, Sash, Newels. 


Warehouses and Shops: 
St. Paul, Minn. Chicago, Ill. Philadelphia, Pa. 
Kansas City, Kan. Indianapolis, Ind. Brooklyn, N. Y. 
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FOR BEAUTY AND LONG 
LIFE, RECOMMEND 


“Beaver” Brand Western 
Red Cedar Siding 


It’s the best wood that Nature produces for side- 
walls because of its exceptional resistance to the 
elements, Western Red Cedar has a natural pre- 
servative oil which makes it practically immune 
from decay and also a non-conductor of dampness. 
It has little tendency to warp, shrink, check, swell 
or buckle. It always lays tight and perfectly in- 
sulates the home. 


The natural beauty, unusual durability and 
economy of “Beaver Brand” siding appeal to par- 
ticular home builders and therefore sells easily for 
the dealer. We specialize in 34x8-, 10- and 12-inch 
Bungalow and 4x4, 5- and 6-inch Bevel Siding. 
Put in a stock now and give your customers the 
biggest siding value obtainable. 


Write for a copy of our new 
booklet on Beaver Siding. 





Order from us in straight or mixed cars, or 
mixed with shingles from any B. C. shingle mill. 











| Thurston-Flavelle, Ltd. 


Port Moody, British Columbia 
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California White Pine 


Lumber and Box Shooks 


Annual Production 50,000,000 Feet 





Mount Lassen in Eruption 


Lassen Lumber and Box Co. 


Sales Office: Monadnock Building, 
SAN FRANCISCO, CAL. 






Mills: Susanville, Cal. 
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“Protected From Plant to Yard” 
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Consider the Banana. 


It started the fashion of 
protecting your product 
to the consumer. 


Or maybe the egg ante- 
dated it—we don’t know. 
Also we’ve heard the coco- 
nut mentioned favorably 
in this connection. 


Anyhow, the idea is sound, 
whoever gets the credit. 


So when we realized how 
good Pa-Co Plywood 
really was—and we kept 
hearing it from many 
sources—we just figured 
it would be a good plan to 
profit by the good exam- 


ples mentioned above. 
wr 


\ 2 


the dealer. 
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Hence the carton-packed 
Plywood. 


Now your Pa-Co Plywood 
Panels reach you in their 
pristine freshness—with- 
out scar or blemish from 
rough contacts of trans- 
portation. 





“ThejWood of Countless Uses 


“and another thing I like about Pa-Co Plywood,” 
declares the dealer who lets Plywood increase his profits, 


“is the way it always gets here in good shape. The manu- 
rers realize that it isn’t enough for a product to be 
fine and smooth with no chipped edges or broken 
corners when it leaves the factory. It’s the condi- 
tion in which it reaches his yard that counts with 


“So they pack Pa-Co Plywood carefully in 
strong cartons that bring it through all 


PA-CO FIR 
PLYWOOD 


ble 
ouglas Fir 


America’s Permanent 


Lumber Supply 


Pacific Coast Plywood 
Manufacturers, Inc. 


1013 Liggett Bldg., 
Seattle, Wash. 
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Here’s a Good Sales Tip 


The photo at the left shows several places where 
other dealers are recommending the use of our Old 
Growth Douglas Fir and Sitka Spruce. 


at, Pa 






For example:—Old Growth Fir dimension, vertical 
grain Fir porch flooring, vertical grain Fir stepping, 
vertical grain Fir door and window frames, Fir ceiling 
used on the porch, Fir cornices and exterior trim, Sitka 
Spruce bevel siding. 











We are among the largest producers of these two 
woods on the Pacific Coast and can not only guarantee 
you quick deliveries, but also a permanent source of 
supply for the following items :— 


Dougl uglas Fir Fir 










Sitka Spruce 


Finish, 4/4 to 8/4 

4 to 6 inch Bevel Siding 

8 to 10 inch Bungalow 
Siding 


4/4 to 12/4 Kiln Dried 
Factory Lumber 


Box Lumber 


merica "s Permanenp 





Vertical Grain Finish 
Flat Grain Finish 
Vertical Grain Stepping 
Vertical Grain Casing 
Vertical Grain Base 
Vertical Grain Flooring 


We can furnish Trade Marked and Grade Marked Lumber 


Flat Grain og 

Mouldings 

Dimensions, Boards 

Plank, Timbers 

Shop and Factory 
Lumber 














Get in touch with our nearest branch office 





BRANCHES: 

Chicago Office : 

San Francisco Office: 

Los Angeles Office : 





or representative today. 


C. D. Johnson Lumber Co. 


PORTLAND, ORE. 







332 South Michigan Ave. 
260 California St 
403 Petroleum Securities Bldg. 





American Bank Building, 








Carolina 


—Recommend It for 
Any Building Job 


Carpenters and home builders are making close comparisons of 
appearance, durability and cost of working different building materials. 
This condition does not worry lumber dealers on the East Coast who 
are selling Camp’s North Carolina Pine. The beauty, soft texture, 
lightness, durability and economy of this lumber has been known to 
builders since 1887. Many dealers have stocked it as their general yard 
stock and have enjoyed a steady increase in their sales. 

Another reason why dealers can hold trade with Camp’s North 
Carolina Pine lumber is because it is always bright and clean when 
it reaches the dealer’s yard. 

Camp’s N. C. pine is naturally suited to all building jobs, there- 
fore, it will pay you to recommend the use of our 


Finish, Flooring, Ceiling, Siding, 
Partition, Dimension, Mouldings 


(AMPS 


North 





In Straight or Mixed Cars 


Camp Manufacturing Co. 








PINE 


MILLS 
Franklin, Va. Marion, S. C. 
Wallace, N. C. 
St. Stephen, S. C. 
DAILY CAPACITY 


Saw Mills 500,000 Feet 
Planing Mills 600,000 Feet 











Franklin, Virginia 


EASTERN SALES OFFICES: 


NEW YORK: 51 East 42nd St., Vanderbilt Ave. Bldg., 
E. D. WOOD, Mer., Phone Murray Hill 4671 
PHILADELPHIA: Otis Bldg., B. D. WOOD, Mer. 
PITTSBURGH: Oliver Bldg., GEORGE L. CAMP, Mer. 
TAMPA, FLA: 3504 Barcelona St., B. J. WILKINS, 
Sales Rep. 
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Send Your Inquiries 
to the following representative 


West Virginia Manufacturers 

































































NORTHEAST LUMBER CO. CHERRY RIVER BOOM & LUMBERCO. 
HUNTINGTON, W. VA. PENNA. BLDG., PHILADELPHIA, PA. 
Quality and Service—All Hardwoods Hardwoods, Hemlock, Spruce, Oak and Maple Flooring 
MOORE-KEPPEL & CO. CROFT LUMBER CO. 
ELLAMORE, W. VA. SUNCREST, RANDOLPH CO., W. VA. 
Ample Stocks—Quick Shipments Ample stocks of all hardwoods. 
THE W. C. BARLETT LUMBER CO. THE MEADOW RIVER LUMBER CO. 
CINCINNATI, OHIO RAINELLE, W. VA. 
502 Union Trust Building Oak, Poplar, Chestnut and other hardwoods. 
WILDERNESS LUMBER CO. BIRCH VALLEY LUMBER CO. 
eng ban aad og ep h Grade Chestnut 
Red & White Oak & Poplar Our Specialty eee ~~ ~ pe sie cael 
PARDEE & CURTIN LUMBER CO. DELPHI LUMBER CO. 
CLARKSBURG, W. VA. ” __ CLARKSBURG, W. a - = 
Sales Ofice dete Ue Stich, alin, easel enh Sei ae 
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Inquiries and Orders 
are Solicited from 

Manufacturers of 
Furniture, Novelties, 
Automobiles, Wagons, 
Farm Implements, 
Sporting Goods, 
Musical Instruments, 
Woodenware, 
Hardwood Yards, 
Millwork Factories, 
Retailers and Buyers 
of Interior Trim. 


Caskets and from 
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growing in 


Our combined daily capacity is in excess of one 
million feet and our outputs embrace practically 


West V 
wood lumber obtainable today and the big varie 


\\\) 


many years we have supplied hardwood 
lumber to the most exacting buyers in 
the country and are therefore con- 
fident that we can render 


satisfactory service 


page to supply the diversified needs of hardwood lumber 
all species of American hardwoods. 


buyers. 
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A scene in the virgin 
forests which represent 
thirty years of continu- 
ous life assurance for 
Bradley. 


} 


rae 
‘ar ed he PON 


Bradley Has 30 Years a Timber Ahead 


And it’s good timber, too—picked when there was ample selection—picked with an eye 
on the satisfaction of the Bradley customer, and the knowledge that “it takes good 
timber to make good lumber.” Bradley quality will delight you. Rely on us regularly 
for your complete needs in Arkansas Pine lumber, Oak, Gum and Beech Flooring, Oak 
and Gum Trim and Mouldings, Finished Furniture Dimension, etc. Mixed cars a spe- 
cialty. Let us quote. 


Bradley Lumber Co., of Arkansas 


Offices, Mills, Factories and Warehouses, 
i WARREN, ARKANSAS 








AMERICAN 


LUMBERMAN 


December 28, 1929 





7 Maple, Birch and Beech 
i Turning Squares 


We have for years been large pro- 
ducers of Hardwood Turning Squares 
for the Furniture, Dowel and Broom 
Handle Trade—principally 4/4, 5/4 and 
6/4” in lengths from 18 to 48”. 


We have now an exceptionally nice 


stock of— 
1x 1"-36’ 


and if you are interested suggest you 
get in touch with us. 


conto ompany 
817 Ry. Exch. Cnuicago, Ill. 
Mills and Yards at: 


Oconto, Wis. Nahma, Mich. 


Contented 
Customers 
Continue 

Calling for 


Cc. C. COLLINS 
LUMBER 


Manufactured at 
RHINELANDER, WISCONSIN 








E pride ourselves in having 
one of the finest assortments 
of Northern Hardwoods. 


Send us your inquiries for:— 


4/4 to 8/4" 
4/4 to 12/4" 
4/4 to 12/4" 
4/4 to 8/4" 
4/4 to 8/4" 
4/4 to 8/4’ 
4/4 to 8/4" 
4/4 to 8/4" 


Ash 

Basswood 
Birch 

Soft Maple 
Soft Elm 

Hard Maple 
Rock Elm 
Wisconsin Oak 


Can kiln dry and millwork to suit. 


Brooks & Ross Lumber Co. 


Manufacturers 


SCHOFIELD, WIS. 
“ At it since 1883” 





Furniture and 
Interior Trim 
Manufacturers 


will find the producers 
on this page reliable 
sources for their re- 
quirements in Birch 
and other Northern 
Hardwoods. They 
specialize in prompt, 
satisfactory service. 











We manufacture the very highest 
quality— 


4/4 to 16/4 
Birch, Maple, Elm 
and Basswood 


“Old Faithful” Hemlock 
and ‘Perfectly Manufactured 


Maple Flooring 


Get our proposition on Mixed Cars. 


Sawyer Goodman Co. 


Marinette, Wis. 


Rust -Owen 
Lumber Co. 


DRUMMOND, WISCONSIN 


Manufacturers of 
WISCONSIN 


White Pine 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty. 


bratsi “EXTRA STANDARD” 








Ready Reference 
Inventory Book 


Saves Time— Saves Work 


This is one of the most practical books 
ever published. Thousands of copies 
have been sold and companies who have 
used them reorder time and again. 


The pages are indexed so that inventory 
can be taken quickly and accurately. 
The count is so arranged in the proper 
space that any errors are quickly 
enecked. The book is 8%4x3% inches and 
has a heavy manila cover with a stiff 
cardboard back. POSTPAID. 


1 Copy, $1.50- 4 Copies, $5.00 -10 Copies, $10.00 
For Sale by 


American Lumberman 
431 So. Dearborn St. CHICAGO, ILL. 


a 





Kiln Dried Hardwood Lumber 
That Is Different 


LATEST—Moisture Content Controls 
MODERN —Construction Throughout 
IMPROVED —Even Cooling Device 
QUALITY—With Which to Serve the Trade 


Rib Lake Quality 
KILN DRIED HARDWOODS 


Let us know your needs, 


Rib Lake Lumber Co. 
OF DELAWARE 
General Sales Dept.: APPLETON, WIS. 
Mills at Rib Lake, Wis. 








Northern 


HARD- 
WOODS 


Air dried or 
kiln dried. 


Maple 


and 


Birch 


Flooring 


Famous 
“Korrect-Make” 


Brand. 
From finest . 
Northern Straight cars, 


. l.c. 1. or 
aie a mixed with 


a specialty. 5 ag 


Kneeland - McLurg Lumber Co. 
PHILLIPS, WISCONSIN 
Mills at Morse, Wis. and Phillips, Wis. 





December 28, 1929 


AMERICAN LUMBERMAN 


























Dealer Helps 


That Are Really 
Helping Dealers 


Boost Sales 
of Shingles 


The folders shown above are only a few 
of many we have ready for your use. They 
are attractively printed in colors and each 
folder emphasizes a certain individual char- 
acteristic of PYROOF Painted Shingles. 

In addition to the folders we also supply 
our dealer-customers with an attractive dis- 
play of the actual shingles. It opens like a 
fan and shows the different colors which are 
obtainable in PYROOF  Fire-Retardant 
Shingles. 

But don’t overlook the fact that PYROOF 
Painted Shingles are a high quality product 
and sell on merit. When you see the word 
“Certified” which is printed on every carton, 
you can be sure that every shingle was cut 
from live, high grade Western Red Cedar; 
that they are up to grade and are properly 
dried to a correct moisture content insuring 
long service. 

PYROOF Shingles are painted and made 
fire-retardant by our special process. 


We pack one-quarter square of these shin- 
gles in a dust proof, attractively printed 
carton. 


Write now for samples of our Dealer Helps 
and full particulars on PYROOF Shingles. 


W. L. Carpenter Lumber Company 


EVERETT, WASHINGTON 
MINNEAPOLIS, MINNESOTA 


Sole Agents for 


PYROOF 


Painted Shingles 


(Red Cedar). | 



































FAST 

CIRCULATION 
WITH LOW 

TEMPERATURES 








Too Valuable to be 
seasoned by any 
but the Best method 


The finest Western Pine, Fir, Redwood .. . the 
highest quality Northern Hardwoods . . . valu- 
able Southern Hardwoods and Softwoods ... 
too valuable to be seasoned by any but the best 
methods. 


These woods must come from the kilns bright 
and free from stain .. . without checking, cup- 
ping, or warping. They must be seasoned on 
Low Temperatures with positive, uniform cit- 
culation to obtain the best results. 





It is in seasoning high quality woods such as 
these—either partially air-dried or green from 
the saw—that the superiority of Moore’s Re- 
versible Cross-Circulation Fan Kiln is $0 
clearly shown. And not onlydoes this improved 
drying system excel in producing highest 
quality of seasoned lumber... . 


There’s the matter of 15%to 40% greater hold- 
ing and drying capacity due to flat, edge-te 
edge piling on thin stickers . . . no spacing be 
tween edges of boards... no “flues.” The 
picture above shows some of the finest 
quality California Pine being stacked 
edge-to-edge for seasoning on low tem- 
peratures with fast circulation in Moore’s 
Reversible Cross-Circulation Fan Kilns. 
_ This is at the plant of Clover Valley Lum- 
ber Co., Loyalton, California. 














May we send you complete details and 
estimate for remodeling your old kilns to 
bring them up-to-date? 


‘ate 
MoorE DryKILNCOMPANY | 


World’s Largest Manufacturers of Dry Kilns and Equipment 


TWO MODERN DRY KILN JACKSONVILLE, FLORIDA 
MANUFACTURING PLANTS NORTH PORTLAND, ORE. 














—— 
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Standard 
for 25 Years 


For more than a quarter of a century 

the name “Newman” has been a sure 

guide to quality and value in lumber, 

dimension, flooring, ceiling, siding, mould- 
ings, lath, shingles, etc. 


Ample stands of finest genuine Mississippi 
Longleaf and constant adherence to strict 
manufacturing standards have built up a 

nation-wide preference among thousands for 
‘“‘Newman” stock. 


The name “Newman” on a big stick is your 
assurance that it is 100% genuine old fashioned 
Mississippi Longleaf, that it is cut true to speci- 
fication and is up to standard in every respect. 


Give us an opportunity 
to quote on your needs. 


J. J. Newman Lumber Co. 


Brookhaven, Miss. 
Eastern Sales Office: Scranton, Pa. 
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FROST’S VARIETY WINS 


Buyers prefer Frost Service because it enables 
them to obtain any item in Southern Pine— 

Shortleaf, Longleaf, or Arkansas Short- ¢ 

leaf Pine—right out of stock. § Note 4 

the variety, accurate milling and tee 

glass-smooth finish of the Ag 
above mouldings. | 
{Frost Variety 
wins orders 
for dealers. 


FROST LUMBER INDUSTRIES, Ine. 


General Sales Office 
SAINT LOUIS, MISSOURI 
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M. Flooring Manufactured to 
¢ Recognized Standards 


The well known standards of the Maple Flooring Manufactur- 
ers Association are the standards to which we make every piece of 


: HOLI 


Maple and Birch Flooring 


These standards are high, but actual records of association in- 
o spections prove that we consistently maintain them with almost 
100% perfection. This record means just one thing: quality. 








It doesn’t cost any more to obtain this flooring 
of recognized standard. Write for prices today. 


o HOLT HARDWOOD CO. 


OCONTO, WISCONSIN 


GRADES Member Maple Flooring Manufacturers Association 


For Northern Hardwoods address: Holt Lumber Co., Oconto, Wis. 























Every inch of Key- 
stone Red Cedar Siding 
is an opportunity for the 
designer and builder to 
shape character into the 
home—the individual 
touch which home build- 
ers strive for. The thick 
edge makes a deep shad- 
ow line, the close, even 
grain makes possible a 
perfect mitre of the cor- 
ners and the ‘‘Kitten-ear- 
smooth’’ surface takes 
paint admirably. 





























And the Keystone 
“house of character” 
should have as beautiful 
and durable a roof. 

Black Hawk Edgegrain BLA 

Red Cedar Shingles, BRITISH 

made from the same fine 


red cedar, are surely shin- SH | 


gles to “‘cap the climax.” 


HAWK 


COLUMBIA 


GLES 
HAMMOND CEDAR COMPANY, Ltd. 


NEW WESTMINSTER, B. C. 
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satisfaction and service. 


100M 8/4 No.1 & Bet. 





100M 5/4 White Basswood 
20M 4/4 White Basswood 


20M 5/4 Thin Basswood 


J.W.Wells Lumber Co., Menominee, Mich. 


Also Manufacturers DIAMOND HARD MAPLE FLOORING 


RESOLVE NOW to Give 
Wells Hardwoods a Trial 


New Year’s is the time for good resolutions. You can’t make a 
better resolution than to try an order of Wells Hardwoods. Test us 
on some of the following. You'll find we deliver value, quality, 


15M 1x6’ No.2 Com. Basswood 
100M 4/4 4-7” No.1 Com. Birch 
15M 8/4 Selects Birch 

















With Shingle Sidewalls 
PALCO Redwood 


[No. 6 or a Sernres—The Right Wood in the Right Place] 


As a general rule, when a home is being covered with shingles, 
the specifications call for highest quality. But not always is the 
same discretion shown in the selection of the outside woodwork— 
frames, sash, doors, casing, cornice, mouldings, porch work, etc. 

Short lived species are not used for shingles. Then, why use ’em 
for outside finish? For inside uses they may be all right, but for 
contact with the elements no wood excels Redwood. What other 


timber in the world has outlived California Redwood? 


By counseling your customers, through your experience and the 
knowledge you possess of wood values, you will be rendering them 


a real service. Your customers’ interests are your trust. 


Be faith- 


ful to that trust and sell them the wood that will deliver the years 


of service they pay for. 


Our dealer merchandising plan will interest you. Ask for details 


F ILLINOIS 


Yaw KYA PD 


~ < 
ME’S 
aD Y 


MEMBER CALIFORNIA REDWOOD ASSOCIATION 
CHICAGO: 332 S. Michigan Avenue NEW YORK: 122 E. 42nd Street 
SAN FRANCISCO: 311 California St. LOS ANGELES: 706 Standard Oil Bldg. 
Mills: Scotia, Humboldt County, Calif. 
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For Sale--Retail Lumber Yards | 











[ Wanted Miscellaneous 











SEYMOUR & BRIGHT 
Registered Patent Attorneys. Established 1876. 
PATENTS, TRADEMARKS, DESIGNS. Prompt and 
thorough service, 
SUITE 600-4 BARRISTER BUILDING, Washing- 
ton, D. C. 
—— 





WANTED A LOAN $5,500 


gecured by 2nd mortgage on 796 acres in Chari- 
ton County, Missouri, and ist mortgage on lumber. 
Will pay good bonus. 

Address “R.61," care American Lumberman. 








WANTED TO BUY 
Lumber rejects by R. R. Co.’s at rejecting points. 
Bankrupted stocks, Lumber, Doors, Hdw., Paint. 
KIRBY STREET HOUSE WRECKING CoO., 
Lima, Ohio. 


For Sale--Business Opportunities 




















FOR SALE: BUILDING MATERIAL AND 


Fuel Business, including grain elevator, in north- 
ern Illinois. 


Address “S. 65,” care American Lumberman. 





LIVE INCREASING BUSINESS 


Section of Finger Lakes 
of New York State. 
Investment $20,000.00. Address 
“FINGER LAKES,” care American Lumberman. 


FOR SALE RETAIL LUMBER & BUILDING 


Supply Business in Alabama. A town of 5,000 pop- 
ulation. Fine location. Owner will retain interest 
with right parties if desired. 

Address “R. 75,’”’ care American Lumberman. 


FOR SALE—ONE OR TWO YARDS 
In Los Angeles, situated where values are rapidly 
increasing in value—doing a good business. Re- 
quires investment of $25,000 to $30,000.00, for each. 
This is really a wonderful opportunity. 
Address “K, 55,’’ care American Lumberman. 


Resort Region 











SAW MILL FOR SALE 
Six year old plant, consisting of band mill, resaw, 
planer mill and two lath mills, located on Soo 
road and Lake Michigan in Northern Peninsula of 
Michigan. Purchaser need not tie up much money 
in standing timber, as large stands of hardwood 
timber available to mill are for sale by various 
owners and could be purchased as needed. Mill 
now being operated, ready for immediate use, Ex- 
cellent timber easily available to mill, runs heavily 
to hardwood. 
Address “RB. 10,”’ care American Lumberman. 





CLASSIFIED ADS PRODUCE RESULTS 


That’s why people who want something or 
have anything to sell use the clearing house 
section. Advertise in the WANTED AND 
FOR SALE Department to get it or sell it. 
Read the Classified’ advertisements every 


week. 
AMERICAN LUMBERMAN, 
431 So. Dearborn St., Chicago, III. 





WANTED PRACTICAL LUMBERMAN 

Who can invest $10,000.00 cash in a well estab- 
lished retail lumber business in Houston, Texas, 
handling hardwood and yellow pine together with 
a general line of building materials, to serve as an 
officer and director of the Company and fill the 
position as city salesman. Business has paid 82% 
cash dividend in four years since organized. A 
good salary and wonderful opportunity for the 
right man. Address P. O. BOX 1245, Houston, 
Texas. 





UNUSUAL HARDWOOD BARGAIN 


Hardwood flooring plant and 200,000,000 feet of the 
very choicest hardwood timber remaining in the 
South for sale at sacrifice and on easy terms; owner 
not a lumberman. J. D. PEACOCK, 1412 Monroe 





Avenue, Memphis, Tenn. 

FOR SALE 
Woodworking plant located in South Carolina at 
junction of three trunk line railroads affording 
excellent and cheap shipping facilities. Large 
fully enclosed main factory buildings containing 
saws, matcher, moulder, dust collecting systems. 


Other misc. buildings, large water storage tank etc, 
Separate boiler plant containing two large boilers, 
two engines—one driving large generator, brick 
dry kilns, long railroad siding. Ample cheap elec- 
trical power available for expansion. Location 
suitable for general planing mill or novelty furni- 
ture factory. Plenty of cheap hardwood or pine 
lumber in vicinity. Prices right for quick sale— 
no trades. 


Address “‘S. 56,’ care American Lumberman. 





HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale de- 
partment when you want to sell some- 
thing in the lumber industry. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





ESTABLISHED MILLWORK BUSINESS 


Requires additional capital and practical, experi- 
enced partner. Excellent territory for experienced. 
Must have full details, age, experience and finan- 
cial ability in first letter for complete information 
on proposition, Write P. O. BOX 275, Meridian, 
Miss. Remarkably good opportunity for right man. 





FOR SALE AN ESTABLISHED AND 


Well reputed millwork business having an annual 
sales capacity of $200,000 in a rapid growing com- 
munity of 100,000 population in middle west. A 
real good proposition is offered for cash. Will 
consider trade. 


Address “R. 65,’’ care American Lumberman., 





STATION Y. O. U. 
Broadcast your wants here. Let everybody know 
what you want. 
AMERICAN LUMBERMAN 





FOR SALE RETAIL LUMBER YARD 


In a New Jersey city of 15,000 population, includ- 
ing real estate if desired. Retiring on account of 
ill health. Chance for a “Live Wire.” 

Address “K. 59,”’ care American Lumberman. 











For Sale— Small Dimension | 











PREPARED TO FURNISH DIMENSION 


Stock in Hickory, Oak, Hard Maple, Beech, etc. 
Quartered White Oak a Specialty. Equipped with 
kilns. Permanent source of supply. 

M. R,. CAMPBELL, Inc., Tullahoma, Tenn. 


BUYERS AND SELLERS 

ARE BROUGHT TOGETHER 
By using the classified sections of the 
American Lumberman. The classified ads 
are read every week by both the buyers 
and sellers. A quick way to dispose of 
anything you want to sell. 
Get what you want by advertising in the 
best medium. You can profit by using the 
classified sections. 
Send your advertisement to the 

AMERICAN LUMBERMAN, 

431 South Dearborn Street, 

Chicago, Illinois. 


For Sale-Pac.Coast Timber Lands 


FOR PINE AND FIR TIMBER LANDS 


} ae FAVELL-UTLBY, REALTY CO., Lakeview, 
re. 
































FOR SALE RETAIL YARD 
At Antioch, Ill, the play ground of Chicago. 
ing because of the death of H, R. Adams. 
H. R. ADAMS LBR. CO., Antioch, IIl. 


EXCLUSIVE LUMBER & IMPLEMENT 


Business in good North Missouri county seat. Wish 
to retire and will price right. 
BENNETT LUMBER CoO., R. A. Long Bidg., 
Kansas City, Mo. 


GOOD YARD IN GOOD TOWN 


Located in west central Indiana. Profits this 
year twenty per cent on total investment of 
$75,000.00. Better prospects for future. Inves- 
tigate. 

Address ‘“‘P. 51,” care American Lumberman, 


FOR SALE 


The best lumber business in western New York. 
Centrally located in a city of 40,000 on privately 
owned switch. A complete stock of merchandise 
all under cover with millwork, flooring, hardware 
and paints in heated warehouse and store. Good 
buildings with show windows all equipped to render 
service. Best reasons for selling. 
Address “R. 51,’ care American Lumberman. 


Sell- 














FOR SALE—RETAIL LUMBER 


and building supply yard in a good northwest 
Ohio town. Fine opportunity in good farming 
community good schools and churches. Nearest 
competition 12 miles. Will take $8,000.00 to han- 
dle, balance on easy terms. Owner’s time required 
in other business. 


Address “R. 59,’’ care American Lumberman. 





TWO RETAIL LUMBER YARDS 


in Seattle. Will sell interest in one or both yards. 
Most economical handling in city. Trackage and 
electric crane. Small overhead. 

Address ‘“‘R, 57,’’ care American Lumberman. 


‘For Sale—Lumber and Shingles 


NORTHERN HARDWOODS FOR SALE 


Clear Birch, Beech and Maple Squares 
2 cars 1x1x42”, 
3500 ft. 2x2x26”. 
2500 ft. 2144x21%4x27”. 
1 car 1x1x24” or 21”. 
1 car 14%x1\4x16%”", 
5500 ft. 1x1x25”. 
4600 ft. 1%4x1%x30”". 
Address “S. 66,” care American Lumberman. 


























BUTTERNUT FOR SALE 
One to two cars ist and 2nd. Clear and select. 
Address “S. 61,’ care American Lumberman. 





FOR SALE—150 M’ 8/4 SOFT MAPLE, No 2 C&B 


BAILEY LUMBER CO., 
Parkersburg, Ill. 





YELLOW PINE PILING AND TIES 
3,000,000 Yellow Pine Cross Ties and 600,000 sticks 
Yellow Pine Piling 40 to 100-foot lengths; special 
prices on cargo lots. J. D. PEACOCK, 1412 Monroe 
Avenue, Memphis, Tenn. 





WANT TO SELL YOUR TIMBER OR 


Timber land? The best way to find a buyer is to 
advertise in the paper that reaches the buyers of 
timber and timber lands. THE AMERICAN LUM- 
BERMAN is the best paper to advertise in when 
you want to sell, Our readers are buyers. AMER- 
ICAN LUMBERMAN, 431 S. Dearborn St., Chi- 





cago, Ill. 





HAVE YCJ SOMETHING TO SELL? 
Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago, Ill. 
lied. industries, advertise in the AMERICAN 
LUMBERMAN, 431 So. Dearborn St., Chi- 
cago, Ill, 


For Sale-Hardwood Timber 


FOR SALE—CANADIAN TIMBER 


50,000,000 ft. Hemlock, Birch, Basswood, Ash and 
Elm. 60% Hemlock, $3 per M trucking to R. R. 
200 miles north of Toronto, Splendid opportunity 
to operate very profitably. 
WARREN ROSS LUMBER COMPANY, 
Jamestown, New York. 





























FOR SALE 
oleae feet virgin Appalachian hardwood tim- 


er. 
Address “F. 60,” care American Lumberman. 





FOR SALE—HICKORY STUMPAGE 


On 25,000 acres land. Tight bark, tough and white. 
Write G. M. RBRASFIELD, Trenton, Tenn. 





FOURTEEN THOUSAND ACRES 
of hard wood timber lands for sale at attractive 
prices. Direct from owner, T. B,. FINLEY, North 
Wilkesboro, North Carolina. 


For Sale--Southern Timber Lands| 


LARGE TRACT 100,000 ACRES 
Heavily timbered with virgin long leaf yellow pine, 
a good proportion of large dimension, never boxed 
or cut over, high dry land accessible to R. R. Best 
location in South for mill of large proportions. 
For sale in fee only. 
Address ‘“‘S. 52,” care American Lumberman. 


ForSale-Second Hand Machinery 


SPECIAL BARGAINS—LOW PRICES 
Fay & Egan 50” Band Re-saw. 
McDonnough 44” Band Re-saw. 
Fay & Egan 14” Outside Molder. 
Fay & Egan Automatic Double Cut-off Saw. 
Berlin 49” Triple Drum Sander. 

CARNAHAN-KRAMER CORPORATION 
733-741 Beaubien, Detroit Mich. 


FOR SALE 
Complete 7-foot Band Sawmill with Derrick and 
Filing Room Equipment. Will sacrifice for quick 
disposal. 
Address “I. 60,’ 












































care American Lumberman. 





SAW MILL EQUIPMENT FOR SALE 
About twenty miles cf 40 pound steel rails, with 


Locomotive, and full equipment standard gage 
logging machirery. Eight foot band mill, latest 
improved dry kilns, ample boiler power, fully 


equipped planing mill. Eighty thousand daily ca- 
pacity, will cut out about May next, all in strictly 
first class condition. Can make wonderfully low 
price on entire outfit. 
Address ‘“S. 54,” care 


American Lumberman. 
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ForSale-Second Hand Machinery 








For Sale--Electric Machinery 
































COMPLETE SAWMILL FOR SALE 


Our Memphis, Tenn., operation—a model plant— 
consisting of the following, is for sale: 

A saw mill complete in every detail with ma- 
chinery in extra good condition. Could be operated 
on present location or moved and reinstalled with- 
out having to buy a single machine or part of 
ae, Building frame is all long leaf yellow 
pine. 

Fitzgibbons-Krebs traveling log derrick steel 
construction; Log deck kicker or loader; 9’ Filer 
& Stowell right hand band mill taking 14” saws; 
4 block 60” opening carriage practically new with 
steam set works; 12” shot gun feed; 7’ Mershon 
resaw taking 10” saws; heavy double edger with 
Coleman feed rolls; slasher with saws spaced 14” 
apart; 7 saw trimmer; 60” Harvey hog; Filer & 
Stowell rocker, valve engine with cylinder 22”x30"; 
two 7’x18’ Casey-Hedges high pressure boilers, 
practically new, with steel casings and dutch ovens; 
one 66”x16’ Casey-Hedges steel cased high pressure 
auxiliary boiler; one 30 K. W. generator and en- 
gine; water heater; pumps; belts complete; nu- 
merous tools, appliances and saws; one 16’ Dia. x16’ 
cypress tank mounted on steel frame 65’ high; 80 
steel special lumber wagons with roller bearings. 
The whole outfit would be a splendid buy for any- 
one who wishes to construct a plant for either a 
long time or short operation. Machinery is all 
heavy and substantial. 

One 42-ton Heisler logging locomotive, also two 
Clyde rapid log loaders. 

McLEAN HARDWOOD LUMBER CO., 
“Mallory Branch,” Memphis, Tenn. 





WHY WAIT WHEN YOU WANT 
SOMETHING? 


When you want a new stock of lumber or 


shingles, new or second-hand machinery, 
engines, boilers, electrical machinery, loco- 
motives, cars, rails, business opportunity, 


timber and timber lands, or anything used 
in the lumber industry, you can get it at a 
small cost by advertising in the “Wanted 
Columns” of the AMERICAN LUMBERMAN, 
Manhattan Building, Chicago, Ill. 





TAKEN UNDER MORTGAGE 


Complete Sash and Door Machinery, all kinds—30 
machines—30 electric motors of different sizes, and 
all in perfect condition. Purchased new in 1926, 
mostly Fay & Egan machines. Has been used 
about 2 days a week for past year. List mailed 
on request. 560 cents on the dollar to move ma- 
chinery out of building. Chance of life time for 
parties going into S. & D. business. 
A. MARSHALL Avy Park, Fla. 





200-232 IHP SKINNER 


Heavy Duty L. H. Automati« ‘enter Crank Plan- 


ing Mill Engine, Cyl. 17x18”. ixcellent Condition. 
$1,900.00 f. o. b&b. Cais. 
ZELNICKBR IN S87. LOUIS 


Rails, Equipment, Machinery, 


Oil Engines a Specialty. 


Tanks. 





MODERN SAW MILL PLANT FOR SALE 





Saw mill with 9’ band head rig and 8&8’ horizontal 
resaw—only operated about 14 yrs. Planing mill 
operated only about two years—electrically driven. 
Also standard gauge railroad and logging equip- 
ment. 
WISCONSIN & ARKANSAS LBR. CO., 
Malvern, Arkansas. 
FOR SALE 


Hoisting Engines, Hydraulic Presses, Self Swinging 
Derricks, all brand new at prices that will surprise 
you. ALLEN’S FOUNDRY, Donaldsonville, La. 











For Sale-Logging Ry. Equipment 


FOR SALE—ECONOMY STARTS HERE 
RR turntables 100 ft. 300 ton. 














9 

1 RR ditcher % yd. American steam. 

2 engine generators 62 KW 230 volt DC. 

1 orange peel bucket 1% yd. 4 leaf. 

A. V. KONSBERG, 111 W. Jackson Blvd., Chicago 





FOR SALE 


One Raymond Gasoline Log Loader in excellent 
condition. C. C. COLLINS LUMBER COMPANY, 
Rhinelander, Wisconsin. 








MOTOR BARGAINS 


220/440 V. 60 Cy. 3 Ph. 
2—150 HP, 720 RPM, G.E., Type I, Form K, with 
chain drives, ratio 5/1. 
2—75 HP, 720 RPM, G.E., Type I, Form K, with 
chain drives, ratio 3/1. 
2—50 HP, 900 RPM, G.E., Type KT. 
1—50 HP, 1150 RPM, Allis-Chalmers. 
1—50 HP, 1720 RPM, Wagner. 
Many others. Write for list. 
Vv. M. NUSSBAUM & CO. 
Fort Wayne, Ind. 





ELECTRIC MACHINERY 
Generators & Generator Units, 50 to 5000 KW, all 
types. Motors, all types, 50 to 1000 HP. 
JAMES WOOD, 53 W. Jackson Blvd., 
Chicago, Illinois. 





LOOKING FOR SOMETHING? 


Maybe it’s in the Classified section. If 
you can’t find it there—send us an adver- 
tisement. 
Let us help you get what you want. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, IIl. 








For Sale-Logging Ry. Equipment 














FOR SALE 15 STANDARD GAUGE TRUCKS 


For 60,000 capacity log cars. Regular Kansas City 

Southern equipment; two standard gauge low wheel 

bunk trucks and approximately one-half mile of 

35 lbs. steel. Will sell trucks at $20.00 per set and 

rails at $15.00 per ton as is, where is. 

CADDO RIVER LUMBER COMPANY, R. A. Long 
Bldg., Kansas City, Mo. 


FOR SALE 


gauge climax 





1 35 ton 36 in. 
tically new. 
1 32 ton American loader. 
18 Logging cars 36 in. gauge. 
For price and description address, 
LOGAN PLANING MILL CO., Logan, W. Va. 


FOR SALE 


One 42-ton standard gauge Heisler Locomotive, 
two Rapid Clyde Loaders with quarter swing 
boom. All in A-1 condition. Located at plant of 

McLEAN HARDWOOD LUMBER COMPANY 

Memphis, Tenn. 


locomotive. Prac- 








FOR SALE—ONE STEAM LOG LOADER 
One railroad teed engine, one camp range, two sets 
tank sleighs. 

SHAWANO LUMBER CO., 
Shawano, Wis. 





THE WAY TO MAKE A SALE 


Is to advertise in a paper that reaches 
the people who would be interested in 
what you want to sell. When you want to 
sell anything used in the lumber world 
and allied industries, advertise in the 
AMBRICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 


For Sale—Steel Rails 


RELAYING 40 LB. AND 66 LB. RAILS 


Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights. Switches, frogs, second-hand locomotives, 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. 


























IMMEDIATE SHIPMENT 25¢ TONS 


Of 45-lb. ASCE relayers Mississippi delivery. Lo- 
cated in Mississippi. Rails practically as good as 
new. Also large tonnages of heavier section rail 
from 66-lb, to 100-Ib. 

M. K. PRANK 
Park Row Blidg., 


1204 Clark Bidg., 
New York City. 


Pittsburgh, Pa. 


HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale department 
when you want to sell something in the lumber 
industry. AMERICAN LUMBERMAN, 431 S. Dear- 
born S8t., Chicago, IIl. 











For Sale—Locomotives and Can| 


FOR SALE 


One (1) 28-ton Lima Shay geared locomotive, re. 
built. TOMAHAWK STEEL & IRON WORKg 
Tomahawk, Wis. 








FOR SALE CHEAP 
100 flat bottom gondola cars, 40 ton capacity, steg} 
underframe. Can be used as flat cars by removing 


sides. 
HARRY C. LEWIS, 
156 Market St., Newark, N. J. 








LOCOMOTIVES 


90-ton Baldwin Mikado, type 2-8-2, Walschaert 
valve gear, built 1922. 


ag $-truck Shay geared, girder frames, built 


a 2-truck Shay geared, girder frames, built 


60-ton Vulcan Prairie type 2-6-2, built 1926. 


BIRMINGHAM RAIL & LOCOMOTIVE COMPANY 
Box 391, Birmingham, Alabama. 


For Sale—Miscellaneous 


5000 LITHOGRAPHED LETTERHEADS $18.75 


Hammermill Bond. Engraving Free. Write for 
samples. ART PRESS, Lima, Ohio. 


























PROTECTIVE LOG COATINGS 


Especially prepared for controlling Stain, 
Checking and similar Spoilage in logs, 
thick yard stock, dimension, etc. 

Vv. M. COOPER & CO., Atlanta, Ga. 


Decay, 
timbers, 





NO CROOKED LUMBER-SAVE 


ALL BUT THE BARK. The Edger with ALL THE TROUBLE 


LEFT OUT. Lightest running, and as low as $135 with 
14-inch Simonds solid saws.. Make 4x4 straight. Two 
speeds with vaviable feed. Honest hustlers pay nothing 
down, have'90 days, the first thirty it has gained its cost 
This Edger is the solution for the small timber problem. 


J. H. Miner, Drawer 632, Meridian, Miss. 


Builders’ Commercial Agency 


ESTABLISHED 1890 


1350 Builders’ Bldg., 228 N. La Salle St., CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 








Collection and Mechanics Liens 
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VEST POCKET 
READY RECKONER 


A useful vest pocket manual 
including a lumber calcula- 
tor for standard sizes, log 
rules, estimated weights of 
lumber and miscellaneous 
useful lumber tabulations. 
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AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., Chicago 
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PLYMOUTH LOCOMOTIVE WORKS: PLYMOUTH, ©O 
Meet us at Booth No. 650—Atlantic City 
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STERLIN 
BLOWER SYSTEMS 
Handling SAW DUST and SHAVINGS 


Designs and Estimates free of charge. Results guaranteed. 
BLOWERS. CYCLONE DUST COLLECTORS. 


Sterling BlowerCompany, fara conn. 
Branches:—New York and Philadelphia. 


SLOW SPEE 
LOW POWE 


AUTOMATIC FURNACE FEEDERS. 
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ALPHABETICAL INDEX TO ADVERTISEMENTS 


If page number does not appear opposite name, the 


Adamston Flat Glass Co...........- 

Adde & Company..........eeeeeeee 
Alger-Sullivan Lumber Co., The...... 56 
Algoma Lumber Co 
Allington & Curtis Mfg. Co., The. . 
Allis-Chalmers Mfg. Co.........+++- 83 
American Beauty Trim Co.......... 
American Crayon Company......... 
American Credit- Indemnity Co.of N.Y. 
American Hoist & Derrick Co....... 
American Logging Tool Company... . 
American Plywood Corporation...... 59 
American Saw Mill Machinery Co.... 
American Steel & Wire Co.......... 
American Telephone & Telegraph Co. 
Anaconda Copper Mining Co 
Andersen Frame Corporation........ 
Ascher Iron Works... ..cccccccceces 84 
Arkansas Oak Flooring Co.......... 
Arkansas Soft Pine Bureau.......... 
Associated Lumber Mutuals......... 
ee SS 4 Se 
Atlantic Lumber Co.........ceeeee: 
Atlas Manufacturing Co............ 
Atlas Portland Cement Co.......... 
Automatic Building Costs Co........ 60 
Ayer & Lord Tie Company.......... 72 


ee 


Babcock Lumber Co..............+. 60 
Babcock Company, W. W., The..... 72 
Baker, Fentress & Co...........0e6- 26 
Baldwin Locomotive Works......... 
eS Ne eer 
Barlett Lumber Co., W.C......... 10-11 
ENE 
B C Spruce Mills, Ltd.............. 
i cccivniscaenehe swede 
Biles-Coleman Lumber Co.......... 16 
Birch Valley Lumber Co........... 10-11 
Blakeslee, Perrin & Darling......... 
Bolinders Company, Inc............ 
Booth-Kelly Lumber Co., The....... 18 
Bradley Lumber Co. of Ark......... 9 
Bratlie Bros. Mill Company......... 
Brooks & Ross Lumber Co........... 8 
Brooks-Scanlon Lumber Co......... 
Brown & Company, Geo. C......... 
Brown Lumber Company........... 58 
th ST. bic wenwoneheweensse 80 
Buffalo Hardwood Lumber Co....... 
Builders Commercial Agency........ 76 
Burton-Swartz Cypress Co. of Florida 


Caddo River Lumber Co............ 60 
California Sugar & White Pine Co.... 
Cameron & Co., Wm..........00002: 
Camp Manufacturing Co............ 12 
Capilano Timber Co., Ltd........... 
Carpenter Lumber Co., W. I........ 7 
Caterpillar Tractor Co.............. 
Central Coal & Coke Co............ 
Cherry River Boom & Lumber Co. . 10-11 
Chicago Mill & Lumber Corporation.. 17 
St ) era 80 


Clark Brothers Company........... 
Clark-Nickerson Lumber Company... 
Cleveland Rule Company........... 
Cleveland Tractor Company......... 23 
Clover Valley Lumber Co........... 
Cobbs & Mitchell, Inc.............. 


Conifer Lumber Company...... .... 
Connor Company, R..............- 
Coos Bay Lumber Company......... 
Coulter Lumber Co......scccccceee 
Craig Mountain Lumber Co......... 71 
Cramp Brass & Iron Foundries gue 
Crescent Machine Company.. ne 
Croft Lumber Company........... 10-11 
Cronwall & Company............... 
Crossett Lumber Company........ - 
Curtin-Howe Corp.....cccccccccces 26 
Curtis Companies Service Bureau, The 
Cyclone Blow Pipe Co 


NS ECC CSE PEE 23 
Davenport Hotel.............- ‘ooen 
Delphi Lumber Company.......... 10-11 
Dempsey Lumber Company.. ie 
Des Moines Silo & Mfg. Co..... nian 
DeWalt Products Corporation....... 





Dibert, Stark & Brown Cypress Co... 61 
Disston & Sons, Inc., Henry......... 
Dixon Crucible Co., Joseph.......... 
Dolge, Inc., Ernest.......sesccceces 63 
Douglas Fir Exploitation & Export Co. 
Dry Kiln Door Carrier Co.......... 


Eastman, Gardiner & Co.........+.+ 26 
Electric Wheel Company..........++ 
Ellingson Lumber Company......... 
Emporium Forestry Company....... 
Enterprise Co., The.......+ seseeees 84 


Exchange Sawmills Sales Co......... 


Fairbanks, Morse & Co..........--- 
Fairchild Aerial Surveys, Inc........ 
Famous Manufacturing Co.......... 80 
Fate-Root-Heath Co.............+- 76 
Feather River Lumber Co........... 
Fischer Machine Works Co.......... 
Ss ccnunegevirecenseeees 
Vinenet COMA «occ cccccccccceces 
Flexible Steel Lacing Co............ 
Foley Manufacturing Co............ 55 
Fordyce Lumber Company.......... 
Foster-Latimer Lumber Co.......... 59 
Frost Lumber Industries, Inc........ 5 
Fruehauf Trailer Company. 
Friction Products Company, Inc..... 
Fruit Growers Supply Company..... 14 


General Electric Company.......... 
General Motors Truck Company..... 
Glendale Lumber Company......... 
Goodrich Rubber Co., B. F.......... 
Goodyear & Miller ....cccccccsccees 
Goodyear Tire & Rubber Co........ 
Gordon Hollow Blast Grate Co...... 


Gram-Willis Lumber Company...... 64 
Grand Rapids Trust Company....... 61 
Great Southern Lumber Company... 
Gregertsen Brothers Company....... 2 
Griffith-Hubbard Lumber Co........ 65 
Griswold Lumber Company,The..... 
Gulf Red Cypress Company......... 
Haggard & Marcusson Company..... 84 
Hammond Cedar Company, Ltd..... 4 
Hammond Lumber Company, Inc.... 
Harty Manufacturing Company..... 
Hedlund Lumber & Mfg. Company... 
Heisler Locomotive Works........ es 
Hettler Lumber Co., Herman H..... 26 


Hines Hardwood & Hemlock Co., Ed- 


Hines Lumber Company, Edward. . 25 
RTT 

Holt Hardwood Company. cvnebens ts 4 
Holt Lumber Company............. 4 
Homochitto Lumber Company....... 6 
Huther Bros. Saw Mfg. Co......... 84 


Industrial Lumber Company, Inc. . 


Inland Empire Lumber Co.......... 65 
International Harvester Co. of America 
Ireland Machine & Foundry Co...... 81 
Jackson Lumber Company.......... 
Jackson Lumber Company, E. E..... 
Jackson & Tindle, Inc.............. 
Johnson Lumber Company,C.D.... 12 
Johnson & Wimaatt......cccccccces 56 
Kaul Lumber Company............. 
Kinzua Pine Mills Company......... 
Kirby Lumber Company............ 
Kirk & Blum Mfg. Co.............. 84 
Kneeland-McJ.urg Lumber Co.. .... 8 
Knight Manufacturing Co........... 80 
Lacey & Co., James D.............. 
Lane Manufacturing Company...... 
Lange Machine Works, Henry G..... 
Lassen Lumber & Box Co........... 14 
Lehon Company, The.............. 
Leitelt Iron Works... ..... Seeeeeee ae 
Lemieux Bros. & Co...... nina cease 56 
Leschen & Sons Rope Co., A........ 


Lima Locomotive Works, Inc.... .... 


(See felis tn two pages for Directory of Products) 


display advertisement will be found in a previous issue 


Lindsey Wagon Company........... 82  8t. Paul & Tacoma Lumber Co...... 
Logan Company, Incorporated.. .... Sabine Lumber Company........... 
Long-Bell Lumber Company, The. .. Sawyer, Goodman Company......... 8 
Long Lake Lumber Co.............. 24 Schuette Co.,Wm...... case wees 
Lufkin Foundry & Machine Co...... Scovell, Wellington & Co............ 66 
Lumbermen’s Credit Association... . . 64 Seidel Lumber Co., Julius........... 
Lumbermens Mutual Casualty Co.... 26  Sewall, James W...............+04. 56 
Lutcher & Moore Cypress Lumber Co 61 Shevlin, Carpenter & Clarke Co...... 21 
Lyon Lumber Company............ 56 Shimer & Sons, Samuel J............ 81 
Simonds Saw and Steel Co.......... 
McCormick Lumber Co., Chas. R.... fee teeta ada ts 66 
McCray Refrigerator SalesCompany. g§§ 4 3. wow’ 
McDonough Manufacturing > stein rane ar Food Works... .ccccccce 80 
McGoldrick Lumber Company....... eats Caminita mecmiian -» 80 
McKeown Brothers Company....... 66 Southern Iron & Equipment Co...... 
Southern Pine Sales Corporation..... 19 
F JS 8 eres ee 
Maisey é@ Dion ety """""""" gg Stack Lumber Company ......-.-. 
Marietta Paint & Color Co.......... Standard Conveyor Company... .... 
Marston Co., Curtis A...... ......- Standard Dry Kiln Company. ....... 
Master Woodworker Mfg. Co........ Standard Hardwood Lumber Co. .... ; 
Mathews Conveyer Company........ Standard Machine Company........ 81 
Mathieu, Limited., J. A..........+. Stephenson Co., Trustees, I......... 58 
Mauk Lumber Co., C. A........-.+- Sterling Blower Company........... 76 
Mauk Seattle Lumber Co............ Stillwell & Company, E. W.......... 
Meadow River Lumber Co., The. 10-11- Ss Stronach Nail Company............ 
Meilicke Systems, Inc...../........ Sturtevant Co., B. F.........+.0++- 
Menominee Indian Mills, The....... Sullivan Lumber Company.......... 
Mershon, Eddy, Parker Co.......... 59 Sumter Lumber Company, Inc....... 24 
Metropolitan Building Company..... 63 
BEE Ge WOMNID Ss 6 oc civcccceccccess 80 
Mill Engineering & Supply Co... .... 
oe 7 ace eer ee ~ Taylor Instrument Companies....... 
Min - pom Mfg. Co. E j a es i aaah Taylor, Stiles & Company........... 80 
Mitchell Brothers Co......-..-..... Tease Lamber Company.........--. i 
Mitts & Merrill..............0.00.. gg Tennewee Lamber & Mig. Co....... 
Monarch Tractors Corporation oe = a peed Serre = 
a jurston-Fiavelle, Ltd..........+++. 
weet hey 4 nd Panes ; a. Timberland Lumber Company, Ltd... 
Mowbray & Robinson Lumber Co.... 61 poves & Som, ©. Tes. -+-s wseeseees oe 
Mumby Lumber & Shingle Co....... at 
Murphy Varnish Company.......... mp’ Ee ee 
Muskegon Boiler Works............ 84 
Natalbany Lumber Co., Ltd......... 7 . 
National Bearing Metals Corp....... United States Forest Service........ 
National Dry Kiln Co.............. Union Lumber Company............ 62 
Nelson & Co., Gilbert.............. 
Newman Lumber Co., J. J.......... 6 
Nicholson File Company............ 
Northeast Lumber Company....... 10-11 Vento Steel Sash Company Ce 
Northern Blower Company.......... Von Platen-Fox Company . i s re Vill 
Northwestern Cooperage & Lumber Virginia and Rainy Lake Company. . 25 
cibnt aosetnakesesesewcreeacnes: 59 Vulcan Iron Works......ccccccccces 81 
Gone COE oo 0 scccsccsccseds 8 
Ce Oe a Oe he 56k6cncccaces 
Oregon and Stoddard Sales Co....... ; 
Orton Crane & Shovel Co........... 
Ostrander Railway & Timber Co..... ny eyo le 
Ottumwa Iron Works............... 2 Washington Veneer Company . hae 
Weatherbest — Shingle Co..... 
Walls camer Gein Fe Oo csccccccess 3 
Fait Cou Pywaed Mim Ine.--- 12 Weadlag than Companys. 
Pacific Lumber Co. of Iil., The g West Coast Lumbermen’s Association 
Pacific Mutual Door Senn 40 : ; ; ; 15 Western Pine Mfrs. Association...... 
Pacific States Lumber Company..... 63 ee ee —_ Co....se0e. 65 
Pardee & Curtin Lumber Co....... 8 geo” 1s 
Parker-Poyneer Lumber Co......... 63 Wheeler ee a 
ee SS See 55 er-Osg ~ e Bre eee 
Peavy-Wilson Lumber Co........... waa tg ere te. yaaa 65 
Pelican Bay Lumber Co............ Wi - a —_ Steal Co. aherees 
Penna. Threshermen & Farmers Mu- Wis on or Co.  lnaebteanes 
tual Casualty Insurance Co.... ... Wiasi ~ < Ke Je in B lilies 
Pike-Dial Lumber Company......... 65 wire u nee Gomeany, W.Wo 
Pioneer Lumber Company.......... 24 Wilder, . sanyo oe Bernt 10-11 
Plymouth Locomotive Works........ 76 Will cuathe Siented & = at weyesees 
Polleys Lumber Co., The........... Willa “L “way toh POs 22000 
Polson Lumber & Shingle Co........ Willieon Pat tc 4 ay Pulverioes 
Port Orford Cedar Products Company 22 ya es - a 81 
Prescott Company, The...... et Williawenes ta R Gd” hehe tis 
Proctor & Schwarts, Inc............ illiamsport Wire Rope Company... 
Putnam Lumber Company.......... Willson Brothers Lumber Co........ 56 
Winchester Bay Lumber Co......... 
Winegar-Gorman Lumber Co........ 65 
Radieson Hotel. ....ccccccce eee 55 Winton Lumber Company.......... 
R-B Company, The.............+: Wisconsin Land & Lumber Co....... 2 
Rankin-Benedict Underwriting Co.. 16 Wood Conversion Company......... 
Red River Lumber ——, The. 20 Worcester Company, C.H.......... 26 
Redwood Sales Company........... Wuichet, Inc., Louis.......... ietiateen 
Reynolds & Manley Seater Co., Inc. Wyatt Lumber Company........ aa 
Rib Lake Lumber Co...........+..- 8 
Richard & Company, C.B.......... 55 
Robbins Flooring Company.... ..... 
Ross Carrier Company..... CasbeeCes 
Rust-Owen Lumber Company....... g Yeager Lumber Company........... 
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A—Northern Pine 
B—Northern Spruce 
C—Northern ‘iom- 
lock 
D—Northern Cedar 


Baboock Lumber Ce.___abecie 
Brooks & Ross Lumber Co..c 
Cherry River Boom & Lumber 

Co. be 





Collins Lbr. Ce., C. C.___a8 
Conner Co., B......___acdir 
Emporium Forestry Ce.__abe 
Foster-Latimer Lbr. Co..__-ae 
Grand Rapids Trust Ce..._<« 
Grifith-Hubbard Lbr. Ce,ae 
Heitler Lbr. Co., H. H.-aee 
Hines Lbr. Co., Edw.._—acel 
Hines Hardwood & Hemlock 

Co., Edward —....__......6 
Jeckson & Tindle, Inc.._._sed 
Kneeland-MeLurg Lbr. Co.s 
Mathieu Ltd., J. A.___—abk 
Menominee Indian Mills, 

The 





acd 

Mershon, Eddy, Parker Co.acrs 
Northwestern Cooperage & Lbr. 
—————— 


Oconto _———— 
Pike-Dial Lumber Ce...ajler 
Rib Lake Lumber Co.._.._-# 
Rust-Owen Lbr. Co.._._____8 
Sawyer Goodman Co...___.__ a6 
Shevlin, Carpenter & Clarke 

aoor 





Co. 

Stack Lumber Co..__._____6 
Stephenson Ce., I., Trustees 
as 

Virginia & Rainy Lake Ce.ab 
Von Platen-For Co.._____se 
Wells Lbr. Co., J. W.—_____#8 
Western Wood Products Ce. 
acjlor 

Weyerhaeuser Sales Co..ajlmrs 











Wheeler & Dusenbury.__—_.2¢ 
White Star Lbr. Co,..___eejl 
Winegar-Gorman Lbr. Ce...2¢ 
Wisconsin Land & Lbr, Co.aed 
Worcester Co., C. H..........0d 


E—Southern Yellow 
Pine 


F—Cypress 


Alger-Sullivan Lbr. Ce..__._0 
Ayer & Lord Tie Co.......¢§ 
Babcock Lbr. Co..._..._.abeele 
Bradley Lbr. Co. of Arkansas eh 
Burton-Swartz Cypress Co. “ 
Florida 
Caddo River Lbr. eer 
Central Coal & Coke Ce.._0j 
Dibert, Stark & Brown a 
Ce., Ltd, 
Eastman, Gardiner & er 
Exchange Sawmills Sales Co. 
20 

Frost Lbr. Industries, Ine..e 
Great Southern Lbr. Ce..ea 
Gregertsen Bros. Company—__f 
Griffth-Hubbard Lbr. Co.ae 
Gulf Red Cypress Co..__.__ef 
Hettler Lbr. Co., H. H._ace 
Hines Lbr. Co., Edw.___acej 
Hines Lumber Ce., Edwards 
Homochitto Lbr. Ce.._._.__..6 
Industrial Lbr. Co......_.« 
Jackson Lbr. Ce... 














Oe 
Be BOR Qiicnennld 
Long-Bell Lbr, Co......ejme 
Lutcher & Moore Cypress ue, 

Co., Ltd. 


Payne, Frank .—.¥——.....__@ 
Peavy-Wilson Lbr. Ce.._.__8 
Pioneer Lumber Co...__.__e 
Putnam Lumber Co..__....__.ef 
Reynolds & Manley Lbr. Co.ef 
Sabine Lumber Co..___.___s 
Seidel Lbr. Co., Julius__.__ 
-——.--.---—-—-—~0f jlepars 
Southern Cypress Manufactur- 
ers Association _._....__f 
Southern Pine Sales Cerp..efi 
Sumter Lumber Ce., Ine.._« 
Tegge Lumber Co., The.___ef 
Tremont Lumber Co. e 
Wier Lumber Co., B. W. e 
Wyatt Lumber Co..........._¢ 





G—Arkansas Soft Pine 


Arkansas Seft Pine Bureau__s 





Caddo River Lbr. Co. 74 

H—Aromatic Red 
Cedar 

Bradley Lbr. Co. of Ark..ch 

Brown & Co., Geo, C......_h 


De Sete Hardwoed Fig. Co._b 


I—North Carolina Pine 


Atlantic Lbr. Co..._..____._.1 
Baboock Lbr. Co... abeelo 
Gam BiBs. 00. .ncneeneed 
Joh & Wimasatt_.._._.__1 





Lyon Lumber —s 
Natalbany Lbr. Co., Ltd... 
Newman Lbr. Ce., J, J...-0 


Schuette Ce., Wm... ais 
Southern Pine Sales Corp. .ef 
Willson Bros. Lbr. Co.__.-al 





SOFTWOOD LUMBER 





J—Fir 

K—Spruce (Western) 

L—Western Red Cedar 
M—Western Hemlock 

N—Port Orford Cedar 


Anaconds Copper Mining Co.jru 
Ayer & Lord Tie Co.._._...6j 
B C Spruce Mills, Ltd. 
Beaumont Lumber Ce.._.__.ojr 
Booth-Kelly Lbr. Co..___-_J 
Bratlie Bres. Mill Co...__] 
CaplilanoTimber Co., Ltd._jlm 
Central Coal & Coke Co.._¢j 
Clark-Nickerson Lbr. Co...m 
Collins Lbr, Ce., John D..jlm 
Connor Co., R...—~.......8edjr 
Coos Bay Lumber Ce..___jm 
Dant & Russell...._.™.........D 
Dempsey Lumber Co....___jm 
Dolge, Ine., Ernest__.__._.__.j 
Douglas Fir Exploitation & 
Export Ce. jm 
Glendale Lumber Co... jop 
Gram-Willis Lbr, Ce._...j 
Griswold Lbr. Co., The._._-j 
Hammond Cedar Co. 1 
Hammond Lumber Co., Ine... 
jmopa 
Harty Manufacturing Ce..jor 
Hines Lbr, Co., Edw. ace} 
Inland Empire Lumber Ce.jkru 
Johnson Lumber Co.,C, D.jkm 
Long-Bell Lumber Co.._.cjmo 
Mathieu Ltd., J. A._____.abk 
Mauk Seattle Lbr. Co...... lm 
McCormick Lumber Co., C. B. 
jlme 
Miller Co., Paul..._._.....__k 
Mumby Lbr. & Shingle Co.jlm 
Caste & Railway & ease 
Pacific Lumber ee 
Pacific Mutual Door Co,...J 
Pacifie States Lbr. Co._—jm 
Parker-Poyneer Lumber Co.—j 














HARDWOOD LUMBER——— 








Cottonwood ....... , 4 
Elm . course a 
GUMB 2. cccccccccs i 
I j 
Philippine ..... ooen 
Magnolia ......... 1 


Mapte (Hard and 


or cock 
a 80s éusenanns 2 
SD xt+nseeceneown o 
Sycamore ......... Pp 
Tupelo eneens a 
Walnut ee cal 








Alger-Sullivan Lumber Ce.ine 
Atlantic Lumber Co...._....on 
Babeeck Lumber Co... 
Barlett Lumber Co., W. C.mn 
Bireh Valley Lumber Co..__. 

abedfjino 


Blakeslee, Perrin & Darling. 
abdefhijno 


Bradley Lbr. Co. of Ark.cin 
Brooks & Ross Lumber 
Co. 








Brewn & Ce., Gee, C.._ahjln 
Brewn Lumber Company._bdm 
Buffalo Hardwood Lbr. Ce.amn 
Caddo River Lumber Ce,....2 
Cherry River Beom & Lbr, Co. 

bedefi 





Cellins Lbr. Ce., C. C..adhm 
Conner Co., B.—._.___.__bedbm 


Coulter Lbr. Co._.__bdhbimar 
Croft Lumber Ce.________mn 
Delphi Lbr. Co. sbedefjmno 
Dibert, Stark & Brown Cypress 


Co, Ltd. — 8 
Eastman, Gardiner & Co... 
scijlnopa 





Emporium Forestry Ce... 
Exchange Sawmills Sales Ce.. 
._.tilne 





Flanner Company ————bdhm 
Foster-Latimer Lbr. Co.abdhm 
Frost Lumber Industries, Ine. 

a 


Grand Rapids Trust Co..edhm 
Gregertsen Brethers Ce.ik 
Grifith-Hubbard Lumber Ce.. 
Gulf Red Cypress Company. 

———....---- seg hijimneg 


Hettler Lumber Ce., H. HL 


~~ om & ner 

0., —————— 
Hines Lumber Co., Edw. aan 
Holt Lumber Ce. bdhm 
Homochitto Lbr. Co.acijmnopa 
Jackson & Tindle, Inc..abdhm 
Kaul Lumber Co. ino 
Kirby Lumber Co...__acijinpa 
Kneeland-MecLurg Lbr. Co. bedh 
Long-Bell Lumber Co.__ilneq 
Luteher & Moore Cypress Lbr. 
[OS 7° a 
Lyon Lumber Ce........acijinoe 
Meadow River Lumber Co... 
bedfmno 


Menominee Indian Mills, The 











Natalbany Lumber Co., Ltd.. 


Newman Lumber Co., J. J... 











Northeast Lbr. Co...sbfimno 
Oconto Company ————..abhm 
Pardee & Curtin Lbr. Co.2 
Peavy-Wilson Lumber Ce...in 
Reynolds & Manley Lbr. Ce.. 
Rib Lake Lumber Co.._sbedm 
Rust-Owen Lumber Co,__edm 
Sawyer Goodman Co._...zbdhm 
Southern Pine Sales Cerp. 
Stack Lumber Co. bedhm 
Standard Hardwood Lumber 
Co. mno 
Stephenson Co., I., Trustees. 
im 
Tegge Lumber Co., The. 
abdehijmnopr 
Tremont Lumber Co.._____in 
Von-Platen Fox Co...._abhim 
Wells Lumber Ce.,J. W.abedm 
Wheeler, Osgood Co., The—k 
Wilderness Lumber Ce...mno 
Willson Bros, Lbr, Co.._._ma 
Winegar-Gorman Lbr. Ce... 
abdhm 

















Mershon, Eddy, Parker Ce..b 
Moore-Keppel & Ce. 
Dbedefmno 


Mowbray & Robinsen Lbr. Co., 
The afjnor 














Wisconsin Land & Lbr.cdm 
Worcester Ce., C. H.—abdhm 
Wyatt Lumber Co...» 
Yeager Lumber Co..___amne 


Pike-Dia] Lumber Ce...ajlor 

Polson Lbr. & Shingle Ce.._._.m 

Pest Orford Cedar Products 
0. 


Pacific Lumber Co. of Illinois, 
Pelican Bay Lumber Co,___» 
Red River Lumber Co.___op 





St. Paul & Tacoma Lbr. Ce. 
jklm 
Seidel Lumber Co., Julius 
efjlopars 
Sullivan Lbr, Ce..._..____jklm 
Thurston-Flavelle, Ltd.._.—_1 
Timberland Lbr. Ce., Ltd... 
Wasbington Veneer Ce..._.__.j 
West Coast Lumbermen’s 
Association ..ccccccccece 
Western Wood Products Co... = 
ajlor 
Weyerhaeuser Sales Co...ajlmrs 
White River Lumber Co._jkim 
White Star Lumber Ce..__eej 
Willapa Lbr. Co._._.____jk 
Winchester Bay Lbr. Co...jk 
Winton Lumber Co,.._.__.ks 











O—California White 
Pine 


P—California Sugar 
Pine 


Q—Redwood 


Algoma Lumber Ce. . 
California Redwood Assn.....q 
California Sugar & White Pine 

Co, op 
Clover Valley Lbr. Co.....-6 
Ellingson Lumber Ce._._.0 
Exchange Sawmills Sales Co.eo 
Feather River Lumber Co._—e 
Fruit Growers Supply Co...op 
Glendale Lumber Co......jop 
Great Southern Lbr, Ce...eq 
Hammond Lbr. Ce., Inc.jmepa 
Harty Manufacturing Ce.._jor 
Lassen Lbr. & Box Co... 
Long-Bell Lumber Co.....ejmo 
Madera Sugar Pine Co....pr 








Redwood Sales Co... 
Seidel Lumber Co., Julius 


ccesswsaqsunsontnnsstnananecsesesenned efjlopars 
Shevlin, Carpenter & Gum 
Co. 





Sugar Pine Lbr. Co., = 
Union Lumber Co._.____4 
Wendling-Nathan Co,___epq 
Wuichet, Inc., Louis.____ept 


R—Pondesa Pine 
S—Idaho White Pine 
T—Arizona White 
Pine 
U—Western Larch 
V—Alaska Cypress 


Anaconda Copper Mining Co. 


Biles-Coleman Lbr. Co., Ine. 








Brooks-Scanlon Lbr. Ce... 
Craig Mountain Lbr. Co.1 
Harty Manufacturing Co,.~jor 
Inland Empire Lbr. Co,—jkru 
Kinzua Pine Mills Ce... 
Long-Lake Lumber Ce... 
McGoldrick Lbr. Co... 
Madera Sugar Pine Co..pr 
Oregen and Stoddard Sales 
Company ——————___....! 
Polleys Lumber Co...._____ru 
Schuette Co., Wm.....-........ als 
Shevlin, Carpenter & Clarke 
Co. aopr 
Sullivan Lumber Co......jklmr 
Western Pine Mfrs, Assn..._1 
Weyerhaeuser Sales Co.ajlmrs 
Winton Lumber Co,._____ks 
Wuichet, Inc., Louis..__.._.6pt 





—HARDWOOD— 
FLOORING 





Beech ... convene a 
Birch ..... covet 
GEER ccccccccccee +-¢ 
Maple ..... oeneees d 
GU ccccscccesvces® 





Arkansas Oak Flooring Co...¢ 
Bradley Lumber Co. of Ark.e 
Brown Lumber Company__§ad 
Cherry River Boom & Lumber 

Co. de 
Cobbs & Mitchell, Ine...d 
Collins Lbr. Ce., C. C.—_—d 








Connor Co., B.—......._..bd 
Crossett Lumber Co. 0 
Flanner Company —~.. -~..bd 


Foster-Latimer Lumber Ce. bd 


Grand Rapids Trust Ce....abd 
Hettler Lumber Ce., H. H.de 
Holt Hardwood C2... ..._.bde 
Kirby Lumber Co. —.......-6 
Kneeland-McLurg Lbr. Ce.-bd 
Long-Bell Lumber Ce... 
Meadow River Lbr. Co..abde 
Mitchell Bros., Inc. bd 
Mowbray & Robinson Lumber 
Ce., The * 
Northwestern Cooperage & 
Lumber Co., The.._.....sbd 
Robbins Flooring Company.bd 
Sawyer Goodman Co... 
Seidel Lumber Co., Julius_abd 
Stephenson Coe., I., Trustees d 
Tennessee Lbr. & Mfg. Co..s 
Tremont Lumber Co..___-* 
Ward Bros, —_— 
Wells Lumber Ce., J. W.—bd 
Wisconsin Land & Lbr.Ce.abd 
Worcester Co., C. H.—--d 











—MILLWORK, FRAMES, SHINGLES, PLYWOOD, ETC.——— 


SASH, DOORS. 


COLUMNS, TREL- 
LIs. 


MILLWORK 


American Beauty Trim Ce.,The 
Collins Lbr, Co., Jehan D.. 
Curtis Companies Service 
Bureau, The 
Gram-Wills Lbr. Ce. 
Hammond Lumber Co., Ine 
Harty Manufacturing Ce 
Leog-Bell Lumber Ce. 
Mauk Seattle Lbr. Co. 
Mershon, Eddy, Parker Ca 
Pacifie Lumber Co. ef Tlineis 
Pecifie Mutual Door Ce. 


Red River Lbr. Ca 


WINDOW AND 
DOOR FRAMES 


Andersen Frame Cerperatien 
Biles-Coleman Lbr. Coe., Ine. 
Colling Lbr. Ce., John D. 
Curtis Companies Service 
Bureau, The 
Hammond Lumber Ce., Inc. 
Hedlund Lbr. & Mfg. Ca. 
Leng-Bell Lumber Co. 


Mershon, Eddy, Parker Ce. 

Pacific Lumber Ce. of Illineis 
Pacifie Mutual Deor Ce. .. 
Red River Lumber Coe. -.. 


PLYWOOD AND 
VENEERS 


American Plywood Corp. 

Collins Lbr. Co., John D. 

Gram-Willis Lumber Ce, 

Harty Manufacturing Ce, 

Northwestern Cooperage & 
Lbr. Co., The 

— Ceast Plywoed Mfrs. 


Pacific Mutual Door Ce. 
Red River Ubr. Ce. 
Washington Veneer Ce. - 


SHINGLES 
Northern Cedar ...a 
Western Red 

COP caccceesoet 
Redwood ..........© 


Bratiie Bres. Mill Ce.._._._.b 
Capilano Timber Co., or 
Carpenter Lumber ~- . Ld 
Coast Cedar Shingle Co. 
Celling Lbr. Ce,, C. C.._.___8 
Collins Lbr. Co., Jenn D.._d 


Gennse Ga, Riecnmed 
Hammond Cedar Co., Ltd...b 
Hammond Lbr. Ce., Ine.....¢ 
Hines Lbr. Co., Edw.__ab 
Mauk Seattle Lbr. Co....... b 
Mumby Lbr. & Shingle Ce._b 
Northwestern Coeperage & 
Lumber Ce., The... 
Pacifie Lbr. Co. of Illincis_s 
Polson Lbr. & Shingle Co._b 
St. Paul & Tacoma Lbr, Co.b 
Weatherbest Stained Shingle 
Co. o 
Wendling-Nathan Ce. .....¢ 
Wheeler & Dusenbury.___« 





White River Lbr. Ce,.—_____b 
Willson Bros, Lbr. Co......__8 
Wisconsin Land & Lbr, Ce.-s 


CEDAR POSTS AN 
POLES 


Ayer & Lord Tie Ce. 

Connor Co., RB. 

Hettler Lbr. Co., H. H. 

McCormick Lumber Co., C. B 

Northwestern Cooperage & 
Lbr. Co., The. 

Weyerhaeuser Bales Ce 

Wisconsin Land & Lbr. Ce. 
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BUILDING PAPER 
Sisalkraft Co., The 


BUILT-IN FIX- 


CEDAR CLOSET 
LINING 


Bradley Lbr. Co. ef Ark. 
Brown & Ce., Geo. C. 





TURES CEMENT 
Atlas Portland Cement Ce. 

Cameron & Co,, Wm. 
Curtis Cempanies Service GLASS 

Bureau, The Adamston Flat Glass Ca 
AXES AND CONVEYORS— 
LOGGING TOOLS Gravity 
American Legging Teol Ce. Logan Co. 
Warren Axe & Teol Ce. Mathews Conveyer Co. 


BABBITT METAL 
Cramp Brass & Irea 


Foundries 
National Bearing Metals 
Corp. 


BELTS AND 
ACCESSORIES 
Flexible Steel Lacing Ce. 
Goodyear Tire & Rubber 


BELT LACING 
Flexible Stee! Lasing Ce. 


BLOWERS, FANS, 
DUST COLLECTING 
SYSTEMS 


Allington & Curtis Mfg. 
Co., The 

Central Blow Pipe Co, 

Cyclone Blow Pipe Ce. 

Kirk & Blum Mfg. Ce. 

Nerthern Blower Ca, 

Sterling Blower Ce, 


BOILERS 
Muskegon Boller Werks 


BURNERS 
Muskegen Boiler Werks 


Standard Conveyor Ce. 


CRANES—Locomo- 
tive, Crawling Trac- 
tor, Hoists; Steam 
Shovels; Clam Shell 
Buckets and Parts 


ee Hoist & Derrick 
0 


Lane Manvfacturing Co. 

Mill Engineering & Sup- 
ply Co. 

Orton Crane & Shovel Ce. 

Ottumwa Iron Works 


CUTTER HEADS 


Bolinders Ce., Ine, 
Shimer & Sons, 8. J. 


DRY KILNS AND 
ACCESSORIES 

Dry Kiln Door Carrier Co. 
Fairbanks, Morse & Ce. 
Moore Dry Kiln Co. 
National Dry Kiln Ce, 
Ottumwa Iron Werks 


DRY KILN CON- 
TROL INSTRU- 
MENTS 





AERIAL FOREST 
SURVEYS 


AGEs Ane Gee 
Lasey & Co., James D. 


AMERICAN LUM- 
BER EXPORTERS 


Deuglas Fir Expleitation 
& Bapat Os. 


Moore Dry Kiln Co. 
National Dry Kiln Ce, 
Standard Dry Kiln Ce, 
CAMP BUNKS Sturtevant Ce., B. F. 
Haggard & Mareussen Co. Taylor Instrument Ces. 
CONVEYING 
MACHINERY ELECTRIC 
. St ry Co. MOTORS AND 
rothers GENERATORS 
Lufkin Feundry & 

Machine Co. Allis-Chalmers Mfg. Ce. 
McDonough Mfg. Co. Fairbanks, Morse & Ce. 
Preseott Ce. General Electrie Co. 
ACCOUNTANTS APPRAISERS AND 

TIMBER 
Nelson & Ce., Gilbert 
Scovel Wellingten and ESTIMATORS 
Company & Co., James D. 
Lemieux Bros. ¢ 


Sewall, James W. 
Bpsin & Ce., H. M 


COUPON BOOKS 
AND TRADING 
CHECKS 

Childs & Ce, 8. D. 


Meyer & Wenthe 
Wilcox Mfg. Ce., W. W. 


CRAYONS—Lumber 
American Crayon Co., The 


INSULATING AND 
SOUND-DEADEN- 
ING MATERIAL 


Chicago Mill & Lumber 
Corp. 
Weod Conversion Company 


INSULATING 

BOARD 

Chicago Mill & Lumber 
Corp. 


LADDERS 
Babcock Co., W. W. 


ENGINES 


Allis-Chalmers Mfg. Co. 
Electric Wheel Co. 
Enterprise Company 
Fairbanks, Morse & Co. 


FILES 
Barnett Co., G. & H. 
Nicholson File Ce, 


FRICTION 
PRODUCTS 


Friction Products Ce. 


GLASS GRINDING 
MACHINERY 


Lange Machinery Works, 
Henry G. 


GRADE MARKERS 
AND TRADE 
MARKERS 

Childs & Co., 8. D, 


MeDonough Mfg. Ce, 
Meyer & Wenthe 


GRATES AND 
GRATE BARS 


Gordon Hollow Blast 
Grate Co. 
Thomas Grate Bar Ce. 


HOGS 


Lufkin Foundry & Machine 
Company 

Mitts & Merrill 

Williams Patent Crusher 
& Pulverizer Co, 


INJECTORS, 
VALVES, STEAM 
PUMPS, PIPING 
Lufkin Foundry & Machine 


Company 
Soule Steam Feed Works 


LOAD BINDERS 


EFFICIENCY 
ENGINEERS 


Marston Co., Curtis A. 


FEEDERS—Live 
Stock and Poultry 


Des Moines Silo & Mfg. 
Company 


FINANCIAL 


Baker, Fentress & Ca. 


NAILS 
Stronach Nail Company 


PACKAGE TRIM 


American Beauty Trim Ce. 

Biles-Coleman Lbr. Ce. 

Frost Lumber Industries, 
Inc. 

Long-Bell Lbr. Ce, 

Mauk Lumber Ce., C. A. 

Natalbany Lumber Co, 

Sabine Lumber Ce, 

Trimpak Corporatien 


LOCOMOTIVES, 
CARS, RAILS, ETC. 


Baldwin Locomotive Wks. 
Fairbanks, Morse & Co. 
Fate-Root-Heath Co., The 
General Electric Ce, 
Heisler Loco. Works 
Lima Loco. Works, Ine, 
Ottumwa Iron Works 
Plymouth Locomotive Wks. 
Southern Iron & Equip. 
Company 
Tolles & Son, C. L. 
Vulcan Iron Works 


LOGGING 
EQUIPMENT 


Allis-Chalmers Mfg. Co. 
American Hoist & Derrick 
Company 
American Logging Tool 
Company 
Caterpillar Tracter Co. 
Cleveland Tractor Co.,The 
Electric Wheel Ce. 
Fate-Root-Heath Co. ,The 
Goodyear & Miller 
Lindsey Wagon Co, 
Monarch Tractors Corp. 
Plymouth Locomotive Wks. 
Warren Axe & Teol Ce. 


LOG HAMMERS 


Meyer & Wenthe 
Wilcox Mfg. Co., W. W. 


LOG WAGONS 


Electrie Wheel Ce, 
Lindsey Wagon Ce. 


LUMBER BUGGIES 


Archer Iron Works 

Electric Wheel Co. 

Lufkin Foundry & Machine 
Company 

Ottumwa Iron Works 


LUMBER 
CARRIERS 


Ross Carrier Co. 
Willamette-Ersted Ce. 


Builders Commereial 
Agency 


Cronwall & Company 
Lumbermen’s Credit 
Association 


FOREIGN 
BROKERS 


Richards & Ce., C. B. 


HOTELS 


Benson 
Davenport Hetel Ce. 
Radisson 


HOUSE PLANS 
Stillwell & Ce., B. W. 


BUILDERS’ SPECIALTIES, ETC. 


PAINTS, STAINS, 
VARNISHES 


Dixon Crucible Co., Jeseph 
Marietta Paint & Color Ce. 
Murphy Varnish Ce. 


PENETRATING 
STAINS 


Marietta Paint & Celor Ce. 
Murphy Varnish Ce. 


MACHINERY AND EQUIPMENT 


LUMBER LIFTS 
Leitelt Iren Works 

Moore Dry Kiln Ce, 
Standard Dry Kiln Ce, 
Standard Machine Co, ,Ine 


LUMBER METERS 
Adde & Company 


LUMBER PILERS 


Mill Engineering & Sup- 
ply Co. 


LUMBER TRUCKS 


Archer Iron Werks 
Electrie Wheel Ce. 


MECHANICAL 
RUBBER GOODS, 
HOSE, PACKING, 
ETC. 


Goodrich Rubber Ce., The 
F. 


B. F. 
Goodyear Tire & Rubber 
Co., The 


MOTOR TRUCKS, 
TRAILERS, TIRES 
AND ACCESSORIES 


Electric Wheel Ce. 

Fruehauf Trailer Co. 

General Motors Truck Co, 

Goodrich Rubber Company, 
The B. F. 

International Harvester 
Company of America 


ROLLER 
BOLSTERS 


R-B Company 


RULES—Board 
and Log 


Cleveland Rule Ce. 


MISCELLANEOUS SUPPLIES AND SERVICES 


INSURANCE 


Associated Lbr. Mutuals 
Banks & Company, A. B. 


LUMBER 
PRESERVATIVES 


Curtin- ewe Cerporatien 


Directory of Products Advertised in the American Lumberman 





ROOFING AND 
SPECIALTIES 
Lehon Company, The 


ROOF TRUSSES 
McKeown Brothers Ce, 
RUBBER FLOOR 
TILE 

Hood Rubber Company 


STAINED 
SHINGLES 


Carpenter Lumber Ce. ,W.1. 


Mauk Seattle Lbr. Co. 
Pacific Libr. Co, ef TL 
Weatherbest Stained 
Shingle Ce. 
STEEL SASH 


Vente Steel Sash Co. 


WALL BOARD 
Wood Conversien Oa. 





SAWMILL 
MACHINERY, 
Bands, Circulars 
and Gangs, Etc. 
LATH AND 
SHINGLE 
MACHINERY 


Allis-Chuimers Mfg. Co. 

Amer. Saw Mill Mach. Co. 

Bolinders Co., Ine. 

Clark Brothers Co, 

Crescent Mach. Ce., The 

Enterprise Company, The 

Fischer Machine Wks. Ce. 

Gordon Hollow Blast Grate 
Company 

Ireland Machine & 
Foundry Co. 

Knight Manufacturing Ce. 

Lane Mfg. Co. 

Lufkin Foundry & Mach. 
Company 

McDonough Mfg. Co. 

Mill Engineering & Sup- 
ply Co. 

Miner, J. HL 

Prescott Co., The 

Standard Machine Co.,Inc. 

Thomas Grate Bar Ce. 


SAW GUIDES 
Friction Preducts Ce. 


SAWS, KNIVES, 
TOOLS 


Atkins & Ce., Ine., B. C. 
Disston & Sons,Ine., Henry 
Foley Mfg. Co. 

Hoe & Co., Ine., B. 
Huther Bros. Saw Mfg.Co. 
Miner Saw Mfg. Ce., J. 
Simonds Saw & Steel Co. 
Taylor Stiles & Ce, 
Warren Axe & Tool Ce. 


SAW SHARPENERS 
Foley Mfg. Ce. 


SCALES 
Fairbanks, Morse & Co. 


SHAVINGS AND 
SAWDUST BALERS 
Famous Manufacturing Os. 


STOKERS 


Allingten & Curtis Mig. 
Co, The 


TRACTORS 


Allis-Chalmers Mfg. Ca. 
Caterpillar Traeter Ca. 
Monareh Tracters Corp. 


VENEER DRYING 
MACHINERY 


Moore Dry Kiln Ce. 
Proctor & Schwarts, Ins. 


WIRE ROPE 

Amer. Steel & Wire Ce. 
Co. — 

Wickwire Spencer Steel Ce. 

Williamsport Wire Repe 
Company 


WOODWORKING 
MACHINERY 








OFFICE BUILD- 
INGS 


Metropolitan Building Ce. 


OFFICE SUPPLIES 


Automatie Building Cests 
Buck & Ce., Frank B. 
Childs & Ce.,8. D. 
Cleveland Rule Ce. 
Fisher, 8. B. 

Meilieke Systema, Ine, 
Wiggins Co., Jehn B. 


REFRIGERATORS 


McCray Rrefrigereter 
Sales Ocrp. 


Wilcox Mfg. Ca, W. © 
TELEPHONE AND 
TELEG 
COMPANIES 
American Telephone @ 

- Telegraph: Ca, 


TIMBER LANDS 
Crenwall & Ce. 


Ferest Service 
~ Lacey &-Os;; James-D 
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Millmen Who 


Fear Fire 


can eliminate one of 
the greatest sources of 
fires by equipping mill 
stacks, locomotives, 
donkey loaders, yard- 
ers, etc. with South 
Bend Spark Arresters. 
Satisfaction or money 
back. Send for catalog. 


South Bend 









Western Branch: 
Portland, Ore. 








SPECIAL : 





Spark Arrester Co. 
South Bend, Ind. 





COUNTERFEIT CHECKS 


are frequent except where our 


Barter Coin 


is im use, then 
amnuted isn’t 


Semple le if you 
or it. 
S. D. 
CHILDS & CO. 
CHICAGO 


We also make Time 
Checks, Stencils and 
Log Hammers. 


DEPARTMENT 2 


Planer and Jointer Knives 
accurately ground to uniform temper 


Send us a paper pattern with dimensions and kind of wood to be 
worked. We will quote you at once and give earliest date of shipmdnt. 


[High Speed Stee! Knives and Moulding Cutters for the Woodworking Industry.) 


TAYLOR, STILES & COMPANY, :: 


WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis. > 


RIEGELSVILLE, N. J. , 




















The 


SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but it makes 
a tremendous difference in the 
cut of the mill. 


It’s worth investigating. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN 
MISSISSIPPI 

















This all-steel-iron Knight gets out 
a big volume of lumber daily. Its 
work is accurate. It’s a sturdy, 
long-lived mill — that gives full 
value for your investment. 


Write for special 
circular. 


) KNIGHT 


1700 Market eg S. 
CANTON, OHIO 


" 

















Loose Leaf Tally Books 


TALLY SHEETS WITH 
WATER-PROOF LINES 
Sample Sheets, Price List and Cata- 
log of Other Supplies will 
be sent on request. 

FRANK R. BUCK & CO. 
2133 Kenilworth Ave., CHICAGO, ILL. 












LOG STAMPS 


TRADE CHECKS, STENCILS 
BURNING BRANDS, ETC. 
SEND FOR CATALOGUE 


MEYER & WENTHE 


31 NORTH CLARK ST. CHICAGO 














HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 


AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGC 





installing a 


We make two types 
good profits with them. 


Supply a Ready Market at Good Prices 


So many uses have been found for shavings and sawdust that the demand 
is always greater than the supply. 


Such a condition results in good profits for operators of ~ ning mills, saw- 
mills and woodworking plants, 


Champion Shavings Baler 


with varying capacities from 5 to 20 tons daily. Let 
us tell you in detail about our balers and how other operators are making 


Write today for complete catalog 


Famous Manufacturing Co., 


ou can build up a profitable business by 


110 Main Street, 
East Chicago, Ind. 
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They Work Well 
and Endure! 





Every factory measures its efficiency by its use of 
time—its output depends upon the actual working time 
of its Cutter Heads. The eight hour day in many fac- 
tories is imaginary. The actual working time of the 
Tools is often three hours because of delays and poor 
managment. How much time—net? That is the ques- 
tion that would floor most of us. When tools with the 
ordinary dressing and sharpening are at fault, it is time 
to take Shimer Cutters into consideration. There are 
features “built in” that are permanent. They are neces- 
sary helps to the operator. Shimer Cutters are main- 
tained through years of successful use. That is the reason 
why so many old Heads of this make are still in service. 
They work well and endure. Herein is the secret of their 


success. 

None can compare with them for efficiency and 
economy. 
Samuel J. Shimer & Sons 
MILTON, PENNA. 











Cutter Heads for every service Since 1868 




















Write for descriptive bulletins HYDRAULIC LIFTS—CAR TRANSFERS—EDGERS 
TRIMMERS—STEAM FEEDS 


TS “STANDARD EE 
PRODUCTS: 





STANDARD MACHINE CO., le. 


BATON ROUGE, LA. 








A Hog Without Knives 


Reduces trimmings, veneer scrap and othe 
wood refuse for boiler fuel. No tatees to feoaks 
or require daily sharpening. Patented hammers 
cut by impact and require redressing only 3 or 4 
times a year. 
Saline River Hardwood Co. , Pine Bluff, Ark. , say: 
“Twice we have gotten iron into the Williams 
which would have torn an ordinary hog all to 
Pieces. 20 sizes to select from. 
Williams Patent Crusher & Pulverizer Co 
810 St. Louis Ave., ST. LOUIS, MO. 


Chicago New York i 
37 W. Van Buren St. 15 Park Row 357 Rise Bldg. 



























Gasoline Logging 
W LOCOMOTIVES) 





















Ai 
| 2 ky 


i 


Vulcan is building theideal loco- 
motive for light and intermit- 
4 tent service on short hauls 
around the sawmill and in 
the woods— it’s a powerful, 
*, sturdily built gasoline lo- 
4 comotive. : 
Vulcan has built loco- , 
motives for lumber- /2 
| men and loggers ; 





VULCAN for the past / VULCAN 
also builds q Engineers 
all types and will solve 
oe xy or ae 
Locomotives. Write them 
now. 
WY, ORI KS: 
oF 
Barre PaUS A. 











Where your timber is scattered and you have 
long distances to haul logs, you should use an 
Ireland Portable Sawmill outfit. It is fast in opera- 
tion and gives you large production of well manu- 
factured lumber. 

1] The Ireland No. 6 mill has a patented variable 
iy feed works which is simple, easily operated by the 
li operator and gives very rapid movement to the 1 
1} carriage. The power set works has several orig- i} 
I] inal features which will interest you. i 

Write now for catalog on Ireland Portable Saw- 
| mills, complete data on their operation and the 
name of a lumberman who has purchased nearly a 
| dozen mills from us. 


IRELAND Founbry co, ine. 


NORWICH, N. Y. 
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Tuomas GraTEs 
MAY BE TESTED 





ALONGSIDE ORDINARY GRATES 


It is not necessary to install a complete set of Thomas 
Durable Grate Bars to make a test of their superiority. 
They are interchangeable with ordinary grate bars and 
may be installed alongside the ones you are now using—one, 
two or a dozen, as many as you wish to try the first time. 
We are glad to have you do this so that you may actually 
A see how Thomas Durable Grates will outlast ordinary grate 
bars. 
Write for further information. 
Thomas Grate Bar Company 
Birmingham, Alabama 
Sales offices in principal cities 














M&é&MHOGS 


Cut any kind of wood refuse into good fuel 
chips that can be handled by conveyor or 
pipe and blower. 


There are twenty-three types and sizes of 
M & M Hogs built to meet requirements. | 


MITTS & MERRILL 


1009 So. Water Street, SAGINAW, MICH. 
The Eby Machinery Co., Selling Agents in San Francisco 














8-Wheel Log Wagons Reduce 
Hauling Costs 40% rw ete 


La Fosition 


THOUSANDS OF THEM IN USE TODAY to Load - 


by some of the largest operators in the country—verify this state- : 
ment. Built on a scientific principle, they require less power to =% 

pull a given weight over an uneven road than the ordinary wagon < 
and thereby save you money by increasing your facilities and »<j 
saving time. 


It’s all in the 8-Wheel construction 












illustrated herewith are indispens- 

Our able in any logging camp. For handi- 

- ness, practical operation and a time 

Self-Loading and money saver, a trial easily 

i proves their worth. We should like 

Skidders to tell you more about them. Further 
particulars yours for the asking. 


LINDSEY WAGON CO. 


Sole Manufacturer LAUREL, MISSISSIPPI 
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Allis-Chalmers Type “D” 
Pacific Coast Edger 


With Direct Connected 
Motor Drive 

















Designed to Cut Stock Up to 14' 


Built any width for lumber space — with single or divided, dead 
or driven press rolls oil cushion cylinder provided to increase the 
control — ability of the raising device and to cushion the rolls when 
lowering, preventing jar and vibration. Collar oiling, water cooled 
or roller arbor bearings. Patented power saw shifters. Atkins- 
Coleman patented, fluted or saw tooth feed rolls, and many other 
distinctive features found in “Allis” machinery. 
















ete eee ae 

ALLIS-CHALMERS 
PRODUCTS 

Electrical Machinery 
Steam Turbines 
Steam Engines 

Gas and Oil Engines 

Hydraulic Turbines 

Crushing and Cement 
Machinery 

Mining Machinery __4 





ALLIS-CHALMERS 
PROOUCTS 
Flour and Saw Mill Machinery 
Power Transmission Machinery 
Pumping Engines-Centrifugal Pumps 
Steam and Electric Hoists 





, Air Compressors - Air Brakes 
MILWAUKEE, WISCONSIN. U.S.A. a 
District Offices in All Leading Cities. 
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WURLITZER Selects 
Kirk & BLUM 


Blower Systems 


Cc. D. Deverall, et engineer of the 
FP) Rudolph Wurlitzer Mfg. Co., says: 
-) 9 K. & B Plenum System was chosen for our 
new radio plant because it is simple, there- 
fore ndable; it cannot clog through 
over ing; and it enables us to change 
plant layout or add new machines.’ 


Hundreds of leading organizations en- 
dorse K & B Systems. Consult our engi- 
neers on your requirements. 


Send for Catalog. 
THE KIRK & BLUM MFG.CO. 
2852 Spring Grove Ave., Cincinnati, Ohio. 
Detroit Factory & Office: 4718 Burlingame 























DadoHead 
Mitre Saws 
Band Saws 
Knives 
Lock Corner 
Cutters 





Write for Catalog 


HUTHER BROS. SAW MFG. CO. Inc. 
Rochester, N.Y. 








INDEPENDENT 


MACHINE CUT £8 “ 


STEEL RACK 
AND PINION 


Small, knotty and crooked logs 
are now being cut into profitable 
dimensions on this portable sawmill 
the same as larger and better logs. 
















































Write today for Catalog and Complete data. 











The ENTERPRISE Co. 


| 2041 Muin Street, COLUMBIANA, OHIO 




















ERE’S the best and most 

economical bunk on the 
mar’’*t. Lumbermen have 
usea “Tiger’’ Bunks for many 
years with complete satisfac- 
tion. There isa style and size 
to meet your needs and the 
prices will please you. 


If your supply house can’t 
supply you, write us direct 


for prices. Look for the 
crouching tiger stamped on 
each bunk. 


Built of heavy steel. 

Triangle braces at every joint. 
No bolts to drop out, 

Will last for years. 


Haggard & Marcusson Sa. Ass 


1113 West 37th Street, CHICAGO, ILL. 





Lumber Truck 


Roller Bearing Steel Wheels, 
Axles and Iron Parts 
Ready to Ship 


Build Your Own Truck 
and Save Freight 


We will sell le truck 
to build by. ” Send for circular, 


Complete Trucks 
also in Stock 


ARCHER£ 


IRON WORKS 
Chicago 




































CHAPIN’S LUMBER RECKONER 


By N. CHAPIN 
Saves Time and Labor—Prevents Errors 


The tables reduce to board measure all fractional sizes of lumber, 
advancing by quarter-inches from 1x1 to 15x15 inches square and 
20 feet long, also scantlings and square timbers, advancing by 
inches from 2x2 to 30x30 inches square and 50 feetlong. Saw 
logs are reduced to board measure. The book contains 171 pages 
of strong white paper, is 4x7 inches and is bound in cloth. 


Price, delivered, $4. For sale by 


American Lumberman, +*? $2;Pe2rborn "i . 



























Avoid Accidents To Men —Use 
PHOENIX CAR STAKE POCKETS 


When your logging cars are equipped with them oa 
ou never need fear accidents. Your men trip the 

oad from the opposite side of car from where the ; 
logs fall. Write for circular. 


Cc. L. TOLLES & SON, Eau Claire, Wis. ~ 





Also furnish Fhocaix Steam Les Haulers and supplies, reconditioned haulers, 


logging sleds a parts, snow plows and rutters. 

















— 
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REDUCE 


Your fire hazard 
your insurance rate: 
your worries 


Install a Muskegon Refuse .surner 


We can erect one complete 
for you. 


If you have a burner let us show you how 
to reduce upkeep costs. 


“MUSKEGON BOILER WORKS 


MUSKEGON, MICHIGAN 
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